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REST WELL EARNED. 

The change that lately has occurred in the widely 
known and reputable timber dealing corporation, the 
Marsh & Bingham Company, of Chicago, gives oppor- 
tunity to utter a deserved tribute to the organization 
named, and, moreover, to express appreciation of the 
character and worthy career of one who has been con 
Arthur 
E. Bingham, who for years was president and treasurer 
of the Marsh & Bingham Company, on 
June 1 sold his interest to George M. 
Whitney and Elmer H. Adams, the latter 
the well known attorney of Chicago. Mr. 
Bingham, who for some time had not been 


spicuous as an executive officer in the company. 


especially active in the direct conduct of 
the business, has a home at Santa Barbara, 
Cal., and hereafter will reside there. Mr. 
Whitney, under the reorganization, is its 
president and treasurer; he was treasurer 
under the former management for some 
years. Mr. Adams is its vice president 
and secretary. The corporation retains the 
name, the Marsh & Bingham Company, 
from ifs founders. Mr. Whitney for 
twenty-five years has been connected witi 
the company, in capacities from clerk to 
director and treasurer, and for several 
years was manager of the yard and mill at 
1405 West Thirty-seventh street. The 
business will be conducted on the old lines, 
with such progressive policies as shall be- 
come necessary in order to keep abreast 
with the changes and progress of the times. 

The Marsh & Bingham Company, in its 
capacity of dealing in timber as a spe- 
cialty, always has borne an enviable repu 
tation for square dealing, honesty and 
reliability. An outline of the history of 
the company is included in the following 
sketch of the life and business experiences 
of its retiring president and _ treasurer. 

Arthur E, Bingham was born in Cleve 
land, Ohio, in 1852, both of his parents 
having been of New England ancestry of 
the higher type, which is saying much for 
any one’s parentage and descent. His 
father for many years was a hardware 
merchant of Cleveland. Thus Mr. Bing- 
ham, of our time, was brought up in the 
midst of highly reputable business sur- 
Toundings and he imbibed their influence 
in his plastie boyhood and youth. He was 
educated in the public schools of Cleveland 
and at the Polytechnic Institute of Brook- 
lyn, N. Y. His first business experience 
was with the National City bank, of Cleve- 
land, where he held the positions of col- 
lector, bookkeeper and paying teller until 
the fall of 1877. He thus acquired a 
knowledge that was of great use to him 
in his after business career. He came to Chieago in 
1877. In 1879 he entered into partnership with R. A. 
Wells, a iardwood lumber dealer of Chicago, under the 
firm name Wells & Bingham. This firm continued until 
January, 1883, when Mr. Bingham withdrew and formed 
& partnership with George A. Marsh and W. B. Ransom, 
under the firm name Marsh, Bingham & Ransom. 

Mr. Marsh had for several years been engaged in the 
handling of ties, piling, poles, timber and lumber, and 
laid the foundation of the prominent house engaged in 
those specialties of forest products—in fact, was the 
leader in those lines in Chicago and the Northwest. 

In August of the same year in which Mr. Bingham 
became connected with the business the firm took out 
corporation papers and became the Marsh & Bingham 
Company, Mr. Ransom withdrawing from the business. 
George A. Marsh was made president, A. E. Bingham 


CHICAGO, JUNE 17, 1911. 


vice president and treasurer, and W. D. Walker secretary 
of the company. Mr. Walker subsequently severing his 
interest, Charles A. Marsh, a nephew of George A. 
Marsh, became a stockholder in the company and was 
elected secretary. 

Marsh died, and Mr. 


Bingham became president and treasurer of the com- 


August 12, 1888, George A. 


pany. 
After this reorganization the business was conducted 
with enlargements of capacity and with increased capital, 





ARTHUR E. 


Who Has Sustained the Highest Business Standards of Chicago Through Three Decades. 


BINGHAM, OF SANTA BARBARA, CAL. ; 


and it grew in importance and scope of operations. The 
company established a timber yard at the foot of Illi 
nois street, on the lake front, Chicago, and became the 
recognized leader in that line. The situation was an 
admirable one for the conduct of a timber business, as 
in those years of the middle ’80# the greater portion of 
the stock handled was received by lake, and the sawed 
timber and much of the piling were derived from the 
forests of Michigan and Wisconsin, largely accessible to 
lake navigation. As the business enlarged supplies were 
gathered in from the hardwood and yellow pine resources 
of territory south of the great lakes, and from whatever 
source they could be procured most feasible to the point 
of delivery. Eventually the business became nation wide, 
and mostly included the handling of the products of the 
South and the Pacific coast. it was a business of wide 
scope, covering a large part of North America. Its stock 


SINGLE COPY 15 CENTS 
FOUR DOLLARS A YEAR 


had to be derived from a great variety of woods, from 
far distances in a multitude of localities, shaped to meet 
varied requirements, and was delivered to points far and 
near. A specialty in demand met by the company was 
that from the railroads for timber, ties and poles, in 
which the company might be said to have been predomi- 
nant on aceount of its eentral location and its water 
and rail facilities for receipts and distribution, © In 
later years the company occupied ample offices in the 
Old Colony building, in Chicago, bit recently moved its 
offices to a building which it has erected 
at its plant, 

The Marsh & Bingham Company from 
the first has maintained a distinguished 
reputation for reliability, fair dealing, 
probity and what might be termed emi- 
nent respectability among the business 
concerns of the mideountry metropolis. To 
deal with the Marsh & Bingham Company 
was a mark of business standing for the 
dealer. The reputation of the company 
was distinctly based on the sterling char- 
acter of its principal stockholders and 
managers, and was recognized everywhere. 

April 1, 1889, the Marsh & Bingham 
Company removed its yards from the 
downtown lake front to Thirty-seventh and 
Iron streets, contiguous to the Union 
Stock Yards district. Here it acquired 
better railroad facilities, while it retained 
its connection with the navigation facili- 
ties of the great lakes by means of the 
south branch of the Chicago river. The 
time came when rail facilities were more 
important than water transit. Mr. Bing- 
ham retires to his California home to 
enjoy the fruits of his business career in 
harmony with his refined tastes and reg- 
ular and consistent life. 

Personally and in his career Mr. Bing- 
ham is an example of the value of inher- 
favorable 
environment and education in the making 


ited character as well as of 
of a man. Without the priceless inheri- 
tance of a good, sound, well rooted char- 
acter, environment and training will not 
make a good citizen or a reliable, trust- 
worthy man of affairs. Both are essential 
to a well developed and successful career. 
Mr. Bingham was fortunate in being well 
born, well bred, and rightly started in 
life. He desired no attainment of wealth, 
honor or ambition that did not conform to 
the rules of righteousness and the decent 
treatment of his fellow men. He is a 
gentleman born, endowed with the in- 
trinsic qualities of that characteristic. He 
is a fair representative of the better ele- 
ment of the old New England stock, the 
members of which prized character and a 
good reputation for probity, industry and 
independence above any other consideration, The attain- 
ment of wealth was regarded as desirable only as a 
means of self-support, the discharge of the duties, and 
the enjoyment of the privileges of the higher citizen- 
ship; but they seorned to reach such results through 
doubtful 
methods, and that so-called sharp practice, bordering on 


indirection, compromise with motives and 
villainy, that in those later times is too often exempli- 
fied in the conduct of business. It were well if there 
were more men of the stamp of those of former genera 
tions, who were satisfied with accumulations that came 
of an honorable and direct manner of doing business 
and were not lured and urged onward by the desire 
to make a spectacular dash for fortune irrespective of 
a decent regard for honesty and fair dealing. It must 
be a satisfaction to men like Mr. Bingham to be able 
(Concluded on Page 73.) 
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This is a sample of the raw matenal 
from which we make our widely known 


California White Pine 
Sash and Doors. 


It has been our aim to use only high 
grade stock worked up in the most modern 
way, and we know this policy is the nght 
one because it has been the means of in- 
creasing our business yearly. 


Weed quality Sash and Doors will pull 


trade for you because when you sell a man 
one of our doors he becomes a friend. 


Write us for quotations and particulars. 


Weed Lumber Co. 


WEED, CALIFORNIA. 


SAN FRANCISCO OFFICE: Flood Building. 





Telephone, Kearney 2885. 

















JAMES D. LACEY. VICTOR THRANE. 


- 


ARE 





INTERESTED IN SOUTHERN 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 214, 6 
or 10 acre Subdivision of each forty. 








We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES D, LACEY & CO. 


(ESTABLISHED 1880) 








1211 Whitney Central Bldg., 


New Orleans, 


. 104 Spaldlag Bulldieg, 1009 White Bidg., 1215 Old Colony Bidg, 


Portland, Ore. Seattle, Chicago, 
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The Eagle Brand 


YELLOW PINE 








has been a long time favorite with the critical trade. None 
know its worth better than those who have used it for years, 
and the fact that they continue ordering it is proof that it is 
correctly graded, our prices right and our service prompt. 


Drop us a line and get prices. We use the Telecode. 


Eagle Lumber Co. 


EAGLE MILLS, ARK. 


E. L. HAYWARD, Secretary. 














E. B. HAYWARD, Pres’t. and Supt. 
L P. G. GATES, Vice-President. 


EDWARD BOWER, Managet. 
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OF SPECIAL INTEREST TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large paid 
subscription list ! 

The average number of copies of the 
AMERICAN LUMBERMAN pnnted 
weekly during the year ended January |, 
1911, was 13,802. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 


ELMER C. HOLE. 
Subscribed and sworn to before me this 25th day 
of January, 1911. 
HENRY S. LOVELY, Notary Public. 
This is a circulation more than double that 
of any other lumber newspaper and greater 
than the combined subscription lists of any 
three other lumber newspapers. 




















FAITH IN THE FUTURE. 


The growing facility with which railroad and other 
securities are finding markets and the unparalleled vol 
ume of building in progress and projected at this time 
are live conditions that, more than most other’ similarly 
reassuring factors, indicate the current state of affairs 
in this country. Among the latter the office building 
under contract and to oceupy an entire Chicago block— 
that of the Continental and Commereial National bank— 
is notably a sign of faith and confidence of surpassing 
pith and moment. Bonds of any soundly legitimate sort 
are finding particularly receptive markets and, barring 
temporarily restrive legislation now 
nowhere an ominous cloud. 


pending, there is 


CHICAGO, ‘JUNE 17, 1911. 


“THE WORLD GROWING BETTER.” 


An Ohio river concern makes a prominent display of 
the sentiment embraced in the caption of this article. 
It must afford the customers of the institution a feeling 
of security. Anyone who believes and publicly pro- 
claims belief in the improvement of mankind must neces 
sarily apply the ethics of that belief to himself, and it 
must necessarily be the basis on which his business is 
transacted. 

In the opinion of the AMERICAN LUMBERMAN this is 
not a debatable idea, but it may be interesting to state 
briefly ways in which the world is growing better. It 
is better by reason of objecting to practices and cus 
toms in the conduct of affairs which at one time were 
considered necessary to accomplishment. The world is 
better because the people are working for better laws and 
a more businesslike interpretation and enforcement of 
them, and it is better because deserved attention is baing 
given to questions having to do with the daily life and 
the daily work of the people. It is better because more 
humanity is being injected into the relations which exist 
between man and man. The world is better because 
the people have a better understanding of the world and 
closer and truer appreciation of each other. 

No protest is being raised against the refusal of the 
world to become better, but because it is not improving 
fast enough to suit the ideas and desires of the im 
patient. 


FOREST FIRE PREVENTION. 


The prevailing efforts to prevent forest fires on the 
-acific coast, where they have at times been especially 
disastrous, is timely and wise. In no other depart- 
ment of human affairs is the old saw ‘‘an ounce of 





prevention is worth a pound of cure’’ more forcefully 
applicable than to forest fires. Out there the prodigal 
luxurianece of the growth, the huge expanses of the 
forests and the devastation wrought in the past de- 
mand and justify extreme and unrelaxing preventive 
measures. ‘To this end local timber organizations and 
the United States Forest Service are combining and 
redoubling their efforts and incidentally are invoking 
the aid, assistance and support of the general public. 
Laws have been made more rigid and the entire com 
munity is admonished at judicious intervals and in im 
pressive ways to refrain from all and any behavior 
whereby fires might be started. Forest areas are being 
more effectively patrolled and available fire fighting 
apparatus has been reinforced and extended. 

Up to this time frequent and drenching rains have 
minimized actual danger, which increases with the advent 
of the dry season. It is then that the authorities, sup 
ported by. the public, will find sleepless vigilance, every 
precaution and ceaseless care crowning necessities. 





MAY BUILDING. 


Comparison of building operations for May this year 
with those of 1910 in fifty-three cities shows a loss 
of 9 percent. The estimated value of buildings for 
which permits were issued in May this year was 
$62,713,906, against $68,734,595 in 1910, a decrease of 
a little over $6,000,000. 
which permits were issued in May, 1909, exceeded 
the 1911 record by nearly $20,000,000, or approxi- 
mately 24 percent. Comparing this year’s total with 
that of 1908 shows a gain of nearly $16,000,000, or 
about 34 percent. 

Losses in Chicago and New York were heavy, these 


The value of buildings for 


two cities showing a decrease of about $6,200,000 for 
May, 1911, as against May, 1910, and about $18,000,000 
when the May record of this year is compared with 
that of May, 1909. The building in Chicago and 
New York in May, this year, was about on a par with 
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that of May, 1908, New York being over and Chicago 
being under the May, 1908, record. 

Some very satisfactory improvements were shown 
in some of the smaller cities. Chattanooga showed 
an increase of 136 percent, Evansville 311 percent, 
Manchester 142 percent, Paterson 110 percent, Pueblo 
151 percent, Troy, N. Y., 515 percent, and Springfield, 
Ill., 197 percent. The heaviest decrease, 66 percent, is 
reported by South Bend, Ind. 
loss of 61 percent. 


Spokane showed a 
Increases were reported for forty- 
three cities and decreases for twenty-seven, the com- 
parative reports for May the last two years being 
available at seventy cities. 
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baltimore, Md...... . 57 Los Angeles, Cal........ 71 
Bellingham, Wash....... 68 Lynchburg, Va.......+++ 57 
Bay Clity- Saginaw, Mich. 63 Manistique, Mich......-. 64 
Beaumont, Tex... . oun ne Marshfield, Ore......++. 69 
Bristol, Va.-Tenn........ 59 Marinette, Wis........- 65 
Brunswic LS Fb sdckehte ie Mellen, Wis.... coe 
Buffalo, N. Y..... aera Memphis, Tenn.... . 58 
Cadillac, Mich....... .. 60 Menominee, Mich. . . 63 
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Lake Charles, La....... 54 St. Louis, Mo........ 52-53 
Libby, Mont............ 70 Tacoma, Wash......... ° 
Louisville, Ky.......... 59 Vancouver, B, C..seeees 66 
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VARIETIES OF SOUTHERN APPALACHIAN TIMBERS. 


Reference is frequently made to the varied timber wealth of the southern Appa 
lachians. The principal timbers which attain commercial size and of which a con- 
siderable quantity can be secured are the several kinds of oak, ash, hickory, walnut, 
butternut, buckeye, basswood, poplar, chestnut, maple, gum, elm, cherry, white and 
yellow pine, hemlock, birch and beech. This is a tremendous list in itself, but it 
does not include all of the commercial woods or trees of infrequent occurrence. 

Recently G. W. Litz, of Hurley, Va., who looks after the affairs of the W. M. 
Ritter Lumber Company at that point, shipped a timber exhibit to Richmond, Va. 
All of the kinds of timber which subsequently will be named were secured from 
the lands of the company on Knox creek in Buchanan county, Virginia. Sixty-seven 
specimens were furnished, all secured within a radius of five miles. The names of 
sixty-three are given; subsequently four additional kinds of timber were found: 

White oak 


Black oak 
Spotted oak 


Honey locust Tron wood 
Cucumber Beech 
Yellow poplar Black gum 


Wild cherry 
Crab apple 
Wild plum 


Red oak Chestnut Sweet gum Rhododendron 
Pin oak Butternut Red elm Red bud 
Chestnut oak Sycamore Slippery elm Elder 

Water oak Sassafras Hemlock Witchhazel 
Red hickory Persimmon Black pine Catawba 
Shellbark hickory Hornbeam Haw tree Alder — 

Black hickory Red thorn Hackberry Red birch 
White hickory Sour wood White dogwood Water birch 
Locust Sugar maple Indian dogwood Balm of Gileud 
Black walnut White maple Swamp dogwood Mulberry 
Buckeye White ash Laurel, Holly 
Basswood Black ash Spicewood Sumac 
Wahoo Sarvice -aWwpaw 


Some of the woods are considered very rare. A 4-foot section was cut from an 
oak tree which scaled over 11,000 feet and was 375 years old. The specimen of 
sassafras was cut from a tree containing 2,200 feet of good lumber. The wahoo 
and honey locust also were exceptionally large. The yellow poplar in Buchanan 
county is said to show the greatest age of any poplar south of the Ohio river. 

The names of the sixty-three specimens furnished will prove a surprise even to 
many lumbermen who are operating south of the Ohio river, where mary woods of 
value abound. : 





YELLOW PINE IN ENGLAND. 


Stocks of pitch pine at Liverpool, Birkenhead and Ghirston May 31, this year, 
were moderate. The published summary shows 1,097,000 cubie feet of all kincis, 
‘*hewn, sawn and planks.’’ The stocks on hand May 31, 1910, were 1,104,000 cubic 
feet, and there were 1,139,000 eubie feet in 1909. Consumption of pitch pine for 
the first five months of the year aggregated 1,475,000 cubic feet, which was a little 
in excess of the total for the first five months of 1910—-1,406,000 cubic feet. Con 
sumption for the same period in 1909 was 1,285,000 cubic feet. 

Imports for five months this year aggregated 1,765,000 cubic feet, against 
1,457,000 eubie feet in -1910 and 1,237,000 eubie feet in 1909. On this basis the 
stocks now on hand are sufficient to supply a demand of the same proportions for 
approximately three months. 

For the first five months the average quantity imported exceeded the consump- 
tion by 58,000 cubie feet. In 1910 imports exceeded consumption by 10,200 cubic 
feet. For the first five months of 1909 consumption exceeded imports by 9,600 
cubie feet. The following table shows stock conditions for the first five months 
of the year: 


- 1909 -1910-— - 1911 
Total Average Total Average Total Average 
0 Sree L.OSB000 ccc (Ro 0.) 1,097,000 aes 
Consumption .. .1,285,000 257,000 1,406,000) 281,200 1,475,000 295,000 
Imports ....... 1,237,006 247,400 1,457,000 291,400 1,765,000 353,000 


It will be noted that the volume of trade for the first five months of 1911 was 
materially heavier than that of either of the two years immediately preceding. The 
total imports were 808,000 cubie feet in excess of those of 1910, and 529,000 cubic 
feet in excess of those of 1909. Consumption was 69,000 feet greater in 1911 than 
1910 and 190,000 eubie feet in excess of that of 1909. Stocks were 7,000 cubic 
feet below those of 1910 and 58,000 feet greater than those of 1909. 


DEVELOPMENT IN ORGANIZATION. 


Judge Peter 8. Grosscup, of the United States Circuit Court of Appeals, handed 
down a dissenting opinion on the efficacy of the Sherman antitrust Jaw in a 
speech before the University of Towa, June 14. He believes that national and state 
laws dealing with industrial organizations and combinations should be revised to 





suit existing conditions. 'The remedy he proposes is based on the assumption that 
this is the era of organization. He characterizes the Sherman antitrust act as a 
sunken mine over which nearly every form of enterprise must sail, and the fuse 
which would set off this mine, or keep it harmless, runs direct to the office of the 
Attorney General at Washington. 

Speaking of the Sherman antitrust act, which he said was ‘‘an ineffeetive remedy 
of the ordinary man against monopoly,’’ he claimed ‘‘big business would not de 
sist from being brutal,’’ adding ‘‘ Will one of the big business enterprises caught 
now and employing the prohibited accessory methods and ordered to rehabilitate, as 
thea Standard Oil and tobacco combinations have been ordered to rehabilitate, pre 
vent others from taking their chances along the same line or from taking chances 
along other lines?’’ 

Judge Grosseup did not content himself with picking, flaws in the existing antitrust 
laws, but pointed out substitute legislation, and said that national incorporation did 
not necessarily extenyl to the corporation doing a local or sectional business. Te 
believed that the nation should be the parent and regulator of an organization doing 
a national business and that if any line of industry became virtually a monopoly 
and was able to stifle competition a principle of fair dividends should be applied. 
He declared that price supervision by the government would always and neces 
sarily be indirect and inexact, always open to fluctuation, to the hostility or favor 
of those who, for the time being, were in power, and always open to manipulation 
by those in control, 


——___—.. 

Several of the points made in his speech are worthy of consideration. He devel- 
oped the idea that the day of organized business has arrived. It follows that with 
all lines of business organized, with those engaged in each particular line endeayor- 
ing to work out their own problems and endeavoring to protect their own interests, 
some means of regulation or supervision is imperative. It will not do merely for 
ihe statutes to declare there must be no organization in trade. Such declarations 
not in harmony or sympathy with the results that operators have secured from 
associated effort and will ultimately make the mere prohibition of such work a dead 
letter. It is far wiser and far more in keeping with modern ideas and ideals to try 
to establish a reasonable and easily understood method of carrying on the commerce 
of the country. 


are 


At present few if any industries are absolute monopolies or under the absolute 
domination of any central intelligence. Sectionally, the farmers and fruit growers 
probably have been able to control matters to their joint benefit to better purpose 
than have those engaged in any other line of business. Problems of production and 
distribution are being considered jointly by those who produce and those who dis- 
tribute. Possibly the outcome of such consideration is not in absolute accord with 
the most advanced principles of economy, but such outcome is held to be a decided 
improvement over the helter-skelter methods frequently in vogue. It is essentially 
educational, and this country should be the last one to fear the result of liberal ode- 
cation along any line, 


WOOD AND ITS PRODUCTS VS. SUBSTITUES. 


As other branches of industry resort to publicity methods, so may retail lumber- 
men aid in gaining similar objective en:ls by devices of their own. It, of course 
7 

is a good thing for retailers to advertise, as most other merchants do, goods yielding 





a fair profit. It might not in every case be possible to pursue such a_ practice 
exclusively, but it is fair to say that it is a very bad policy passively to consent to 
handle comparatively unprofitable substitutes when it can be avoided. If, then, the 
retail trade as a class would resolutely resist avoidable substitutions any otherwise 
inevitable loss would, of course, be averted. Or if a substitute yields a living profit 
and lumber costing approximately as much gives a considerably larger margin, why 
encourage the substitute at all? In short, why may not a retail dealer draw upon his 
own ingenuity and resourcefulness in any honorable way to restrict the demand to 
wood commodities, under present general conditions but about 50 percent of his 
stock, as against less profitable substitutes? 

One may travel over the country and find dwellings that were built of wood a half 
century or more ago and that are still habitable; nobody can tell what might happen 
to substitute materials in that length of time. On the one hand there is demon 
strated certainty; on the other, experiment. Above all, it behooves the dealer in 
this connection to protect himself resolutely, not to assume an attitude of passive 
indifference, or, what is even worse, passive submission. These be times when the 
alert, self-reliant, resourceful dealer, to achieve suecess and hold his own, finds for 
himself the means to that end. This type of dealer naturally avoids a too pliant 


dependence upon unprofitable conditions sought to be thrust upon him. 





CUTOVER LANDS OF WESTERN WASHINGTON. 


Business men of Washington are giving consideration to the development of Jands 
suited for agricultural uses. In a recent talk on the ‘‘Logged-off Land Problem’’ 
before the Southwestern Development Association, at Chehalis, Wash., George $ 
Long, of Tacoma, presented various phases of this problem and incidentally outlined 
clearly the magnitude of the work which has been undertaken. THe said that. orig 
inally 90 percent of that portion of the state lying west of the Caseades was covered 
with a dense growth of timber. Of this area fully 60 percent remains timbcred, 40 
percent having been cut by Jumbermen or burned by fire. The government statistics 
show that more timber has been burned than has been manufactured into lumber. 

In their present condition logged-over and burned-over lands are a menace to 
contiguous timber and other undeveloped resources of the state. The work which 
the Development association has teken up is to bring these lands under cultivation. 
It was pointed out by the speaker that there is approximately 3,500,000 acres of 
miscellaneous lands and about 500,000 aeres of eultivated lands out of a total of 
10,000,000 acres in the western district, 

Speaking of settlement, Mr. Long stated that 75 pereent of the people in western 
Washington lived in the cities and villages, that 15 percent are engaged in miseel- 
laneous voeations, and that 10 percent are tilling the soil. 

Outlining briefly the character of the lands in western Washington and the difli- 
culty attending their subjugation, he said that any effort toward their reclamation 
must be broad and liberal in its scope. Tle made a plea’ for more accurate knowl- 
edge in regard to costs of preparing the lands for cultivation, so that prospective 
settlers eou'd be given reliable information in regard to the problems which they 
necessarily must encounter. Tle said also that more attention should be given t 
values, holding that in the last analysis the capacity to produce would regulate 
the price. He believed the adoption of such a policy would pay dividends, saying: 

It is worth infinitely more to a community, to the country and to the 
Southwestern Development Association to have a contented farmer 
who is prosperous and who is yearly developing wealth that is 
spread out into the coffers of all the business interests of the 
country than to make a quick, temporary profit off of him by selling 
him logged-off land at a high price and at a handsome profit above its 
original cost. 

Lands not suited for agriculture, Mr. Long stated, should be reforested. He 
believes conditions are more favorable for timber growth on tie coastal slope in 
Washington than in any other part of the world. If this conclusion is susceptible 
of demonstration he believes that the lumber manufacturing interest of Washington 
can be made perpetual, and the perpetuation of the lumber industry means continued 
prosperity for the people of the state and, with this idea in mind, he believes the 
project should be handled by the state. Lands could be acquired at a low cost an‘! 
would not be subject to taxation. The state would benefit by the sale of the timber 
when it matured. 

Mr. Long’s address was an able anid thoughtful one. It showed the speaker to 
have given exceptional study to the questions discussed and to have presented his 
ideas clearly and forcefully to his anditors, 
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These questions of what shall be done with cutover lands and how they shall 
be handled to become a souree of pride and profit rather than one of expense and 
discomfort are among the most important that are being given consideration. They 
are not confined to western Washington but are common to all sections where the 
forests have been cut from large areas and nothing been done to utilize the lands, 
either for agricultural purposes or in the production of a second forest. They are 
questions which are worthy of all the interest being manifested in them and for 
which practical solution must be provided. 


PROBLEMS AFFECTING THE LUMBER INDUSTRY. 


The board of governors of the National Lumber Manufacturers’ Association hav- 
ing authorized the publication in book form of the proceedings of the ninth annual 
meeting of that body, held in Chicago May 24 and 25, the volume, containing about 
300 pages, is now ready for distribution. The style of the book will be the same 
as that of last year and it will contain the entire record of the convention, including, 





of course, the numerous and exceptionally valuable papers presented and for which 
more than any preceding meeting this was memorable. 

An incident of the publication also of unprecedented moment will be that of 
making it a vehicle of public education, a means, by the way, heretofore for various 
reasons largely barred. 

The report will be distributed complimentarily to members of both houses of 
Congress, the cabinet and other persons eminent in public life; to foresters and 
others interested in forestry; to the principal publie libraries, the leading daily 
newspapers, agricultural and lumber papers, magazines ete. throughout the country. 
The wisdom of this policy is seen in the need of it as the only available means of 
getting the facts before the public, and no doubt it will be more than justified by 
results. Lumbermen better than any others understand the extent to which hereto 
fore it has been impossible to reach the masses with information of this illuminating 
and bona fide character. 

The volume bearing the title ‘‘ National Problems Affecting the Lumber Tndustry,’’ 
6x9 inches in size, will be bound in silk cloth, with title stamped in gold, will be 
exhaustively indexed, and will be distributed by Leonard Bronson, manager, compiler, 
Manhattan building, Chicago, DL, at the cost of $1 a volume. 





GERMAN FORESTRY. 


Those who favor the adoptiov of practical methods of handling the forests and those 
who believe the perpetuation of the forest is necessary to success will find food for 
thought in the article relating to German forestry methods, printed in this issue. A 
casual reading of the article will show that in Germany forestry is neither a fal nor 
» theory. It is the science of raising trees and marketing them at a profit and con 
stitutes what might be termed ‘long time agriculture.’’ 

Forest culture in the German empire is conducted on an independent basis by the 
several states, by towns and by individuals. The forests receive the benefit of adequate 
five protection, They are cared for in a practical way from the time a tract of land 
is set aside for the purpose until the timber is cut and provision is made for a new 
growth. German forests are not of a type. They are planted and conducted to suit the 
kind of timber raised or to conform to local conditions. Forests do not yield excep- 
lionally large profits, but these who make such investments are said to derive an 
average income of about 3 percent. 

In an endeavor to xnswer a presumption which logically may arise as to whether or 
not the principles of German forestry are applienble in America, the contributor sets 
forth the following reasons for the success ef forestry in Germany: 

Firsi—Steady increase of stumpiuge prices. 

—‘imited amount put on the market. 


Third—PVrotection from foreign competition 
Fourth—Dense populetion. 


Secone 


A comparison of the four elements necessary to successful raising of the forest will 
disclose that only the first is common to the United States and Germany. There has 
heen a steady increase in timber values in the United States. The price of timber in 
this country, however, is so low, as compared with prices realized in Germany, as to 
preclude the possibility of growing timber there at a profit. Under existing condi 
‘ions forestry is commercially impossible, German forests are not fostered and per 
petuated because they look pretty, but because the land upon which the trees grow 
yields a profit through the manufacture and sale of the crop it produces—timber. 


THEN AND NOW IN CHICAGO’S LUMBER HISTORY. 


While Chicago still holds, unchallenged, the pennant as the greatest among the 
world’s lumber markets, the manner and character of its operations from time to 





time have undergone many sharp innovations. The change in gross from first to last 
has been enormous. In nothing is this change more marked, more impressive, than 
in the appearance of the river—‘‘the creek’? as the oldtime skippers were wont to 
call the stream—changed like the rest and running today upstream. With for a 
background the time when Chicago was the chief distributing market for the white 
pine produets of Michigan and Wisconsin, and they were brought hither by lake 
and almost wholly on board sail craft—colloquially called ‘‘hookers’’—the contrast 
Is startling, 

At a time when white pine was yet the dominant product and the output of the 
two states named was largely shipped on consignment to commission dealers grouped 
on South Water street, at the foot of Franklin, it was no uncommon thing in sum 
mer, after any unusual period of headwinds, for a fleet numbering more than a 
hundred craft to be wedged into the forks of the river at that point. At such 
times it was the habit of the wholesalers in the ‘‘lumber district’’ to drive down 
to the market as usual, only to conclude that they didn’t want to buy yet, and to 
drive back again. They knew well enough that when the demurrage should begin 
to run on a glut like that of these cargoes could be bought at ‘‘ bargain sale’’ prices. 
And that in such cases is exactly what happened. 

In these days, too, large retailers located at nearby points had a habit of buying 
mill run cargoes and shipping them by canal or rail for assortment on arrival at 
destination, This was a profitable policy for both wholesalers and retailers until 


the mill folk began the practice of classifying outputs themselves and to sell them 
on their merits accordingly. This tendency grew until mill run eargoes became 
practically extinct and finally drifted into shipments to final purchasers direct from 
the mills by rail. It was then that Chicago’s supremacy as a distributing market 
began to wane. Thereupon, too, the manner of carriage changed, until the bulk of 
all receipts, as today, came by rail. In the meantime the growing volume of local 
consumption, structural and for further manufacture, with any remaining nearby 
distribution, has continuously served to attract more wood products than ever have 
been assembled elsewhere. 

Today a sail vessel is a curiosity in the Chicago river, the lumber market is @ 
dimly receding memory, and the forks of the river are a rendezvous for a few iazily 
waiting tow boats. 

The history-of Chicago as a lumber market would make an absorbingly interesting 
story for lumbermen to read, but it would take a big volume in which to tell it. 





KEEPING STEP WITH PROGRESS. 


Producers of new or substitute commodities cheerfully face the prospect of ecarry- 
ing on a vigorous educational campaign incident to their introduction. Upon the 
intrinsic value of the product and the vigor of the campaign depends the suecess or 
failure of their enterprises. Frequently producers of those goods for which substi- 
tutes are devised are content with the advantages of their own products and do not 
realize the necessity for exploitation on their part until much ground has been lost. 

This phase of the lumber situation is set forth with unusual clearness in a letter 
recently received from John L. Kaul, of Birmingham, Ala., chairman of the adver- 
tising committee of the Yellow Pine Manufacturers’ Association: 


The biggest and most important problem confronting the lumbermen of 
the nation at this particular time is the necessity, first, of educating them- 
selves in regard to the purposes for which wood of any character can be 
used to advantage and the reasons why it has been supplanted for certain 
purposes, then educate the public on these same points. To my knowledge 
in many cases substitutes have been used for woods because the man who 
manufactured the wood failed to show to the consumer where it might be 
manufactured or so treated with creosote, or some other preservative ma- 
terial, as to give him a better article for his purpose than the one substituted. 
The substitute man, desiring to push his business, has left no stone unturned 
to show the consumer where his article was as good as or better than the 
product of the Jumberman. 

Kngineers, architects and the consuming public in general are constantly 
looking for something new when the untried material is really not as good 
as the material they have been using. We have had to go through with 
steel, cement, paper boxes and other substitutes in order to ascertain their 
weak points, but I believe the period has come when the Jumberman ean 
study the situation both from the consumers’ and producers’ standpoints, 
and regain much of the lost ground as well as open up large fields for the 
use of wood where it has not been used heretofore simply because the 
producer has not pushed his commodity but has left the consumer to ereate 
the demand. In nearly every other line of manufacture with which I am 
familiar it is the producer who studies his product and the requirements 
of the consumer, with a view of creating a demand and then filling it with 
his produet properly manufactured. 

I hope the lumbermen of the country will very soon realize this situation 
and prepare themselves to give it the proper treatment. 

Mr. Kaul has presented a review and a conclusion, He places special emphasis 
on the need of a better understanding of lumber and its structural advantages and 
values by the manufacturer and a dissemination of such information when acquired 
to those interested in its use. : . 

Tf a mental summary be made of the trade, literature dealing with the values 
of lumber and that setting forth the merits of the substitute materials offered the 
point raised by the correspondent will be more readily and thoroughly appreciated. 





CONDITIONS OF THE LEADING CROPS. 


Crop estimates at any time during the period of growth lack the value of cer- 
tninty, yet they may be sufficient to indicate. strong probabilities. In the latter 
sense estimates have an influence on the business situation. During June, over the 
larger part of the country, weather and soil conditions are closely watehed by 
farmers, trades people and speculators; for in this month results generally become 
measurably determined. 

In a general survey of the crop situation, winter wheat in June attracts especial 
attention, because it is the grain crop that first can be marketed, turned into cash 
for the stimulus of trace, the payment of debts, and the. benefit of general business. 
And marketing of winter wheat furnishes the railroads with a large volume of freight. 

The late government crop report worked out a foreeast of a wheat yield this sea- 
son, including both winter and spring varieties, of 764,000,000 bushels, or 69,000,000 
more than was harvested last year, and 16,000,000 bushels in excess of the bumper 
crop in 1901. Should the crop turn out according to the present promise it will be 
possible to lower the winter wheat forecast considerably and, still have a combined 
total of 695,000,000 of both kinds of wheat resulting from the harvest of last year 
The three northwestern states promise 73,000,000 more bushels than in 1910, and 
16,000,000 in excess of two years ago, 

The oats crop is estimated in the government crop report at 976,000,000 bushels, 
which would be 150,000,000 short of the yield in 1910, but since a large surplus was 
carried over from last year there should be a good supply for the coming year. 

In the general view, the hay outturn will be less than in any other season of 
recent time. This shortage is the result of lack of rains during April and May. 
Prices have advanced $9 on timothy and 43 on prairie hay in the interior markets 
within the last sixty days, and in many instances feed dealers, even in the rural 
districts, have been unable to obtain a supply. 

Corn is said to be one or two weeks earlier in growth than last year, and gener- 
ally has a good stand and a clean cultivation. In the Southwest the crop has suf- 
fered from lack of rainfall and hot weather, particularly in parts of Texas ana 
Oklahoma, in which sections it is predicted that there will be a short crop unless 
moisture in sufficient quantities shall eome before long. Corn is a crop, unlike wheat, 
that must have abundant rainfall until the ears have been filled and have approached 
maturity, or there will be a shortage of the yield. There may be a luxuriant growtk 
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in June, and even up to the middle of July, but with a prolonged drouth thereafter, 
with excessively hot weather, the result may be almost a total failure. Hence at 
this time there can be no approach to a certain forecast of the final outcome. 

As to cotton, up to May 25 complaints about the stand or condition were few, 
though much of the planted seed was waiting for moisture to germinate it. Thus 
while there was lateness of growth in some sections in several states, excellent con- 
ditions elsewhere more than compensated for this. The weather in May having gen- 
erally been dry, cultivation of the crop that was above ground made good progress, 
and consequently the fields are freer of grass than usual at this season. On the 
whole, the cotton crop is late, which is not considered conducive to a record crop, 
and this view of the situation having reached the market prices of old cotton have 
made an advance within recent time. 

A statement from Wichita, Kan., at the close of last week, was to the effect that 
jn the beginning of harvest in southern Kansas there was a close watching of results 


te determine what are to be the business conditions of the farther Southwest during 
the coming months. That the crop is not as good as was hoped for was acknowl. 
edged, and not until the harvesters should have progressed farther north were encour. 
aging results expected. The farmers are not interested in the yield only; they have 
2 watchful eye on the trend of the market. Prices already are much lower than at 
this time last year, and a rush of grain in early sales may further break down prices, 
though the market tendency is to hold them up against a tendency to decline on the 
part of the large holders in board of trade circles. 

Altogether, conditions of both crops and markets are such that results are much 
a matter of speculation, and the farmers are inclined to economize in all sorts of 
expenditures, which makes the merchandise and implement trades rather quiet 
throughout the surplus wheat and corn states. But this uncertainty can not last 
many weeks, for July will sufficiently determine the average outcome of the crops, 
and a clearer forecast of their market value likewise will be possible. 











The management of modern corporations and un- 
incorporated business interests is confronted by 
many Gifficult problems raised by laws which in 
themselves controvert the best interests of the 
people and the state by attempting to apply the 
same general principles to all industries. 

There is probably no industry in which do not 
exist conditions similar to those existing ’in the 
lumber industry, but it is the effect of these con- 
ditions on the lumber industry that effort will be 
made here to discuss. In order to understand these 
matters in relation to each other, it is well to try 
to state the case and to review the laws and their 
practical effects. 

In the first place, conservation of natural re- 
sources is the policy of all modern thinkers, and 
the present day politicians are urging upon the 
general pullic the method of conservation as ap- 
plied to lumber and other industries recommended 
by those who are studying the situation; but all, 
from practical operators to progressive theorists, 
agree that effective conservation is not commission 
of waste, and saving methods are the best routes 
to conservation. 

PHASES OF TIMBER CONSERVATION. 

As to the ways in which conservation affects the 
lumber industry there are many, and in the minds 
of some the cutting of large, ripe timber and leav- 
ing the small timber to live and grow, to be cut at 
some far distant day, is the best method; to others 
the cutting of timber clean in the present opera- 
tions and replanting the crop behind the loggers 
appeals; to still others neither of these methods ap- 
peals, for the reason that in the first place the 
forest in the uatural state contains many small 
trees which are not necessarily immature but, on 
the contrary, frequently over-ripe and consequently, 
in order to be saved, should be gathered when the 
balance of the crop is harvested. Again, it was 
the experience of many, during the period when 
logging was done by contractors, where teams were 
sent three or four months and several miles ahead 
of the regular operations in order to secure large 
logs for special contracts, by reason of the close 
proximity of the trees to each other on the ground, 
in some cases running as many as two hundred 
an acre, that small trees were unavoidably scarred 
by the falling of the larger ones, causing large 
areas to deaden, thereby defeating the very object 
‘ of this method, A personal observation of a forest 
replanted abroad, a thousand years or more ago, 
showed that the character of the timber on the 
ground was such as not to be a merchantable 
product, as compared with the forests we are de- 
pleting. 

The cost of reforestation on the present markets 
is prohibitive. Figuring the land at $2, with the 
cost of preparing the ground and planting the new 
crop, and estimating the length of time taken to 
mature it,,would make the cost per acre, estimated 
at 5 percent, exclusive of taxes, $300 at the end of 
the time of maturity. In order to make this meth- 
od practicable it would require much greater profits 
and higher prices than could possibly be secured 
at the present time, and which could not be se- 
cured except by agreement. Consequently, the best 
present method of obtaining results from conserva- 
tion of natural resources to prevent waste is by 
taking to the mill all the timber on the ground, 
including the top logs. 

A careful survey of the timber in Louisiana, 
in the longleaf timber belt, would show that 30 


TIMBER CONSERVATION 


percent of the timber would average below 12 
inches and over 8 inches in diameter on the stump. 
The average tree will cut four logs to the first 
limb, and by taking the top log would make five; 
in other words, 20 percent of the tree is the top 
log. 


EXTENT AND DURATION OF SOUTHERN PINE. 

The same conditions that exist in Louisiana 
apply very largely throughout the yellow pine 
region in the South. It is estimated that there is 
today, uncut, 203,000,000,000 feet of yellow pine 
timber. Of this 203,000,000,000 feet of standing 
timber 60,900,000,000 feet will run below 12 inches 
in diameter, leaving 142,100,000,000 feet 12 inches 
and up. Twenty percent of this timber 12 inches 
and up is top logs, which means that there is 
28,420,000,000 feet of logs in the top, leaving 113,- 
680,000,000 feet of what would be termed merchant- 
able timber. 

This timber, at the present ratio of production 
of 18,000,000,006 feet a year to the total amount, 
indicates an average life of eleven and three-tenths 
years, Leaving the smaller timber in the woods 
would give an average life of seven and nine- 
tenths years. By leaving top logs in the woods 
would give an average life of six and three-tenths 
years. In other words, if the present ratio of pro- 
duction is maintained six and three-tenths years, 





WORTH WHILE. 


In this complete and thorough analysis of 
the needs of the lumber trade, the author 
presents conclusions based on a study of 
present conditions, an accurate xnowledge of 
the industry’s history and a lively apprecia- 
tion of its present and future. It should 
develop a discussion of the question, and in 
the ideas brought forth a feasible plan for 
conservation should be found. 

What is your idea? 











without any practice of conservation, the timber 
of the South will be exhausted in that period; or, 
by bringing in the top logs and leaving the smaller 
timber in the woods, it will be exhausted in seven 
and nine-tenths years; or, if all the timber is 
brought in and manufactured into lumber, and 
the present ratio of production is maintained, it 
will not be exhausted for eleven and three-tenths 
years, showing conclusively that conservation 
should be practiced to the extent of bringing in 
everything. 


RESTRICTED CUTTING AND PROFIT. 

In order to cut timber below 12 inches in diame- 
ter, and in order to bring to the mill the top logs, 
it is necessary that at least the cost of production 
should be secured for it. The market conditions 
prevailing on lumber since the panic of 1907 have 
been such that in order for the manager of a cor- 
porate or unincorporate interest to make a show- 
ing to his stockholders or partners he should cut 
only such timber as could be marketed at a profit; 
consequently a large percentage of the timber 
logged has been allowed to remain on the ground 
to die or rot. This practice has not. been pur- 
sued generally, but in many cases it has been, 
and the only manner in which, under the condi- 
tions ihat have existed since that time, proper 
values could be secured for lumber would be to 








make less of it, producing only as much lumber 
as the market will assimilate, keeping the prices 
within the bounds of reason. 

This can be accomplished only by agreement 
between the various mill owners that they should 
not operate their mills in excess of market re- 
quirements, for the reason that any method of 
curtailment to be effective should be general and 
uniform. It should be general because, owing to 
the extremely large number of manufacturers, if 
only twenty or thirty shut down completely it 
would not be felt; it would have to be a uniform 
method because of the bad effect on the or- 
ganization of the mill forces and on operations. 
Such agreement, however, would be in effect in 
restraint of trade, and might probably come un- 
der the designation of the Supreme Court as an 
unreasonable restraint of trade, as it violates 
the literal terms of the act. In addition to that, 
even if held by the Supreme Court of the United 
States to be a reasonable restraint of trade, the 
question would arise as to how such an agreement 
would be construed under the statutes of the 
various states, many of which are much more 
stringent in their nature than the federal act. 
The manufacturers ean nof, of course, take the 
risk of an unfavorable interpretation of their 
actions and motives, no matter how innocent and 
beneficial they may be in fact. 


RELATION OF TAXATION TO PRODUCTION. 


The question of taxation enters largely into the 
question of the feasibility of a continuous light 
production in order to meet commercial conditions, 
as there are many states whose general taxes 
have been increasing while their forests are being 
depleted, which, figuring forest interests, with a 
diminishing crop should pay taxes that the entire 
crop formerly paid, plus the increases, and conse- 
quently making the carrying charges on virgin 
timber excessive, 

Many lumbermen are led to conclude that an 
output tax, rather than a land tax, should be put 
into effect. This is opposed by others whose timber 
resources are nearly depleted, they figuring that the 
benefits under such a plan would accrue to manu- 
facturers with longer life, and placing on them 
increased burdens, materially affecting the cost of 
production, reducing profits and taking away the 
only remedy in the matter of taxation. 


PRACTICAL CONSERVATION. 


Summing up the situation: 

Conservation of the timber resources of this 
country should be practiced in some of the many 
forms suggested, and the one adopted should be 
that which is indorsed by the most practical 
operators. This can not at present be effectually 
accomplished, 

First, because its successful result depends abso- 
lutely upon general codperation between the manufac- 
turers, and such general codperation can not be secured 
without danger of being interpreted as violating the 
letter of the laws against restraint of trade. 

Second, for the further reason that the land tax 
laws place unjust burdens on a growing crop, which 
can be harvested only once each 150 years or longer, 
depending on the variety of the timber. 

In order that a successful issue of conservation 
should be practiced, it would require: 


First, a liberal modification of the trust laws, either 
by interpretation or by legislation. 

Second, that the ancient method of land taxation 
be amended by the adoption by legislation of an out- 
put tax in lieu thereof. 
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REVIEW OF CURRENT LUMBER TRADE 








In the absence of any urgency in demand, except in sporadic and special instances, 
the buying department of trade is busying itself with making inquiries with refer- 
ence to stocks that it is expected will be needed later in the season. It is evident 
that many of the large dealers and industrial consumers, as well as the railroads, are 
trying to keep in touch with mill conditions so as to be able to locate supplies 
whenever the time shall be ripe to resume buying. Reports from market points 
indicate that a good deal of such inquiry is going on, which gives the appearance 
of growing interest in stocks and prices preparatory to the late summer and fall 
trade. Much discussion about the crops is in evidence, from which it may be inferred 
that if the agricultural outturn shall be a fair average something will be doing after 
harvest, and even before. Up to the present time nothing has occurred to cloud 
seriously the outlook concerning the crops, though there are exceptions to this 
rule in some sections of the country. While the winter wheat crop in some parts of 
Texas, Oklahoma and Kansas has been shortened by drouth and hot winds, it is 
believed that the crop as a whole will show an average outturn. Harvesting and 
threshing are progressing northward and soon will include the entire winter wheat 
area. Then will be known what may be expected to result in a business way from 
that crop. Prices are held about stationary by the owners of cash wheat at the 
chief centers of supply, the tendency this week having been rather firmer than 
before. Though prices are lower than at this time last year, they are still high 
enough to yield a fair profit to producers. The farmers in the southwestern area 
are inclined to be economical this year, after their riot and extravagance under the 
effect of high prices for all farm products, and profess that this year they are 
determined to slow down on expenditures; but the belief prevails among dealers that 
the good average crop results will induce much improvement on the farms and in the 
towns, with consequent good demand for lumber. In the spring wheat sections of 
the Northwest the prospects for the crop still are reported good, though in the 
middle of the week it was proclaimed that more rain was needed in some sections 
of the Dakotas and in eastern Montana. In the latter state, up to a late date, 
prospects for wheat were never better, while in northwestern Canada the outlook for 
the cereal is especially bright. In the Ohio river belt, northward through the great 
lakes region, the crop condition is about all that could be expected in any year, 
though there is some complaint about the Hessian fly, especially in Michigan. 
Otherwise than in respect to the wheat crops the prospects for a successful farm 
year are good; and that part of the country indicated consumes a large part of the 


annual output of lumber. 
* * * 


Generally speaking, the present situation in reference to the lumber trade is one 
of finance. The demand is waiting for the resumption of confidence and enterprise by 
the railroads and the major industries. Until recovery by the great interests in 
respect to faith in the future shall have succeeded doubt and apathy there can be 
no volume of requirement that will keep mill capacity in full operation and cause 
a reaching forward for supplies that will absorb output on a capacity basis. At 
the present there are short time running of the mills and a general curtailment of 
product, a condition that pertains to nearly all departments of production. In this 
period of slow absorption of lumber and the products thereof there should be no 
overaccumulation, nor is there in respect to most woods and in the greater area of 
the industry. This feature is counted on to clear away surpluses and create a healthy 
situation for the opening of the fall trade. In the meantime there is a steady move- 
ment of lumber to meet current demands for building and manufacturing purposes, 
which aggregates a considerable volume, though it can plainly be seen from statistics 
of receipts and shipments in the greater markets that the volume is considerably 
less than it was last year, which was not considered a good period for the lumber 
business. For instance, in Chicago, that paramount lumber market of the country, 
both receipts and shipments, week by week, show a comparative falling off. Up te 
June 10, this year, receipts had been 299,038,000 feet of lumber, compared with a 
total of 1,133,137,000 feet received in 1910. Shipments had a comparative decline of 
127,622,000 feet from a total last year of 468,393,000 feet. In the last week reported 
the decrease was 9,062,000 feet. Such figures show that, by comparison, the Chicago 
trade has tremendously lost ground. It is probable that this showing is a fair repre- 
sentation of the lumber trade condition all over the country. Yet the manufac- 
turers and dealers, if they will, can take this unction to their souls: the low tide of 
current demand and movement is about sure to be followed by a powerful reaction 
Which should give a great stimulus to the business. When that shall come it will 
develop that surpluses have been cleared away and that in the effort to fill the 
vacuum there will be a lively and energetic trade. 


* * * 


The experience during the passing dull period shows how dependent the preseni 
mill capacity is upon the demand from the railroads and the larger industries for an 
outlet of product. Thus it is made evident that prosperity of the lumber trade goes 
hand in hand with the prosperity of the country at large. There can be but an 
insufficient absorption of product of present mill capacity merely from the farm 
demand and that from the builders in cities and villages. The railroads and the 
humerous manufacturing industries must be depended upon to consume that amount 
of output necessary to make an urgent demand, a buying for forward needs, and for 
the maintenance of prices. The railroads and the greater industries will resume their 
Wonted activity when they shall be assured of financial conditions favorable to such 
a forward movement. At present there are some favorable indications that conditions 
Soon will improve in this particular. Within recent weeks some of the railroad 
Companies have been able to place a large volume of bonds, and to extend their 
borrowing power by other means. Money is plentiful at the great centers, and is 
Seeking employment on good securities. A large volume of bonds has been placed 
in Europe, and thereby our balance against London has been increased. With this 
favorable financial condition it is believed that the railroad companies will soon begin 
to make improvements and enlarge their equipment. Indeed, these processes already 
have made considerable headway in the placing of orders for rails, cars and 


locomotives. The. number of idle cars is being reduced, showing that traffic is 
increasing. This increase will be still greater when the crops shall begin to move. 
A, car shortage is even predicted when marketing shall become general. The inquiries 
for lumber which are reported from several of the market centers may be the advance 
symptoms of a rising demand from the railroads and the car builders. Let us hope so. 


7 * + 


Late reports indicate that the lumber trade of Washington and Oregon mills has a 
prospect of revival. Inquiries have become numerous, and there has been some 
increase of orders. The outlook for California demand is better than it was. The 
lumber trade of southern California, as reported from Los Angeles, is really brisk 
and satisfactory. The proposed Panama exposition at San Francisco is brightening 
the prospects of lumber demand in that city and vicinity. All this stir in California 
should help the north Coast business. The foreign demand keeps up well and many 
of the export mills are kept busy in supplying cargoes for this demand. A special 
movement of lumber from the far Northwest, lately reported, was of 12,000,000 
feet going to eastern points by way of rail to Duluth, and thence down the lakes. 
This method of transportation has been in vogue for years, but last season was not 
so much in evidence as theretofore. The considerable shipment now reported is taken 
as an indication that the lake and rail route is to cut a larger figure this yoar than 
during the navigation season of last year. At Tacoma prices of fir lumber have a 
better tendency and a firmer tone. There is some increase in inquiries and a little 
more business is being placed. Confidence is expressed by mill operators that after 
the harvest of grain crops the eastern demand will pick up sharply. There is some 
scattered railroad buying. General curtailment of output is the rule in the Puget 
Sound country, as well as in the Grays Harbor district. No improvement in the red 
cedar shingle trade is observable. The mills are all cutting out the run on Saturdays, 
and a complete shutdown of 80 percent of the shingle mills is impending. Prices at 
Minneapolis have. lately been quoted at $1.50 for stars and $1.85 a thousand for 
clears. It is expected that the coming shutdown will cause a stiffening of prices. 
At Portland conditions remain unchanged. The volume of business is reported fair, 
but prices are unsatisfactory. 

* 7. * 


At Chicago it is said that buyers are mainly concerned as to whether the present 
basis of southern pine prices is to continue. It is admitted that the big mills are 
turning down orders rather than making concessions in prices. Considerable stock is 
being derived from the smaller mills at some reduction from prices held by the larger 
manufacturers. It is believed that if the large mills shall hold fast to the present 
price basis until the fall trade shall begin it will be comparatively easy to maintain 
the prevailing figures, Curtailment is general throughout the southern pine producing 
field. Reports from the mills and leading markets indicate that buying continues to be 
in small lots of mixed stock and mainly for immediate requirements, showing that 
trade has not this month changed from the character of that in previous months 
since the beginning of the year. At Kansas City it is observed that while some 
buying for the fall trade developed earlier in the month it seems to have ceased, 
probably owing to the dry weather that lias prevailed in some of the southerly parts 
of the winter wheat section. There continues to be much inquiry about stocks that 
may be wanted later in the season, The fact that the farmers are busy with their 
wheat probably causes dull trade in the country yards, and thus enables the retailers 
to procrastinate buying. At St. Louis trade is quiet, with plenty of inquiries 
arriving. At Pittsburg there is a fair volume of business in southern pine, and 
inquiries are coming in for fair sized lots of industrial and mining material, Demand 
for building purposes is still unsatisfactory, but is regarded as promising. At other 
points conditions do not differ materially from those already noted, 


* * 7 


At Minneapolis and Duluth is remarked an increased demand for white pine to go 
east by water, there lately having been several sales of sizeable lots to take that 
direction. An improvement is noticed at Minneapolis mills, though business is rather 
light. Recent rains are bringing down the logs in northern Minnesota. Building 
activity continues at Minneapolis, but the small interior cities are not doing much in 
that line. Stocks at the mills are badly broken in assortment. In Chicago, while 
trade is considered dull, it is attributed to the light and broken state of stocks. 
Buying often calls for rush deliveries. Upper grades are strong in Chicago, as 
elsewhere. Stocks are ample at the Tonawandas, and trade is fair for the season. 
At Bay City and Saginaw a libera! supply of Canadian lumber is arriving and trade 
in and demand for factory products are steady. There is more than there was doing in 
box material. Prices are generally firm and steady, though there is some cutting in the 
box lumber trade. At Pittsburgh demand continues somewhat dull, with prices firm. 
The better grades have the call over low grade stock. Mention is made of inquiries 
as at other points. In fact, dealers everywhere seem to be putting in their spare time 
asking questions of the wholesalers. 


* oa * 


While at some points slight improvement is noted in the hardwood trade, when we 
read between the lines it is difficult to verify its location. At Cincinnati it is said 
that business is still unsatisfactory. Plain oak is leading in volume, and quarter 
sawed is following at a moderate pace. Red gum is doing well, and there is a little 
better demand for chestnut than there was. At other points on the Ohio river 
chestnut is said to be quiet. In the Memphis district oak and gum are mentioned 
as leading in demand. Cottonwood is rather slow of sale though there is a fair call 
for box material. In Michigan and Wisconsin woods birch and maple flooring 
attract the most attention. In the Green Bay region maple is said to be of rather 
slow sale at present. The mills of Michigan are running strong on the hardwoods. 


Hemlock is doing well, considering the general offness of the lumber trade. Prices 
of dry stock are better than last year, and the supply is not overplentiful. 
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DOMESTIC. 
General, 

America won the International Polo Cup June 9 on the 
Meadow Brook polo field at Westbury, L. I., in the second 
match of the series played with the English challenging 
team by a score of 4% to 3% before a very large assem- 
blage. 

It is reported that Grant Hugh Browne, of New York 
city, has organized in London, England, a company with a 
capital of $16,000,000 to establish a large ship yard at Sid- 
ney, N. 8. 

At the automobile races at Hawthorne, Ill, June 10, Marce 
Basle was killed and Joe Jagersburger was seriously in- 
jured. Five thousand persons witnessed the accident. 

Among the bills signed by Governor Deneen of Illinois, 
June 12, were the railroad and warehouse commission, the 
woman's ten hour labor bill, employees’ compensation, O’Con- 
nor outer harbor, Chipertield rivers commission, ApMadoc 
adult probation and the omnibus appropriation bill carrying 
$8,178,000 for state expenses. 

Among the bills vetoed by Governor Deneen were the 
employers’ liability, church publication, Kleeman Calumet 
harbor, Glackin library tax, Carter school nurse and the 
Lyon dependent children bill. 

Four men were reported drowned and eight narrowly 
escaped death June 12 when the J. W. Marshall, an old 
lumber schooner converted into a sand barge, sank off City 
West, ten miles east of Gary, Ind. 

Experiments carried on in the laboratories of the Rocke- 
feller Institute of Medical Research have demonstrated be- 
yond reasonable doubt that the virus of infantile paralysis is 
carried from the sick to the well by the common housefly, 

A recent bank call shows that there are thirty-five small 
banks doing business in Chicago under state charters, witb 
aggregate deposits of $56,863,104, an increase of 233  per- 
cent in number and an increase of 168 percent in deposits 
in five years, 

Mrs. Carrie Nation, Kansas noted prohibition worker, died 
at Leavenworth, Kan., June 9, aged 66 years. 

John J. Jenkins, United States judge to Vorto Rico, died 
June 10 at his home at Chippewa Falls, Wis., where he had 
gone on a two months’ leave of absence. 

Melvin Vaniman, engineer and builder of Walter Wellman’s 
dirigible balloon America, will attempt to cross the Atlantic 
ocean this fall in a dirigible which is being built at Akron, 
Ohio. 

A corporation has been organized composed of foreign and 
domestic capital to buy the Madison Square Garden block in 
New York city for $3,375,000 cash, and build on it a com- 
mercial structure which will be the largest of its kind in the 
world. 

By a majority of $29 out of a total vote of 3,612, Mobile, 
Ala., June 5 adopted the commmission form of government. 

Life insurance organizations of the United States and 
Canada distributed $563,440,000 in 1910, according to com 
putations by the insurance press. 






Plans are being made for new subways in Greater New 
York involving $257,400,000, 

Forty business houses and seventy-five residents in White- 
wright, Tex., were destroyed by fire June 12, 

Directors of the Continental & Commercial National bank 
and the Hibernian bank, both of Chicago, have decided to 
merge. The united institution will be the second largest in 
the United States. . 

Five dead, five persons missing and property loss of nearly 
$1,000,000 are the results of a two days’ storm which swept 
New York June 11. 

Forty-one persons were injured in a wreck of the Santa 
Ie flyer below Domingo, N. M., June 9. 

Over 40,000 persons attended the forty-fifth annual en- 
campment of the Grand Army of Illinois, which was held at 
Joliet June 13, 14 and 15. 

Five steamship companies formed a combination at Cleve- 
land, Ohio, June 9 under the name of the Great Lakes Steam- 
ship Company, with a capital of $6,000,000. 

Kighty-three graduates of the United States Military 
Academy at West Point, N. Y., received their diplomas from 
the Secretary of War June 13. Wighty-two of them will be- 
come second lieutenants in the United States army and one 
will return to Venezuela, his native country. 

June 14 was the 134th anniversary of the adoption of the 
stars and stripes by the Continental Congress at Philadelphia. 

To commemorate the anniversary of the statehood of 
Colorado and the founding of Colorado Springs, an aviation 
exhibition will be given by the Wright brothers at that city 
August 2 and 3. Attempts will be made to fly over Pike’s 
Veak, a hight of 14,000 feet. 

The Wisconsin Senate June 14 passed the Dill providing 
a tax ranging from one-half of 1 to 6 percent on all incomes 
of individuals, firms and corporations. 

Announcement was made recently that a steamship com- 
pany with a capital stock of $3,000,000 would be organized 
at New Orleans June 14. ‘The proposed new line, which will 


make the principal ports of Brazil and Argentina, is said 


























to be promoted by Kansas City, St. Louis, Cincinnati, Chi- 
cago and New Orleans interests, 

Dr. Herschall Clifford Parker, vice president of the Ex 
plorers’ club of New York, has left Los Angeles, Cal., on his 
third trip to reach the top of Mount McKinley. 


Washington. 

The United States Treasury Department has started an 
investigation of the Chicago Telephone Company as a result 
of an increase of $800,000 in its depreciation charge in its 
annual tax report. 

Trade of the United States with its noncontinguous terri 
tories in the fiscal year which ends with the current month 
will exceed $200,000,000, against less than $100,000,000 in 
1904. The largest gain in outward business was to Porto 
Rico, while Hawaii ranks first in the value of shipments to 
the United States, 

A call has been issued for the banking condition of the 
entire country at the close of business June 7 and a state- 
ment of resources and liabilities of practically all banking 
institutions soon will be available. 

It was reported June 10 that Edwin W. Sims, United 
States district attorney at Chicago will not be reappointed, 
but will remain in office until the beef trust case is con- 
cluded in the lower court, when James H. Wilkerson, the 
special assistant to the attorney general, will be appointed 
to succeed him. 

Chief Engineer Edward D. Robie, retired, who accompanied 
Commodore Perry on his famous trip to Japan, died June 8 
at Washington at the age of S80, 

Parcel post packages for destinations in Brazil are now 
received by the United States mail. The postage rate to 
Brazil will be 12 cents a pound or fraction thereof, 

The Senate June 12 passed the Bristow resolution provid- 
ing for the direct election of its members by a vote of 64 to 
24—more than the necessary two-thirds required by the 
constitution, 

Fred N. Webber, special officer ot the government, June 12 
subpaenaed ten Chicago men to appear before the Senate 
committee in Washington ond give testimony in the new 
Lorimer investigation, 

Clarence J. Blanchard, statistician of the United States 
reclamation service, and M. O. Leighton, chief hydrographer 
of the geological survey, have started on a tour of seven 
states and sixty-one towns and cities throughout the Missis- 
sippi valley to give impetus to a movement for swamp land 
reclamation through government aid. 

Should the bakeries throughout the country attempt to 
form an organization in unreasonable restraint of trade, as 
has been reported, the federal government will bring action 
against them, 

Mrs. John LB. Henderson, wife of the former senator from 
Missouri, is conducting a vigorous campaign in favor of 
Meridian Hill park, Washington, as the site for the recently 
‘authorized memorial to Abraham Lincoln, for which Con- 
gress appropriated $2,000,000, 

President Taft has promised to press a button July 19 
that will start the ceremony of breaking the ground for the 
Panama California Exposition at San Diego, Cal. 

President Taft has summonéd by wire the members of the 
Kine Arts Commission to meet ih Washington June 16 to 
consider plans for the three new federal buildings for the 
Departments of State, Justice and Commerce & Labor, for 
which an appropriation of several million dollars has been 
authorized, 


The Senate judiciary committee June 5 reported favorably 
upon the appointment of William R. Lewis, a Boston negro, 
to be Assistant Attorney General. Many of the southern 
senators are opposed to the nomination and will fight con- 
firmation by the Senate. 


The American legation at Lisbon has been instructed to 
record the official recognition of the United States to the 
republic of Portugal immediately upon the adoption of a 
constitution by the constituent assembly which opens at 
Lisbon June 19. 


President Taft June 13 presented medals of honor to six 
members of the crew of the warship North Dakota for their 
bravery when an oil fuel explosion occurred on the ship 
September 8, 1910, 

More coke was produced in the United States in 1910 than 
ever before in the country’s history. The output in 1910 
was 41,681,410 short tons, valued at $99,696,267. 

Secretary of State Knox has been summoned to appear 
before the House investigating committee June 14 to explain 
two business transactions of the department, involving 
$7,450. ; 

American Consul Torres at Port au Prince June 138 cabled 
the State Department that Cipriano Castro, exiled president 
of Venezuela, whose return to his native country the United 
States and foreign governments are trying to prevent, has 
been discovered at Vort de Paix, Haiti, aboard the steamer 
Consul Grostuck. 

The monitor Puritan which was sunk recently in Hampton 
Roads, Va., by a high explosive test and subsequently raised, 
will be sold as junk. The Navy Department has placed its 








minimum value at $12,200. The battleship originally cost 
the government $3,305,465. 

The twenty-fifth wedding anniversary of President and 
Mrs. Taft will be celebrated at the White Ilouse June 19, 
Over 4,000 invitations have been issued. On account of 
Mrs. Taft's illness, Miss Helen Taft will stand by her 
father’s side to receive the guests. 

Arguments for and against proposed national legislation 
applying the principle of employers’ liability and workmen's 
compensation to railroads and other interstate carriers were 
heard June 14 by the joint congressional commission, of 
which Senator Sutherland, of Utah, is chairman. 

The Interstate Commerce Commission June 14 denied 
eleven and granted four applications by western and south- 
western railroads for permission to establish higher passen 
ger rates for short than for long hauls in the same diree- 
tion. 


FOREIGN. 

At Spithead, England, June 24, the largest number of ves 
sels of the dreadnaught class ever assembled will partici 
pate in the great naval review by King George, two days 
after the coronation. Great Britain will have 170 vessels 
in line and the United States will be represented by the 
dreadnaught Delaware. 

It is reported that after two days of fierce fighting in 
which hundreds were killed, Culiacan, in the state of Sinaloa, 
Mexico, surrendered to the Maderistas May 31. Mazatlan, 
in the same state, surrendered without resistance June 2. 

A volcanic eruption of Mount Colima, in the state of 
Colima, Mexico, recently killed about 500 persons in Zapotlan 
and destroyed many houses in Guzman. 

Iferr Schendel, who June 8 established a German altitude 
record of 6,594 feet in an aeroplane, fell with his mechanic, 
Ilerr Voss, June 8 at Johannisthal, 
instantly killed, 


Germany, and both were 


To advance the knowledge of French art, literature, the 
theater, history and sciences, prominent Frenchmen will meet 
at Paris, June 14, to study a project for the creation of a 
French institute in the United States. 

The Berlin (Germany) magistrates June 10 decided to 
float a loan of $80,750,000, the proceeds of which will be 
used for the construction of subways, gas and water systems 
and other utilities. 

The American battleships which are making a_ visiting 
cruise reached Cronstadt, Russia, June 11 and were cor 
dially greeted by the Russian minister of marine. , 

Elaborate plans have been made by the German naval 
officers for entertaining the officers and men of the second 
division of the United States Atlantic fleet on their visit 
at Kiel. 

The Zobdlogical garden restaurant, the greatest eating 
house in the world, has just been opened in Berlin, Germany, 
in which 10,000 people can dine at the same time beneath 
the roof while the open air terraces can accommodate anothe: 
10,000 diners. 

Sixty Koreans drowned June 8 while attempting to escape 
from the steamer Muravieff Amurski when the vessel was 
destroyed by fire in the Amur river, 

An overcrowded ferry boat sank in the Volga river, near 
Uglitch, Russia, recently and thirty persons were drowned. 

The sixth congress of the International Woman Suffrage 
Alliance opened at Stockholm, Sweden, June 12 with a thou 
sand delegates from Europe, the United States, Australia 
and South Africa present. Mrs. Carrie Chapman Catt was 
reélected president. 

An indemnity of $6,000,000 will be demanded of Mexico 
by the Chinese government for the slaughter of Chinese 
subjects in Torreon, Mexico. 
to Mexican west coast ports. 


A Chinese cruiser is on the way 


The output of the Transvaal gold mines, Africa, during 
May exceeded all records, being 685,951 ounces with a value 
of about $14,568,670. 

The Canadian Pacific railway June 13 announced that 
extensions and improvements would be made this summer 
amounting to $30,000,000. 

Plans for the improvement of the harbor at Chemulpo, 
Corea, involve the expenditure of $2,500,000 and the em 
ployment of thousands of laborers for several years. 

Moving pictures will be taken of the forthcoming corona- 
tion events at London, England, and dispatched to the prit- 
cipal cities of the world. ’ 

Colonel Barreto, Portuguese minister of war, June 18 
ordered troops to the border of Portugal to prevent the ei 
trance of Captain Couceiro, the Royalist leader. 

An eminent London physician recently declared that 
twenty-four hours’ sleep to a person tired physically and 
mentally is worth a week's vacation. 

The United States and Great Britain are the only coul- 
tries that have not responded to Venezuela's invitation “ 
send a representative to attend the centennial celebration o 
its independence. 

The date of the International Peace Congress to be held 
at Rome, Italy, has been changed from October 17 to 5eP 
tember 25? 1911. 
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The savings banks of New York have maintained 
an interest rate of 4 percent as against 3 percent in the 
greater part of the country outside that state. The lattei 
rate is considered conservative and safe and generally has 
been sufficient to secure ample deposits from persous who 
use the savings banks for the safeguard of their 
money, and would rather have the security of institu 
tions conducted on conservative lines. The reason 
why the rate in New York has been maintained at 
4 percent was that speculation on Wall Street has 
given the banks a chance to employ a vast amount of 
money in loans for operations on ’change at better 
rates of interest than for ordinary commercial pur- 
poses. Within recent time there has been an agitation 
in banking circles of New York for a_ reduction 
of the rate, as it has been thought excessive by 
comparison with the rates prevailing elsewhere, espe 
cially in view of the restrictions that more recently 
have been placed on the savings banks by legisla 
tion. This month the trustees of all the savings 
institutions are to meet to take action on the rate 
which shall be paid to depositors on and after July 
1. According to the information so far obtained, 
little progress has been made in behalf of insti 
tuting the proposed reduction to a 3% percent rate 
among the banks of New York city, and it is thought 
that the prospect is rather poor for such a change 
from'the 4 percent basis. ; 

x *% * 

Unusual importance is attached to the results of 
the various meetings in the current time owing to 
a bill that has been introduced in the New York 
legislature by Senator Grady in reference to savings 
banks. If this bill shall become a law it will require 
savings banks of the state to keep a surplus of 15 
percent if they desire to pay dividends of 4 percent 
annually. Should the surplus fall below 5 percent 
of deposits only a 3 pereent annual rate shall be 
maintained. This law would compel all savings banks 
in Manhattan to reduce their rates to 34% percent, 
while many would not be able to pay more than 3 
percent. Kleven of the savings banks in Manhattan 
pay 3% percent and twenty-one pay 4 percent. Of 
the latter, the Wall Street Journal states, the ratio 
of surplus on the market value of the assets of six- 
teen is 5 percent or under. Six of the eleven banks 
paying 4 percent have a surplus of over 5 percent. 
These eleven banks reduced their: rates of interest 
to 34% percent, not of necessity but because their 
trustees believe that it is to the interest of depositors 
that a lower rate should prevail in order that the sur- 
plus of all such banks should begin to increase and 
thus place them in better position to meet emergencies 
than they are at present. 

ca x * 


The journalistic authority mentioned says that a 
savings bank is a philanthropic institution, which 
may be so in its effect on patrons, but it searcely can 
be said that any savings bank was established as a 
beneficiary institution, except to the promoters. In 
the bankers’ view the savings bank is a scheme where- 
by the wage earners, and any persons of small in- 
comes, can be induced to eke out a portion of their 
income and deposit it in the bank. It is a method by 
which the people can save money for the use of the 
bankers in making loans. While the economic phase 
ot the savings bank scheme all around is a good one, 
it can not justly be said that it is a philanthropic 
institution, as that term is generally applied to el 
eemosynary undertakings. It may be called philan- 
thropic in its effect on the economies of people of 
limited income. 

« * * P 

The savings bank system of New York has failed 
to show the progress that it should, notwithstanding 
the 4 percent rate that has prevailed. Since 1869 only 
fifteen savings banks, still in operation, have been 
organized in New York city. This slow growth, it is 
said, is due to the competition to which a new bank 
IS subject. When a savings bank is organized there 
18 neither any capital nor surplus with which to run 
it, every dollar that is deposited being practically 
guaranteed by the trustees until a substantial sur- 
plus can be built up. Therefore, there is no incentive 
to organize a new bank, which would be subject to as 
keen a competition as though it were a capitalized 
institution incorporated for the purpose of making 
money, says the Wall Street Journal. This, it is said, 
has been one of the principal causes for the inaugura- 
tion of savings departments in state institutions; 
that is, the lack of savings facilities under the ideal 
System of trustees’ savings banks has opened up a 
hew field for capitalized banks. If this is so, we may 
be sure that such capitalized savings banks will not 
be actuated by the philanthropic motive alluded to 
above. 

* ¥* * Ld 

_it is assumed that many savings banks in New 
York city have ample surpluses, and which undoubt- 
edly are strong enough to pay dividends at the rate 





of 4 percent. But it is to protect those banks the 
conditions of which are not what they should be that 
the campaign for a general reduction of rates has 
been kept going for the last two years. Though the 
savings banks of the metropolis are in a sound and 
safe condition, it is held that in order to provide 
for any emergency all such institutions should be 
placed on the same basis as regards their interest 
rate to depositors. Caution is the platform on which 
the advocates of the 3! percent rate base their argu 
ments for a reduction from the prevalent 4 percent 
rate. 
x * * 

An example of how money wealth can be created 
out of practically nothing was lately educed in Chi 
cago. The directors of the Hibernian bank, of this 
city, have proposed to turn over the stock of that 
institution to the Continental and Commercial bank, 
for the purpose of merging the first named bank with 
the latter. By the transfer it is proposed that the 
Continental and Commercial bank shall exchange 
$1,500,000 of new stock for the $1,500,000 capital stock 
of the Hibernian bank. That is an even exchange, 
for it merely transfers the value of the Hibernian 
stock into the new issue of the Continental and Com- 
mercial, The absorbing bank will declare a cash divi 
dend of 74% percent on its capital et $20,000,000, which 
will-enable its stockholders to buy, at par, $1,500,000 
of new Continental and Commercial stock. This stock, 
in turn, will be exchanged for stock of the Hibernian 
bank, But here follows the wealth creation phenome- 
non. On May 27, before the deal was under way, the 
Hibernian’s stock was quoted at 222, but when it was 
taken over by the Continental and Commercial it was 
worth 280, and directly advanced to 285, Also the stock 
of the larger bank was advanced in quotations from 
280 to 292, and bids for it were made at 288. The 
market was active for both issues. It was declared 
that the prospect of consolidation had resulted in an 
accrued value of Hibernian stock to the extent of 
$63 a share, or a total of $1,000,000. Thus the stock 
holders were made richer by $638 a share each, while 
wealth to the amount of $1,000,000 had been created by 
a simple turn of the directorial wrist, so to speak. 
Nothing had been produced by industry, in the ordi 
nary sense of that term, and nothing tangible in the 
shape of commodities for the use of man had been 
produced. But this had been done: financial power 
had been increased. It might be contended that this 
financial power will result in the production of ma 
terial wealth, which may be assumed as true. Yet 
the further truth is evident that a certain number 
of persons had acquired the means to do things which 
the day before they did not possess; and they had 
not done a thing for the acquisition. The incident 
shows how, as men and women accumulate means to 
buy chances in the realm of high finance, a percentage 
of them become rich, or nearly rich, and thenecefor 
ward are segregated from the toiling masses. This 
chance fortune making is what differentiates the eco 
nomic condition of the people. While society and the 
business thereof are conducted on the present basis 
there must be a marked difference in fortunes, and 
a perpetual contest between those which have much 
and those which have but little, or nothing at all, 
or, at most, the bare necessities of. life. 

* * a 

The United States Treasury as the fiscal year nears 
its close is making good for the deficit that was ap 
parent last fall. ‘This has resulted from large collec 
tions of the corporation taxes, which naturally make 
a large showing toward the end of the fiscal year. 
The assessment of this tax, which is payable before 
June 30, amounts to $28,679,497. It is expected that 
$22,000,000 will come into the Treasury from this 
source during the current month. This should swell 
the surplus of #8,791,484 which lately had been real 
ized to about $31,000,000, or an increase of $15,000,000 
over the amount received in the last fiscal year. 

n * *” 

Customs receipts in eleven months have fallen off 
nearly $16,000,000, probably due, to some extent, to 
readjustment in the new tariff. Exclusive of the 
corporation tax, internal revenue receipts at a late 
date had increased about $19,365,000, promising an 
increase of about $21,000,000 for the entire year. In 
view of the probable surplus at the end of the fiscal 
year, the state of the national Treasury is consid 
ered remarkably strong. The surplus will come near 
covering the disbursements for the Panama canal, 
which up to June 2 had reached a total for the year 
of $34,914,174. 

* 7 7 

The state of South Carolina recently made a report 
of its natural resources and industries which sheds 
much light on material conditions in that common 
wealth, with particular emphasis on its water power. 
Seventy cotton mills are operated wholly or in part 
by water power, and in most cases the owners of the 
plants are also owners of the power. In a number of 


cases electric power plants are located on the South 
Carolina rivers, among which a corporation named 
the Southern Power Company holds conspicuous place. 
On the Broad, the Catawba and the Wateree rivers 
are plants with from 10,000 to 32,000 horsepower. The 
large water powers are in the Piedmont, or northern 
section, sloping down from the Appalachian range. 
This region extends from the'sand hills inward to 
the mountain district, at an average hight above the 
sea level of 1,200 feet. On each of the great river 
systems, the Pedee, Santee and Savannah, there is a 
long stretch of river valley, extending through the 
mountains out into the Piedmont hills, by which a 
strong hydraulic force is gathered and made available 
for manufacturing. Much of+this water power now,is 
utilized in the hydro-electric form. It has been shown 
that it costs from @60 to $150 per horsepower to de- 
velop electrical transmission as an investment propo- 
sition. The Columbia canal, the oldest power selling 
concern, already has a larger demand for power than 
it can supply. The cost of power for manufacturing 
enterprises is now from $17.50 to $25 per electrical 
horsepower. At the cost of $4 a ton for coal, the cost 
of generating power for 3,000 hours a year by steam 
varies from $11.11 to $23.80 for fuel only, to which 
must be added the cost of maintenance of plant 
attendance and supplies from $6 to $10 per horsepower. 
n .” ” 


Reports from thirty-six states show a total produe- 
tion of commercial fertilizers up to April 1, this year, 
of 5,765,000 tons, which compares with 5,042,000 tons 
in 1907. The latest figures, however, may add 500,000 
tons to the total as stated. The increase of production 
over that of 1909, on the basis of the foregoing fig 
ures, is shown to be 723,000 tons, or 14.3 percent, as 
against a gain for 1909 over that of 1908 of 292,000 
tons, or 7 percent, and 250,000 tons, or 5.5 percent, in 
1908 over 1907. On an average price of $20 a ton the 
production of fertilizer in the United States for the 
latest season represents a valuation of $115,800,000, 
against $110,840,000 in 1909; $95,000 in 1908, and 
$90,000,000 in 1907. The largest producers among 
the states are: Georgia, 1,020,000 tons; South Carolina, 
798 tons; North Carolina, 630,000 tons; Alabama, 425,- 
000 tons; New York, 375,000 tons, and Virginia, 344,000 
tons, mainly phosphates. 


* A“ * 


An open-hearth plant of six furnaces, together with 
i blooming mill, 1s to be built by the Youngstown 
Sheet & ‘lube Company at East Youngstown, Ohio, 
the work to start immediately. The plans for the 
contemplated plant were approved by the directors 
some time ago, but starting of the work was delayed. 
The plant will cost $3,000,000, which will be taken 
care of by an issue of preferred stock. The works 
will employ about 1,500 men, Provision is made for 
the erection of other mills later by the same company. 
This movement indicates that, though the iron and 
steel business may be temporarily depressed, the mil- 
lionaires still have faith in it and are willing to 
continue to expand productive capacity. But then they 
do not have to go down in their jeans for the money. 
All those big corporations have to do is to print off a 
lot of stock certificates and, by means of the credit 
system under their control, get a lot of banks to under 
write their securities and then go ahead. 


* * * 


It was stated in reports that at the end of last 
week, based on inquiries in the market, steel rail 
orders for this week were expected to be large. One 
steel manufacturer figured that inquiries aggregated 
a total of 300,000 to 350,000 tons, an estimate that 
included pending export business. It was deemed be 
yond question that there had been improvement in the 
steel industry within the month. However, producers 
were not expecting heavy buying until toward the 
end of June or early next month, 


” * » 


A late report had it that the United States Steel 
Corporation had sold 8,000 tons of rails for export to 
Cuba, and had under negotiation 8,000 tons for other 
West Indies islands, At a late date rail orders pend 
ing aggregated a total of more than 200,000 tons, 
inéluding 52,000 tons for the Missouri, Kansas & Texas 
and a like tonnage for the Northern Pacific railway. 

* * n 


Indications are apparent that this country will be 
able to send a large amount of corn to Mexico from 
the present season’s crop. It is said by good authority 
that practically there will be no corn crop in Mexico 
this year, and other products as well as cattle will be 
deficient. The revolution has caused a general deser 
tion of the peons from the agricultural districts, with 
the result that little farming has been done. It is 
estimated that 7,000,000 people in Mexico almost 
entirely live on corn, and this fact gives a good indi 
cation of the amount of corn that will have to be 
imported in order to save the people from starvation. 
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LATE LUMBER LAW 


DAMAGES FOR FAILURE TO REPAIR MACHINERY 
CAUSING LOSS OF LOGS. 

If a failure to repair machinery within a specified time 
caused the loss of logs which had been cut for a saw mill, 
the value of the logs is the proper measure of the resultant 
damage.—Court of Appeals of Georgia in Thornton & War- 
ren vs. Cordell, 70 8. E. 17. 











TIME NOT OF ESSENCE OF CONTRACT. 

In a letter written by a lumber company to a mining com- 
pany, quoting a price on a list of lumber, the lumber com- 
pany said: ‘We would like to have you allow us time 
enough to have this lumber shipped direct from the mills 
if it is possible, which would mean about thirty days’ time. 
However, we can give you prompt delivery, if necessary, 
barring the ‘balled up’ condition of the 8. P. Co.'s freight 
system just at present.” The mining company’s acceptance 
was oral, by an agent who testified that he said they wanted 
the lumber on immediate delivery, and that the lumber com- 
pany’s representative replied that it would be coming in, 
possibly some of it in twenty days, or from twenty to thirty 
days, though the lumber company’s agent declared that he 
did not make any promise to deliver lumber at any specified 
time. The supreme court of California holds that time 
was not made of the essence of the contract by its terms. 


"When the mining company, finding that there was delay 
. in the delivery of lumber, wrote urgent letters and made 


urgent appeals to furnish the lumber as promptly as pos- 
sible, and the lumber company endeavored to do this, this 
was after-acquired information, and it did not form a part 
of the contract or the consideration thereof, and could not, 
of course, modify its terms or bind the lumber company to 
any more prompt performance than called for by the con- 
tract itself, under which, since time was not of the essence, 


it was allowed reasonable time.—Salinas Valley Lumber 
Company vs. Maghe-Silica Company, 112 Pac. 1089. 


LOGS ASSESSABLE TO LESSEES OF LOTS ON 
WHICH PILED. 

The supreme court of Michigan holds that, under a statute 
providing that all forest products shall be assessed in the 
township or ward where the same may be, to the person 
having control of the premises, piling ground etc., where 
such property is situated in such township, on the second 
Monday in April of the year in which the assessment is 
made, logs properly are assessed to parties whose agent has 
rented for a nominal sum grounds upon which the logs are 
stored awaiting loading by the vendors or their agents. 
It must be remembered that the statute was intended to 
enable forest products to be assessed without reference to 
ownership, in order to avoid the necessity on the part of 
the assessing officer of determining the identity of the 
owner.—-Gow vs. McFarren, 129 N. W. 862. 


RESTRICTIONS PUT ON MAINTENANCE OF FIRE 
FOR BURNING SAWDUST ETC. 


In connection with a saw mill a fire was maintained for 
burning sawdust, slabs ete., from which an owner of land 
on which were two small houses, situated on a bluff forty 
or fifty feet above the level of the mill and fire, claimed 
special injury by an escape of fire and deposits of sawdust 
and cinders etc. on his property. The supreme court of 
Oregon holds that he was entitled to an injunction, but one 
in such terms as to make it bear with as little rigor on the 
company as possible, consistent with the preservation of the 
rights of the plaintiff. ‘The company should be enjoined 
from burning the waste products of its saw mill at any 
place within 500 feet of the plaintiff's premises except in 
such a furnace or other appliance as would effectually pre- 
vent cinders, ashes, sawdust and other material from escap- 
ing and being deposited on the plaintiff’s land, and so con- 
fine the fire that it would not spread to his premises.— 
Bourne vs. Wilson-Case Lumber Company, 113 Pac. 52. 
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the Manufacture 


The young man about to debut in the lumber business ought not to try 


to manufacture boards without a forest. Nearly all of 
once grew outdoors. 


True, some attempt has been made to find a substitute for lumber and 
to make it out of the by-products of other things. There was straw lumber, 
for instance. Back in seventy something it was announced that the saw 
mills would soon be put out of business by a new-fangled lumber made 
out of wheat straw. The invention was hailed as glad news, for even back 
in the seventies we saw a dark cloud called deforestation looming up on the 
horizon. All the pine had been cut for a mile back from the rivers and 


we were beginning to feel the pangs of a lumber famine. 


of widowed orphans wandering around in blinding snowstorms erying aloud 
for lumber when there was no lumber to give them. We had visions of 
their pale and hungry features pleading for scoop shovel scoots, when there 
was not a thing in the nation’s lumber pantry. So we hailed straw lum- 


ber as a lifesaver. 


But straw lumber never became popular. We read the advance notices 4g 
and saw the small bills and watched for the glittering street pageant. But 


straw lumber never arrived. It must have been delayed, 


The plan was to take ordinary straw, such as is to be found in a $1.98 
hair mattress, reduce it to a pulp and, when it had properly jelled, roll it 
out into boards, seantling and such. It was pointed out that it was a 
much easier and pleasanter process to run lumber into a mold than to saw 
it out of a log that might be full of windshake, knots and peavy points. 
Instead of chopping down trees that might be hollow-butted and sap- 
streaked, all we would have to do would be to run. a harvester around, 
pick up the sheaves, soak them in brine over night, add sugar and salt, and 
serve. We could mix up a bill of lumber like a hired girl mixes up a batch 
of baking powder biscuits. Then we could put it in a press—a haypress 
or a winepress or something—and squeeze the juice out and get a thou- 


sand feet of No. 1 boards. 


For, understand, all the boards would be No. 1. There would be none 
of those pieces that look like No. 2 to the seller and that look to the buyer 
like—that don’t look like No. 2, anyway. The lumber business would be 
reformed. There would be no inspectors and no inspection. There would 


be no grading rules, and all the hard- 


N LUMBERING 


Lesson T'wo—Concerning Sub- ! L 
stitutes for the Real Thing in fall he would haul his wheat into 


Particularly Straw. 


would advance two points; and we 
would have learned articles from the 
Forest Service on the proper mixture 
of paris green and recipes for the 
preparation of hellabore and other 
things intended for the encouragement 
of indigestion in the insect world. 
Oh, my yes, it would be a great 
thing for the honest farmer. In the 


town and instead of trading it off 
for calico print and eut plug at the 
grocery he would take it to the saw 
mill and have it made up _ into 
sheathing and shingles. The farmer 
long has wanted to break into the 
lumber business, and this would give 
him a chance, 

There would be no hardwoods and 
softwoods—just strawwoods. We 
would make pianos and apple bar- 
rels and shingles and violins all out 
of the same stuff. It would be just 
as handy as buying a bolt of cloth 
and cutting a silk dress and a union 
> suit and a mackinaw all out of the 
We had visions one piece. It wouldn’t matter 
whether a man wanted to build a 
lady’s boudoir or a henhouse—all 
he would have to do would be to 
call for so many yards of lumber. 
Anything from a porch column to 
mansard roof could be cut out 
from paper patterns furnished free 
for ten cents by Dressmaking at 
Home. It would relieve the retailer 
of much grief and the carpenter- 
contractor of his job. 

But, alas, it never came to pass. 
So far as known, there is not a 
straw lumber yard in the country. 
We still get out lumber in the old, 
laborious way. Instead of figuring 
the probable lumber cut from the 
wheat prospects, we take to the 
woods. Why the props fell from 
under the straw lumber proposition 
we know not. Maybe the straw 
wouldn’t jell. Maybe the water 
wouldn’t squeeze out. Maybe the 
farmer wanted too much for his 


of Lumber, 


our best lumber 





wood associations would have to do 
would be to meet and eat and ad- 
journ. Messrs. Diggins and Town- 
send would give an imitation of the 
lion and the lamb lying down together 
that would make the original look like 
a prize fight. 

It was pointed out that it would 
be a great thing for the farmer. When 
some horny-handed son of agricultural 
toil was asked concerning the condi- 
tion of crops he would reply that it 
looked like his wheat crop was going 
to run about six thousand feet to the 
acre. Whenever the Hessian fly be- 
gan flying around the lumber market 








straw. Maybe he wanted cheap lum- 
ber made out of high priced fodder. 
Retail lumber dealers who have tried 
to exchange barn boards for grain 
will opine to the latter opinion. The 
farmer needs no micfoscope to see 
that hogs should be more on the 
hoof; but he can’t see why lumber 
should be more on the stump with 
a Yerkes telescope for a reading 
glass. 

So it is to be seen that we will 
not solve the question of lumber 
supply by clutching at straws. Yes, 
there is the paper packing case. Of 
which more anon and also later. 








(To be continued, we hope.) 





THE COAL TRADE 














Improvement in the coal trade that usually appears 
as the period of activity draws near is not yet in 
evidence. In fact, there are counteracting influences, 
some making for a stronger market, and others for a 
depression. Neither of these tendencies is specially 
marked, so that the market on the whole has the 
appearance of dullness. There is a sluggishness of 
movement and price fluctuations are narrow. 

The most striking feature about the market for the 
domestic sizes probably is the strength of smokeless 
egg and lump. Western representatives of shippers 
say they have sold up about all the tonnage they can 
get for shipment a month or two ahead and they are 
quoting considerably higher prices than they did a 
month ago. One shipper is now quoting $1.75, mines, 
for June, and $2 for July shipment, declining to 
accept August business. When it is remembered that 
on these coals the circular price for summer is, or 
has been, $1.50 and the winter price $2, the above 
quotations look remarkably strong. Not all factors 
in the market are quoting so high, but the general 
level undoubtedly has advanced, and it is very difficult 
to buy at the regular summer quotation. And of the 
egg and lump preparations the egg size is the more 
difficult to obtain. The continued dearth of demand 
for the smokeless slack for coke-making is accredited 
as the reason for this advance in the prepared sizes 
of Pocahontas and New River coals. Mine run smoke- 
less is holding steady at about $1.10, mines, although 
one interest has sold freely at $1, mines. The trade 
in smokeless mine run is light, however, so that re- 
striction of mine operations is a necessary factor in 
the present situation. 

About the only other instance of strength in quo- 
tations in this market is in western screenings, which 
maintain their recent upward direction and are a 
shade firmer or stronger than a week ago. ‘There 
are no screenings on the market. The buyer is seek- 
ing the seller. The buyer is not necessarily a con- 
sumer. He may,be a coal shipper who has obligations 
for screenings, which he is unable to fill without 
raking over the market thoroughly for the necessary 
tonnage. But whether consumer or _ intermediate 
shipper is responsible, the demand is sufficiently eager 
to keep off the market whatever free screenings may 
be produced. The present temptation is for the west- 
ern coal producer to take on more obligations than he 
can handle. For the present, prices for fine coal 
look good to him and he figures that, if he can sue- 
ceed in making deliveries during the next few weeks, 
until the increased demand for prepared sizes increases 
his supply of the fine coals, he will have a snug 
place for his screenings next winter, when, if prece- 
dent shall be followed, the output will suffice for all 
contingencies. In a number of instances within the 
last week Illinois mine run coal sold below the price 
of screenings and the general average certainly is 
not much above them, for the fine coals are com- 
monly quoted at 85 to 90 cents, mines, with occasional 
premiums. 

Against this strength of the fine coals, prepared 
sizes continue heavy, an inducing cause for which 
is the above keen demand for slack, thus tempting 
operators to get out just a little more of the domestic 
sizes than they have places for. But for that tempta- 
tion the western operator probably would limit his 
output to actual orders to a very predominating de- 
gree. Ags it is, prices for western lump and egg are 
not very strong. Shippers as a rule have not changed 
their circulars, but at times have made some conces- 
sions where the situations seemed to call for them. 
Demand for western prepared sizes, however, probably 
is growing somewhat. Orders for threshing coal are 
being placed freely and some of the coal has been 
shipped. The season in that respect is fully ten days 
earlier than usual, accounted for by the advanced 
state of the crops. The threshing trade is the only 
present element of any magnitude that tends toward 
a better state of affairs for the domestic grades. 
Kastern bituminous coals generally are dull and scarce, 
for operators, as a rule, are limiting shipments to the 
meager wants now arising. Hocking is holding to 
circular, $1.50, mines, or $3.15, Chicago, but the all- 
rail movement westward is very light. 

In the market for the steam grades of western 
coals there is scarcely a ripple. No doubt a highly 
satisfactory tonnage is moving, from a statistical 
standpoint, but the volume escapes general notice, in 
view of the ease with which the coal is being pro- 
duced and carried by the railroads. The complete 
absence of effort in the producing fields gives this 
impression of apathy. The various sales departments 
are busy enough, but the activity there is the seeking 
of increased orders, so that the mines can run above 
the one or two or three days a week, to which 
operations are now limited. 

Dullness is the only noticeable quality to the west- 
ern anthracite trade. Although the production seems 
to be keeping up remarkably well, western buyers are 
not active in the market. The coal is going somewhere 
else, for there seems to be/ no disposition to force 
tonnage upon the slow market in the West. The pres- 
.ent lull is not considered an unfavorable sign. The 
early buying during April and May was considerably 
ahead of similar movements in previous years, so that 
the season’s business is well along. The confident 
expectation is that the year’s business in anthracite 
will be fully up to standard, for the users are as 
a rule prosperous and there are no unfavorable de 
velopments. 
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“THERE’S NO PLACE 





|Nore: If you have not familiarized yourself with the purpose and 
possibilities of this campaign turn to page 33 of the AMERICAN LuM- 
BERMAN of June Io and read the statement there published. It is a 
necessary introduction to this series of articles—EDpirors. | 

PRIDE IN THE COMMUNITY. 
Of all the factors that enter into development, pride ranks first; not the 
pride that “goeth before destruction,” but the reasoning, honest pride that 
is synonymous with patriotism and with self-respect. It is pride that 
makes real men and distinguishes them from the lower orders in the social 
scale. Pride is the real selective force that makes successes. Lack of it 
breeds failures. 

Men who take pride in their personal appearance, in their accomplish- 
ments and achievements, are common enough and as a rule successful. 
But how often they fail to extend this powerful sentiment to the affairs 
of the community they live in! 

Think over the communities you know: How many are distinguished 
by harmonious work in the interest of the common welfare?) How many 
have come to a realization of the absolute necessity of coéperative effort? 
And how many are cursed with jealousy, envious malice and friction? 
How often have you heard a business man say “This town is dead. There 
are not enough public spirited men in it to do anything for its advance- 
ment and what few there are can’t get together.” Does it not occur to 
you that every business man in that town is apt to believe that he is the 
only public spirited citizen it has? If apathy prevails there is it not 
directly traceable to the lack of that pride which enlists men shoulder to 
shoulder in every work for the good of their community ? 

Retail merchants all over this country have learned to look on the mail 
order houses as their common enemy. They realize that they must fight 
for their existence. ‘They know that the retailer must progress or lose to 
his big city competitor. But has the mail order house hurt the retailer? 
Has it not been a benefit? 

Take a parallel case. Would you say that the American people were 
hurt by the Spanish war? Is it not a fact that the appearance of a com- 
mon enemy was the signal for a revival of practical patriotism that 
actually strengthened the nation and prepared it for a higher place among 
the world’s powers? And was it not our pride that made our success? 

If the mail order method of merchandising threatens to sap the vitality 
of the small town—the rural center—pride is the rallying force that must 
win the fight. 

The farmer is the backbone of the average community. He is the real 
producer of its wealth. He takes out of the ground the materials that 
serve to sustain innumerable industries. And generally he takes great 
pride in his profession. He vies with his neighbors in producing the 
best crops his soil will grow. He selects and chooses and plans for 
better stock, better grain, better fruit, better everything that will evidence 
his skill. 


LIKE HOME.” 


Twenty years ago the farmer was isolated, as far as the big cities were 
concerned. When he wanted to buy or sell he “went to town.” But that 
is all changed. A beneficent government has provided rural mail delivery 
that makes it possible for him to communicate with the big city as easily 
as with his town. The mail order houses have sprung up and expanded 
until their catalogs, lying on the parlor table, tell him just how to order 
anything from a set of teeth to a mousetrap. The packers and produce 
firms are visiting him once a year and buying much of his produce in 
advance. Is it any wonder, then, that the farmer is getting close to the 
big city and is losing his interest in the small town that has neglected 
him? 

That the average small town has neglected its contiguous population 
is a fact. The town dweller has fallen into the habit of believing that 
his way of living places him on a slightly higher social plane; that he is a 
trifle better than his farmer neighbor. This is accentuated by the fact 
that he is dealing with the farmer and making a profit out of the farmer. 
This attitude is indefensible, but it exists. 

The small town is not a complete community. It must recognize the 
agriculturist—who grew the produce that first justified the building of a 
freight siding—as one of its most important citizens and members. It must 
take him into full confidence, must make him realize that he is a partner 
in everything pertaining to the welfare of the town, which after all is 
only the hub of the community, a hub that is useless without the rest of 
the wheel. 

Merchant, farmer, professional man. These are the component parts 
of the organized effort that spells success for the community, and they 
must be actuated mainly by pride in their community. 

The basis of pride is a full knowledge of the good things that justify 
it and equal appreciation of the things that are needed to assure con- 
tinuous improvement. 

No community is without its ‘advantages. Yet it not infrequently 
happens that the people are entirely lacking in knowledge or appreciation 
of those advantages. 

No community is without its immediate needs in the way of improve- 
ments. But it may lack a clear appreciation of those needs. 

A thorough canvass of these two points is the basis of the community 
development idea. That canvass must be so carefully made that its 
results can be presented in convincing form. It must be its own absolute 
argument against the faint hearted, the cynical and the indifferent. 

A proper appreciation of the possibilities ahead will awaken pride and 
will form a basis for codperation. 

Tear down the barriers that are dividing the community against itself 
and united effort will protect it against the inroads of every common 
enemy. The community united will win through pride and the result 
will be an era of greater progress, of more evenly distributed advance- 
ment and of increasing national solidity. For the community is the red 
blood corpuscle of the nation. 





LUMBERMEN AND THE PRESS FURTHER THE WORK IN ALL SECTIONS. 


The winning feature of this campaign is its uplift- 


This week it is possible to reprint only a few of bermen realize that advertising in the local paper 


ing selfishness. It appeals to men and to communities — the letters that have come in, but they are illustrative’ is an absolutely essential feature. 
as a means of overcoming some of the most serious of the attitude of the lumber trade and of the press. 


hindrances to business and social development. It is 
open to everyone and it has no opponents whose inter- 
ests are sufficiently legitimate to stand the daylight. 


Any campaign for national advancement requires the wide range of the campaign and show that lum- 


broad support and constant hammering. The AMER- 


GEOGRAPHIC RANGE OF CAMPAIGN. 
The following from lumber dealers give an idea of ‘Community Development Series” of advertising? We ad- 


Advertise in Three Papers. 
NEILLSVILLE, WIs., June 10.—Will you kindly send us the 
vertise in three local papers in this and the neighboring 


town, and can make good use of this matter. 
Connok RETAIL LUMBER COMPANY. 





ICAN LUMBERMAN bespeaks for this plan the earnest 
cobperation of the entire news, periodical and trade 


bermen in bringing the movement before other lines 


organization in the United States should help. 


The man who is proud of his wife is usually proud of 
press. It also unhesitatingly asks the help of lum- his town; and they’re both proud of him. 

) If you think there is no such thing as town pride in 
of trade. Every commercial club and development this country, go to one of our ball games. oblige. 


Will Use Both Series. 


BLooMER, WIs., June 9.—Please send us the “Communit 
Development Series’ of advertisements. We would like bot 
the first and second series if they have been prepared, and 
A. J. MARTIN LUMBER COMPANY. 


SUPPORT FREELY ACCORDED. 


It is impossible to give an idea of the work that 
already is being done. The limitations of space forbid. 
It is possible, however, to say that the newspapers 
that have taken up the work reach a goodly proportion 
of the rural population of the entire country. And 
there is no power greater than the country press. 
Many of the cities are in line, too, and last week’s 
announcement of a definite plan has set the press, the 
business organizations and the people at work, plan- 
ning to carry out what many term the greatest de- 
velopment plan of the era. 


The man who believes his town is one of the best in 
the world will soon make it so. 

Keep so busy boosting that you don’t have time to 
knock, 

The real booster is the man who believes that his town 
enjoys a special brand of climate, 

The man that is proud of his town is the man that his 
town is proud of. 

The real patriot is the man who is willing that the 
rain shall spoil his picnic if it helps the county’s crops. 

Take a lesson from the thistle; it is always blowing 
about the neighborhood it lies in. 


An Enthusiastic Montana Dealer. 


Moorb, Mont., June 6.—Your idea along the line of “home 
boosting” just strikes us. Please keep us supplied with the 
material you issue from time to time. 

Basin  LUMBeR COMPANY, 
J. B. Owen, Secretary. 


‘*More Than Enthused.’’ 


GRAHAM, Mo., June 8.—We are more than enthused over 
your “Community Development” campaign, and request that 
you mail complete series, both first and second issues of 
advertising. Also supply D. R. Baker, of Skidmore, Mo., 
editor of our home paper, with all material for newspaper 
use. If you supply cuts of illustrations for the poem series, 
or any other advertising, do not fail to send them to Mr, 
Baker. We have talked the matter over with him and he 
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HAVE YOU ENLISTED? THIS CAMPAIGN IS AN 


is with you. Your idea is a splendid one, and will do much 
ood, . P. L. Trapp & Son. 


From New York State. 


Lyon’s FALLS, N. Y., June 9.—In response to the offer in 
the AMERICAN LUMBERMAN I am writing to ask the favor of 
sending me any literature you have in connection with your 
scheme of “Community Development,” 

With good wishes for your campaign of home helping, | 
am, CLARENCE L, FISHER. 


From Wisconsin, 


Rice LAKE, Wis., June 10.--Herein please find ‘“Commu- 
nity Development Advertising” slip. We have not received 
those advertisements. Kindly conform with this request, and 
oblige. IIAMMOND-CHANDLER LUMBER COMPANY. 


Nebraska Dealer in Line. 
Beruany, Ner., June 7.—VPlease send “Community Develop- 
ment” first and second series. : 
Turner LuMBER, COAL & HARDWARE COMPANY. 


California Dealer Joins Ranks. 


Anresia, CAL., June 7.—Was. very interested to read of 
your proposed campaign for homebuilding, and we join with 
ithe others in decrying the outward flow of local capital for 
foreign speculation, , 

We would be glad to receive and use your “Community 
Development Series.” W. L. JENCKS, Manager, 
Artesia Lumber & Cement Company. 


From Ohio. 


CosHocron, Oto, June 6.—Vlease send us copies of the 
“Build Now” advertising you have gotten out for distribu- 
tion. We trust you will send us this at once. We would 
like to have you keep us on your mailing list and give us all 
the advertising suitable for retail yards that you get out. 

Thanking you in advance for the favor, and trusting you 
will see that we get this promptly, we are 

COSHOCTON LUMBER COMPANY. 


From a Texas Dealer. 


Porr Anruur, TeX., June 10.—Your home improvement 
campaign is a move in which the retail trade generally are 
interested, It is an evidence that the AMERICAN LUMBERMAN 
is keeping up with the band wagon. ‘The idea is worth 
many times more than the yearly subscription to your paper. 
Keep the bot boiling. ). A, LAUGHLIN, 

i. A. Laughlin Lumber Company. 


‘*Something Great.’’ 


PeymMourn, Wis., June 9.—-I am greatly interested in your 
Community Vevelopment Campaign, and would be pleased 
to have you start me in on it. I believe this is something 
great, and | feel that I have lost considerable by not being 
in on this sooner, I will thank you in advance for the 
courtesy. M. H. HAND. 

From Iowa, 


Decorau, Lowa, June 10.—-Please send us your “Com- 
munity Development Series” of advertisements, and oblige. 
INGVOLDSTAD & Co. 


From Washington State. 


WASHTUCNA, WASH., June 6.—Please send us your ‘“Com- 
munity Development” advertisements, 
PorLatcH LUMBER COMPANY, 
John R. Johnson, Manager. 


An Indiana Company in Line. 


Marion, IND., June 12.—Please send us copies of the 
“Community Development Series’ and oblige. 
MARION LUMBER COMPANY, 
W. C. Raymond, Secretary and ‘Treasurer, 


‘Should Appeal to Lumbermen Everywhere.’’ 


MissouLa, Monv., June 12.--Your homebuilding propa- 

ganda should appeal to lumbermen everywhere, which it does 
in an especial manner to Missoula just now. There are five 
large yards here and the milling facilities in and around the 
city are extensive. Five valleys radiate from Missoula in 
different directions and all are rapidly filling with home- 
steaders and will continue to grow in population for many 
years. 
” Realizing the value of the building and loan association 
as a factor in homebuilding, members of the Polleys Lumber 
Company started the movement among the business men sev- 
eral months ago, and a few days ago organized the Montana 
Building & Loan Association, capitalized for $100,000, —Busi- 
ness will be opened at once on a strictly mutual and co- 
operative basis and we expect this institution will show good 
results. ‘The last association in business here expired by 
limitation of law in 1896. 

The Montana law which was passed through the influence 
of men in competitive business was intended to cripple and 
embarrass building associations, and some of its provisions 
are discriminatory and much more burdensome than regu- 
lations applying to banks and other financial corporations. 
The result has been to discourage the formation of ‘The 
oor Man's Bank" in this state. We hope the law will be 
corrected to uniformity with the laws of other states in 
the near future. Montana has twelve local associations 
now with 17,000 shares issued and $800,000 loans. One 
outside association reports to the state examiner and takes 
considerable money out of this city, but the writer has not 
discovered any of its loans here. The local association is 
the only one homebuilder, and this is the point you should 
emphasize. 

1 would like to read the building association statistics of 
the United States tabulated in your “Community Develop- 
ment” section, and synopsis of the various state laws. I 
have an idea that Montana stands alone in building associa- 
tion encouragement and development. 

S. Hl. Russe._i, City Sales Manager, 
The Polleys Lumber Company. 


Organized an Improvement Club. 


BeLLeE7UR, Micu., June 10,—Please send me at your 
earliest convenience your “Community Development Series.” 
We have recently organized a local Improvement Club here 
composed of the business men and others, and think that 
we can get some pointers from your series. Thanking you 
in advance, 

Hacer LuMBper & CoAL COMPANY, 
A. J. Hager, Manager. 


Kentucky Dealer and Papers Will Help. 


NICHOLASVILLE, Ky., June 8.—We are heartily in sym- 
pathy with your campaign for home development, and the 
reason you have not heard from us sooner is that the 
writer has been out of town. 

We will take the matter up with our local papers and 
have no doubt but that we can get their coéperation. It 
will fit in quite well in our town, as this is “Cleaning-up 
Day” with the Ladies’ Civic League. They have wagons 
out all over town hauling out trash to the dump to make 
the town look better, and the people generally are already 
entorenten in civic pride and think your campaign will fit 
n nicely. 

Send us some of your ads. We will be glad to use them. 

SIMPSON LUMBBHR COMPANY, 
Brown Y. Willis. 


A Montana Merchants’ Organization Enlists, 


GueAv FALLS, Monv., June 7.—I had the pleasure of 
meeting Mr. R. A. Graham, inspector of the Western Re- 
tail Lumbermen’s Association, of Spokane, Wash., and he 
requested me to write you for matter in regard to patron- 
izing the home merchant, as I intend starting a campaign 
here through the local papers. 

WALTER S. CLARK, Assistant Secretary, 
Great Falls Merchants’ Association. 


Real Work in a Nebraska Town. 


RAVENNA, NeB., June 7.—We have been reading your ar 
ticles on home development, and will say that if the lumber- 
men of the different states will take this in hand and push 
the results no doubt will be surprising. 

Our town is a division point on the railroad and has 
been on a steady growth for the last five years and a great 
many homes have been built in the Building & Loan As- 
sociation. 

We organized a Commercial Club here about a month 
ago and have not gotten fairly started, but we have some 
live wires which will help push all the time. 

We have no building and loan association in our town 
or nearer than Lincoln, Neb., and we would like to have 
you send us what rules etc. you may have to show us what 
steps should be taken to start such an association. 

Rh. A. Murray, Manager, 
Dierks Lumber & Coal Company. 


From Missouri. 


BRECKENRIDGE, Mo., June 10.—Vlease send us copies of 
the “Community Development Series” and oblige. 
i. W. MINNICK, Manager, 
North Missouri Lumber Company. 


From Washington State. 


TACOMA, WASH., June 8.--Please send us your “Com- 
munity Development Series’ of advertisements, and oblige 
RELIANCE LUMBER & TIMBER COMPANY. 


An Illinois Advertiser. 


SycaMore, ILL, June 13.—Kindly send me your ‘Com- 
munity Development Series’ of advertisements. Thanking 
you in advance for same and for your many good retail 
articles, I am, Heser L. Tiesrrs. 


Newspapers Will Codperate. 


Fort MorGan, CoLo., June 12.--Please send us the “Com. 
munity Development Series’ of advertisements, also any 
suggestions you have for the newspapers, as we wish them 
to coéperate with us in this movement. We will use your 
ads if you will supply us copy. 

MorGAN LUMBER COMPANY. 











Confidence Begets 
Credit and Credit Will 
Build a Home 


This may sound far fetched, 
but it is as true as gospel. The 
people who today own their own 
homes in this town years ago 
Showed their confidence in our 
community by investing their 
savings here. Their small invest- 
ments created more credit for 
them and it was not long before 
their credit was enough to en- 
able them to build a home. The 
same opportunities exist today 
for the man who is willing to 
start—home investments are al- 
ways looked upon with more 
favor by our financial institutions 
than investments in some far off 
corner of the globe, and if you 
are thinking of starting a home 
we want to talk things over with 
you and give you some idea about 
what you will need in the lumber 
line. 

Our stock is complete. 


Enterprise Lumber Co. 





i J 














NO. 2 IN THE SECOND SERIES OF COMMUNITY DEVEL- 
OPMENT ADVERTISEMENTS FOR USE BY RETAIL 
LUMBER DEALERS. IF YOU HAVE NOT RRE- 
CEIVED THEM, INVEST IN A POSTAL 
CARD AND IT WILL GET THEM 
FOR YOU BY RETURN MAIL. 


In Colorado. 


JOWLING GREEN, CoLo., June 13.--We intend using your 
ads regarding “at home investments” after making a Tittle 
change in the working to meet our requirements. We think 
your idea a good one, and would be pleased to have any 
more “ads” that you have along this line, ; 

When your data regarding a loan company is ready we 
would like a copy of same. : 

IP. S. ILANKrY, Secretary and Treasurer, 
The Hankey Lumber Company 


An Illinois Dealer.. 
GENESEO, ILL., June 9.—Please send us a copy of your 
“Community Development Series.” 
IIepMAN & ANDERSON. 


From the Sunflower Country. 


GREENLEAF, KAN., June 11.—Please send us the “Com- 
munity Development Series” of ads. 
CENTRAL LUMBER COMPANY, 
Il. Westh, Manager, 


‘Using the First Series and Like Them.’’ 


Webster City, Iowa, June 12.—Please send us the see 
ond series of “Community Development” advertisements. 
We are using the first series and like them. You are doing 
a great work. YOUNG & CLIFTON, 


p C. Young. 
‘*Send Us Four Copies.’’ 


UvaALpE, TEX., June 12.—Dlease send us four copies of 
your “Community Development” adyertisements, series No, 
= We advertise in five newspapers and have‘ yards in 
three towns and want to cover the field. 

A. B. MayHiew LuMBrer CoMPANy, 


From Nebrask2. 


Davip City, Nes., June 12.—-Please send ur your ‘“Com- 
munity Development Series” of advertisements, and oblige, 
C, BRUNER. 


‘*Best Advertising Matter We Have Seen.’’ 


Mystic, CONN., June 13.—-We would appreciate having 
you send us the second series of the “Community Develop 
ment” advertisements. The first series which you sent us 
was the best advertising matter that we have seen in a 
long time. Thanking you very much, I am, 

CHARLES C. DopGr, President, 
The Cottrell Lumber Company. 


‘*Look Good to Us.’* 


WIIITEHALL, N. Y., June 13.—Please send us your “Com- 
munity Development Series” of ads. They look good to 
us and we will give them a trial, Burberre & Hyarr, 


‘‘Our Daily Paper Will Help.’’ 


Oneonta, N. Y., June 13.—We wrote you several days 
ago asking that you send us your ads on home development 
We have used the only one we have seen, and that was 
published in your paper. We know that our daily paper 
will help us in this matter, Ilurry them along. 

N Briccs & Son. 


New York Dealer Interested. 


CALICOON, N. Y., June 13.—-I have been reading with 
interest the articles that appeared in recent issues of the 
AMERICAN LUMBERMAN in regard to “Community Develop 
ment.’ As | would like tu know more about this movement 
1 shall appreciate it grevtly if you will send me full par 
ticulars. GROVER M. HLERMANN 


THE PRESS. 

Coming from publications from various sections these 
unhesitating indorsements convey some idea of the way 
the community development plan is being placed before 
the people. 


Chesaning Argus. 


Chesaning, Mich., June %. 
We think your homebuilding scheme all right. It carries 
good sentiment, and while you may have an axe to grind 
there is no great loss without some small gain. Would 
like more of them at the same “price” these have cost us. 
WILLIS MILLER, Editor. 


Dixie Manufacturer. 


BIRMINGHAM, ALA., June 12. 
We desire to most heartily congratulate the AMERICAN 
LUMBERMAN on its Community Development campaign. It is 
a splendid undertaking not only from the point of manu- 
facturers of lumber and various materials, but for the 
benefit of the respective committees. Values of the land 
and lots are given by the building that is placed upon 
them and the happy occupants. Your work is a_praise- 
worthy one and the Dixie Manufacturer shall take great 
pleasure in copying from time to time a number of your 

suggestive editorials. 
Assuring you that we wish your work godspeed, we are, 
J. A. ROUNTREE, President, 
Rountree Publishing Company. 


La Grande Evening Observer. 


La Grande, Ore., June 7. 

Received the large envelope and it was about to go in the 
wastebasket when I saw a letter with Senator Llodges 
name of Olathe, Kan. I read it, and knowing the senator 
so well personally I was willing to read more because he 
indorsed the plan, 

After carefully going over the whole matter I am con 
vinced it is excellent “stuff.” You are on the right road. 
Foreign land investments have injured this northwest coun 
try’s local business to a great extent. People are inclined 
to reach out too far; to step over the good things at home, 
and it is largely due to the persuasive powers of the smooth 
salesman, who usually is very unscrupulous in what he says 
about his wares, EVENING OBSERVER, 

Bruce Dennis, Editor. 


American Building Association News. 


CINCINNATI, O10, June 14. | 
We desire to congratulate the AMERICAN LUMBERMAN 
upon the splendid manner in which they are furthering the 
coéperative savings and homebuilding movement in the 
United States. There are at present over 2,000,000 people 
enrolled as members of building and loan associations who 
have total assets of nearly $900,000,000. The statistical 
figures will be ready next month, when we will be pleased to 
forward you a copy of same. 2 
I have no doubt but that the AMERICAN LuMBERMAN will 
be valuable in advancing the idea of home ownership with 
the American people. Wishing you the success you de- 
serve, We remain, 
AMERICAN BUILDING ASSOCIATION NEWS, 
H. H. Rosenthal, Editor. 
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OPPORTUNITY TO PROVE YOUR PUBLIC SPIRIT. 


Mt. Fleasant News. 


Mr. PLEASANT, Iowa, June 13. 
Regarding your recent communication will say that at 
the present time we are inserting daily readers, and M. C, 
Hall, a large lumber dealer, is running advertisements along 
the same iden of thought as you suggest. 
Mr. PLEASANT NEWS. 


Bakersfield Echo. 


sukersfield, Cal., June 7. 
We are in receipt of your community development matter, 
and we shall be glad to use it and any other matter you 
may send us. We have been going some during recent years ; 
Bakersfield is a town of 12,727 inhabitants, yet our build- 
ing record for 1910 is over $3,000,000. Can you beat it? 
Bakersfield has four large lumber yards, and every one 


carries an advertisement in our paper, 
We are building a courthouse that will, when completed, 
cost S350,000. The lots cost $40,000 and the furnishings 


will cost a large sum, ECHO PUBLISHING COMPANY. 


Colorado City Iris. 
Colorado City, Colo., May 22. 
Yours of May 13 enclosing suggestive copy for a home- 
building campaign is received. 1 do not quite catch the 
drift of your letter and copy, but so far as I understand 


it am in accord with it as every sensible man must be 
cas cares to build up his own community. 
R. A. HAMPSHIRE. 


Western Trader. 


OMAHA, Ner., June 13.—We are heartily in favor of youre 
movement to undertake a national campaign in which your 
object is to awaken Iwal interest in local community de 
velopment. ‘The Western ‘Trader has always been inter- 
ested in the upbuilding of communities locally since the 
establishment of the paper two years ago, and we will con 
tinue to work for the furthering of the work through local 
commercial clubs and other organizations established for 
the progress and upbuilding of the towns in which they are 
located. We shall be glad to coéperate with you in a na 
tional movement, which ultimately means the greater 
prosperity of the entire country. 

THE WESTERN TRADER, 
Zane Thompson. 


Daily Herald and News and Weekly Monitor. 


Litchfield, Ill, June 10. 
We receive so much printed matter where someone is 
asking free advertisement that we must admit that we paid 
very little attention to your first advance sheets, and on 
that account did not go into the matter deep enough to 
learn your plans. On receipt of second sheets we learned 


that 
ihe 


matter more 


we had not understood your plans. We looked into 
carefully and immediately felt that we 


should indorse the move. We took your advance sheets to 


one 


of the lumber firms here, 


William Wiegreffe & Son, and 


had no difficulty in securing his order for advertising using 


the 


copy you have submitted, 

We 

loan 

codperate with you in the move. 
BK. 


have also the matter up with a local building and 
association, and hope to get them in line. We will 


EE. BURROE, 
Lind Leader. 


Lind, Wash., June 3. 


Business Manager, 


Your advertisements have been taken up by one of the 


yards located here. 


0, 


Your favor of late date was duly 
some 
readers, 


Your “No Place Like Home” 


rhat’s evidence that the scheme is 
I *., LAKE, Publisher, 


Rolette Record. 


Ro.terre, N. D., June 5. 
: y received, Will use 
of your copy with proper credit and try to interest 
CHARLES W. Sincey, Publisher, 
Pekin Tribune. 
Pekin, IIL, 
matter is mighty 


June 9. 
good stuff, 


and we will make free use of 


TRIBL NE PRINTING COMPANY, 








SEVERAL LARGE AND SMALL CITIES REPORT PROGRESS. 


AT BARBOURVILLE, KENTUCKY. 

LouisvILLE, Ky., June 14.—The Barbourville (Ky.) 
Commercial Ciub has completed its organization and 
will devote its energies to the development of the com 
munity along lines suggested in the AMERICAN LUMBER 
MAN. The timber Knox county will be 
given due prominence and exemption from municipal 
years and other local advantages will 


resourees of 


taxation for five 
he set forth. 


COVINGTON, TENNESSEE, IN LINE. 
NASHVILLE, TENN., June 14.—Covington, Tenn... 1s 
taking active steps along the home development line. A 
number of new residences recently have been completed 
in that live town and several others are in course of 
rection. A handsome new high school building is being 
ere-ted and the contract calls for completion august 1. 


ORGANIZED OPERATION. 


Bay Ciry AND Saginaw, June 13.——The state immi 
gration bureau is to institute active operations to induce 
seitlers to join the ranks of home owners. A. C, Cart 
son has been placed in charge of this work. There are 
10,000,000 acres of wild land in this state, of 
and converted into good 


about 
Which 7,000,000 can be cleared 
vericultural land, while the remaining 3,000,000) acres 
are suitable for reforestation Nerth 
eastern Development Bureau, with headquarters in’ Bay 
City, has been engaged in the same line of work two 
about fifteen counties in its jurisdiction, 
aecomplishing great results, hundreas of home 
seekers having located in this area north of Bay -City 
to Cheboygan on the eastern side of the state. 

The Western Michigan Development Association is 
engaged in the same line of work and is expending large 
sus of money in its campaign. Michigan railroads are 
liberally to these associations. One has 
just been organized in upper Michigan, of whieh T. EK 
Quinby is manager, and is just gettimg ready for a vig 
eastern portion of the lowe 
peninsula the Sr. Helen Development Association some 
time ago bought 45,600 Roscommon county 
which has been divided up into small parcels and is be 
ing disposed of to actual settlers. The Saginaw Board 
vt Trade, a promotion project, recently imereased its 
membership to nearly 1,000, and the Bay City Board 
of Commeres, recently organized for promotion pur 
poses, is engaged in a campaign to increase its mem 
bership to 1,000 with 


purposes. The 


years, having 


and is 


contributing 


orous campaign, tin the 


acres mn 


assurance of success. 


UNPROFITABLE INVESTMENTS. 

TENN., June 12.—In connection with 
campaign inaugurated by the 
Bristol Herald Courier car 


Bais STOL, 
the ‘home! vuildioe 
AMERICAN LUMBERMAN, the 
ties the following editorial: 


The importance ef local community development is being 
urged in a campaign by the AMERICAN LUMBERMAN. The 
idea is to discourage investment in wildcat and speculative 
mining and land schemes and for each community to keep 
its money at home for local development. The LUMBERMAN 
siys that all that is necessary to usher in an era of good 





BUILDING AND LOAN ORGANIZATION. 


The article on building and loan associations 
on pages 37-38 of this issue presents the AMER- 
ICAN LUMBERMAN’S recommended form for 
the organization of & model association, subject 
to such changes as may be required by existing 
difference in state laws. The next article will 
present a contribution from J. R. Moorehead, of 
Lexington, Mo., a well known retail association 
worker who has long been connected with a pros- 
perous local building and loan association and is 
now its secretary; and will also publish and re- 
view that association’s quarterly financial state- 
ment, showing the actual results of its operation. 











times is for everybody to start to work developing, and that 
if the railroads would begin needed repairs, extensions, im- 
provements ete., in six months every idle plant in the country 
would be running. 

Prices are lower now, it is claimed, than they have been, 
or will be again, and the LUMBERMAN thinks it is time for 
the country to forge ahead by entering on a campaign of 
national community development, It takes the community 
as the unit of national prosperity and argues that the pros 
perity of each community means national prosperity and 
that this and nothing else can bring the desired result. 

Many people in Bristol are thoughtlessly investing their 
money away from home when it had best be right here in 
Bristol working to benefit them and their neighbors. | There 
are money-making ente rprises in Bristol that could be doubled 
in size by the investment of some of this capital sent else- 
where, to the upbuilding of the city and to the pecuniary 
profit of the investor. We are not doing what we should to 
attract newcomers and to create wealth for the city. We 
are not getting in enough new capital and we are not keeping 
our money at home as we should. 

There are scores of people in Bristol who have invested 
from $100 to $5,000 in wildcat land schemes in various 
parts of the country, and if any one of them has ever real- 
ized a dollar of profit the fact is not known. They jump at 
the chance of paying fancy prices for lots in new additions 
to other cities-when the investment is not so attractive as 
Bristol offers. A city prospers because its citizens make It 
prosper and not through sending its capital away to benefit 
other communities, 

There are also many people in Bristol who have bought 
mining stock that has never yielded them a cent and never 
will. Recently several Bristol people invested in the widely 
advertised stock of an industrial concern, and subsequently 
it developed that the same concern had more stenographers 
and clerks at work sending out stock advertisements to suck- 
ers than it had employees at work in its industrial plant. 
Yet these same people hesitate to invest in things that are 
tangible and legitimate and for the upbuilding of Bristol, 


BUFFALO LUMEBERMEN ACTIVE. 


BurrALo, Mpb., June 14.—Lumbermen of this city 
are doing everything they can to promote the best inter 
ests of the city. In that regard they stand far ahead 
of any other Buffalo industry. O. KE. Yeager, vice presi 
dent of the Chamber of Commerce, also vice president 
of the National Wholesale Hardwood Lumber Dealers’ 
Association, says the city is doing all it can to put 
itself forward, 

Mr. Yeager mentioned first that the city, through the 
Chamber of Commerce, is advertising its advantages by 
a full page in a paper reckoned to have the largest 
circulation in the country, which is to be kept up for 
some time. In the second place, every effort is being 
made to secure conventions of every description, of which 
nine very large ones are to be held in the city during 
June. <A third undertaking is to secure as many outside 
and new industries as possible. To prove that this is 
a success it is stated that the city exports for nine 
months ending March 30, 1909, were $18,943,204, for 
the same time in 1910 they were $24 956,077, and for 
the same time in 1911 they were $52,779,710. 

To show that the Chamber of Commeree is very pro 
nounced and very progressive in what it does, it sent 
a special committee to the Mayor the other day, com 
posed partly of lumbermen, to ask him not to oppose 
the terminal railway commission bill in Albany and the 
mayor gave up his project of going to Albany to fight it. 


MARYLAND’S METROPOLIS ENCOURAGING 
LOCAL DEVELOPMENT. 


BALTIMORE, MbD., June 13.—The 
of encouraginy home development which has been so 
industriously promoted and encouraged by the AMERI- 
CAN LUMBERMAN for some time is finding earnest sup 
port in Baltimore, where the conviction that the city 
must be up and doing in order not to lag behind in 
the race of municipalities, has struck home with great 
force, jaltimore has been in the forefront of large 
cities with respect to effort to claim the attention of the 
country by reason of special advantages as an indus 
trial center and in other ways. In furtherance of this 
design a_ successful aeroplane meeting was arranged 
last fall, and since then hardly a week has passed which 
has not brought forward some special method of at 
tracting capital and securing new enterprises. Perhaps 
no city in the West has been so active in exploiting 
methods to attract capital and to bring enterprises, the 
spirit shown by Baltimore being more like that of an 
energetic western town than the deliberate progress of 


movement in favor 





a settled community, long held in 


repute for ultra 


conservatism, 
A building to cost several hundred thousand dollars, 


and 


to 


aggregate employ a large number of 
haps serve as the nuclei for large establishments. 
will 
as ° 


house various small 
space with power and find the 
suited. The intention is to unite under 
ber 


now in process of construction, will be arranged 
industries that require limited 
ordinary structure un 
one roof a num 
of small industrial undertakings which shall in the 
persons, and per- 
Space 
be leased in this structure, which is to be known 
‘The Beehive,’’ at relatively low figures; the inten 


tion being not to make money, but to induce such little 


industries to locate here. 


For this purpose a capital of 


$300,000 has been subscribed. 


movement is on foot to bring the next National 


Democratic Convention to Baltimore and efforts are un 


der 
This work is well advanced, 
every prospect that 


way to raise the $100,000 guarantee fund required. 
and there appears to be 


saltimore will win. There has been 


engaged recently at an annual salary of $10,000 a young 
man who has acquired an extended reputation for ue 
cessful work in devising ways and means to advertise 


municipalities. He is already at 


suggestions are being considered, 
comprehensive plan will be under way, 
vantages possessed by 


work and a number 
In a short time a 
in which the ad 
saltimore will be set forth so 


clearly and suceinetly as to impress all persons interested. 


In addition to the public spirit shown private enter 
prise is not wanting to promote the 
eity. 


prosperity of the 
A Baltimore man engaged in the manufacture 


of proprietary medicines recently has completed a build 


ing 
serve the 
afford room for small manufacturers. The 
is completing a hotel at 


at a cost of about $400,000, which will in a way 
purposes of ‘*The Beehive’’ in that it will 
same man 
a cost of more than $1,000,000, 


This looks like a large sum to put into a hotel in Balti 


more, 


where transient guests have been none too plen 


tiful in the past, and in the face of the further fact that 
several new hostelries have been erected in the last few 


years. Kut there is every 
ture will be a complete 


prospect that this new ven 
and unqualified success. The 


hotel is sixteen stories high and wili have a large roof 


garden, 
resembling in this feature the 
New York. 
most 
planned on 

The Pennsylvania Railroad Company is about complet 
ing 
tion with it. The cost of the bare 


where theatrical performances can be given, 
most advanced hotels of 
The furnishings of this place will be of the 
elaborate character, and the entire enterprise is 
an elaborate seale. 


a union station and other improvements in connee 
walls was put at 


$500,000, and more than that 2p has been or will be 


spent in the other work; a track 
train approach and other 


in 


< adjustment, train shed, 
improvements being included 


the plans. Meanwhile the Baltimore & Ohio Rail- 


road Company is making the changes necessary to abol- 
ish grade crossings from Camden Station to the out 
skirts of the city. 


turers of fertilizers, who find the city 
located with 
natural advantages. In the last 


sultimore still offers an_ inviting field for manufae 
most favorably 
facilities and 
half-dozen years five 


respect to transportation 


or six million dollars have been invested in factories and 


facilities connected therewith. Single establishments 


have called for an outlay of $500,000, and Baltimore 


ranks as one of the 


in 


most important distributing points 
the country with regard to artificial fertilizers, 








WILL YOU HELP? 


The plan outlined on page 33 of last week’s 
issue has attracted the attention of business men 
and commercial organizations in all parts of the 
United States. Those who desire reprints for 
distribution can obtain them by writing the 
AMERICAN LUMBERMAN. This affords an 
easy way to bring the campaign officially before 
your local development association or commer- 
cial club and means a start in the actual work 
that you should be doing. 
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TELL YOUR FRIENDS ABOUT THIS CAMPAIGN. 


Building and Loan Associations. 


A SUGGESTED MODEL FORM OF SOCIETY. 
[Continued trom last week's issue. ] 

The last article on building and lean associations 
announced the above as the next subject to be considered. 
It is approached with certain reservations. Statute regu- 
ations vary in different states, and the more modern 
practices introduced in the older eastern centers of build- 
ing and loan activity have not yet been embodied in 
legislation in the West. Some of the features here 
recommended must therefore in some states be modified 
or omitted to agree with the law. The features will be 
noted in the usual order in which they occur in a con- 
stitution, but will not be drafted in formal language, a 
matter which will be taken up later. 


1. Name and Location. 


‘* Savings and loan’’ is more descriptive than ‘‘ building 
and loan,’’ but some state laws provide that the latter 
must be part of the name. The use of the word ‘‘ bank- 
ing’’ or ‘‘trust’’ is often prohibited, and in no ease is 
advisable. 


2. Purpose. 


The purpose is to receive or collect money on a profit- 
sharing plan from members for the purpose of reloaning 
to members (or others if the state law permits), ‘‘and 
for such other purposes as are authorized by law.’’ 


3. Capital Stock. 


The total amount of capital stock should be originally 
fixed at a moderate amount and yet sufficient to cover 
anticipated growth for some time, and should be based 
upon a careful estimate of the needs of the territory to 
be served. Shares of stock are usually fixed at $100 
each, some states specifying this and others limiting size 
of shares to not over $500 or $1,000 each. A provision 
for issuing fractional shares is excellent where state laws 
permit, in order closely to conform to fractional portions 
of loans, 

4, Members, 


Members are usually allowed one vote for each share 
of stoek held, but a limit of twenty votes to an indi- 
vidual is becoming popular and is prescribed by statute 
in some, states, and of course can be adopted if desired 
where the law does not compel it. Stock can not be 
voted unless in good standing—unless there are no pay- 
ments of any sort delinquent upon it or upon any loan 
which may have been made in connection with it. 


5. Annual Meetings, 


A distinction is made between the annual meeting and 
the regular periodical meetings, the former being con- 
sidered a formal corporate meeting, and it is held at a 
time fixed by the constitution, and at a fixed place, 
usually the regular office of the association. If the place 
of meeting is changed a notice to members is required, 
for which purpose a published newspaper notice is held 
to be sufficient. Usually it is provided that election 
shall be by ballot, and often the time when the polls 
shall remain open is specified. A majority of members 
present is considered a quorum. It is sometimes provided 
that a nomination made by any member must be handed 
in at least two weeks previously, or at the last previous 
periodical meeting. 

Between the annual meetings the business of the cor- 
poration is conducted by the directors. It is customary, 
however, to hold regular members’ meetings once or twice 
a month, largely for the purpose of collecting the dues 
which become payable at such dates, and at these meet- 
ings it is customary to make reports and refer matters 
to the members. These meetings usually are followed 
by meetings of the board of directors, who pass on loans 
offered and transact the other business of the corpora- 
tion. Where local pay days come on Saturday that or 
Monday evening is usually the best date for the meeting. 
The second and last Saturdays in the month provide the 
most convenient intervals. Where meetings are held 
regularly every two weeks or twenty-six a year they are 
hard to keep track of, as the date must always’ figure 
from the previous meeting, giving opportunity for mis- 
takes where attendance is not regular. 


6. Directors and Officers. 


A strong board of directors is advisable, and usually 
five to seven or more are chosen, holding office one year 
or longer. If longer, rotation usually is provided for, 
only a portion of the board retiring at any one time. 
The other officers consist of a president, one or more 
vice presidents, secretary and treasurer. Sometimes 
these are elected by the directors, sometimes by direct 
vote of the members. The latter plan may appear more 
democratic; if, however, it should lead to any lack of 
eare in selecting the best men available, the former plan 
would be better. There must be the best of harmony 
between the officers and the directors, which perhaps is 
more apt to exist when the officers are of the directors’ 
own selection. The directors are substantially responsible 
for the conduct of the association and should have as 
free a hand as possible. They have power to fill vacancies 
among their own number or among the officers, until the 
next annual meeting. Their general powers are to hire 
and discharge employees, approve or disapprove applica- 
tions for loans, supervise the care and management of 
money and property, and all general powers necessary to 
the full control and conduct of the organization. As 
distinct from the constitution, the bylaws as a rule are 
originally adopted, and changed, from time to time, by 
vote of the directors. They are required by the constitu- 


tion to hold regular meetings coincident in date with the 
dates for payment of dues, or semimonthly as recom- 
mended here. 

7. Amendments to Constitution. 

The constitution is the voice of the entire membership, 
and after being adopted by their vote is filed and 
becomes a part of the charter or articles of incorporation 
from the state. Usually (and this is recommended) it 
can be changed only by two-thirds vote of members 
present at an annual meeting, notice of the proposed 
amendment having been given in writing to the board 
of directors at some regular meeting at least thirty days 
previously. 

8. Consolidation or Dissolution. 

If the membership at any time desires to dissolve the 
organization or consolidate it with another one, it is 
required generally that notice be given the board of 
directors, signed by a specified portion of the entire 
membership, representing one-third of the shares. <A 
special corporate meeting is then called by the directors, 
and if the plan is supported by a vote of two-thirds of 
all the shares (in the entire membership, not merely two- 
thirds of those represented at the meeting) the board 
will then take steps to carry out this action, which 
usually are described in detail in the state law. 

* * * 


The above covers those features of organization which 
commonly are included in the constitution. The bylaws, 
or working rules of the organization, which can be 
changed much more readily than the constitution, go 
into more detail, covering the points discussed below, 
without any attempt to follow the usual order of arrange- 
ment in the bylaws. 

The president is chiefly a presiding officer, and the 
duties of the treasurer are merely those of a cashier or 
custodian, and largely nominal because it is the purpose 
of the association to keep as nearly all of its funds as 
possible loaned out instead of lying in bank. Sometimes 
the office of treasurer is omitted and these duties are 
assumed by the secretary, who in any event attends to all 
the financial details under the supervision of the board 
of directors, and usually makes the bank deposits to the 
treasurer’s account, and keeps the office funds necessary 
for current operation. The treasurer therefore does little 
but sign checks and maintain a contra account against 
the secretary, whose books fully set forth the accounting 
of the association, as will be shown later when this 
feature is taken up. 

The attorney sometimes is one of the regular officers 
of the association, but in most cases he is merely 
employed or retained on a contract arrangement at a 
special schedule of rates for specified duties. His duties 
are very important, and chiefly so in relation to real 
estate loans, where it is his duty to pass upon the title 
and legal details. He performs also general legal serv- 
ices, as needed, such as drawing of papers, conducting 
litigation of any sort ete. In the organization of an 
association it is important to choose the attorney at an 
early stage, so that his advice and assistance may be 
secured in the necessary legal steps connected with get- 
ting into active operation. 

The board of directors as a rule performs part of its 
work through committees, among which are the finance 
committee, appraising committee ete. The latter con- 
sists of three members experienced in real estate and 
building values, whose duty it is to view each parcel of 
real estate and place a conservative valuation upon it in 
connection with application for a loan upon it. They 
are allowed a moderate specified fee for this service, 
which is paid by the borrower. 

All responsible officers and directors, including the 
attorney, are required to give adequate bonds, for which 
corporate suretyship is preferable and in some states 
required by law. 

Often the bylaws require that in other matters a 
majority vote may decide, but that in approval of a loan 
the vote of all directors present at the meeting must be 
unanimous, 

The signature of the president, or acting president, 
and secretary are required to sign official papers, such as 
mortgage releases ete.; and sometimes on checks the 
signature of the secretary is required in addition to that 
of the treasurer. 

Form of Stock Shares. 

The form of stock is recommended in which a member 
may join at any time without waiting for the opening of 
a series; and it is further recommended that he may 
have the option of paying regular dues, say 25 cents each 
half-month on a $100 share, or making payments in 





HAS YOUR COMMUNITY A BUILDING AND 
LOAN ASSOCIATION ? 


There is room for one in every town that is big 
enough to support a lumber yard. We are prepar- 
ing Information on Just how to go to work to or- 
ganize a live, modern, successful association that 
will be of great help in building up the community 
and making business for the lumber dealer. 

Why not get In line on this proposition? Send in 
your name and tell us what the local condition is— 
population, how far away the nearest building and 
loan association is, etc. 











advance or excess of such dues, or of paying up his share 
in full at the time of subscribing if so desired, in each 
case his money earning profits from the time he pays it. 
In a series the profits of the series are calculated together 
and then prorated upon all the shares in the series, and 
it is therefore necessary that all the members in that 
series make payments of the same amount at the same 
time. In the plan above recommended profits are eal- 
culated to each certificate individually, upon the number 
of shares it is issued for, and they can therefore be 
easily figured upon the actual payments, however made, 

Under the plan specifying rigid payments of a given 
amount there is of course an advantage in the regular 
habit of thrift imposed upon the member. ‘There is, 
however, the disadvantage that when times are good with 
him he might make larger payments but can not do so, 
and is likely to dissipate the surplus resources; while 
hard times may make his regular payment a burden often 
difficult to bear, and yet enforced by fines in order to 
keep him in line with his fellow. members, regardless of 
the balance accumulated in his favor on the shares, 
Under the recommended plan it is well to expect that 
the payments as a whole shall keep up to the minimum 
dues prescribed; but the member may pay in advance of 
his dues when money is plentiful, and when the pinch 
comes may reduce or suspend payments altogether until 
he uses up the accumulated advance. The plan which 
best accommodates the member has been found to be the 
most successful one, and often there is no obligation 
whatever upon him to pay dues. If he pays in money it 
earns him profits; otherwise not. The association offers 
him opportunity but not compulsion. It is well, however, 
for the plan to encourage regular payments to a certain 
limit; whether advisable to enforce this minimum by a 
system of fines must be determined from individual con- 
ditions and the character of members ascertained. 

It is also a recommended feature that the member, 
having matured his share, shall not be required to with- 
draw his money but may remain in the association, 
receiving full profit earnings. In Illinois, and probably 
in other states, it appears that only legal interest can be 
allowed after maturity of share; but wherever the law 
permits, the member, having been encouraged to accumu- 
late a material sum of money, should not then be com- 
pelled to withdraw it without having a definite use for it, 
and seek other investment, possibly speculative and re- 
sulting in loss. It is better for him, and better certainly 
for the community, that it should continue to earn secure 
profits through the association in loans for community 
development. 

Investments and Earnings. 

In the investment of the association funds absolute 
security should be the first consideration, and good earn- 
ings the second. Inflated real estate values should be 
shunned, and especial care used in boom periods, even 
though practically everyone in the community may be 
carried away by enthusiasm. A solid bottom value hav- 
ing been decided, however, a liberal percentage should 
be loaned upon that value. Foreign capital and bank 
funds are too conservative in clinging to a ratio of 40 or 
50 percent. Associations which have carefully loaned on 
a basis running well up to 75 percent of value have lost 
very little and in most cases nothing by the practice, and 
it often helps buy or build the home that otherwise would 
be out of reach. The borrower’s earnings and their 
probability of continuance, his steadiness, good habits 
ete. are important factors. On loans well toward the 
limit it is well to require life insurance as a protection 
against misfortune, and accident and sickness insurance 
in such cases is also becoming popular. Forms of insur- 
ance have been arranged where the amount of insurance 
and of premiums decreases in exact proportion to the 
increase in value of the shares; and plans are being 
studied out whereby these premiums are paid by the 
association and leveled up in a uniform dues charge to 
the member, instead of his having the heaviest burden 
of premium at the beginning. 

Loans are made usually on real estate, to members 
only, but anyone wishing a loan may become a member 
for that purpose. If he wants a $1,000 loan he must 
subscribe to ten $100 shares of stock at least, and may 
take more if desired. The stock certificate is assigned 
and placed with the mortgage as additional collateral 
security for the loan. If he has just subscribed, the 
certificate has no value as security, but it accumulates 
value with every payment of dues, thus increasing auto- 
matically the security for the loan. Because of this fact 
the association can lend a larger percentage safely. The 
bank loan for three or five years must allow for possible 
depreciation in value of buildings; in the association loan 
buildings could hardly depreciate as fast as the value 
accumulates on the shares, unless buildings and not 
ground represented most of the real estate value. 

[To be continued next week.] 





RAISING PUBLICITY FUND. 


MEMPHIS, TENN., June 13.—Further details regarding 
the comparative showing of Memphis in building opera- 
tions indicate that it was fourth in the United States 
for May with a gain of 71 percent. 

It is definitely stated that the subscriptions to the 
$50,000 publicity fund have been completed. This money 
has been raised for the purpose of carrying on the 
advertising campaign which was under way during thie 
last year. Readers of the AMERICAN LUMBERMAN are 
familiar with the work which was done during 1910-11 
by the Bureau of Publicity & Development under the 
auspices of the Business Men’s Club. It is expected that 
the campaign during 1911-12 will be even more successful. 
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PACIFIC NORTHWEST LOGGING COST SYSTEM. 


W. J. Koerth, of the Dallas (Ore.) Lumber & Logging 
Company, lessee of the Willamette Valley Lumber Com- 
pany, submits the forms used for keeping time and 
making pay roll distribution, which are illustrated here- 
with. 

Both examples refer to woods operations, and the indi- 
vidual time card is listed on the first line of the dis- 
tribution form. This card is document file size, 414 
inches wide and 11 inches long, and contains six col- 
umns for distribution, which allows for more different 
kinds of labor than any one man usually works at during 
the month. The summary allows for the recording of 
four different hour rates of pay. 

On the back of the card appears the following memo- 
randum : 


BOALE 2 cvcvcrvccececs $15 RAVOMCOE: 6.ccicrcesees aca 
BLOTS coccccsccccceces 2 ancume 
Hospital ......ee--e0e | $28 


It is evident therefore that this is a summary of 
charges originally entered elsewhere in the books. 

The pay roll sheet has a column for name of employee, 
and columns at left and right for line numbers, which 
thus identify the workmen. There are twenty columns 
for distribution of labor, with blank headings so that 
the form may be used for woods, yard and mill, and 
the proper headings written in for the different classes 
of labor in each department, which has its own section 
of the pay roll. Following the distribution columns are 
columns for number of hours, rate and amount, and the 
amount column must of course balance with the aggre 
gate total of all the labor distribution columns. There 
are then columns for the deductions by items, for total 
of deductions, for total of balance due, and for number 
of voucher issued to pay each laborer. The sheet is 24 
inches wide and 19 inches long, has 45 lines and in 
addition to the headings shown in the cut, has a 3-inch 
margin at the right, which may be used for remarks 
but is usually used for listing and proving or cross 
totaling the column footings. 

This form offers some advantages and some disad- 
vantages over the time systems recently published. That 
used by the Nashville-Graysonia Lumber Company con- 
tained both a time record and a ledger account with 
the laborer on a single sheet, which at the end of the 
month is taken out of the loose leaf binder and issued 
as a voucher bank check to the laborer. The one con- 
tributed by S. B. Detwiler (May 20, page 54) followed 


Dallas Lumber & Logging Co. 
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the same initial plan up to the use of the time sheet as 
a pay check, which was not done; and also showed the 
form of pay roll summary. In form this corresponded 
closely with the present example, except that deductions 
were listed in total only and not in items; and it was 
carried on loose leaf sheets about 5x7 inches wide work- 
ing size. It gave only six labor distributions, which 
means of course that the work must be further section- 
alized and each section limited to fewer kinds of labor, 
and the short sheets require more frequent totaling 
forward. 

It will be noted that all the information of the indi- 
vidual time cards, except the distribution of labor by 
days, is copied into the pay roll sheet, so that prac- 
tically it is a complete original record and the individual 
cards then become dead matter except perhaps for veri- 
fication in case of dispute. Deductions are originally 
entered, then totaled and summarized to time ecard by 
classes, and then copied forward in the same detail to 
the pay roll—three writings. . 

A variation might be introduced by making the indi- 
vidual card the chief element and letting it carry all 
details. The summary would then become merely a 
subdistribution, giving workrhan’s number instead of 
name, total amount of labor and its distribution into 
the twenty columns. All information as to deductions, 
balance ete. would be left to the individual card and 
the voucher would issue from it and not from the pay 
roll sheet. By the use of an adding machine the labor 
distribution could be listed and proved direct from the 
individual cards without tabular distribution. This 
suggestion is made merely in the interest of labor 
economy, as a listed pay roll offers certain advantages 
over one on individual cards or sheets. Where the latter 
is made the main record it is well to have it on loose 
leaf sheets instead of cards, for both permanence and 
convenience, 

The sheet illustrated gives a very complete labor dis- 
tribution for woods, and the distribution used for saw 
mill and for yard doubtless will be of interest to readers. 
A voucher record is used which gives a similar form of 
distribution for other expenses than labor. 

Labor at the mill is distributed as follows: 


Mill repairs. Sawyer and saws. Watchman. 


Miscellaneous. Gang. Oller. 

Slab wood. lForemen. Burner. 
Yard labor. Engineers. Rolls. 
Pond log H. Viremen. Offbearers. 
Transfers. Edger. Trimmer. 
Carriage. Viler. Millwright. 


Tally marker. 


Yard labor is distributed into Loading, Planers, Sort- 
ing Table, Resaw and Repairs. 

On the voucher record the following expense distribu- 
tion is made: 


Repairs to mill machinery. Mill supplies. 
Planing mill and yard sup- Logging sundry expense. 


plies. Renewing cables and blocks. 
Maintaining donkey engines. Cook house. 
Logging sundry supplies. Salaries. 
General expense. Insurance. 
Office expense. Interest and discount. 
Law and taxes. Lumber. 
Freight. Wood. 
Logs. 


This pay roll sheet is the most capacious and adequate 
that has yet been published and discussed. Further 
contributions of any that appear to offer advantages 
over this form will be very welcome. 





CONDITIONS DIFFER IN DIFFERENT 
LOCALITIES. 


Enclosed find my check for subscription to the AMER- 
ICAN LUMBERMAN, which please mail to me at my home 
address. 

I received a copy of cost sheet for logging from which 
I note that this sheet must have been made up from a 
northern logging camp. I approve of this sheet because 
it gives a detail cost of everything, but a logging propo- 
sition in the North is quite different from this country. 

Since I began work for this company I have gotten 
them to give me the cost of each department in detail so 
that we would know the actual cost of every department, 
something they never had done before; and it has 
enabled me to reduce the cost of logging to nearly half 
what it cost them before I came here. 

I have also worked for Jumber companies that did not 
let their woodsman know what it cost to log. They were 
cutting off their nose to spite their face. There are so 
many different ideas for operating a logging outfit by 
the woodsmen of this country that it will always be a 
matter of discussion; but I think that they will all 
agree that the secret of logging is building your railroads 
in the proper place and the ability to handle labor. 1 
hope I will learn something from the discussions in your 
paper, as I am a very poor writer and would not know 
which end to take up to discuss. W. W. WOLFE, 
Woods Superintendent J. J. White Lumber Company, 

McComb City, Miss. 





VALUES LOGGING DEPARTMENT. 


Referring to the Logging Department, received, we 
are all interested in this subject and our logging superin- 
tendent is getting a copy of the AMERICAN LUMBERMAN. 
Two come to the office, one to the firm and one to the 
writer, and we endeavor to distribute these after they 
are read to such as will take an interest in the various 
items, FINKBINE LUMBER COMPANY, 

Wiggins, Miss. Per F. G. Dickman. 
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MISSOURIS ATTEMPTED OUSTER OF LUMBER FIRMS. 


KANSAS City, Mo., June 15.—Taking of testimony in 
the state’s ouster proceedings against large lumber 
companies in Missouri was resumed in Kansas City 
yesterday. This suit was filed by Attorney General 
Major July 30, 1908, and the taking of testimony was 
begun in St. Louis a month ago, whence adjournment 
was taken and announcement made that the hearing 
would be resumed in Kansas City. The sessions were 
held in the committee room of the Southwestern Lum 
bermen’s Association, in the Long building. Robert 
Reynolds, of Marshall, Mo., former prosecuting at 
torney of Saline county, is the special commissioner 
appointed to take the testimony. Judge J. B. Gantt, 
formerly of the state supreme court, is special coun 
sel for the state, and he is assisted by John M. Atkin 
son, assistant attorney general, 

The lumber companies were represented by W. T. 
Johnson, John H. Lucas, Massey Holmes, of Holmes 
Holmes & Page; W. C. Scarritt, of Scarritt, Scarritt 
& Jones; W. R. Thurman, and Colonel Bottsford. 
W. C. Searritt appeared as personal counsel for R, A. 
Long. Among the Kansas City concerns named as 
defendants are the Long-Bell Lumber Company, Cen 
tral Coal & Coke Company, Badger Lumber Company, 
W. R. Pickering. Lumber Company, Missouri Lumber 
& Land Exchange Company, Missouri Tie & Timber 
Company, ©. J. Carter Lumber Company, Dierks & 
Sons Lumber Company, Bowman-Hicks Lumber Com 
pany. 

R. A. Long was the first witness, and was on the 
stand until about 4 o’clock, when he was followed by 
©, 8. Keith, of the Central Coal & Coke Company. 
Mr. Long was questioned regarding the methods of 
his company in regard to selling to what are known 
as ‘‘poachers’’ and ‘‘legitimate’’ dealers. He stated 
that he had at first been in the retail business and 
there learned how disastrous to business was the 
policy of sellimg to one dealer who would ship into 
the territory of another, and that when he engaged 
in the manufacturing business he decided that it 
would be the policy of his company to avoid doing 
this. He said there had been no agreement or under 
standing between himself and other retailers, nor 
between his company and other manufacturers, re 
garding this policy. 

In reply to the question as to why his company 
had no retail yards in Missouri Mr. Long replied that 
he supposed it was because his company found better 
paying investments elsewhere. He insisted that he 
simply applied commonsense business methods in- his 
operations, 


Applications of Business Common Sense. 


In regard to curtailment of output Mr. Long said: 


The lumber trade was found to be in a demoralized con- 
dition, ‘The production was far in excess of the consumption 
and as a natural result there was a slow demand for a fast 
accumulating surplus of product. The way to correct that 
condition was to lessen the production. ‘That was what any 
sensible dealer would have done. There was no use to con- 
tinue the piling up of lumber for which there was no 
market, 


‘*Was the production of lumber curtailed then to 
control and raise prices?’’ he was asked, and replied: 

There were many reasons for curtailing the production, 
especially of yellow pine, which our companies produced. 
meant the piling up of lumber that we could not sell and 
putting into it the cost of labor, which was about $7 to $S 
a thousand feet. That investment naturally would lie idle 
and would not be good business. It would mean the increase 
of taxes and insurance in amount of from $10,000 to $15,000 
a year for cach mill. Yellow pine lumber depreciates rapidly 
when it remains in the pile for a long time. Good business 
demands that yellow pine lumber be not produced faster 
than it can be marketed. It was not to control or advance 
prices that we curtailed the production. It was to avoid 
heavy loss by depreciation and needless insurance and other 
expenses. 

Agitation Inimical to Conservation. 


And, if I be permitted, I may say something about the 
lumber business generally that will coincide with the present 
public agitation in favor of conserving our natural resources. 
By reason of so much public clamor and, I might say, prose 
cution or persecution of the lumber trade, the dealers are 
denied the privilege of coéperating to save much of the 
forests. If the manufacturers of lumber dared to act to 
gether they would produce conditions that would conserve 
about 20 percent of the lumber of the forests that is now 
going to waste. 

By reason of this agitation the prices of lumber are so 
demoralized and the dealers are operating so much at cross 
purposes that about 20 percent of the logs is left in’ the 
forests to decay. Under present conditions it is impossible 
to work the smaller and less desirable logs that could be 
worked at a profit. The natural result of this is to deplete 
our forests much more rapidly than would be the case if 
these smaller logs were used. 

The Innocuous Price Lists. 

The sending of price lists to the different dealers is the 
natural outcome of good business. The price lists are only 
recommendations to the dealers. Our company uses the 
price lists only as a guide in offering lumber for the market. 
it is not mandatory for the dealers to follow those prices. 
There are no penalties for not following the recommenda- 
tions of the price list. 

‘*Were you chairman of the price list committee 
at the convention of the Yellow Pine Manufacturers’ 
Association, then known as the Southern Lumber 
Manufacturers’ Association, in Memphis, Tenn., in 
1902??? Mr. Atkinson asked. 

I have no recollection of it 

Were you at that convention? 

t have no recollection of that meeting, but I suppose I 
was there. It has been my habit for years to attend all 
such meetings. 

Is your firm a member of that organization ? 

It is, and has been for fifteen years. 

Then followed a discussion among counsel regard 
ing the offering of «a pamphlet purporting to be a 
report of the convention in question, showing that 
Mr. Long was chairman of the price list committee. 
Mr. Long stated that he had no recollection of the 


meeting, but that if the pamphlet said he was there, 
and chairman of the committee, he was there. 


Association Influence. 


In reply to questions Mr. Long stated that the per- 
centage of yellow pine produced by the manufac 
turers who were members of the association would 
not exceed 30 percent of the total yellow pine produe 
tion, and that while the association had members 
in several states its members did not control the 
output in any of them. 

Mr. Long was asked whether it was true that 90 
percent of the lumbermen were guided in extending 
credit by the ratings shown in the Red Book and the 
Blue Book, and he replied that his company used Dun 
and Bradstreet, and ‘‘pursued commonsense business 
methods, ’’ 

Asked whether or not his company had been a 
member of the Southwestern Lumbermen’s Associa 
tion until 1906, when it withdrew, Mr. Long replied 
that he was not aware that his company had with 
drawn from that organization, and so far as he knew 
wis still a member and still paying dues. 

In regard to reduction of output, Mr. Atkinson 
asked: - 

Did the Long-Bell Company reduce one-third * 

We did; for six months. 

Was that adopted by all the members of the Yellow Vine 
Manufacturers’ Association ? 

[ do not think so, 

Can you name a firm that did not reduce? 

I can not 


The Truth About Price Fluctuations. 


Following Mr. Long, Charles S. Keith, president of 
the Central Coal & Coke Company, was called to the 
stand and was asked only a few questions, covering 
virtually the same ground gone over with Mr. Long. 

Concerning prices, he said: 

A review of the trade in the last few years will show that 
prices have gone up and down with supply and demand. It 
there had been a trust to control prices they would have 
moved uniformly. The price list that has gone out to the 
dealers has been only a recommendation as to the conditions 
of the trade. Those recommendations as to prices were the 
result of accumulating all the information possible about 
the conditions. The dealers used their own judgment as to 
following the price list. 

Facts as to Profits. 

The hearing reconvened Tuesday morning with a re 
sumption of the examination of Charles S. Keith. 
Mr. Keith submitted cross-section sheet charts show 
ing the increases from time to time covering a period 
of several years, in the cost of the supplies entering 
into the conducting of a lumber manufacturing busi 
ness, and his data showed that for the time that 
these arficles increased 88 percent in cost to the lum 
ber manufacturers the wholesale price of lumber had 
increased 78 percent. 

The witness showed that on a stumpage valuation 
of $5.50 per thousand feet the present market price 
of lumber would yield only 9 percent profit on the 
investment, allowing for cost of plant and = other 
charges entering into the proposition. He stated that 
65 percent on the cost would mean 9 percent on the 
total investment, and that it was not the policy of 
his company to sell to contractors, nor to anyone not 
regularly engaged in the retail lumber business. 

Asked what profit there was in the business for the 
wholesaler the witness stated that his company had 
at times bought lumber from outside concerns, sold 
it through its selling departments, charging $1 a thou 
sund commission, and that after it had deducted the 
actual cost of marketing this lumber the net profit 
to his company was 33 cents a thousand. 


Lists and Credits. 


In regard to the issuing of price lists by the Yellow 
Pine Manufacturers’ Association, Mr. Keith testified 
that his company issued lists independent of the asso 
ciation lists, and that frequently his prices would be 
higher on some items and lower on others than the 
association list. 

Concerning credit rating books, the Red Book and 
the Blue Book being involved in the questioning, the 
witness said that his company used them as guides 
just as Dun’s and Bradstreet’s rating books were 
used. 

Asked whether he would sell to a concern that did 
not have a rating in either the Red Book or the Blue 
Book, Mr. Keith stated that if it found a prospective 
customer did not have a rating in either of these 
books his company would make an investigation, and 
if the man was found to be responsible it would sell 
him, 

Mr. Keith explained how it was necessary to cut 
lumber according to what the logs would produce, 
and that the balance of stocks had to be maintained 
through the selling or marketing of the product, and 
this positively prevented any agreement for the uni 
form fixing of prices, for the reason that one mana 
facturing concern might for the time being be pro 
ducing a large percentage of upper grades while an 
other produced principally lower grades, and that 
each would regulate its individual selling priees ia 
order to dispose of the stock as produced in order 
to prevent accumulation of one or the other grades. 

The examination of Mr. Keith coneluded at noon 
and adjournment was taken until 2 p.m. 


From a Retail Association Viewpoint. 
Tuesday afternoon’s session was given over to the 
questioning of Harry A. Gorsuch, secretary of the 
Southwestern Lumbermen’s Association, and he was 


on the stand when adjournment was taken at 5 
o'clock, 

The line of questioning was aimed to bring out 
information concerning the organization of the asso 
ciation, the changes as new states were taken jnto 
the association territory, and the final change to the 
present name of the organization. Witness testified 
that when’the name was changed the names of the 
members of the old association were transferred to 
the membership books of the new one, and that in 
1907, when the organization moved into the present 
quarters in the Long building, the old books, with 
a great lot of old correspondence and records, were 
destroyed. The total membership at the time of the 
filing of the suit was about 1,800. Membership in 
the association was voluntary and was contingent 
upon the payment of, a fee of $5 annually. 

Asked if some of the members were wholesalers, 
witness said they were, and subsequent questions 
brought out the fact that wholesalers are not now 
taken into the organization, the membership being 
confined to those engaged in the retail business. 

‘*When was the Missouri and Kansas Assoeiation 
first organized?’’ was asked. 

Witness replied that it was formed in IS8S89 and that 
he became secretary in 1896, which office he has held 
continually until the present time. The questioning 
brought out the fact that witness had tried to find 
a copy of the constitution and bylaws of the asso 
ciation for the year 1896, but had been unable to do 
sO. He stated that all of the active work of the 
association was done by himself and that he had the 
custody of all the files and records of the organization. 

A letter sent to members in March, 1896, signed by 
witness, and what purported to be an official bulletin 
of the association, were offered in evidence. Objec 
tion was made by counsel for defense, and the com 
missioner admitted the letter and parts of the bul 
letin. Judge Searritt filed the objection that this 
letter and bulletin, at the time they were issued, did 
not violate any antitrust law in foree in Missouri 
at that time, 

The Status of Customers. 

Asked about the imposition of the $25 penalty pro 
vided by the bylaws prior to 1908, witness stated that 
when a wholesaler’ shipped to a consumer the assess 
ment was paid to the regular dealer in the territory 
in question, but that usually this commission was paid 
direct to the dealer, and not through hig’ office. 

Mr. Gorsuch was asked to produce his membership 
book, which he did, and identified a list he had made 
up of the members who had belonged to the old asso 
ciation. 

Reference was made to a socalled ‘‘customers’ list’ 
and witness was asked to explain what use he made 
of this list. He stated that it was for the purpose 
of keeping record of the manufacturers and whole 
salers from whom the members bought lumber or 
other supplies, and that if any of these manufacturers 
or wholesalers shipped direct to a consumer, and the 
regular dealer in that territory asked him for informa 
tion concerning such transaction, he would try to get 
it for them, and for the purpose of explainieg the 
methods of those manufacturers. 

Asked what he meant by ‘‘methods,’’ witness 
stated that it was a practice to some extent for manu 
facturers or wholesalers to accept orders when the 
price of lumber went down and then, when it went 
up, to delay shipment on these orders, giving later 
ones, booked at the advanced prices, the preference, 
and that if members of his association desired to 
learn whether the manufacturers with whom they had 
placed orders were doing this he regarded it as within 
the province of his office to secure the information 
for them. 

Asked if the real object was not for the purpose 
of advising members of manufacturers or wholesalers 
who shipped to consumers, he replied that it was not, 
but that if shipments were made direct to consumers, 
and members of his association in the territory af 
fected desired him to secure information concerning 
the matter, he would do so. 

All of Wednesday was devoted to the taking of 
the testimony of Harry A. Gorsuch, seeretary of the 
Southwestern, Lumbermen’s Association. The time 
was taken up for the most part in wrangling by the 
attorneys over the admission of different documents 
as evidence. Commissioner Reynolds made a ruling 
that one attorney should make all the objections but 
Attorney John A, Lueas refused to abide by this de 
cision. He said he was representing his clients and 
did not propose to allow any one to make his objec- 
tions for him. Mr. Gorsuch testified that he with 
drew from the Secretaries’ Bureau of Information 
in 1905 or 1906. Asked why, he replied: ‘‘ Because 
they wanted to adopt an agreement of which he did 
not approve.’’ He was asked what that agreement 
was, but the defense objected, 

Ass'stant Attorney-General Atkinson secured cop- 
ies of the Red Book and the Blue Book, and intro 
duced a line of questioning involving the revision 
of proofs for the Blue Book by Mr. Gorsuch of the 
names of dealers in his territory. Mr. Gorsuch stated 
that he had at times assisted Mr. Beiderman in re- 
vising or correcting the lists. He was asked whether 
if he found the name of an illegitimate dealer in the 
book, he would not suggest that it be omitted. He 
said he would not, that it would not be in his place 
to make any suggestions of that kind. 

Nothing of importance was brought out at the 
Wednesday sessions and the session closed with Mr. 
Gorsuch still on the stand. 











K 
hel 
adn 
gen 
hea 

h 
Li 
day 
cast 
the 
up 
stat 

( 
Col 

nea 
key 
cas 
ing 
dey 
ski 

cor 


ini 


of 
ma 
ufs 


col 


ele 


be 


la 
to 
ay 


m 
th 


in 
CO 


\ 


Ii, 


£ out 
asso 
1 into 
to the 
stified 
of the 
‘ed to 
lat in 
resent 

with 

were 
of the 
lip in 
invent 


salers, 
‘stionus 
t now 


being 
‘lation 


d that 
s held 
ioning 
0 find 
asso 
to do 
of the 
ud the 
zation. 
red by 
ulletin 
Ob jec 

com 
e bul 
t this 
“dl, did 


issouri 


y pro 
dt that 
“SSeSS 
rritory 
is paid 


ership 
| made 
1 asso 


* list’ 
» made 
uUrpose 
whole 
ber or 
eturers 
nd the 
forma 
to get 
ey the 


Withess 
manu 
en the 
t went 
vy later 
erence, 
red to 
ey had 
within 
mation 


purpose 
lesalers 
as not, 
sumers, 
ory af 
cerning 


jing of 
of the 
e time 
by the 
uments 
ruling 
yns but 
this de 
its and 
objec 
e with 
rmation 
Because 
he did 
reement 


»d cop- 
1 intro 
revision 
of the 
1 stated 
1 im Fe 
whether 
r in the 
ed. He 
is place 
at the 
ith Mr. 





Junh 17, 1911. 


AMERICAN LUMBERMAN 


41 





SUMMING UP THE CASE. 

[Special telegram to the AMERICAN LUMBERMAN. ] 
Kansas City, Mo., June 15.—The Kansas City Star, 
held by many to be the mouthpiece of the present state 
administration, graphically declares that the attorney 
general has gone lame on the socalled lumber trust 

hearing. 
Harry A. 
Lumbermen’s Association, was on the stand nearly three 


Gorsuch, secretary of the Southwestern 


days, but his testimony has not served to strengthen the 
ease which the state has endeavored to make. This is 
the tacit admission made by the local paper in summing 
up the case of the State vs. the lumber interests of the 
state. 

Charles A. Keith, president of the Central Coal & 
Coke Company, of Kansas City, was on the stand for 
nearly three days and struck what is believed to be the 
keynote of the attitude of the lumbermen on the several 
cases Which the state and federal officials are endeavor 
ing to make. Mr. Keith delved into his records and 
developed information which has served to clear the 
skirts of the lumber trade of any participation in any 
combination or combinations that are illegal or that are 
inimical to the interests of the public. 

Mr. Keith quoted from a diagram constituting a part 
of the office records of his company, which brings up 
many points of interest in relation to the cost of man 
ufacture and the selling price of lumber, as well as the 
comparative values of other commodities. 

During the period 1898 to 1911 the increase in the 
elements of cost entering into the manufacture of lum 


ber were shown to be as follows: 


Percent. 
BtUMMABS 6... s ce ccvccccvcsecwescsceveced 2,500 
Carrying Charges, ......ccceeesvecsscvenvce 2,500 
Pr rrr TTT Tree re o° 666 
BEE. csp sanevasad se nseaces eeanenabeds 46 


CR SE c208 ss 0henred eee cc cnnees P ° 140 

DP ssreneese wea sees 6adesne eh debe etek ° 166 
ME 5c ba cuilieh va, was ery. Ge RES aE PAE 1S Sr » oe 
ME od ksdneG-oatnseie how sute nad pam 71 
Cost GF MAMUPACTULS. ..cccccccccccevevers ° 88 


During the same period the selling price of lumber 
at wholesale based on the quantities and qualities pro 
duced shows an increase of only 78 percent. A decrease 
on No. 1 and better stock was 23.4 percent; the increase 
on the price of Nos. 2 and 3 was 4.75 percent. 

During this time stumpage prices increased from 20 


cents a thousand to $5 a thousand. Timber lands in 


Louisiana, for example, advanced from $3 to $85 an acre. 
The selling prices of timber an acre ranged as follows: 


Year. Per acre. 
1897 
1898 
1899 
1900 
1901 
1902 
1903 
1904 
1905 
1906 
1907 
1908 


& $50 





|) } eee ee ee 75.00 & 85 
Taking the government’s figures for the average sell 
ing price in the Southland of yellow pine manufactured 
for the years 1899 to 1909 proves conclusively that no 
trust has operated. This evidence is within the reach of 
any state attorney general or the attorney generai at 
Washington. 


These selling prices a thousand feet were as follows: 


Year. Per thousand, 
— Se eee ee er ee $ 8.46 
1904 sa sae) 600s 0% Skew em ete bee wea oe . 9.96 
Sirs swe bad. esata ees CASO eRe 15.02 
Dek A «abinaien seseewk waded bbberkaeaKes 14.02 
1908 PPT eT TPE TTC CCT TCP eT 12.66 
BOE. cone sso n dd 04 Fen eaicn keds omer eh bNee be 12.69 


In comparing these figures with those of the individual 
concerns operating in both longleaf and shortleaf. it 
would show figures which range as follows: 


ro Per thousand. 
TeeT, SE ee rT eer Cre eee ey ee $ 9.95 
oor Pe ee er ee re ee ee 16.07 
 ibadsedhbas watagcepeebpirnie 
SN chtwnkdanndbihbacte 2 bss eee 12.63 


Capt. J. B. White, of the Missouri Lumber & Land 
Exchange Company, who has just returned from Europe, 
where he added to his knowledge of the forests and 
timber interests of the world, was expected to testify 
Friday. Owing to many other engagements the com- 
missioner excused him until Monday, June 26, when 
he will testify at eJfferson City, Mo. 7 

OPPOPDID DIDI LLL LA 
FOREIGN TRADE OPPORTUNITIES. 

[Inquiries in which addresses are omitted are on file at 
the Bureau of Manufactures, at Washington, D. C. In ap- 
plying for addresses refer to file number. } 

No. 6826. Building materials and office fittings.—An 
American consul on an island in the Indian ocean reports 
that a company in his district is about to begin the 
construction of a 6-story office building for an insuranee 
company, and invites correspondence with firms in the 
United States furnishing materials used for this purpose. 
It will require materials und fittings of all kinds, includ 
ing elevators ete. Interested American firms should lose 
no time in communicating with the builders. 

No. 6827. Catalogs and trade journals.—The Amer 
ican consul general at Singapore, Straits Settlements, 
reports that he‘has on file a large number of catalogs 
and trade journals in a commercial reading room. Its 
purposed in a short time to print a list of such publica- 
tions for distribution among the local merchants. This 
undoubtedly will stimulate interest in American manu- 
factures and will increase the number of persons who 
consult the catalogs. It is requested that American 
manufacturers take note of this fact and supply catalogs 
of different products to the consulate general. Requests 
have already been received for certain well known lines, 
catalogs of which were not on file. 





HEARING ON RULES RELATING TO SHIPPING CASES. 


WASHINGTON, D, C., June 1.—An interesting and 
largely attended hearing was held by the commission 
today on the application of rules under the safety 
appliance act for the transportation of inflammable 
materials and acids, which became highly interesting 
from the three cornered interests involved in the fight, 
those in favor of metal containers as against those 
interested in the production of wooden and paper 
containers. 

Among those presenting their views on the matter 
were Colonel Dunne, representing the committee 
appointed by the earriers; Colonel Chamberlain, for 
the independent oil refiners; Mr. Fife, representing 
Texas refining interests; H. KE. Felton, for the Standard 
Oil Company; T. B. Westgate, a refiner, of Titusville, 
Pa.; Mr. Thompson, of the National Association of 
Box Manufacturers, the Union Match Factory and 
other match manufacturers; Mr. Fairburn, representing 
the committee of the match manufacturers and espe 
cially the interests of the Diamond Match people; 
Frank F. Sommers, representing fiber and boxboard 
interests; E. C. Wilmer, of the Sefton Manufacturing 
Company, Chicago; T. W. Rose, of the Ohio Box Board 
Company; L. C. Hughes, of the International Coopers’ 
Union; W. L. Wefford, president of the Tight Barrel 
& Stave Association, and others. 


Regulations for Wooden Boxes. 


The following are the proposed regulations for 
wooden boxes: 


Maximum Size and Weight. 

No case to have an internal volume exceeding that of 
a 20-inch cube, or 8,000 cubic inches. 

No case constructed of fiber board, corrugated fiber 
board. or of the wire bound type, shall have a weight, 
including its contents, exceeding seventy-five pounds, — 

No wood, lock-cornered case, built in accordance with 
the accompanying specifications, shall have a weight, in- 
cluding its contents, exceeding eighty-five pounds, unless 
both head connections to the sides, top and bottom are 
strapped with iron binding continuous strips %-inch wide, 
nailed with not more than 5-inch spacing, and under no 
condition will the weight of a single wood case and its 
contents exceed 100 pounds, for packages with matches 
packed regularly, or 115 pounds for packages packed 
“topsy-turvy.” 

Material and Construction. 


Wood cases to be made of white pine, spruce or ma- 
terial of similar strength and of suitable quality for the 
purpose used; to be reasonably sound, commercially dry 
and free from open or loose knots. 

The four edge corners connecting the sides with the 
head or ends, to be lock-jointed or glued; the ends, sides, 
top and bottom, when made with more than one piece, 
to have tongued and grooved or compression joints glued, 
with as good shift of butts at the corners as is possible, 
using commercial lumber; the top and bottom to be nailed 
in an efficient manner. 

Then follows a table of sizes of heads, sides, tops 
and bottoms of cases-and thicknesses of the lumber 
used for those parts of the boxes. These specifications 
vary from those of a box with maximum and minimum 
(dimensions under 12 inches which requires ¥%-ineh lum- 
ber for the head and *%-inch for the top, sides and 
bottom, to a box 30 to 33 inches which requires 
17 s » ‘ e > 
ij-inch stock for the head and %-inch for the top, 
sides and bottom, Further specificatiogs follow: 

Cases made of tough spruce showing a resistance to 
bending, and tensile strength 15 percent or more in ex- 
cess of that of white pine commercial case lumber, may 
have the sides, top and bottom reduced in thickness 7- 
inch and the ends %-inch from the above specified thick- 
ness, but in no case shall any side, top or bottom be made 


less than %-inch in thickness and no end less than %- 
inch in thickness. 
Wire Bound Boxes. 

Reasonably sound, well-seasoned wood, veneered or 
sawn, absolutely free from open or loose knots, will be 
used, the construction being such that the edges and con- 
nection will produce a case as near air-tight as the gen- 
eral wirebound type of construction will permit. 

Veneered wood when used shall be practically straight 
and true to surface with each side, top, bottom or end of 
case, made of one piece of veneer. If any side, top, bot- 
tom or end is made of more than one piece of veneer or 
of sawed stock, the joints or butts of the various pieces 
producing one side, top, bottom or end shall be tongued 
and grooved and efficiently glued. No raaterial shall be 
used that has a minimum thickness of less than 44-inch 
for cases which weigh not more than seventy-five pounds, 
case and contents. 

' Construction. 

There will be four cleats at each end of each case not 
less than 15-16 inches by 11-16 inches. The binding wire 
at each end will be firmly stapled to each board and each 
cleat by staples having legs not less than 1% inches long, 
extending over the wire through each board and into the 
cleats. The other wire or wires will be firmly stapled to 
each board by staples extended over the wire and through 
each board, said staples being firmly clinched on the in- 
side. Binding wires shall be not less than 16 gage for 
cases less than fifty pounds weight, cases and contents, 
and not less than 14 gage for cases over fifty pounds 
weight, case and contents; the spacing longitudinal of 
side binding wires being not more than 6% inches. Sta- 
ples on binding wires at each end shall be not less than 
16 gage and on other wires not less than 18 gage for No. 
16 binding wires, and not less than 16 gage for No. 14 
binding wires. All staples shall be placed not more than 
2% inches apart. Each wire shall be continuous with the 
ends tightly twisted at one side. When any case exceeds 
12 inches in width perpendicular batten or battens not 
less than 1% inches wide by 44 inch thick shall be firmly 
stapled or nailed, provided nails are not less than 14 
inches in length, to each end and also fastened by nails 
driven through the bottom and top into the battens, so 
that the space between battens or cleats shall not exceed 
10 inches. The ends shall be firmly fastened to inside of 
cleats with staples whose legs are not less than {j-inch 
long, or with nails not less than 14-inches in length. 


Miscellaneous Cases. 

Other types of packing cases other than those herein 
discussed and proportional in detai’ will be approved, pro- 
vided they conform to the following requirements: 

Wood nailed cases will be approved, provided that they 
conform to all the requirements before specified for wood 
lock-cornered cases, with the omission of the lock-corner 
requirements and the following exceptions: The heads, 
top and bottom to be made ,;-inch thicker, and the sides 
f;-inch thicker than the scantlings before specified for 
lock-cornered cases. Wood nailed cases will be approved 
when they conform to all requirements before specified 
for wood lock-cornered cases, with the omission of the 
lock-corner construction, and provided the cases are con- 
structed with vertical and horizontal cleats’ on the ends; 
cleats to be at least three-quarters as thick as the ma- 
terial specified for the ends of the lock-corner cases, and 
not less than 2 inches wide. All wood nailed cases hav- 
ing a weight, case and contents, exceeding fifty-five 
pounds, shall have the connection of the heads to the 
sides, tup and bottom, metal strapped, the metal bands 
being %-inch wide with nails spaced every 5 inches apart. 
Intermediate nails must be worked connecting the sides, 
top and bottom, to said heads, making the spacing of 
fastening not more than 2%-inch centers. The nail spac- 
ing on cases under fifty pounds shall under no condition 
exceed 3 inches. 

Other types of wire or metal bound cases made with 
metal or wood end frames that are securely connected 
to the sides, top and bottom will be approved, provided 
the secantlings are equal to or in excess of those required 
for the wire-bound cases before described, and the fol- 
lowing requirements are complied with: 

No wire or metal encircling bands will be approved un- 
less they are securely fastened to the sides, top and bot- 
tom of the case, as before specified for wire bound cases. 
and the tensile strength of said wire or straps, and 
strength of staple shall be at least equal to that specified 
for wire-bound cases. 


Views of Interests Involved. 


Mr. Thompson, of the National Association of Box 
Manufacturers, showed the commission specimens of 
koxes which he said would better meet. the require 
ments than those presented in the report. He stated 
that sufficient time had not been allowed to make 
tests, but that the samples presented were made to 
meet actual needs existing in the box business. Only 
eight cases had been prepared in time for the tests 
which were made at the government laboratory, at 
Madison, Wis. é 

Colonel Dunne, representing the carriers, stated that 
they had called the attention of match manufacturers 
to meetings held, but had not notified box manufae 
turers as it was thought that the matter was not of 
sufficient concern to them; but the manufacturers of 
boxes were notified to submit samples with which to 
make tests in order to determine their efficiency for 
this particular business. Manufacturers of boxes were 
given to understand that they could make up their 
boxes to suit themselves. A great deal of time and 
considerable money were spent in making the tests, 
as the result of which the requirements were worked 
out; in some instances the standard was raised. Al.- 
though it was thought that the best boxes on the 
market for that purpose are made by the Diamond 
Match Company, yet the committee raised the standard 
for those boxes and attempted to raise the standard of 
other kinds of boxes. The only object was to secure 
a better package, and the subcommittee to whom the 
matter was referred went even further than Colonel 
Dunne had thought they would in the matter of assum 
ing standards that would place a greater expense 
upon the interests they represented. 

Mr. Fairburn, of the Diamond Match Company, 
chairman of the subcommittee having the matter in 
charge, stated that his committee had been working 
on the matter fifteen months, during which time the 
members of the committee had endeavored to investi- 
gate the entire field. It was found that packing cases 
in use at the beginning of their investigation were 
for the most part very inefficient. Manufacturers 
were called upon to submit sample cases and the com 
mittee set about the establishment of a set of rules 
which would bring about better packages. The com 
mittee was absolutely unbiased in its work, it did not 
care what type of box was used, but it was felt that 
it would be right to look over the entire field. The 
committee spent about $15,000 and made several ma 
chines in order to conduct these tests successfully, and 
the result is the formulations set out, which “would 
make a uniform package under all similar cireum 
stances, 

Mr. McCullough stated that the Diamond Match 
people own timber lands and mills, and the matter of 
cost of a particular type is of very little importanes 
to them. But it is an entirely different question with 
the small, independent match manufacturer; and he 
claims that the raising of the standard will have the 
effect of throwing out some types of packages entirely. 

T. B. Westgate, oil refiner, of Titusville, Pa., said 
that nothing has been shown yet to prove that the 
wooden barrel is an inferior package to ship his goods 
in. Railroads have not given any data as to the loss 
sustained from the use of these barrels, 
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W. 8. Motherell, of the Pennsylvania railroad, stated 
in 1889 that in five years from 1882 to 1887 the 
loss on barrels was .025 of one percent. He stated 
that, owing to the circumstances under which he was 
doing business, he was compelled, until 1902, to ship 
in wooden barrels, and that he had shipped at least 
1,000,000 barrels of oil that way, during which time 
he had almost no losses. He further suggested that if 
hese rules are made effective and the steel and iron 
ontainers are considered better then in all fairness 
the rate on them should be reduced from 33 cents to 
26 cents, the present rate from Boston to Titusville. 

Walter L. Welford, representing barrel interests, 
contended that there is absolutely no proof that 
wooden barrels are not satisfactory for these liquids; 


they have been in use all through the years and they 
have carried these products without serious complaint. 
It is admitted that both kinds of barrels, wooden and 
metal, will leak under certain conditions, and there is 
no proof that the metal container is more satisfactory 
than the wooden container, except theoretically. 

It is the consumer upon whom this increased cost 
eventually will fall. The metal barrels will be shipped 
to him and ke will be compelled to ship them back; 
whereas the wooden barrel always finds a ready sale 
and does not go back in very many instances. An- 
other thing is that railroads will secure the payment 
of more freight, and it is natural they should want to 
insist upon the necessity for the use of the metal 
container. He contends that the commission should 


not eliminate the wooden barrel for the reason that 
it is satisfactory. 

L. C. Hughes, of the International Union of Coopers 
& Barrel Manufacturers, said that they give employ- 
ment to 20,000 men, who, if this legislation goes into 
effect, will be deprived of empyment. Cooperage 
plants are located in every larg city in the United 
States, and owing to keen competition these men are 
paid lower salaries than they have ever earned here- 
tofore. 

Mr. Welford says he has made millions of barrels for 
export and has yet to hear the frst complaint. He 
thinks the railroad should be called on to present 
definite statements as to loss. The commission has 
taken the matter under advisemen*® 
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FORESTRY METHODS AS PRACTISED IN GERMANY. 





EIGHTY YEAR OLD SPRUCE IN A SAXONY STATE 
FOREST. SMALLER SECOND GROWTH IN 
THE BACKGROUND. 

There does not and never did exist any German forest 
policy initiated, stimulated or guided by the confedera- 
tion of states known as the German empire. Whatever 
foresiry exists in Germany depends solely and exclu- 
sively on state activity; the empire has not had any 
opportunity or any cause to interfere with the forest 
policy of the twenty-six states composing it. The de- 
velopment of forest policy in the states composing the 
empire is so diversified that a general account only can 
be given. 

A forestry movement began on a large scale in or 
about 1750, when a wood famine was predicted, in 
the absence of coal or of means of transportation. 

What a permanent fue] famine means in a country 
we Americans can realize from the effects of the 
threatened coal strike of a few years ago which, fortu- 
nately, was nipped in the bud. 

The mountain forest at that time had scarcely been 
touched by the ax. The feudal system had prevented 
forest destruction, the feudal lords wishing to maintain 
the forests as harbors of deer. The foresters were hunt- 
ing masters. 

About 1775, steps were taken by the leading state gov- 
ernments to secure a sustained yield from governmental 
forests. About 1800 began the epoch making activity of 
George L. Hartig and Henrich Von Cotta, founders of 
forestry. To these men belongs the credit for the first 
efforts toward placing forestry on a systematic basis. 
Hartig’s activities were confined to the Rhine valleys, 
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while Von Cotta’s efforts were directed toward the 
propagation of spruce in Saxony. Germany is not so 
much indebted to these men for what they actually accom- 
plished in their day, but more for the interest they 
aroused in the public mind toward a more conservative 
use of their forest resources. 

When, by 1850, the fear of the wood famine had 
subsided, the idea and ideals of conservation forestry 
had taken deep root in the public mind. Schools of for- 
estry were established by Hartig and Von Cotta at Eber- 
walde, in Prussia, and Tharanadt, Saxony, respectively, 
and their example was soon followed in the other states. 
These early schools were not of a scientifically systematic 
nature. They were conducted on a practical basis, the 
students playing the role of apprentices under ‘the guid- 
ance and instruction of foresters. 

State governments began immeuiately to see and appre- 
ciate the value of forest lands and to take measures 
toward perpetuating their wood supply and acquiring 
more lands. Each town and hamlet awoke to the neces- 
sity of managing its small ho:dings conservatively so as 
to be able to supply local demands for fuel wood indefi- 
nitely. Private owners were made to see that a con- 
servative method of handling their holdings would 
enhance their value. Thus we find early established the 
three parties owning the forests, all working toward 
linking conservation with the highest possible returns. 


The State Policy. 

The state, besides directing the affairs of its own for- 
ests, forces its policy to a certain extent on the other 
two, placing state foresters in charge of communal for- 
ests and inducing private owners to keep their lands 
reforested. The policy and aims of the different states 
have naturally changed with the times and economic 
conditions. As the essence of a German state policy of 
the present day the following might be cited: 

First. Conservative use and gradual improvement. 
(roads and stumpage) of all forests under government 
control, combined with energetic increase of revenue 
derived from the forest. The main feature of this con- 
servative use is a sustained yield; that is, cutting no 
more than the forest actually produces by growth. This 
sustained yield is usually applied to timber (although a 
sustained monetary yield might be a truer criterion of 
conservation). The policy of constant road improvement 
is a good one. Increased transportation facilities mear. 
increased stumpage values, which go far toward making 
conservative forestry remunerative. 

Second. Reforestation of all waste land; purchase of 
small wood lots mismanaged by their owners and gradual 
increase of forest area under government control. This 
policy is adhered to very closely, the intention being to 
make and to keep every square foot of soil productive. 
Unproductive farm lands and run down woodlands are 
purchased by the state at liberal prices and put under 
proper management. The forests of Ysenberg may serve 
as an illustration: About seventy years ago the state of 
Hessen purchased from the bankrupt Prince of Ysenberg 
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SEQUOIA 50 YEARS OLD NEAR DARMSTADT, WITH 
WHITE FIR, ALSO PLANTED, IN THE 
BACKGROUND. 


a few thousand acres of depleted woouland, run down by 
fires, by pasture and by reckless usage. Today the whole 
area is a thick forest of yellow pine, yielding goo:l 
returns. 

Third. Expert service for the benefit of private par- 
ties. State foresters visit the lands personally, giving 
detailed working plans, planting plans and codperation 
in all branches of administration and management. 

Fourth. Extension of fire protection over private 
lands, whereby the private owner is assured of safety at 
small expense to himself. 

Fifth. Liberation of forests fron, prescriptive rights. 
These rights held by the pioneer citizens date back sev- 
eral centuries and are extremely hard to abolish. They 
consist mainly of the right to timber, fuel and pasturage. 


Naturally these rights vary according to the different ° 


localities. In the city forests of Hepperheim one-half of 
the annual cut goes to the older citizens. In one part of 
the Spessarts the right holders are entitled to all dead 
and dying timber in stands under sixty years of age. 
Prescriptive rights of this character are sometimes a 
serious menace to good management. The right to pas- 
ture is a drawback to sylviculture, the smali seedling 
suffering from browsing and trampling. 

Sixth. Education of rangers and foresters at govern- 
mental expense. Often this opportunity for a training 
in forestry is given during the military term which every 
young man is compelled to serve. 

Seventh. Plant supply from state nurseries at cost. 











SAXONY SPRUCE PLANTATION 10 YEARS OLD; ON THE RIGHT STANDS PLANTED 





20, 30 AND 50 YEARS AGO. 
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evrtcal GERMAN SAW MILL. GAGE OF SAWS, 21. FEED OF CARRIAGE TWO 


FEET A MINUTE. 


Upon appjication by private owners, seedlings are fur- 
nished at cost and an.experienced man is sent out to 
instruct as to the best methods of planting. 

Eighth. Systematic forest researches through state 
experiment stations. Extensive experiments are being 
carried on at governmental expense. Soils from different 
parts of the states are given careful analyses; seeds and 


seedlings, are planted in order to determine the species 
that do best in each locality. All manner and 
methods of handling the forests are tried out and the 


results published. 

Ninth. Public use of all forests for public enjoyment 
and recreation. Nowhere else do the people seem to 
enjoy their forests as they do in Germany. Every city 
and town has its own forests nearby and holidays and 
Sundays find them thronged with people. Naturally a 
nature-loving people like this are all one in any and all 
movements tending to perpetuate their forests. 


' Forestry Methods. 

The fcregoing is a general outline of the German idea 
of a forrgt policy. In consideration, however, of the 
varied tqpographical and soil conditions (highlands of 
Saxony, tebe and Bavaria; lowland states in the inun- 
dation district of the Rhine) it is only natural that the 
various states should adopt different working plans, raise 
different species and use different sylvicultural methods. 

The.state of Saxony is best fitted, geographically and 
climatically, for the growing of spruce. Hence spruce 
rules supreme. There is a splendid market for it within 
the woods, the creeks and rivers being utilized to the 
utmost for every inch of their fall to drive the wheels 
of saw mills, pulp mills and paper mills. The manufac- 
ture of pulp being the major industry, large trees are 
not necessary; hence a rotation or growing period of 
eighty years is strictly adhered to. The matured stands 
are cut clear and the cleared areas are planted up imme- 
diately with about 3,000 seedlings per acre, at a cost of 
$8 to $10. Of these 3,000 seedlings only about 130 will 
reach maturity, the rest having been removed from time 
to time by, way of thinnings, thus furnishing additional 
revenue. 

The prices obtained from the sale of the different wood 
products séem to us phenomenal. Fifteen dollars a cord 
is paid for pulpwood and from $25 to $35 a thousand 
for spruce .awlogs in the woods. ‘The logs are all peeled 
immediately aftér cutting and the brush and debris scat- 
tered over the ground, enriching the soil by their decom- 
position. 

It is interesting to note the measures that are taken 
to minimize the damage by wind. Spruce is a flat-rooted, 
wind-weak species, and unless preventive measures are 
taken a larye amount of windfall will occur, causing the 
local market to be overstocked. ‘This difficulty is over- 
come by what is known as a cutting series, an arrange- 
ment of the stands and age classes in consecutive order. 
The forests have as a consequence the appearance of a 
flight of stairs. 

Saxony is particularly famous for its efficiency in 
forest finance. Complete records have been kept of the 
forests since 1416, so that statistical material is available 
in Saxony better than anywhere else in Europe. The 
value of the forest has increased in the course of the last 
century at a compound rate of 3 percent per annum, thus 
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LUMBER YARD OF FURNITURE MANUFACTURER NEAR DARMSTADT. LUMBER 


PILED WITHOUT BEING EDGED. 


doubling every twenty-four years while the woods were 
furnishing a surplus cash dividend of 2%, percent on an 
annual average. 

The famous ‘‘ Black Forest,’’ situated in the highlands 
of Baden and Wurtemberg, presents an entirely different 
plan of management, though the species are practically 
the same as in Saxony. Spruce and fir predominate. 

Owing to the absence of the pulp industry in this 
vicinity the trees are left to grow to a larger size, 
requiring a rotation varying from 100 to 120 years. 
Very little planting of seedlings is done, as reforesta- 
tion is obtained by natural seed regeneration. This 
method of propagation, known as the Shelterwood com- 
partment type of regeneration, was originated by George 
Louis Hartig, and is in vogue in many parts of Germany. 
The idea is simple and consists merely of removing a 
stand in three different cuttings, two partial and a final, 
within a regeneration period of twenty years: the first, 
a preparatory cutting to obtain proper soil conditions; 
the second a partial cutting to give more food to the 
oncoming seedlings; the third, or final act, taking place 
after the regeneration is well under way. The result is 
a close approach to the primeval forest. The average 
acre’s yield at maturity is 25,000 feet, board measure, 
which sells at an average price of $20 a thousand. 


Introduction of American Woods, 

In the inundation districts of the Rhine, of which the 
state of Hesse is a fair example, entirely different condi- 
tions prevail. On account of the transportation facilities 
offered by the river, it is the logical location for ‘all 
manner of woodworking industries. These varied indus- 
tries create a demand for a large assortment of woods, 
and while these lowland states can not begin to supply 
the demand it has led to the intraduction of foreign 
species, notably of American woods. White pine is to 
be found everywhere. 

To us Americans, accustomed to the appearance of the 
primeval forest, it is amazing to find our forest trees 
planted in rows like corn, yet the results are wonderful. 
In the city forests of Frankfort is to be found a large 
stand of white pine fifty-seven years old, containing 235 
trees to the acre, which will yield 17,000 feet, board 
measure, and this is no exception. Numerous other 
stands, though younger, give the same promise. At the 
present rate of cutting in the United States and of 
planting in Germany it is not impossible that by the 
middle of the current century there will be more white 
pine in Germany than in the lake states. 

Next to the white pine, the American tree. most com- 
monly planted is Douglas fir. The stands are too young 
to give an idea as to their future yield; yet, judging from 
their rapid growth, they will no doubt prove a decided 
success. American red oak also has been introduced to 
a large extent and exceeds the native oaks as to rapidity 
of growth. Yellow poplar, black walnut, sugar maple, 
cottonwood and black locust among the hardwoods; yel- 
low pine, Sitka spruce and silver fir among the softwoods 
are found in more or less abundance. 

In the show forest of Count Bergheim, at Weinheim, is 
a plantation of sequoia (California ‘‘big tree’’) fifty 
years old. Judging from the wonderful results of this 
plantation, it is surprising that this species is not culti- 
vated on a larger scale. An accompanying picture shows 











COPPICE FOREST AFTER COPPICING, NEAR KARLSRUHE, RHINE VALLEY; COP- 
PICK CUT AT.30-YEAR INTERVALS, REGENERATING FROM STUMP SPROUTS. 





one of the trees in the plantation which calipers thirty 
inches breast high. 

In the state of Hesse the forests of native woods 
consist principally of hardwoods and yellow pine. Beech, 
on account of its fuel qualities, is a prevailing species. 
The introduction of yellow pine is comparatively recent, 
dating back probably about a century. The yellow pine 
has the tendency gradually to supersede the hardwoods. 

The methods of sylviculture are varied as the species 
in the states. Rotations vary from twenty-five to thirty- 
five years in case of coppice forests, and from eighty to 
140 years in case of high forests. 


Coppice forests are merely forests of stump sprouts, 
The rotation necessarily is short, as trees of over twelve 
inches in diaméter lose their sprouting capacity, to a 
certain extent. Oak, ash, chestnut, black locust, beech 
and basswood are the species commonly coppiced. Often 
the most promising trees are allowed to grow through 
several generations, in which case the forest is known as 
‘Coppice under standards.’’ The coppice form of forest 
is permissible only where the immediate vicinity is densely 
populated, so as to offer a ready market for fuel wood. 
The expense is comparatively small, as no planting is 
necessary and as quick returns avoid an accumulation of 
interests. The coppice forest in an accompanying pic- 
ture yields an annual net dividend of $7,500 on 2,500 
acres, 

The term ‘‘high forests’’ applies to any forest of long 
rotation raised from natural seed regeneration, planting 
of seedlings or planting of seeds. Methods of regenera- 
tion vary with the different species. Beech and oak are 
seldom planted, but the fullest advantage is taken of a 
mast year by the removal of litter and careful prepara- 
tion of the ground with the object of bringing the seeds 
in contact with the mineral soil. 


Pineries are clear cut usually, the stumps removed and 
the soil plowed and worked over. The soil has been 
enriched by the pine in nitrogen notably, so as to have 
become productive enough to last for a few years’ pro- 
duction of rye or potatoes; thus, for two or three years 
after the removal of the stand agriculture and sylvicul- 
ture are practiced simultaneously. By these measures a 
good share of the tree planting expense is frequently 
covered, 

Another group of forests worthy of mention is in the 
Spessart mountains, a district of Bavaria known as the 
home of the best white oak on earth. These oaks are up 
to 400 years old and command a stumpage price of $270 
a thousand feet, board measure, on an average. There 
are individual trees, numbers of them, having a stumpage 
value of $500. The texture of the timber seems to be 
particularly fine, owing to slow, even growth. The sur- 
trace clear butt logs are greatly in demand by veneer 
manufacturers; they pay as high as $550 a thousand feet, 
board measure, for the best logs. It is no wonder that 
the Bavarians plant oak wherever they cut oak. The 
owners—a number of family estates and the Bavarian 
government—are in the habit of putting annually on the 
market a limited number of trees only so as to maintain 
the price. 

The oak is allotted to a rotation of 360 years. Patches 
of land up to 100 acres in size are planted up with 
acorns; the planting is done in the fall. 
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Logging and Manufacturing Operations. 


Logging operations naturally vary, depending on the 
existing economical conditions. In the densely populated 
districts, where fuel wood is in heavy demand and a ready 
market is found for all kinds of wood products, the log- 
ging is conducted with a view to complete utilization. 
Trees are taken out by the roots with the aid of various 
mechanical devices, known as tree fellers, which either 
push or pull them over in the desired direction. By this 
means the stump is added to the butt of the log, thus 
increasing the percentage of lumber obtained greatly. 
Everything not fit for sawlogs is made into cordwood, 
which sells for $10 a cord on an average. The branches 
are tied into bundles, bringing $2.50 a hundred bundles 
(one cord). Stumpwood and roots sell for $3 to $4.50 a 
solid cord, depending upon the species. The accompany- 
ing photograph shows how practically nothing goes to 
waste. 

The wagon road is the solution of the transportation 
problem. All over Germany permanent macadam roads 
extend to every corner of the forests, allowing logging 
or thinnings at any time or place. Permanent roads are 
a condition necessary to conservative forestry.. In case 
of damage by windfall, by fire, by insect or fungi, trees 
can be removed immediately without serious loss or 
depreciation. Manual labor is the rule everywhere. Log- 
ging railroads, steam skidders and loaders, indispensable 
to American lumbermen, have no place in a country 
where forest areas are small and scattered and where 
selective logging is the rule. 

To us Americans, accustomed to the modern band saw 
mills, the saw mills of Germany, which are all built on 
the same order, seem medieval. They are all characterized 
by one or more gang saws, and sometimes a horizontal 
straight saw for the more valuable logs. An edging saw 
is occasionally found, but in most cases it is dispensed 


— 


with. No attention is paid to power for grades, the 
logs being cut up alive in the round. The piling of 
hardwood in the yard is unique. Each log after being 
sawed is practically put together again with the stickers 
between each cut. The accompanying picture illustrates 
the German practice. Speed is no object, the feed of the 
carriage never exceeding two feet a minute. Very few 
mills have a daily capacity of over 20,000 feet. What- 
ever is lost in speed, however, is made up by the quality 
of the product. Missawn lumber is unknown and the cut 
is almost as smooth as a planed surface. 

Woodworking establishments are on the same order, 
quantity of output being sacrificed for quality of output. 
Waste is an unknown factor, every particle of wood being 
utilized, 


Profitable Forestry. 


The question naturally arises, ‘‘To what can the suc- 
cess of German forestry be ascribed?’’ also, ‘‘ Are not 
the same principles applicable in America?’’ The answer 
to the first question lies in the following factors: 

First. Steady increase of stumpage prices. 

Second. Limited amount put on the market. 

Third. Protection from foreign competition. 

Fourth. Dense population. 

The steady increase of stumpage prices is the all 
important factor; without it there can be no conservative 
forestry. Nowhere in the world does timber increase in 
mere volume at a rate exceeding 21% percent, and a rate 
as low as this does not offer enough inducement to war- 
rant the raising of timber. There must be some addi- 
tional source of revenue to make it profitable. This is 
furnished by the steady annual increase of .stumpage 
prices which adds to the possible net surplus revenue of 
2% percent, a latent dividend approximating, in Ger- 
many, 3 percent. A high price of stumpage alone is not 


sufficient and does not involve a high rate of revenue, 
What is best is relativeiy and not absolutely best. The 
interest charges against the investment made in high 
priced stumpage tend to counterbalance the surplus 
returns from high priced stumpage. 

The limited amount of lumber placed annually on the 
market is far from supplying the demand. The various 
state governments keep in touch with each season’s 
demand and work together in controlling their output so 
as not to overstock the market. Imagine that John ). 
Rockefeller, J. P. Morgan, B. L. Duke and Elbert 4, 
Gary would combine in America to cut a limited number 
of trees per annum! Imagine also the action the attorney 
general should take against such a vicious combination 
at restraint of trade. 

Protection against foreign competition is effected by a 
tariff and by freight rates so high that the various wood 
products can not be imported more cheaply than they can 
be grown at home. 

The question ‘‘Are not the same principles applicable 
in America?’’ we leave to the reader to answer, setting 
forth the following facts and bidding him keep in mind 
that increasing stumpage prices is the solution of con- 
servative forestry: 

The American lumber market is continually over- 
stocked. 

Antitrust laws prevent combination of capitalists from 
attempting to raise prices by limiting the output. 

The removal of a tariff on lumber ete. must decrease 
the stumpage values. This decrease may appear to be 
small, still the manifest desire of the people of the 
United States to obtain their ‘‘ wood goods’’ from with- 
out can not encourage the raising of ‘‘ wood goods’? by 
private owners within the United States. , 

Nobody will conserve his forests unless it pays in dol- 
lars and cents. 





WASTE AND ECONOMY IN PRODUCTION OF LUMBER. 


A Local Monopoly of Natural Resources—A Central Lumber Yard Location—Buildings Broad and Buildings High— 
Short Length Specialization—How It Helps Make Profits and Meet Competition. 


TureE Rivers, Micu., June 9.—Whenever Clark Me- 
Kercher gets tired of trying to chase a mythical ‘‘lum- 
ber trust’’ to its mythical lair in Chicago it would be 
a change to something definite if he would come up 
here and investigate the river trust, which has its head 
quarters in this beautiful and innocent appearing com- 
munity. ‘There is nothing more inviting than to have 
a tree-laden stream flowing past your back yard, with 
bait handy in the garden and a boat tied to your pri- 
vate pier. Many homes and communities suffer priva- 
tion in this respect, however, while here there are more 
rivers than are really needed to go around, Venice and 
its canals really have nothing on Three Rivers and its 
tree-shaded streams and streamlets, except for some 
undesirable notoriety attaching to the Bridge of Sighs 
and the unpleasant and unsanitary ancient habit of 
sewing heretics in a sack weighted with some fragments 
of broken statuary and consigning them to the sluggish 
tide. There are no heretics in Three Rivers, everybody 
voting the straight Republican ticket; but even other- 
wise you would be arrested if you were to throw any- 
thing (except a fishline) into the St. Joe river from 
the beautiful concrete monument bridge—which is itself 
a bridge of size. 

They have so many rivers here that they use them 
as ward boundaries, the four wards of the city delimit- 
ing upon the St. Joe and its confluent streams. These 
four wards meet each other approximately at the sol- 
diers’ monument, where the man with the gun stands 
eternally looking up the main street and keeping watch 
over the peace which Gettysburg and other battles estab- 
lished. Not being a live soldier he never has turned 
his head to note how, just at his left, the big buildings 
of an old lumber yard, newly vivified, have within the 
year gone up thus near to the heart of town. In the 
monument view these buildings are in the background, 
but as one steps from the Lake Shore train they are 
very much in the foreground, just across the street. 


Seen from the front, the big shed shows its full : 


length of 200 feet and appears to be about fifty feet 
wide. A view from the river frontage shows a width 
of 100 feet, the eastern half of the shed stopping just 
short enough of the street front to allow a corner for 
the old office building, and back of it an open turn for 
the drive from the east alley through a side opening 
into the big main alley under the highest roof. 

Wirt M. Hazen, who puts his name that way on his 
beautifully engraved letter head, but usually is too busy 
to write more than the front initials, is a younger 
brother of L. E. Hazen, whose name runs on the sub- 
scription list of the AMERICAN LUMBERMAN back to 
the old days of the Northwestern Lumberman as operat- 
ing a lumber yard at Philo, Ill. The father still keeps 
the accounts of the Philo Exchange bank, which also is 
a somewhat family affair, E. B. Hazen, an uncle, and 

. E. Hazen being the chief stockholders. In this 
bank W. M. Hazen was cashier until, at the age of 27 
or thereabouts, he concluded there were larger oppor- 
tunities in lumber than in banking. For three and one- 
half years he operated a yard at Jonesville, Mich.; then 
learning that A. H. Huylar wished to sell out his lim- 
ber and coal business at this point and retire to Los 
Angeles, Cal., that lumberman’s Mecca, Mr. Hazen made 
= purchase and moved his base of operations to Three 

‘ivers. 


The lumber shed was built last year and is the big- 


gest thing out of doors in this vicinity, unless it be 

















FOUR WARDS MEET AT, SOLDIERS’ MONUMENT. 


the famous Kellogg strawberry farm. ‘This spring a 
coal elevator has been completed which aspires to alti- 
tude rather than ground area, and Mr. Hazen still has 
an oftice building to construct to replace the old one, 
which not being able to cope with previous architectural 
efforts in hight or roof expanse probably will have to 
be contented with being the niftiest office possible to 
design. After that it is hard to see what Mr. Hazen 
will be able to do in the way of recreation, except to 
go fishing. The shed covers the full site east of the 
Lake Shore tracks, except the corner nicked out for the 
office building, and much of the space was reclaimed 
from the river by filling behind a concrete embankment. 


Shed Conveniences. 


As before stated, the shed is 100 by 200 feet, with 
a nick out of the northeast corner, while the southwest 
corner. has an additional extension to the south. The 
wagon coming in for a load is expected to turn from 
the main alley through the side opening into the east 
alley, there loading with dimension and rough lumber 
and returning through the main alley to take the top- 
load of dressed stock, finish lumber, trim, moldings, 
doors, windows etc., thus taking its load in proper rota- 
tion. Very systematic, that, and the system also con- 
templates that the load will on the average take away 


about 20 percent of stock in 6- and 8-foot lengths. 
Incidentally, the customer drives away usually with the 
impression that it is he who has chosen and prescribed 
this proportion of. short stock and that he has driven 
a shrewd bargain in selecting it—which from the eus- 
tomer’s viewpoint is perfectly correct. 

The shed has solid concrete foundation walls all 
around and on the alleys, with concrete piers spaced on 
9-foot centers. This gives bins eight and one-half feet 
wide, which can be divided into full 4-foot bins, allow- 
ing the use of full length lath for sticking. The frame 
is built up entirely of 2-inch dimension, No. 3 grade from 
the Enochs mill at Fernwood, Miss., being used through- 
out. The framing system is fairly well shown in the view 
of the main alley. At the left, too far forward to show 
in the picture, is the enclosed room for sash, doors, 
moldings and short finish. There are frames for vertical 
storage of doors, and racks for all the window sizes, 
and on top of these the reserve stock is stored flat. 
Moldings are all stored in commodious vertical racks. 
The space for sash, doors and moldings runs to the 
roof; that for short casing, finish ete., has a second 
deck reached by stairs. 

In the view the cross wall to the left is the farther 
side of the cross drive, and in the room beyond, opening 
of the doors on the alley gives handy access to various 
items of fine lumber arranged in bins with ends toward 
the door, though certain compartments are arranged for 
short stock piled lateral to the alley. On the second 
deck some of the space just beyond which is now 
open will also be closed in to give dresed stock protec- 
tion against dust, which is prevalent because of the 
adjacent railroad switch tracks. Louverwork is freely 
used in the vertical roof offset walls, giving good ven- 
tilation. Electric lights operated by wall switches are 
liberally provided throughout. The site is sloping, two 
offsets in foundation wall providing a drop of six feet 
from front to rear in the main alley, while the east 
alley is a foot lower. The shed cost in the neighbor- 
hood of $5,000 to build. It would be difficult to put 
up a better shed for that sum, or one so carefully 
planned that afterward so few points would develop 
that the builder would change if he were to do the 
work over again. The new coal elevator will be de 
scribed in a separate article to appear later, and Mr. 
Hazen’s novel bookkeeping and financial systems are 
incorporated in the article belonging to the retail lum- 
ber bookkeeping series which appears elsewhere in this 
issue, 

In charge of Mr. Hazen’s office is Miss Etta M 
Phelps, who has occupied that position for six years and 
is further mentioned in the article on the accounting 
system of which she has charge. When Mr. Hazen 
acquired the Three Rivers business he retained the yaré 
manager, H. H. Whipple, who has therefore at this time 
spent a dozen years or more in that position, and whe 
is an old time sawmill man who spent many years at 
Muskegon in the height of the sawmill! industry there 

Similar Operations. 

In the Lytle yard in Ohio, already described fully ™ 
these articles, short-length methods centered chiefly ™ 
yellow pine and cypress and little northern stock wa 
handled. In Three Rivers northern stock is prominent, 
yellow pine dimension runs largely to No. 3, hemloe 
taking first place in higher grades; in finis# lumber 
yellow pine, of course, is strong. A very fair stock 0 
cypress is carried in general items, and it is used largely 
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A VIEW FROM THE RIVER SHOWS THE WIDTH OF THE SHED 100 FEET. 


for outside work in corner boards and facings for door 
and window openings, as well as in porch flooring. 
Western spruce is well represented in boards and dimen- 
sion, and an occasional carload of northern tamarack 
is: bought. 

There are several resemblances between the Lytle 
operation already described and the Hazen operation; 
there are some differences, differences of business policy 
in a few respects, but difference chiefly necessitated by 
environment and the nature of the stock handled. The 
Lytle policy has been developed gradually and impressed 
upon the community in thirteen years, the Hazen policy 
has reached only the sixth year of total experience, the 
third in Three Rivers. The Lytles are in a one-yard 
town, and their numerous special and private grades 
dull the edge of neighboring town competition; the 
Hazen business has immediate competition, and very 
live rivals a few miles distant north and south, though 
east and west the distance is greater. In stock running 
chiefly to yellow pine the grade differences between 
individual mills give profitable opportunity for regrad- 
ing which do not exist in like degree as to the stock 
coming to ‘Three Rivers, which is sold on the mill 
grades. ‘This difference in stock also imposes certain 
limitations on the use of short lengths. For instance, 
no 9-foot dimension is used, because 18-foot can be 
bought on equal price terms in spruce, hemlock and 
in No. 3 yellow pine, and the grade runs better in 
the longer length. Instances were cited where 10-foot 
No. 3 yellow pine was ordered and the mill filled the 
order with 20-foot by preference. The mill was one 
that sends everything shorter than ten feet to the 
refuse burner. 

The Lytle yard carries a good deal of short stock in 
4- and 5-foot, and some, such as stair steps and risers, 
in 3-foot. Mr. Hazen confines himself almost entirely 
to 6- and 8-foot lengths, but pushes these to such an 
extent that his estimate as to percentages of short stock 
represented in stock carried and in gross sales was the 
same as that given by Ephraim Lytle, 20 percent. One 
full 200-foot foundation farthest east in the building 
has a 10-foot depth only and is filled entirely in 10-foot 
and shorter in dimension and rough lumber, while in 
dressed stock an even heavier proportion of 6- and 8- 
foot is carried. In yellow pine flooring and ceiling 
Mr. Hazen estimates that about 50 percent of sales are 
in short (meaning always 6- and 8-foot); they are, of 
course, especially heavy in cypress flooring, used largely 
for porches; in easing shorts run 100 percent, 8-foot 
being the limit; there is a big sale on yellow pine drop 
siding, No. 106, in lengths six to ten feet; dimension 
In 2x4 and 2x6 will run 15 to 20 percent in short, 
°x4 8-foot being the heaviest seller of any single item 
in dimension; Byrkit lath are carried only in 8-foot, 
and about one-fifth of the boards sold in dressed 1x6 
and 1x8 run 8-foot and shorter. 

Mr. Hazen was very busy yesterday watching the last 
of eight carloads of coal going into his new coal ele- 
vator, and patiently answering the thousand and one 
questions that were being asked in securing the details 
of this article. One of the questions overlooked was as 
to just how and why he got into the short length game. 
Probably it was a logical development of his purchasing 
methods; as at Deshler, every salesman who visits the 
office is a duly appointed agent for the purpose of look- 
ing up and offering any possible bargains in good lum- 
ber, and it is natural that in following this practice 
the low cost of short stock, as compared with its prac- 
tical consumptive utility, should come into prominent 
attention. Mr, Hazen cheerfully confesses that his love 
of a buying bargain leads directly to the carrying of 
4 stock about 50 percent larger than is really needed 
to do business on, in order to take advantage of bar- 
gains when they are available even though the lumber 
may not be immediately needed. He says further that 
the price advantages secured are sufficient to pay in- 
terest not only on the added investment, but on the 
entire investment in stock. As to short stock, it ap- 
Pears to be his custom to decide what he ought to be 
able to buy at and to say to three or four salesmen, 
‘T could use a certain quantity of so-and-so at any 
time within the next month or two if I could get it at 
naming his price). I don’t want to beat down any- 


body’s price, understand, but that is what I could 
afford to pay for it.’’ Usually some mill somewhere 
has the stock in pile and has found it nearly unsalable 
because so few yards will take short stock at any price, 
and is glad to move it at the offer. 


Ethical Principles. 


At Deshler the short stock is practically all moved at 
the same price as corresponding long stock, in such pro- 
portions as the customer can use conveniently. This is 
the basic practice with Mr. Hazen, but another interest- 
ing proposition enters here as a competitive factor 
which has not yet been touched upon. In this part of 
Michigan, competition is very real and active, and in 











THE BIG SHED APPEARS TO BE FIFTY FEET WIDE. 


some local aspects none too pleasant. There was a joint 
agreement, published in the local paper, to close the 
yards Decoration Day, and while Mr. Hazen was at 
the yard looking after the carpenters at work on the 
elevator (who had elected not to lay off) he felt in 
honor compelled to turn away some good customers, 
who had driven in from out of town in ignorance of the 
closing compact, and who went away provoked and were 
served by another yard which had signed the agree- 
ment. As Mr. Hazen’s copy of the AMERICAN LuM- 
BERMAN is the only one that reaches this 2-yard 
town, it will stir up no strife to quote this illustrative 
incident. Notwithstanding this situation, however, Mr. 


Hazen believes it good business policy not to cut the 
other man’s price on items which are stocked by both 
yards; that is a game that two can play at to mutual 
hurt. But what about the short items that one dealer 
carries and another does not? It is quite evident that 
the strictest ethical principles such as Mr. Hazen fol- 
lows leave him free to fix his own price on exclusive 
items. At regular price they offer a double profit. On 
a large lumber bill the inclusion of a certain propor- 
tion of this special stock at special figures will produce 
an aggregate figure beyond competition at long-length 
costs, and very attractive to the customer when he is 
show how much better the grades average in the short 
lenth flooring, ceiling and finish. 

As handled by Mr. Hazen, therefore, short lengths 
offer two advantages. If sold, as they mostly are, on a 
par with long-length values, they yield at least a double 
profit. On a large mixed sale the deal may be clinched 
by sacrificing some of the profits on the short stock, 
which will still yield a larger profit than the long and 
yet contribute very materially to sales of long length 
items. Mr. Hazen figures that there are no increased 
handling costs to deduct from the larger gross profits. 
A thousand feet can be handled quicker in short length 
than in long. If short bin space is provided, as has 
been done in this case, the cost of storage space a thou- 
sand feet is the same. The interest on investment in 
stock is less because of the smaller ratio of cost to 
selling price, and is greater because of the increased 
stock required, these factors opposing each other; but as 
already stated the large stock results from the buying 
policy more than from the addition of short length 
lumber. 

It would seem that the competitive advantage which 
Mr. Hazen secures from the short lumber is one that 
would be only temporary; that all the yards which come 
into competition with him on the fringe of his terri- 
tory would quickly adopt the same ideas, ‘‘They won’t 
take it up,’’ he remarked in general of the retail lum- 
ber cealers of the country, referring to the purpose 
running through this series of articles to interest more 
mills in the saving of good short lumber from the refuse 
burner, and more retail dealers in making it, to some 
extent at least, a feature of their. trade. 

And in the pleasant day spent with this alert young 
lumberman on the banks of the St. Joe river, where he 
has replaced the ramshackle buildings of a rundown 
yardsite with the modern building equipment of a busi- 
ness which under his management already has reached 
a very creditable percentage of net profit (salary and 
interest on investment having properly been deducted), 
that was the only radical difference of opinion which 
developed. Thus far Mr. Hazen has the best of the 
argument, The retail lumbermen, at least west of the 
Pennsylvania state line, have not taken up short lengths 
to the extent that is practically profitable under present 
conditions. They may even be very slow to take them 
up in the future; but it is inconceivable that an indus- 
try which has shown so much enterprise and progress 
in every other feature will not be found ready to co- 
operate with the lumber manufacturer—when he him- 
self is ready—in saving and dividing between the mill 
and the retail yards the short-length profits, which now 
produce nothing but added expense of operating the 
refuse burner. 


i el 


TIE SHIPMENTS. 


WASHINGTON, D. C., June 13.—The shipment of rail- 
road ties from ports along the Potomac river is increas- 
ing steadily and is expected to continue all through the 
present season. Sixteen thousand ties are being loaded 
at Alexandria for New York; 20,000 are being loaded 
at Upper Machodoe creek for Boston, 8,000 at Somerset 
Beach for the same port and 5,000 at Cole Landing for 
Philadelphia. In each instance the vessels are being 
loaded by L. A. Clark & Sons, of this city. 





THE FRAMING SYSTEM IS FAIRLY WELL SHOWN IN THIS VIEW OF THE MAIN ALLEY. 
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REALM OF THE RETAILER. 


Town Loyalty as a Bracer—The Warfare of the Yard Managers—The Buying Conundrum Cracked —The Ad That Gets 
the Business—Making It Easy for the Consumer to Pay His Bills. 


TO WHAT EXTENT DOES TOWN LOYALTY 
INCREASE TRADE. 


The question of the success of a lineyard manager as 
against that of the individual dealer is one that has been 
widely discussed, and oftentimes considered when not 
discussed. A lineyatd proprietor was so frank as to say 
that it is one of the important questions connected with 
his business. ‘‘Here is the condition I am up against 
at present,’’ he said. ‘‘In ——-————— we have not the 
agent that can properly hold the fort. He is a fairly 
good man, but our competitor, an individual yard owner, 
is a better man. Our man has been there two years, but 
the fact is he is unable to hold his own with his com- 
petitor. He is honest, industrious, but lacks the ability 
to make friends. We could put a man there who would 
fill the bill, but we would have to take him from an 
important point where he is needed.’’ 

‘¢Can’t hold the fort, eh?’’ . 

‘«*No, can’t hold it with his inability to make friends, 
which every time means to win trade. The success of a 
lineyard agent hinges on that one point to a greater 
extent than on any other. We have four yards in one- 
yard towns, and they cause us less anxiety than the same 
number of yards elsewhere, for the reason that there are 
no other competitors, except those on the outside, who 
come in contact with the customers of these yards. With 
stocks and prices in two yards of a town about the same, 
it depends upon the — of the agents; the way 
they take with the public as to which will draw the 
larger trade.’’ 

‘*Then it amounts to a competition of agents?’’ 

‘Every time. It is really the agents who are com- 
petitors.’’ 

‘*How about the lovalty of the people of a town to 
the home yards; will this loyalty counteract some short- 
comings there may be in the individual yard manager?’’ 

The lineyard proprictor smiled. ‘‘It will be admitted 
on general principles that the citizens of a town should 
be loyal to their town, but how many are, do you think, 
when it comes to dollars? Not one in a hundred; I 
believe I can rightly say, not one in a thousand, The 
saying that there is no friendship in trade is a true one. 
On the second floor below is So-and-So, a commission 
man; sometimes he calls himself a manufacturer’s agent. 
He and I are the best of friends, and have been for 
several years, but I don’t buy stock of him once a year. 
Our friendship doesn’t get us together on prices. When 
a man is going to spend his money he will follow his nose 
where he thinks he can do the best. Let me tell you 
what I believe: At ——————, where we have a yard, 
there are two independents, and the three of us sell coal, 
say, 3,000 tons among us. I would bet any amount that 
if at the first of the year our yard had made it known 
that under any and all circumstances we would sell coal 
a dollar cheaper than the other two yards, and guar- 
antee that it would he as good as theirs, both of them 
would not sell 150 tons of that 3,000. I would bet any 
amount they wouldn’t. They might talk until they were 
blind how the line yard made its money and took it out 
of town, but they would buy their coal of that same 
line yard, 

‘*The prosperity of the mail order houses in the large 
cities goes far to gage the loyalty of the citizens of the 
smaller towns. Service, quality and prices win, and I 
don’t care whether a yard is owned by citizens of the 
town or by others.’’ 

Service, quality, prices—pretty good idea that, anyhow. 

‘*Why,’’ he continued, ‘‘agents visit every town and 
sell an everlasting lot and variety of stuff that could he 
furnished by the local merchants, and at as low prices. 
Then why do they buy of these solicitors? Service. 
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“They would buy their coal of that same: line yard.” 








They can buy easily right at home, which means service, 
and loyalty to their home merchants does not counter- 
balance the service rendered by the strangers. When 
the plate is passed in church I throw in; when I am 
asked to contribute to help out some poor fellow, or for 
some good cause, I do it, but aside from this I will con- 
fess I don’t put myself out much for the trade benefit 
of others, and I don’t expect others to do it for me.’’ 


As Viewed By An Independent Dealer. 

The question of town loyalty was put up to an indi- 
vidual dealer who operates a yard in competition with a 
line yard. ‘‘I do not go much on the loyalty of the citi- 
zens of a town to its merchants,’’ he said. ‘‘In some 
respects they are loyai. They want good school build- 
ings, good churches, good sidewalks, good streets, but 
when it comes to bargains they go for them wherever 
they think they can find them. 

**T don’t look upon a line yard as some do. The 
manager of the yard here has not a home of his own, 
but he pays rent, which amounts to the same thing as 
though he owned his home and paid taxes. He has 
three children, one more than I have, and I suppose he 
pays as much money to the butcher, grocer and shoe 
man as I do. The lineyard company pays taxes on its 
stock and plant the same as I do. The yard may make 
$3,000 a year, and this is sent to headquarters, and of 
course out of town, but I can’t see as that is any more 
heinous than it is for the individual yardman to send 
the money he makes to pay for Canadian land, and [ 
must confess I have done that. There are men who talk 
about a line yard being a ‘foreign’ affair, an ‘alien’ 
concern, and all that, but all they do is to talk. Their 
loyalty to me is not such that they will pay me the differ- 
ence when [I am 25 cents higher. When they have a 
bill in the market and this ‘foreign’ concern underbids 
me I notice they buy of it. 

‘*A man out in the edge of town is one of the chaps 
that is going to correct everything that according to his 
ideas is not right. He had been about everything that 
has come up—populist, free silverite, insurgent, and of 
late he has been talking socialism, and always the belief 
to which he holds, if only put in practice would prove a 
panacea for all the afflictions and evils of mankind. 
That’s the way with them fellers. They know it all 
but they point in different directions just as a weather 
cock does. They go with the weather. Let somebody 
start something that raises a dust, and it is accepted by 
anything like a crowd, and they are it. 

‘*Two or three times this man spoke to me in a 
petronizing way about my competitor, calling the com- 
pany ‘foreign,’ and so forth, saying it was not the 
duty of the people of the town to patronize a company 
that makes its money here and sends it elsewhere. I 
stand up for my competitor every day, as I never expect 
to have a better one, and if I should take a notion to 




















“Well, Jim,’ says he, ‘money talks.’ ” 


start a yard down in the next town, or several other 
towns, I shouldn’t want to hear anybody howling about 
it, for I should think I was just as good a man as I 
am now. Last fall this man bought a barn ‘bill from 
them. ‘Well, Schultz,’ said I, just for fun, ‘so you 
bought the lumber for your barn of this foreign outfit, 
did you?’ 

‘* “Well, Jim,’ says he, ‘money talks!’ 

‘And that is'so; it does talk, not only with Schultz, 
but with all of us.’’ 


MANAGERS THE REAL COMPETITORS. 


Taking the cue from the lineyard proprietor previ- 
ously quoted, I said to this independent dealer, ‘‘ After 
all it is thé managers of the yards in’a town that are 
competitors. ’” 


‘¢As sure as shootin’,’’ he remarked. ‘‘ You never 
said anything truer than that.’’? I did not tell him that 
I borrowed the expression; we don’t always, you know. 

He went on commenting, ‘‘It is always one manager 
against anotHer. Of the two yards here I have the 
heaviest trade, and I can hold it in spite of them. 
The line yard has had three managers here, and I think 
I know why the first two were withdrawn, and that was 
they could not compete with me. That was not the 
excuse, of course, but I know well enough that was it. 
In a year or that matter they will be pulling out the man 
that is here now. They may keep on doing this till the 
end comes and they will not get a man who can success- 
fully compete with me. That is not bragging that I am 
smart, for I ain’t. But I have the advantage of any 
man they can send here. First, I know every man, 
woman and child in this town and its vicinity. And, 
let me tell you, other things equal, an acquaintance sells 
good. The second man they had here was a schemer, 
I don’t know as the company knew he was, but he was, 
just the same. And he didn’t wear twelve months. As 
some of the people around here said, ‘He didn’t wash,’ 
This is a solid old community, and I know that my 
occupation would be gone if I should try to trick ’em. 
Bright people? You bet they are. They are none of 
your ignoramuses that crowd through the gates at 
Castle Garden, but many of them are from the New 
England states, square as the nut on that bolt there, and 
they are going to watch that others are square with 
them. 

‘*Yes, sir, it is the managers of the yards who are the 
real competitors. The manager makes a business, or he 
ean break it. He is too much for his competitor, or he 
isn’t. You knew of young —--——-— who went out to 
—, didn’t you? The old man out there thought 
he could lie in bed until noon and that his business would 
stay with him, but the young fellow knocked this idea 
out of his head in four months. If you know the: old 
man you know he is kind of profane, I saw him about 
five months after the young chap got established, and he 
asked, ‘What the h—— am I going to do with that 








HE'S SO DIRTY IN HIS DEALINGS \ 
THAT (F YOU TURNED THE HOSE 
ON HIM HE WOULD TURN To MUD. 

















“ ‘We didn’t wash.’ ” 


young chap? He is picking the bills right from under 
my nose.’ 

‘«That is the way il goes. It is the men in charge of 
the yards that compete. There are those that think if 
they put in a rousing stock, that is, if they outstock the 
other yard, they will lead, but I don’t think that. I 
would want a good stock, but I would ransack the 
country to get the best man possible. He and not the 
stock would be what would compete.’’ 

There is not a lineyard company that is ignorant of 
the truth expressed by this dealer. There is a scurty 
for the right men to take charge of the yards that are 
located at pivotal points, that is, at points where com- 
petition is close, and where they must come in contact 
with bright, experienced men, An auditor, and no doubt 
he expressed the sentiments of his company, once ! 
marked to me that they would pay the right man almost 
any price, if he could be found to take charge of 4 
yard in a certain town. That town is a hustler, from 
a lumber standpoint and every, other, and a man was 
needed who would hold his own; who could ‘‘buck,’’ 4 
the auditor said, the other dealers. 

As has been said several.dozen times in this depart 
ment, it depends on the man. 


POINTS IN BUYING. 


There are salesmen who possibly are not aware that 
their importuning to buy to the extent they do is exasper 
ating to certain dealers, but, whether they know it or DO 
such is the fact. A dealer who is very quiet in lis 
manners, but. who is as decided as he is quiet, whet 
speaking of a certain salesman, said he would ‘‘bore ® 
hole through a: grindstone.’’ He didn’t mean it 12 the 
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sense that the salesman’s persistency would penetrate the 
grindstone, but in quite a different sense. It was an odd 
expression; an unusu:l application of the word ‘‘bore,’’ 
but the dealer is given to expressions as uncommon as 
this one. Neither could the salesman named be called a 
‘‘eub’? in the business, counting his years in the 
service. 

When in Kansas City I met Tom Rogers, of Oklahoma 
City, in Walnut street, and as I was waiting for a 
suburban car we talked for a half-hour or more. During 
the conversation Mr. Rogers had something to say about 
his methods of buying. He has a slot cut through the 
top of a table, and when he is in want of stock he so 
informs the salesmen who call on him,-and asks them 
to make their prices for the stock and chuck the memo- 
randum through the slot into the drawer. When the time 
comes to order, the drawer is unlocked and the prices 
investigated. 

Mr. Rogers says that this method, which so far as I 
know is original witi him, saves him time and time. 
There is no importuning, no dickering, no jewing. The 
salesman knows that to stand any chance of selling he 
must make his best prices the first time, and that there 
is no going back on the returns. He can stuff the ballot 
box if he sees fit to the extent that he can register 
another vote, but so far as knowing the prices made by 
other houses he is entirely ignorant. They are competing 
with one another, and they know it. As a timesaver Mr. 
Rogers says it cracks the conundrum. Another dealer 
to whom [ was speaking about this method, remarked, 
‘“‘T wouldn’t fancy it. I want to have it out with the 
salesman face to face.’’ 


A Good Buyer. 
Recently I saw a salesman approach a dealer who 
has the reputation of being one of the closest buyers of 
the country. ‘*What do you want today?’’ he askel. 
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““T want to have it out with the salesman.’” 

No sooner was the question out of the salesman’s mouth 
than the dealer replied, ‘‘I will give you so much for 
so-and-so, and so much for so-and-so,’’? naming a good 
quantity of each. ‘The salesman pulled from his pocket 
a sheet containing a price list that no doubt was pur- 
ported to be sustained by the house, and held it before 
the dealer’s face. ‘‘I have nothing to do with that,’’ 
said the dealer, and the conference was ended. Not 
another word was spoken by either of them. For brevity 
I believe it was a record. 

This dealer is a large buyer, taking on cars and cars 
at a single purchase, and the point that most interested 
me was that he knew on the tick of the watch precisely 
what he wanted and to a cent what he was willing to pay 


' for it. A dealer of such quickness must know his stock 


and the wholesale market. 

A good buyer must be acquainted with the wholesale 
market, and [ have doubted that he has this knowledge 
unless he is a born merchant. I base this remark on 
the fact that there are so many dealers who have not 
made a marked success of their business, and who know 
no more about wholesale conditions than a frog knows 
about singing in opera. They are completely at the 
mercy of the salesmen who have their trade, and if these 
salesmen are on the square things move smoothly, and if 
they are not, there are rough places in the road. 


PROFITABLE AND UNPROFITABLE CLOSE 
BUYING. 


At first blush unprofitable buying at low figures might 
seem out of line with good mercantile methods, but a 
determination to buy 9t the lowest possible prices has at 
times proved detrimental. No matter in what line, the 
capable merchant is a close buyer; oftentimes there is 
a fair profit between the prices he pays and those that 
are paid by a competitor. It is the business of the 
merchant who is up in his calling to investigate the 
markets and to ascertain of whom he can buy the goods 
of which he stands in need to the best advantage. He 
Who does not do this has small license to be called a 
merchant, as in the higher sense he is not one—he is 
simply a dabbler in trade. 

I once had occasion to know that one grocer paid 15 
cents a pound more for the same brand and grade of tea 


than was paid by another grocer less than half a block 
away, the first buying of a semi-jobber and the other 
of an importer. A retail lumberman told me he felt 
safe in saying that his stock was bought, at an average 
price of $2 a thousand less than was that of his neighbor, 
a statement the truth of which I do not doubt, as the 
dealer whose stock represents the less money is a hustler 
when buying as well as when selling. I asked him if it 
did not please him to do business alongside of a com- 
petitor who used so little discretion when buying, and he 
said that nothing could please him better. 

Maybe you can imagine why it pleases him, and possi- 
bly like myself you would divide the pleasure into three 
component parts: First, the satisfaction of being able 
to buy as a capable merchant should; second, the in- 
creased profits that such buying would insure; third, 
the self-protection that such buying would afford in case 




















“I told him it was a glorious thing.” 


of a shakeup in the market. Combined they form a 
fairly solid foundation for a dealer to stand on, 

Meeting as many salesmen as I do it would be natural 
that now and then one of them should not speak angelic- 
ally of the close buyer. Recently of an evening, at a 
hotel, a salesman did not speak in the highest terms of 
praise of a dealer whom he had failed to sell a couple 
of days previous. ‘‘ tle wants the earth,’’ the salesman 
remarked when speaking of this dealer’s close buying 
custom. I told him it was a glorious thing that he was 
not obliged to sell him. You see, however, the shoe 
pinched because he was unable to sell him at his own 
price, possibly for the time forgetting that in the case of 
a sale there are two parties to the bargain. I doubt if 
you would find any great merchant in the world who 
would be disturbed in the slightest at any offer that 
might be made for his goods, ag any such merchant 
understands the leverage of close buying. 


The Danger Line. 


Regarding unprofitable close buying the following are 
the comments on the subject by a dealer of several 
years’ experience, and who is a buyer for your life, to 
go into the classics for an expression: ‘‘ No lumberman 
can buy to the best advantage unless he carries a good- 
sized stock. He has got to anticipate his wants. The 
moment an item runs low, and it must be had at once, 
the buyer is headed off. From my stock sheet I can tell 
any evening the amount of any grade of every kind of 
lumber I carry. Last night the stock sheet showed that 
I had in pile 20,000 feet of No. 2 yellow pine flooring. 
That is a danger line, provided I buy the next lot to as 
good advantage as I did the other. I may not see the 
bottom of that pile of flooring in a month, but what if 
I should make no move to buy until just about time for 
a shipment to reach me. In case I let it run along like 
that I would be obliged to have it, and could not fecl 
of the market as with time I could. I am now in the 
market for that grade of flooring, and I am not in a 
quick market. I don’t have to be, and such a proposi- 
tion as that gives a man a chance to get the value of 
his money.’’ 

As this dealer looks at it, no man who buys from 
hand to mouth can take advantage of the market, except 
he may chance to do so. To take this advantage requires 
time. To buy these two cars of flooring this dealer 
undoubtedly will canvass the wholesale market. He will 
see several salesmen who visit his town, correspond with 
a half-dozen or more manufacturing concerns, and then 
accept the best offer. How much money will he save 
by this process? It would be senseless for one of us to 
register a guess. It is his way, however, and he will 
follow it out. 

It came to my knowledge that a dealer who got the 
bill for a warehouse failed offhand to buy the timbers 
for as little money as he expected, and before he suc- 
ceeded in getting them the job was delayed on that 
account, and whether the contractor tried to collect 
damages I don’t know, but when I was in the town it 
was rumored he would. 

In two or three minor cases I have known certain items 
in yards to run so low, because the dealers objected to 
pay the prices at which the stuff was offered, that it was 
necessary to fill the material for orders from other yards. 
This is a species of close buying that is not profitable. 




















“A too rigid institution for him.” 


It was remarked by another dealer that he was willing 
to take the market as he found it. He bought when he 
needed the stuff, and in the long run he thought he was 
as well off. 


KIND OF ADVERTISING THAT TAKES. 


In the dozen advertising suggestions sent out in series 
No, 6 by the AMERICAN LUMBERMAN to its subscribers 
there is one sample ad that particularly appeals to me. 
It reads, ‘‘Inside your house is where you live. Make 
it modern, stylish, comfortable. Don’t buy interior finish 
until you have seen the best and had a chance to choose. 
Make the new home right inside. We have the latest 
designs in finish, the newest stock for home interiors. We 
will be glad to give you an idea of the cost.’’ 

Notwithstanding there is always a chance for opinions 
to vary, I call that slick. That when a house is building 
it be done right; that it be built for durability, for 
appearance, is advice that will be appreciated by the 
builder later on. Cheapness of material is only a make- 
shift as we cheap skates have learned who have been 
through the mill, As is said in the ad, inside the house 
is where we live, and there should be no slighting of the 
material or the workmanship. I have built only one 
house, and I learned my lesson in this regard, If it 
were to do over again in some respects it would be done 
differently if I had to pawn one of my diamonds, 

A dealer was telling me that he was talking with a 
prospective house builder who had priced oak flooring 
elsewhere at $60, and then the dealer used the argument 
that is suggested in the ad, namely, that the house was 
to be a home; that the wife of the builder was entitled 
to as fine floors as any other woman of the neighborhood; 
that the point to be considered was not the first cost; 
and he sold him flooring for $100 a thousand. 

This dealer insists that the way to run a lumber yard 
is to talk quality and get the price, which is his policy 
in a quarter of a hundred yards. 


AVOIDING THE BANK. 


**Do you know why it is that the average farmer 
avoids the bank?’’ asked a dealer. 

‘*Does he?’’ I asked in return. 

‘*Nine times in ten he does,’’ was the reply. ‘‘A 
farmer will give his note to us bearing 1 or 2 percent 
higher interest than he could get the money at the bank 
for. I can explain it on no other ground than that he 
regards the bank as a too rigid moneyed institution 
for him. When a note becomes due at the bank he 
expects to have to meet it on the day. If we hold his 
note he is less particular. Day before yesterday a farmer 
paid us a note that was two months past due. We did 
not notify him when it was due, neither did he say a 
word to us about it, notwithstanding he was in here 
twice during the time. When he came in on Wednes- 
day he said he would take up that note now, and handed 
over a portion of the money that had been paid him for 
hogs, which was as satisfactory to us as though it had 
been paid sooner. 

‘One of our good customers objects to giving a note in 
settlement of his account. We always insist on interest 
after sixty days, and this man does not object to paying 
it on book account, but I don’t know but if we insiste( 
on a note it would drive him away from us. And it is all 
the same to us, as we don’t care whether it is interest on 
book account or note, if only we get it. Why does he 
object? I have no exact idea, as I never have discussed 
the question with him. Possibly he has become so used 
to having an open book account standing against him 
that it has become second nature. No doubt he has an 
account at half a dozen places in town, and as his farm 
is a section, worth easily $80 an acre, with fine improve- 
ments and well stocked, he can run all the accounts he 
wants to. Pay interest on accounts elsewhere? Don’t 
know as to that. But I know well enough he doesn’t 
unless he is required to. He surely wouldn’t propose 
it. I don’t know as we ever have had a customer who 
did propose it. It is the man who sells the goods who 
must look out that he gets the pay for them, and if he 
isn’t paid in due time he must look out that he gets 
interest on the account. This customer may think that 
if he puts his name on a note it would be drawing the 
lines a little tighter than it is if he simply owes a book 
account. 

‘We have another customer who does not object to 
settling by note, with the provision that it is not depos- 
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ited in the bank. There is another case of antipathy 
to the bank. It is not probable that he has had any 
dealing with a bank except to step in and get the 
checks cashed that were paid him for hogs and grain, 
and he would have no hesitation in doing that. To have 
other dealings than this would be a sort of nightmare 
to him, else he would not object to having a note that 
was given to us deposited. When I have told him that 
there was no necessity on our part to deposit them and 
that we asked them so that we might balance up our 
books it seemed to please him. 

‘*After all,’’ he concluded, ‘‘the solving of the 
question may be easier than we are looking for. These 
men started here with little; some of them as _ hired 
men working by the month. They have mingled very 
little with business men, and have avoided obligations. 
Book account obligations? O, no, they hardly regard 
book accounts as obligations. They are ready to take 
those on. A book account is a natural consequence. It 
is a part of their life, as much as a mule, or a mowing 


machine.’’ 
74 i 





| SASH AND DOOR TRADE 








General trade in the sash, door and millwork indus- 
try is featureless. Reports from various markets over 
the country show that the demand has not abated 
materially, but that us a rule there is a quiet and 
steady trade. Inquiries are in fair and good volume, 
according to the locality, and there is a call for small 
lots of stock goods somewhat above the usual move- 
ment of this class of goods at this season. Special 
sizes are in their usual excellent request and esti- 
mators have all the work of this sort that they can 
easily dispose of. Some surplus of stock goods is 
accumulating at the factories, and while this is a 
usual thing at this time of year it has not assumed 
such large proportions as to affect values _per- 
ceptibly, although an easier feeling prevails. On the 
whole, fair animation pervades the door and millwork 
industry over the entire country, although a much 
more pronounced activity can be expected about the 
first of August. 

While prices are fairly steady, there is room for 
considerable improvement. The weakness of the win- 
dow glass market has thus far prevented any increase 
in glazed sash values, 

Manufacturers and wholesalers in Chicago are di- 
vided in their opinions regarding trade, but as a rule 
there is a generally satisfactory sentiment. For some 
time the number of orders and inquiries received at 
the local oflices have been of fair proportions, al- 
though not characterized by much buoyancy in price 
or urgency for delivery. The mails contain daily 
numerous orders and inquiries for special and stock 
work, and on the whole a feeling of security and 
satisfaction as to the future predominates in the local 
wholesale market. Stock grades are not selling as 
freely as they have been, but are moving in about 
the usual proportion to special work. No great sur- 
plus of goods is reported at the local warehouses, al- 
though assortments are in good condition and ship- 
ments of many items can be made promptly. 

Increased trade is reported by practically all the 
Minneapolis and St. Paul wholesalers and prospects 
are good, with a bountiful crop apparently in sight. 
Warm weather and rains have brought surprisingly 
rapid growth and acreage is large. Country yards 
are taking car lots to replenish their stocks and there 
is considerable screen trade, and the city demand for 
special work is also improving. 

In the Kast factories are not obliged to exert them- 
selves to keep up with the requirements of thei? cus- 
tomers. In Baltimore building has been less active 
so far than was predicted early in the season, and 
the needs of contractors in the way of millwork have 
been correspondingly restricted. Of late, however, 
calls for material have been more frequent, the de- 
ficiency of the preceding weeks, due to unfavorable 
weather conditions, being in part made up. Because 
of an active competition the range of prices is not as 
high as might be desired, but by comparison the mill- 
men do fairly well and are in position to realize 
larger profits than do the dealers in rough lumber. 
Much out-of-town work is coming in and the local 
plants are kept running practically full time. Some 
of the factories even report that they are ahead of 
last year. In Buffalo the employees of the planing 
mills are still on strike, but it does not appear to 
be interfering with building to the extent it threat- 
ened earlier. Mills have been making additions to 
their number of employees, with the result that many 
of them are able to turn out more work than a week 
or two ago. One of the employers stated that the 
strike may continue forever so far as yielding on the 
part of himself or other mill owners are concerned. 
The yards are still being picketed, but little trouble 
in the way of assault has occurred. 

The sash and door trade at Kansas City, Mo., is 
confined almost entirely to small orders from country 
dealers and a light volume of buying by city dealers. 
The large order is the exception and manufacturers 
complain about prices, which show an_ inclination 
toward weakness. The light trade from the country 
is attributed in a measure to the absorption of farm- 
ers in their wheat harvests, and it will likely be a 
month before there is much of a change in this re- 
spect. There is considerable figuring with the city 


trade, but the business is not being placed. It ap- 
pears that people who are not so busy with. other 
things are merely getting estimates to see how much 
it will cost them to build, in the hope that they can 
get some bargains in the way of new buildings. There 
is a prospect for a good fall trade and the manu- 
facturers are looking forward hopefully to a better 
demand with the expectation that it will bring with 
it better values. Some of the factories are running 
full time with their regular forces, having laid off 
extra men whom they employ during busy seasons. 
Other factories have reduced their output below the 
normal production of their regular forces. 

The most noticeable characteristic of the sash and 
door situation at the St. Louis gateway is the com- 
plete demoralization of prices. This demoralization 
appears to exist without legitimate cause. Business 
is altogether too good even for these dull times to 
warrant the prices that prevail at St. Louis. Some 
of the dealers complain of dull business. but others 
declare that their trade is above the average for 
this time of year. One of the large houses professes 
to be doing a lot of business. Inquiries are plenti- 
ful and there is a deal of small lot buying. Much 
of the business offered and for bids is of a special 
nature. The outlook in St. Louis in a building way 
is good. There has been a noteworthy activity in 
the local realty market of late and the building com- 
missioners’ department indicates a vast amount of 
factory and other building. The situation in the 
country has been looking rosy until the drought began 
to tell upon the crops. Now some apprehension exists 
for rural building unless rains fall very quickly. 

The window glass situation shows no material im- 
provement, although some state that the demand has 
slightly improved over ten days ago. Glass is still 
piling up, and while a few of the factories have gone 
out of blast others have resumed operations. Dis- 
counts remain about the same. 





TIMBER LAND SALES 











Transfer of 300 acres of timber land, located three 
miles west of Willamette Heights, Ore., was made last 
week by J. O. Elrod to A. C. Brun, of the Blake- 
McFall Company, of Portland, Ore., consideration 
being $50,000. The greater portion of the tract is 
covered with fir timber, estimated to produce about 
35,000 cords of wood. 


The Ward Lumber Company, of Chicago, has bought 
a large tract of timber known as the Case tract, lying 
three miles west of Sunflower, Miss., and proposes the 
erection of a large band mill, with a standard gage 
railroad into the timber. 








The Dalkena Lumber Company, of Spokane, Wash., 
is negotiating with Supervisor Miller of the Kaniksu 
national forest, in Stevens county, for the purchase 
of 50,000,000 feet of timber on the West Branch and 
Priest river. 


The Santa Fe Land & Improvement Company has 
bought from the Standish-Hickey Company, of San 
Francisco, Cal., 12,000 acres of timber land in Ander- 
son valley, Mendocino county, California. A railroad 
will be built into Anderson valley. 


Montreal (Que.) capitalists, headed by Rodolphe 
Forget, J. N. Greenshields and Clarence J. McCuaig, 
have recently acquired 1,100 miles of timber limits 
in the celebrated St. Maurice river district in the 
province of Quebec. The limits are known by pulp 
interests the world over, having been in the hands 
of the Baptist family, of Three Rivers, over half a 
century. In taking over the limits the Montreal in- 
terests also acquired the large timber and saw mill 
of Alexander Baptist, of Three Rivers. On an island 
at the mouth of the St. Maurice river a large pulp 
and paper plant will be erected. 

W. Clarke, of Halsey Bros., Chicago, recently 
bought from the Pennamich Lumber Company, of Tick- 
faw, La., 4,000 acres of cutover land located three 
miles north of Hammond, La. 


EK. P. Rentz, president of the Ocala Northern Railroad 
Company, has bought the entire holdings of the Marion 
County Lumber Company at Silver Springs, Fla., for 
$160,000. 


The Greasy Fork Coal & Timber Company, of Louis- 
ville, Ky., has sold 10,000 acres of timber and coal lands 
in Harlan and Leslie counties, Kentucky, to the Kent- 
weva Coal Company, of Elkins, W. Va., consideration 
$154,000. 


George Gordon, of Sturgeon Falls, Henry J. Bart- 
lett, of Orillia, Ont., and W. D, Lummis, of Toronto, 
Ont., were the principals in a timber land purchase 
of over $1,000,000 just completed in Michigan. It is 
said to be the largest white pine timber tract in 
that state and is located near Sheldrake, Mich., and 
was the property of the Calumet & Hecla Copper 
Mining Company. 


W. J. Grandin, of Tidioute, Pa., last week bought 
the holdings of the Yadkin Lumber Company in, Cald- 
well, Watauga and Wilkes counties, North Carolina, 
estimated to contain about 60,000 acres and embrac- 


ing some of the finest timber land in western North - 


Carolina. 


MANAGERS TO MEET. 


National Association of Commissary Men 
Growing Rapidly. 


It is a well known fact that practically every coal] 
mine, sawmill and cotton plant situated in an iso. 
lated location finds it both necessary and profitable 
to operate a general store for the convenience of 
employees and their families. It has been estimated 
that there are over 7,000 such general stores. These 
establishments go under various names, such as com- 
missaries, supply stores, company stores ete., but all 
are operated on the same general plan and they have 
in common many problems that do not confront any 
other class of general stores. 

Realizing the advantages of codperation and the 
benefits to be obtained from closer affiliation with 
each other, managers of lumber and sawmill com- 
missary stores met in Baltimore in July, 1910, and 
formed the National Lumber Commissary Managers’ 
Association. No sooner had the organization been 
effected than store managers in coal, cotton and other 
industries asked for admittance, and it was unani- 
mously decided by all concerned to drop the word 
‘‘lumber’’ and change the name to the National 
Commissary Managers’ Association. 

In less than a year this membership of the or- 
ganization has grown from a handful to nearly 500, 
all active, bona fide managers of commissary stores. 
It is confidently expected that the 1,000 mark will 
have been reached when the association meets in an. 
nual convention at St. Louis, August 22, 23 and 24. 

The objects of the association are: To foster and 
promote a feeling of fellowship and good will among 
its members, and on broad and equitable lines to ad- 
vance the welfare of the commissary managers 
throughout the United States; to eliminate the abuses 
and methods and practices inimical to the proper 
conduct of business; to establish harmonious relations 
among manufacturers, jobbers and retailers; to assist 
in maintaining and enforcing pure food laws that 
deal justly and equitably with the rights of con- 
suners, retailers and jobbers. 

Prior to the forming of this association no trade 
was more generally misunderstood and belittled than 
was the Commissary trade. From time out of memory 
an unreasonable prejudice against commissary stores 
has existed. This prejudice was the outgrowth of 
ill feeling developed years ago and had its origin in 
conditions that exist rarely if at all nowadays. The 
modern conmi:sary store is’ conducted along the 
same broad and just lines that characterize all suc- 
cessful retail establishments. To hold his position a 
commissary manager must demonstrate that he ix a 
good merchant. He must give his trade a good 
quality of merchandise, and must make prices to com- 
pete with those of the cross roads store. If the cum- 
missary store does not carry the right kind of goods 
at the right kind of prices, and if there is no other 
store in the vicinity, the owning company may lose its 
best employees. : 

Since the forming of the association the commissary 
trade has secured greater recognition from the manu- 
facturing and wholesale trade, and much has been 
done to solve the many problems which confront the 
commissary manager. This closer covperation among 
commissary managers is placing the whole trade on 
a higher plane of efficiency. The organization is 
national in scope and is, thereforé, a recognized factor 
in the commercial world. It is thoroughly practical 
—not theoretical. 


The association has the hearty approval and in- 
dorsement of operating companies because they realize 
that it makes the commissary manager more el: 
thusiastic and stimulates him to greater activity. It 
gives him an opportunity to exchange ideas and ex- 
periences with other commissary managers. It gives 
him an insight into other men’s ways of operating 
commissary stores. It places at his disposal plans 
and suggestions that enable him to increase sales and 
profits. By placing a commissary manager in closer 
touch and in more harmonious relations with the 
manufacturing and wholesale trade the association 
enables him to become familiar with the newest and 
best lines of stock; to have a greater variety from 
which to choose, and in many cases to secure better 
prices, 

In preparing the program for the annual convention 
to be held at St. Louis, August 22, 23 and 24, the 
committee has undertaken to provide subjects for dis- 
eussion that will be highly educational and beneficial 
to every store manager. Special addresses by men 
of national reputation will be made on subjects of 
vital importance to the Commissary trade. General 
discussion will be carried on by those present on such 
subjects as ‘‘How to Sell More Goods,’’ ‘‘How Can 
Our Members Make Greater Profits for Their Pros 
pective Commissaries,’’ ‘‘Comparisons of Credit and 
Cash Systems,’’ ‘‘ Arrangements of Goods and Display 
of Stock,’? ‘‘New Schemes to Move Goods,’’ ‘‘New 
Lines that Sell Quickly and Yield Govd Profits, 
‘¢Advantages of Frequent Inventories,’’ ‘‘Cost of 
Doing Business’’ etc. ; 

A cordial invitation to attend this convention '§ 
extended to all those intere:ted in the commissary 
store trade. Further particulars regarding the com 
vention and the work of the association will be = 
plied promptly by the secretary, Tracy D. Luceocs, 
801 Manhattan building, Chicago. 
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VENEER AND PANEL MANUFACTURERS’ MEETING. 


Practical Information on the Making of Panels— Hairline Defect and Means of Overcoming It—Sliced Quartered 
Oak Veneer—Expert Advice on Care of Knives 


The opening session of the semiannual meeting of the 
National Veneer & Panel Manufacturers’ Association 
convened at 2 p. m., Tuesday, June 13, in the convention 
room of the Auditorium hotel, Chicago. The meeting was 
replete with valuable suggestions and proved most bene- 
ficial to those in attendance. 

In the absence of President F. B. Raymond, Charles 
T, Jarrell presided. He called first for the reading of 
the minutes of the preceding meeting by Secretary EK. H. 
Defebaugh. President Raymond did not forward any 
formal address to be read in his absence, and the tem- 
porary presiding officer delivered an excellent extem- 
poraneous speech. He pleaded ignorance of the work 
of the association during the preceding six months, but 
expressed his opinion that the organization was about 
holding its own and the clubs have been holding regular 
meetings. ; 

Cc. I. Jarrell, of Humboldt, Tenn., testified to poor 
business conditions and to an outlook none too rosy. 
He contended that the prime reason for the meetings of 
the veneer and panel men was the working out of cost 
systems, maintaining that all manufacturers are entitled 
to and want a legitimate profit. He pointed out that a 
firm attempting to do business in competition with con- 
cerns selling below cost on account of ignorance of such 
cost, must either lose money or the business. Mr. Jar- 
rell claimed that if everybody knew actual manufacturing 
cost the selling price would take care of itself. 

The secretary then read a communication from the 
absent president, which spoke of low prices prevailing 
during the last six months and urged codperation among 
the members with a view of bettering trade. 

Secretary Defebaugh in his extemporaneous address 
urged an equalizing of supply and demand, contending 
that producers should first ascertain the actual present 
requirements of consumers and regulate their cut accord- 
ingly. The report of the treasurer which followed 
showed a surplus on hand. 


The Making of Panels. 


Those attending were treated to a valuable address 
by E. K. Prichett, secretary of the Macey Company, ot 
Grand Rapids, Mich. Mr. Prichett spoke in part as 
follows: 


One of the most important features of a panel, from the 
standpoint of the furniture manufacturer, is the matching of 
the veneer. Drawer fronts and prominent panels must be 
properly matched. Furniture manufacturers are compelled 
to make many panels that they would much prefer to buy 
made up for them, but for the fact that they can not depend 
on the proper matching of the face veneer. 

More or less trouble is experienced in the menseling, or 
perhaps it might be better stated, in the nonbinding of the 
various plies of the panels. We frequently find panels, which 
while apparently perfect, will loosen up after a_ time and 
thereby become unfitted for the use for which they were 
intended. 

A point that bas been the source of great expense and 
annoyance to the users of panels is the prevalence of what 
are termed hair lines; that is, after the surface has been 
finished and the varnish dried a slight, almost imperceptible 
line will appear in the surface where the veneer has been 
joined. Some have been able to overcome this to an extent, 
but it is something that should have a great deal of atten- 
tion from the manufacturers. 

Another source of trouble is where the center of the panel 
is not of uniform strength or density, thereby —_——— the 
center to indent under the pressure that is applied in gluing. 
A little care in the sorting of stock for centers by intelligent 
but not necessarily high priced help, would materially 
eliminate this trouble and give more perfect panels from the 

ress. 

The jointing of centers where more than one piece is used 
is important. ‘The center should be well joined and on high 
class work these joints should be so made as not to be 
— after the panel is glued up and the finish com- 


plete 
Too Much Haste. 


I can not refrain from heave «J your attention to a prac- 
tice which I believe is responsible to a greater extent than 
anything else for defective panels. ‘That is the practice of 
rushing them through the factory. In most veneer mills 
great care is taken to see that all centers, faces and backs— 
the various plies of the panels—are thoroughly dry. Ex- 
pensive machinery is installed to accomplish this and no 
pains are spared to extract every particle of moisture before 
the stock is taken to the gluin epartment. In this condi- 
tion the glue is applied. ‘The larger part of the glue solu- 
tion is water. The various parts or plies of the nels 
being so absolutely dry and in the best possible condition to 
absorb moisture, all this water is taken into the wood. le 
the panel is in the press or the retainer, there is no way 
for this water to evaporate. When the glue is set the panels 
are removed from the retainers, but are put up in soli _ 
with no chance whatever for the moisture to escape. hey 
may stand there for several days and are then taken to the 
trimmer. They are removed from the pile, trimmed and im- 
mediately repiled. Then they go to the shipping room and 
are put into crates without separating any more than is nec- 
essary in hauling. All of this time, you will note, there has 
been little if any time when the panels have been separated 
So there could be any chance for the moisture, which has 
been absorbed with the glue, to escape. I can not overcome the 
conviction that panels should be “stuck up” and allowed to 
dry for some time after gluing or stuck up in a low tem- 
perature redrying kiln. 


Shipping Defective Panels. 

An item of waste, and therefore one of expense, which 
might be saved by more careful inspection is occasioned by 
shipping defective panels. This may be done through over- 
sight or with the idea of coating a chance on their going 
through.” Such panels have all the expenses in their cost 
and in addition the transportation charges. These defective 
Panels when charged back by the customer are counted by 
the manufacturer as an expense item and therefore enter 
into the cost of the product which is eventually paid by the 
consumer. This is manifestly unfair, for while it may 
amount to a certain percentage per annum of the actual 
expense, it is an unjustified expense and the consumer should 
hot be asked to stand any pert of it. 
t I note a commendable attitude on the part of some manu- 
pacturers in using thicker face veneer. This prevents to a 
thew extent the tendency to sand through. While this 

icker face yeneer is a little more expensive, its use effects 
& substantial saving because of the greater number of perfect 
Panels and fewer culls. There is a tendency, however, on the 





part of these manufacturers to charge a higher price for 
such panels on account of their thick faces. I do not believe 
this is justified, for the saving in defective panels is certainly 
more than offset by the slight additional cost of the thicker 
face veneer. 

Waste in the building up of panels is an important item. 
The figures mentioned to me by some of the largest and most 
reliable panel manufacturers are simply astounding. It 
would appear that such waste was possible only through 
the utmost carelessness; however, I can not believe this to 
be exactly the case. I think, however, from my own obser- 
vation, that a part of this waste could be eliminated b 
selecting veneers which more nearly coincide with the widt 
of the panels or multiples than are now often used. This is 
true in the manufacture of the small quantity of panels 
that are made in our own factory and consequently it would 
seem that even greater economy could be effected in the large 
= manufactured by most of your plants represented 
lere, 

The matter of standard thicknesses is one which it would 
seem could be regulated to the great advantage not only of 
the producer but of the consumer. One factory I know of 
standardized the thickness of its goose greatly to its ad- 
vantage and at no hardship to its customers. It took a 
little good sensible argument and business sense, but in no 
way lowered them in the eyes of their customers. 

Use of Veneers. 

As most users of panels also do some veneering it would 
not seem out of place ‘to discuss the matter of veneers to 
some extent as well as that of panels. The object of using 
veneer, as stated earlier, is to produce high class effect at a 
reduced expense and at the same time to conserve the 
product of our forests. In this connection I would call your 
attention to the fact that figure is the prime essential in 
veneer that is used for faces. 

All veneer should be cut to show the very best possible 
figure and the greatest care exercised in making it smooth. 
Regardless of whether it is sawed or sliced, the smoothness 
of the veneer is, after figure, the next consideration. You 
will readily appreciate the fact that where veneer is unevenly 
cut or badly scored, it must be worked down to the thinnest 
point. Even if it is cut thick enough this ers | occasions 
waste of labor and material, besides the extra sandpaper and 
time consumed in bringing it down to a smooth, even surface. 

Until recently it was considered inadvisable, if not im- 
possible, to slice quartered oak properly to be used for 
veneering. Lately, however, rapid strides have been made 
in this direction and a great deal of quartered oak is now 
being sliced and used og & It requires different 
handling from the sawed veneer, but where it is properly 
worked and intelligently used, it is for many purposes ex- 
tremely satisfactory. 

Your grading rules for quartered oak veneer admit of 
bright sap without limit. I do not see the logic of this, for 
it certaintly is a defect and a serious one. In lumber one 
inch of bright sap is admitted, but each additional inch 
is considered a defect in the grade of firsts and seconds 
which corresponds to your standard grade. 

Taking up the cheaper woods, such as basswood, maple, 
plain oak, beech, birch, elm ete., I believe there is an oppor- 
tunity for much greater efficiency in grading it to meet 
various requirements. I do not know how far careful grad- 
ing has been carried, but I am convinced that it is desirable. 
From a small experience in this line I would say that 
standard inspection of single ply veneer could be made with 
profit to the manufacturers and advantage to the consumer. 
. It would seem that veneer might be inspected so as to 
give the customer standard grades of just what he needs 
very much the same as is done with lumber. ‘The price, of 
— would have to be based on the value of the different 
grades, 

The proper manufacture of single ply veneers is fully as 
important in the cheaper woods as in the higher grades. 

Ve can not overlook the fact that even though we con- 
sider the last mentioned woods low grade and used mostly 
for center and backs, that it is just as important to have 
a smooth core on which to place the high grade veneers as 
it is that the latter should be properly placed and carefully 
attached. Too much care can not be exercised in properly 
preparing the log for cutting and in cutting it into veneer. 


General Discussion. 


Chairman Jarrell threw the meeting open to general 
discussion of Mr. Prichett’s address. Speaking of the 
hair line in panels, D. E. Kline contended that the hair 
line in his opinion is very often the fault of the finish- 
ing room of the consumers. He cited an instance of a 
shipment of bed panels which in the white were perfect 
and when finished were rejected. The imperfection in 
the hair line did not apear until after finishing. E. V. 
Knight stated that gluing of joints eliminates hair 
lines. He told of having made a microscopic examination 
of the hair lines, which revealed the fact that the opening 
was V shaped and that the spread was only on the sur- 
face. The joint at the bottom was closed completely, 
which would indicate that the line is caused by the 
shrinkage of the face veneer. 


Treatment of Veneer Knives and Saws. 


The association then listened to an able paper by R. 
J. Cant, manager of E. C, Atkins & Co., at Lancaster, 
N. Y., which follows in part: 


Veneer knives and saws are items of considerable expense 
to the manufacturer of high grade veneers. his expense, 
of course, varies with the degree of care either may receive 
in the hands of employees, whose duties require them to 
grind and prepare them for the machine operator. 

Veneer knives are made in various sizes from one to six- 
teen feet in length, and are usually of laid steel, or of tool 
steel, which has been forged to low grade steel, the object 
of which is to produce a finished knife that will remain 
straight, without warp or wind, as would be the case if 
made wholly of tool steel. 

Tool steel has a well known tendency to contract and 
buckle in the process of tempering, hence the desirability 
of producing knives in this manner, so that they may be 
readily straightened in making and afterwards. Much of 
the unfortunate troubles experienced in grinding are over- 
come by the use of this softer steel in the backing, but 
enough trouble remains to continue to annoy the veneer 
maker. The methods pursued and materials used in a 
modern knife factory are of such a nature that perfect knives 
can be guaranteed of much superior quality and far better 
finish than ever before. 

In ordering knives the veneer maker should always state 
the character of the work they will be used for. 

A recent writer has truly said: “The man at the knife 
grinder can not change a poor knife into a good one, no 
matter how much skill or care is exercised, but when the 
skill and care are lacking it is very easy to change a good 
knife into a bad one.” 

So many knives have been injured and ruined in the opera- 
tion of grinding through carelessness, ignorance or worse, 
that possibly some information along this line may prove 
interesting. . 


and Saws. 


_ Grinding the thin edge of an expensive veneer knife is 
indeed a delicate operation and requires an order of skill 
that many veneer makers do not seem to appreciate, 

It is possible to overheat, burn or crack any veneer knife, 
in this operation, in such a short period of time that it 
seems incredible. Few realize that but the fraction of a 
second is required to do the harm that renders many other- 
wise perfect knives useless through the drawing of the 
temper or by cracking. Several kinds of artificial grinding 
wheels are ing made for this work, some of which are 
of excellent quality, but others are quite unsuited to the 
work and cause trouble. 

The manufacturers of artificial grinding wheels have made 
= —— in perfecting them, and wheels of the present 
ay are far superior to those of former times. It should 
not be construed, however, that this advance in the science 
has reached the point where the grinding of expensive veneer 
knives and saws may be accomplished by unskilled labor 
without fear of injury. 

Wheels which prove most satisfactory and serviceable are 
those in which the abrasive grains are known as size No. 
380 and the grade, or bond, is J or K. 

The most satisfactory bond is that which retains the 
service of each individual a for just so long as it con- 
tinues to cut, but releases it at that moment it has grown 
so dull that it refuses to perform its function and becomes 
an increasing danger through friction. This is precisely what 
a hard wheel does; owing to the hardness of the bond, it 
retains its hold on the grain after it has served its useful- 
ness, with a tenacity that frequently nothing but an emery 
wheel dresser will dislodge. 

Ordinary grindstones have been used with safety, but can 
not be relied on to run true and are not recommended for 
this work. 

Care of Knives for Veneers. 


Face grinding should not be attempted by unskilled persons 
nor should it be done to such an extent that the value o 
the temper is lost by cutting through it into the softer 
structure of the interior of the steel. 

Vine veneers can not be cut with a poorly tempered or 
poorly ground knife, but fortunately it is not necessary to 
use them, as excellent veneer knives may be had from well 
known makers, who are willing to guarantee satisfaction. 

To cut veneer of uniform quality and thickness it is nec- 
essary to use a uniform tempered, accurately ground knife, 
which must be ground with care on an automatic knife 
grinder that is i and where the knife is firmly bolted to 
a stationary solid frame that is incapable of any spring, 
then’ permit the grinding wheel to travel back and forth, 
taking but a very light cut, which is covered with a liberal 
stream of running water, ever remembering the maxim that 
“haste makes waste.” 

Occasionally a knife that seems a little hard at first will, 
after being ground the first time, prove satisfactory and hold 
a good edge thereafter. 

<nives that have been used and ground two or three times 
and seem to be working all right, will continue to do so 
until they are worn out and subsequent troubles are in 
nearly all cases traceable to inexperienced or unskilled labor 
and handling, for which no fault can be attached to the Lool 
or its maker. 

— the defects that may be noted in veneer knives are 
poor welding, uneven grinding, unsuitable or uneven temper, 
errors in location of slots and poor joints in the case of 
sectional knives, 


Segment Veneer Saws. 


Segment veneer saws are used in sizes varying from sixty- 
four to 84 inches in diameter, each segment being firm 
screwed to a steel flange, with spacing of about one-s xteenth 
of an inch between each. These segments are ground with 
a bevel for about four inches in depth, back from the rim or 
teeth, slightly concaved, with this side of the saw set to the 
outside, or away from the stock being cut. 

Points usually are spaced at three-fourths of an inch, 
with a peculiar pattern tooth, to give the best results, in 


what is probably the most delicate operation attempted with 
a circular saw. 


Segments at the rim should be pretty stiff and ground 
with care to insure a straight and true surface on the flat 
side, beveled down to about 24-gage at the points for eco- 
nomical cutting. Sawyers use but a slight set, and that only 
for a fraction of an inch back from the saw points. 

It is absolutely essential that segments be ground of 
uniform thickness and lined up so that each fits exactly in 
line on the flange, with a set that is adjusted to a nicety, 
with all teeth cutting equally, avoiding high points, which 
result in torn or scratched veneer. 

It is customary to remove segments about once a month, 
returning them to the saw maker for rebeveling and ad- 
justment. This class of saws usually are filed by hand 
without removal of the peqments from the flange or saw 
from its arbor, which method removes the possibility of over- 
heating, which grinders of the knives experience. 

Assistant Secretary Young read an article by a veneer 
salesman whose modesty would not allow his publishing 
his name in connection with the article. His paper was 
entitled ‘‘ Difficulties of Selling Veneers and Panels at 
a Profit.’’ He cited various cases of fictitious profits 
and consequent disaster to the operators. He outlined 
the causes contributing to the divergence of prices, con- 
tending that lack of knowledge of manufacturing cost 
and poor methods of conducting business through the 
wholesaler were mainly responsible. 

_Any systematic method of ascertaining cost of produc- 

tion, he said, is a rare occurrence among the manufac- 
turers of veneers and panels. This probably has as 
much as anything to do with unsatisfactory and fluctu- 
ating price conditions. Some operators have worked out 
more or less efficient systems, but the bulk of the trade 
has no definite knowledge of the cost of producing 
goods. For this reason the questions of cost accounting 
system and of business economy are of vital importance 
to the veneer industry, a fact that the trade is coming 
to recognize. 

N. W. Hoole, of Miller, Franklin & Stephenson, Chica- 
go and New York, in an interesting and instructive ad- 
dress, outlined the possibilities in the introduction of 
uptodate methods in the veneer business and of the 
absolute necessity for such systematizing of effort. 

Mr. Hoole’s address was followed by a general dis- 
cussion of market conditions. The consensus of opinion 
seemed to be that business at present is extremely poor 
and that the last sixty days have been marked by an 
even quieter trade than the members experienced during 
the en. months. 

Secretary E. H. Defebaugh was appointed a delegate 
from the association to attend the next session of the 
National Conservation Congress. A standing vote of 
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thanks was accorded the visitors who addressed the 
association on various topics, after which the meeting 
adjourned until 2 o’clock Wednesday. 


WEDNESDAY SESSION. 


The second session of the meeting convened at 2 
o’elock Wednesday afternoon. The members were denied 
the pleasure of listening to Mr. Diggins and Mr. Mix 
owing to the absence of those two gentlemen. Chairman 
Jarrell called for the report of the resolutions commit- 
tee, which submitted the following resolution pertaining 
to the death of Myron C. Dow: 


WHEREAS, In the wationely death of Myron C. Dow, sr., of 
Goshen, Ind., this association has lost not only a valued 
member, striving always for its best interest and welfare, 
but a gentleman, every inch of him; upright, always re- 
sponsive and cheery and thoroughly lovable by nature; a 
real man to the core and known far and wide for his open 
hand charity of giving and his broad gage charity of speak- 
ing and thinking; therefore be it 


Resolved, That we in convention assembled give voice to 
our feeling of deepest sorrow and irreparable loss and pay 
tribute to his memory insofar as lies in the power of words 
to express; and be it further 


Resolved, That a copy of these resolutions be spread upon 
the records of this association and an engrossed copy be 
transmitted to the family of the deceased as a testimonial 


of our sincerest friendship and affection for a dear friend 
of long years’ standing, who has been called into the un. 
known beyond. Signed, J. N. PENROD. 
H. W. Norpyz. 
A. E. Goruam, 
It was suggested that the entertainment committee 
outline a scheme whereby the members will be enter- 
tained at the next convention in December by a dinner 
and amateur orchestra and quartette composed of the 
performers of the association. It is proposed to make 
this a feature of the next meeting. 
There being no other matters for consideration the 
meeting adjourned. 





ASSOCIA 


COMING CONVENTIONS. 


June 17—Southern Logging Superintendents’ Association, 
Little Rock, Ark.; Hotel Marion. 
June 20—Southern Logging Superintendents’ Association, 
Alexandria, La.; Hotel Bentley. 
June 22-24—Pacific Logging Congress, Vancouver, B. C. 
George M. Cornwall, Portland, Ore., secretary. 
June 23—Southern Logging Superintendents’ Association, 
Beaumont, ‘T'ex.; Crosby house. , ides 
26-27—Arkansas Association of Lumber ealers, 
Marion oath Little Rock, Ark. H. F. Rieff, secretary, 
Little Rock, Ark. 
June 27—Southern Logging Superintendents’ Association, 
Jackson, Miss.; Edwards hotel. 
July 12-18—Pennsylvania Lumbermen’s Association, sum- 
mer meeting, Bedford Springs, Pa. a - 
-15—Montana Ketail Lumbermen’s ssociation, 
nny Hot Springs, Mont. G. M. Porter, Billings, Mont., 
secretary. 
August 22-24—National Commissary Managers’ Associa- 
tion, St. Louis, Mo. 


NATIONAL MANUFACTURERS’ OFFICE AT 
TACOMA. 

Notice has been issued by Leonard Bronson, manager 
of the National Lumber Manufacturers’ Association, 
stating that after July 1 the address of the organization 
will be the Fidelity Trust building, Tacoma, Wash. Mr. 
Bronson’s headquarters heretofore has been at 413 
Fisher building, Chicago. 








HARDWOOD COMMITTEES APPOINTED. 

President F. A. Diggins, of the National Hardwood 
Lumber Association, has appointed the following com- 
mittees to serve for the ensuing year: 

EXECUTIVE COMMITTER. 

F. A. Diggins, Cadillac, Mich., chairman. 

Cc. H. Barnaby, Greencastle, Ind. 

Earl Valmer, Paducah, Ky. 

Cc. A. Goodman, Marinette, Wis. 

Oliver O,. Agler, Chicago, ill. 

INSPECTION RULES COMMITTER, 
(To serve three years.) 

J. M. Card, Chattanooga, Tenn. 

Kk. J. Young, Madison, Wis, 

Hugh McLean, Buffalo, N. Y. 

The other members of the inspection rules committee, 
whose terms have not expired, continue without change and 
are as follows: 

D. F. Clark, Minneapolis, Minn. 

D. H. Day, Glen Haven, Mich, 

Clarence ht. Mengel, Louisville, Ky. 

M. Pritchard, Memphis, Tenn, 

BE. L. Edwards, Dayton, 

J. W. Dickson, Memphis, Tenn. 

Mr. J. M. Pritchard, of Memphis, Tenn., continues as chair- 
man of the inspection rules committee. 

TRANSPORTATION COMMITTER. 
(To serve one year.) 

Emil Guenther, Philadelphia, Pa., chairman. 

Otis A. Felger, Grand Rapids, Mich, 

Theo. Fathauer, Chicago, Ill. 

SPECIAL COMMITTED ON OVERWEIGHT CLAIMS, 

James E. Stark, Memphis, Tenn., chairman. 

L. L. Skillman, Gran eo Mich, 

b. F. Clark, Minneapolis, inn. 

FORESTRY COMMITTER. 

John M. Woods, East Cambridge, Mass., chairman. 

Alex. Willson, Pittsburg, Pa. 

S. B. Anderson, Memphis, Tenn. 

W. W. Garrott, Frankfort, Ind. 

W. Cc. Landon, Wausau, Wis. 

WATERWAYS COMMITTER. 

Cc. A. Robinson, New Orleans, La., chairman. 

J. L. Scheve, St. Louis, Mo. 

‘Thomas McFarland, Cairo, IIL. 

8. E. Booker, Louisville, Ky. 





BOX MANUFACTURERS TO ASK REDUCED RATE. 


PORTLAND, ORE., June 10.—Members of the Western 
Box Manufacturers’ Association met in the assembly 
room of the Portland Commercial Club and discussed 
trade and crop conditions, the crop outlook being a very 
important feature in the business. 

Many expressions of opinion based upon personal 
investigations were made, the consensus being that 
the crop outlook is as good as could be hoped for 
in some districts. The Hood river district, for instance, 
it was said, will ship out as many apples this year 
as ever, for while the crop will run about 75 percent, 
the increase in bearing orchards will amount to about 
25 percent. The Wonatchee and Yakima valleys’ will 
ship large quantities of fruit, although in places the 
crop will be spotted. The Astoria box men rely mainly 
upon the fishing industry for consumption of their 
output. 

Several members spoke enthusiastically of closer or- 
ganization, saying that experience has demonstrated 
that effectually to place the industry on a solid founda- 
tion overproduction should be avoided as in all other 
lines. It was believed that the market for the last 
two years has suffered considerably from overproduc- 
tion. It was stated, however, that the local demand 
in Oregon is continually increasing as a result of the 





ION INTELLIGENCE 


large area of orchard that is coming into bearing each 
year, the percentage of which will increase more rap- 
idly from now on than in the past. 

J. C. Barline, of the Washington Mill Company, 
Spokane, Wash., presided at the meeting. 





ST. LOUIS RETAILERS ORGANIZED. 

Sr. Louis, Mo., June 13.—A score or more salesmen 
representing local retail lumber yards met in the Lum- 
bermen’s Club rooms last Friday night and organized 
the Lumber Representatives’ Association. John H. 
Flachmann, of the Julius Seidel Lumber Company, is 
president. The first vice president is Walter Ballman, 
of the Ballman Lumber Company. Charles Eggman, of 
the Gruner Lumber Company, is second vice president, 
and Charles A. White, of the Darlington Lumber Com- 
pany, is secretary. William O’Conner, of the Prender- 
gast Lumber Company, is treasurer. ‘The object of the 
association is social as well as business. Meetings will 
be held in the Lumbermen’s Club rooms. At an early 
date an educational and trade ethics committee will be 
appointed. Arrangements have been made for an out- 
ing to be held next Saturday at the Cedar Crest Club, 
with a ball game ete. 


FURNITURE MEN CO-OPERATE IN FREIGHT 
RATE CONTROVERSY. 


St. Louis, Mo., June 13.—The effort inaugurated some 
weeks ago by the Lumbermen’s Club to secure an annul- 
ment of the recent 1-cent advance in freight rates on lum- 
ber. from southern originating points to and through 
St. Louis was augmented by the St. Louis Furniture 
Board of Trade last night. Tom Powe and George Me- 
Blair, of the traflic committee appointed by the lumber- 
men to handle this matter, attended a meeting of the 
furniture board of trade and the organization, after a 
plain statement of the facts presented by Mr. Powe, 
unanimously adopted the following resolution: 

WHEREAS, The furniture interests of the city of St. Louis 
consume 50,000,000 feet of lumber annually, which lumber 
comes from the southern lumber producing territory from 
which the rates into St. Louis were increased by 1 cent per 
hundred pounds on the 5th of January; and 

WHEREAS, This increase represents an addition to our cost 
of production of emp | 50 cents per thousand feet 
and an addition in dollars of 25,000; and 

Wuereas, The furniture manufacturers of this city ship 
80 percent of their output into the states of Missouri, Ar- 
kansas, Texas, Oklahoma, Louisiana, Kansas etc., in this 
way furnishing revenue for the railroads centering in St. 
Louis, both on incoming and outgoing lumber shipments; and 

Wuereas, This rate advance was not made to other centers 
with which the St. Louis furniture manufacturers have to 
compete; be it 

Resolved, That we belleve this advance to be an unfair 
and unjust discrimination against the furniture interests of 
our oT: and we earnestly commend the traffic committees 
of the Lumbermen’s Exchange and the Lumbermen’s Club for 
their efforts in endeavoring to have this discrimination 
eliminated and heartily approve of their action. 

Mr. Powe told the furniture men practically the same 
thing he told the Lumbermen’s Exchange a week or so ago, 
which resulted in that body indorsing the traffic commit- 
tee’s recommendation that the matter be taken before 
the Interstate Commerce Commission. Mr. Powe said 
that the advance was rank discrimination against St. 
Louis, and he showed in figures how much this meant in 
trade volume and in dollars and cents to the lumber trade 
and its ramifications here. 





ADVANTAGES OF ASSOCIATION MEMBERSHIP. 


Thirty-two pages of information bound in paper, of 
which the finish is imitation leather, weight medium, 
color light buff, all for the paltry pittance represented 
by seventeen simoleons! Can such a compilation be 
considered aught but an advantage when presented 
free; FREE? A. L. Porter, secretary of the Western 
Retail Lumbermen’s Association, has prepared a book- 
let answering to the above description and containing 
the lien laws of Washington, Oregon, California, 
Idaho, Montana and Utah, which he declares free to 
members of the association. In his own phraseology, 
‘Retail dealers who are not identified with the asso- 
ciation may secure a copy by remitting $17.’’ There’s 
a gentle rebuke contained in his words. Further than 
that, there is a pointed reminder that men who work 
together are the men who work best. There is 
nothing like team work to win a tug-of-war. 

The booklet is of value. It has assembled into 
convenient form the laws of the six states named, 
which are perhaps of more importance to the retail 
lumberman than any other group of laws imaginable. 
Each state law quoted contains from twelve to twenty- 
eight sections, apparently printed verbatim. The 
actual aid eontributed by this effort of the secretary 
will embody savings im time and money of members, 
an assurance of lien rights of retailers situated in the 
six states, and a probable future lessening of uncol- 
lectable or uncollected accounts. The booklet is en- 
titled ‘‘ Mechanics’ and Material Men’s Lien Laws.’’ 


GULF COAST STANDARD CLASSIFICATION, 


NEw ORLEANS, LA., June 12.—A meeting of the sub- 
committee of the Gulf Coast Lumber Exporters’ classi- 
fication committee was held at the office of the Holmes 
& Herrick Lumber Company, in Gulfport, Miss., last week 
to complete the draft of the proposed standard classifi- 
cation, which will be submitted to the association at the 
next meeting. Later it will be presented to the Euro- 
pean dealers, by commissioners to be sent abroad for that 
purpose. -The committee has been working upon the 
draft practically ever since the association’s January 
meeting. Among those who attended the Gulfport meet- 
ing last week were E, P. Holmes, president of the asso- 
ciation; J. 8. Otis, of the Weston Lumber Company; 
F. R. Gilchrist, of the Gulchrist-Fordney Company; A. 
S. Mitchell, of the Ingram-Day Company, and J. 0. 
Elmer, secretary of the association. 





GEORGIA-FLORIDA SAW MILL ASSOCIATION IN 
MONTHLY MEETING. 


JACKSONVILLE, FLA., June 14.—The regular monthly 
meeting of the Georgia-Florida Saw Mill Association 
was called to order June 12 in the convention hal! of 
the Continental hotel at Atlantic Beach with an un- 
usually large representation of the lumber interests of 
the two states in attendance, 

Several business matters of importance were discussed. 
The matter of moving the association’s headquarters 
from Tifton, Ga., to Jacksonville, which was deferred 
from the last meeting, was again brought up and the 
members voted unanimously to establish headquarters in 
this city. The office of the secretary will be moved as 
soon as arrangements can be made. 

This change is due to the fact that this city has forged 
ahead rapidly in recent years and is now the chief lum- 
ber center of the southeastern territory. To have the 
headquarters here will result in the association being 
able to keep in closer touch with the mills. Another 
important fact brought out is that Florida is producing 
a greater amount of lumber in proportion than Georgia 
and is making marvelous progress in the importing and 
exporting trade. 

The election of a treasurer and secretary was held, 
this matter also being left over from the annual meet- 
ing. The election had been held up pending decision 
as to whether the office would remain in Tifton or be 
moved. Arthur G. Cummer, of Jacksonville, was unani- 
mously elected treasurer, vice P. D. Phillips, of Tifton, 
Ga., who declined to stand for reélection. 

KE. C, Harrell, of Tifton, Ga., was unanimously re- 
elected secretary of the association, which office he has 
held most creditably for some years and he will locate 
permanently in this city. 


ac“_—_——N_eeeeeeeoeert 


PITTSBURGHERS’ DAY OFF. 


_ PrrrssurGu, Pa., June 12.—With thermometers hover- 
ing close to 100 degrees and generally above 90 for sev- 
eral days, many lumbermen are finding excuses to get 
away to the mills, ‘‘where fishing is good’’ and the 
shade and cool of the forest are more attractive. Vaca- 
tion periods are approaching, too, and cause some diver- 
sion. Last week was fruitful in the talk of the annual 
picnic of the Pittsburgh Wholesale Lumber Dealers’ 
Association. A committee composed of A. J. Diebold, 
of the Forest Lumber Company; Louis Germain, of the 
Germain Company, and J. G. Criste, of the Interior Lum- 
ber Company, has been appointed to arrange the details 
for this annual ‘‘off’’ day. This committee has secured 
Keystone Park, out in the country, away from the smoke 
and heat of the city, and on Saturday, June 24, will 
take a special train, with all the lumbermen they can 
get on the ‘‘band wagon’’ and spend the entire day 
in all kinds of skylarking. The special train will leave 
at 10 o’clock in the morning. There will be games, tugs 
of war, baseball, refreshments and music and some say 
there will be oratory. The committee announces that this 
annual affair, which has in the past been confined to 
the wholesalers, is open this year for retail dealers of 
Pittsburgh, who are invited to make this event their day 
off and join in a general holiday of the trade. 

Every year the Pittsburgh association gives this picnic, 
and: each year the event becomes better and is more 
enjoyed. It is going to be the ‘‘best ever’’ this sea- 
son, and the committee has enlisted the aid of all the 
best talent in the association and the trade. On Satur- 
day, June 24, therefore, little business will be doing 
in Pittsburgh lumber offices. 


PAPA PP PPP PPP 


The lumberman should have a library of books about 
his business. A request to the AMERICAN LUMBERMAN 
will bring a catalog of the latest and best publica 
tions for the lumber trade. 
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TRADE ORGANIZATIONS AND EXTENSIONS. 


BEAUMONT LUMBER COMPANY ENTERPRISE. 


The Beaumont Lumber Company, of Beaumont, Tex., 
has recently effected an arrangement with the well 
known wholesalers, Bower & Gillette, of Dallas, Tex., 
to become their general agents in northern Texas and 
southern Oklahoma. 

E. J. Bower and Edward Gillette are well and favor- 
ably known to the lumber industry of Texas and Okla- 
homa, and with sufficient representation of the wares 
of the Beaumont Lumber Company as is promised at 
their hands, the arrangement may be considered one 
of great importance to the Beaumont Lumber 
Company. 

Bower & Gillett have an office in Room 334 Wilson 
building, Dallas, and the new arrangement will give 
them lumber to handle that will be cut by the Keith Lum- 
ber Company located on the Southern Pacifie and Santa 
Fe railway at Voth, Tex.; by the Thompson-Tucker Lum- 
ber Company on the Houston East & West Texas rail- 
way at New Willard, ‘Tex.; by the Thompson-Tucker 
Lumber Company on the Southern Pacific railway at 
Doucette, Tex.; by the Thompson-Tucker Lumber Com- 
pany on the International & Great Northern railway at 
Trinity, Tex.; by the Miller & Vidor, Lumber Company 
on the Kansas City Southern, Southern Pacific, St. 
Louis & San Francisco, and Santa Fe railways, at Beau- 
mont, Tex.; by the Miller & Vidor Lumber Company on 
the Gulf, Colorado & Santa Fe railway at Timber, Tex.; 
by the Miller & Vidor Lumber Company on the Gulf, 
Colorado & Santa Fe railway at Milvid, Tex.; by the 
Friedlaender & Oliven Lumber Company on the Gulf, 
Colorado & Santa Fe railway at Saratoga, Tex.; and the 
Houston County Lumber Company on the International 
& Great Northern railway at Crockett, Tex. 

An announcement carrying the above named facts 
was issued by the Beaumont Lumber Company to its 
trade on June 1, and a telegraphic communication from 
Ben S. Woodhead, president of the Beaumont Lumber 
Company, on press day, indicates that there will not be 
any change in its milling facilities at least during the 
current year that will contemplate the dropping of any 
of the mills mentioned above. There might be some addi- 
tions which would only increase the facilities of the 
institution. 


NEW TIMBER AND LUMBER ORGANIZATION. 

Charles A. Marsh and Malcolm G. Truman, who 
for a number of years were connected with the Marsh 
& Bingham Company in the capacities of vice presi- 
dent and secretary respectively, are sending out an 
announcement to the trade to the effect that they 
have severed their active connection with that com- 
pany and have organized the Marsh & Truman Lum- 
The new concern will be officered as 





follows: 

President—Charles A. Marsh. 

Vice President—Malcolm G. Truman. 

Treasurer—William M. Burns. 

Secretary—A. Fletcher Marsh. 

The offices of the new concern are located in suite 
1605 of the new McCormick building, 332 South 
Michigan avenue, Chicago. It is understood that the 
concern will do a wholesale business and will handle, 
direct from its mills connections, oak, fir and yellow 
pine in both timber and lumber. Railroad stock will 
be made a specialty. These gentlemen are _ well 
equipped with knowledge which should make for 
success, for they both have been in the lumber 
business for many years. Mr. ‘Truman started in 
1894, and has gained much experience during his 
connection with the Marsh & Bingham Company. 

Charles Allen Marsh was born in Granville, Ohio, 
in 1857. He graduated from Denison university in 
June, 1878, and the following September came to Chi- 
cago and entered the employ of his uncle, George A. 
Marsh, who did an extensive lumber business in this 
city under the firm name of George A. Marsh & Co. 
When the firms of F. O. Marsh & Co. and George A. 
Marsh & Co. consolidated under the name of the 
Marsh Bros. & Ransom, C. A. Marsh was given an 
interest in the new concern. In January, 1883, the 





C. A, MARSH, PRESIDENT. 


M. G. TRUMAN, VICE PRESIDENT. 


Marsh & Bingham Company was organized and Mr. 
Marsh became its secretary, and later its vice presi- 
dent. William M. Burns, the treasurer, was formerly 
auditor of the old concern, 





ACQUISITION OF LARGE INTERESTS. 


Kansas Crry, Mo., June 14.—As stated briefly in the 
last issued of the AMERICAN LUMBERMAN, the Long-Bell 
Lumber Company, of Kansas City, has taken over the 
controlling interest in the properties of the Thompson- 
Tucker Lumber Company and the Thompson Bros. Lum- 
ber Company, of Houston, Tex. The transaction carries 
with it three modern sawmill plants with an output of 
85,000,000 feet annually, and 1,500,000,000 feet of 
standing timber. 

When the present plans for reorganization of these 
concerns are carried out the Long-Bell Lumber Com- 
pany will hold 60 percent of the total stock in both cor- 
porations, the Thompson Bros. retaining an _ interest 
in each. It is proposed to form two corporations under 
the laws of Missouri to take over these properties, but 
the names for the new companies have not been decided 
upon. The capitalization of the Thompson-Tucker Lum- 
ber Company will be increased from $800,000 to $1,100,- 
000, and that of the Thompson Bros. Lumber Company 
from $2,100,000 to $2,600,000. 
be continued, and for the present, at least, J. Lewis 

















The Houston office will © 





It is stated further that in addition to securing the 
consent of a number of handle manufacturing companies 
to go into the consolidation, options have been taken on a 
number of tracts of hickory timber in the South in order 
that there may be a plentiful supply of raw material. 
It is a matter of common knowledge that the amount of 
hickory timber in the southern states is being rapidly 
reduced. Mr. Grace is expected to return from New 
York in a very short time and on his arrival it will be 
possible to obtain further details regarding the move- 
ment now under way. He has worked on the proposition 
for the last two years and it is suggested that in return 
for the efforts he has put forth that he shall be elected 
president of the consolidated company. Whether the 
headquarters will be at Memphis or Louisville is yet 
to be decided. Efforts are being made by Mr. Grace and 
his friends to have the headquarters at Memphis, while 
the Louisville interests are striving hard for that city. 
Mr. Grace has had very wide experience in the manu- 
facture of hickory handles, having been engaged therein 
for almost a third of a century. Mr. Grace came to 
Memphis from Alabama and has been here for the last 
few years. 


CONSOLIDATION OF LAST BLOCK PLANTS. 

CapDILLAC, MicuH., June 12.—The Williams Bros. Com- 
pany, largest manufacturer of last blocks in the world, 
has arranged to consolidate its business by removing the 
Manton branch to this city, 
where it will need addi- 
tional buildings in order to 
accommodate its large last 
block interests. In order to 
care for the increase here 
it will need also additional 
piling space adjoining , its 
plant. The removal of the 
Manton mill will mean the 
moving of a number of 
workmen and their familie’ 
from that place to this city. 

This company recently 
bought the office building 
formerly used by Cobbs & 
Mitchell, Incorporated, on 
Main street, one block from 
Cobbs & Mitchell, now oceu- 
pied by Mitchell Bros, Com- 
pany’s general offices, The 
present office of the Will- 
iams Bros. Company is at 
the plant, but it is too small 








ATTRACTIVE OFFICE BUILDING OF WILLIAMS BROS., CADILLAC, MICH. 


Thompson will remain in active charge, while the entire 
organization will continue undisturbed, but the Long- 
Bell Lumber Company will exercise general jurisdiction 
over the concerns, Vice President C. B. Sweet having 
practical charge. The Houston office will continue to 
be used as one of the distributing points for the output, 
while the balance of the product will be marketed through 
the selling offices of the Long-Bell Lumber Company. 





HANDLE INTERESTS TO CONSOLIDATE. 


Mempuis, TENN., June 13.—M. R. Grace, president of 
the Rex Handle Company, this city, is in New York 
attending the consolidation of a number of hickory 
handle manufacturing plants in the South, including that 
operated by the Turner, Day & Woolworth Company, 
Louisville, Ky. It is understood that the latter company 
has pledged 60 percent of its outstanding stock of 
$1,000,000 in favor of the consolidation and that a num- 
ber of other plants in the South, including that of the 
Rex Handle Company and the Hartzelle Handle Com- 


‘ pany, both of Memphis, will be included. In addition 


to the plant operated by the Turner, Day & Woolworth 
Company at Louisville, this company also has plants at 
Nashville, Bowling Green, Cairo, Huntington, W. Va., 
and in this city. 








A. F. MARSH, SECRETARY. 


OFFICERS OF THE NEWLY ORGANIZED MARSH & TRUMAN LUMBER COMPANY, OF CHICAGO. 


A 


to accommodate the consoli- 
dated offices of the Manton 
and Cadillac branches, 





LOUISIANA MILL BURNED. 
[Special telegram to the AMERICAN LUMBERMAN.] 
SHREVEPORT, LA., June 15.—The saw mill of the 
Peavey-Byrnes Lumber Company, at Kinder, was totally 
destroyed by fire June 13. The loss is fully covered by 


insurance, and the work of rebuilding will begin as early 
as possible. 





BIG SASH AND DOOR FIRE AT ST, LOUIS. 

[By long-distance telephone to AMBRICAN LUMBBRMAN.] 

Sr. Louis, Mo.; June 15.—The Huttig Sash & Door 
Company’s plant in this city is ablaze and it is believed 
will be totally destroyed. Details regarding the origin 
of the fire and the probable loss are not yet obtainable. 





TRADE AT TOLEDO. 


ToLepo, Ono, June 13.—Business, lumbermen say, 
continues good in the face of existing conditions. Orders 
continue to come in very satisfactorily, though mostly 
of small size. Yellow pine holds its strength well and 
prices continue firm with little indications of weakening. 
The shingle business has been good and a drop of about 
5 cents in the red cedars has taken place in the last 
few days. The price of this grade is ranging from $3.28 
to $3.21. The white are selling around $3.20, with good 
demand. Cypress has had an advance of 50 cents on the 
market, and wholesale dealers say it is moving freely. 

Retail lumbermen report good. business and consider- 
able activity in the medium size building. Building per- 
mits for the last week shows good strength in building 
operations and considerable alterations. The last week, 
with thirty-four permits issued aggregating in amount 
$42,450, fell considerably below the previous week, which 
with forty-one permits amounted to $75,590. 

‘¢ Jack’’ Drescher, dealer in shingles in Seattle, Wash., 
formerly in the lumber business in this city, was greet- 
ing old friends of the trade in Toledo the last week. 

Cc. J. Laudwehr, of the Northern Wisconsin Cedar 
Company, Milwaukee, Wis., passed a few hours in the 
city the last week. 

Mr. Stephens, of the Schaffmaster & Stephens Lumber 
Company, states that a fair amount of lumber has been 
moving the last week and business in general continues 
brisk. 

Charles W. Green, of the Long-Bell Lumber Company, 
says orders are good though at times of a spasmodic 
nature. 

C. A. Mauk, successor to the Barnes & Mauk Lumber 
Company, says conditions are far from normal and he 
sees no change in sight earlier than fall, when, he expects, 
the big interests will begin giving orders more freely. 
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WE PURCHASE OUTRIGHT 


IN AMOUNTS OF 
$100,000 to $5,000,000 


BONDS SECURED BY 
FIRST MORTGAGE ON 


TIMBER LANDS. 


During the past seven years, forty of the largest and most 
conservative lumber concerns in the United States have 
availed themselves of our services to this effect. 

We shall be glad to advise with you if you are con- 
templating the advisability of such a loan. 


We are the only large financial house making 
ap exclusive specialty of loans for lumbermen. 


Clark L. Poole & Co., 22ers 


CHICAGO, ILL. 








Timber Bond issues 


PURCHASED OUTRIGHT 


Proceeds can be used to enlarge 
plant, buy additional timber, 
refund indebtedness, etc. 


Bonds Payable Serially at Definite Periods 





Correspondence Invited 


Charles M. Smith & Company 


BANKERS 


First National Bank Building CHICAGO 
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This House Makes an Exclusive Specialty of 


Loans to Lumbermen 
Timber Lands. 


Its management has for many years engaged in the 
timber land bond business, is thoroughly familiar with the 
needs of lumbermen. 

Companies desiring financial assistance will find it to 
their advantage to have council with us. 


Loans from $100,000.00 upwards. 


F. A. BREWER & CO. 
Timber Land Bonds 


my Marquette Bldg. CHICAGO 
R 











H. M. Byttessy & COMPANY 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificial Gas Systems 
Steel Railways 

Water Works 

Electric Light Plants 
Irrigation Systems 


Natural Gas Systems 
Interurban Rallways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATION AND REPORTS 





206 South La Salle Street, 
CHICAGO 


Portland, Ore. Oklahoma City, Okla. 




















TIDE OF TRADE IN THE ST. LOUIS FIELD 








IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Rainfall a Big Influence Upon Business—Indications 
of Awakening from Trade Lethargy—Big Building 
in Prospect—A Boom for Wood Paving. 

Sr. Louis, Mo., June 13.—Lumbermen are again watch- 
ing the weather with some apprehension. There has 
been just a trifle too much hot weather throughout 
the socalled St. Louis territory lately for the good 
of the trade. In some sections the drouth was broken 
this week by gentle rains. This relieved the situa- 
tion considerably in Missouri and Kansas. Texas has 
not fared so well. The hot and dry weather that has 
prevailed throughout the state for more than two 
weeks is said to have caused much damage to the 
corn crop. Rain within the next few days will save 
the crop. In.south Texas, however, the corn crop is 
practically made. Cotton has been doing remarkably 
well, as weather conditions have been ideal for this 
crop. Rains, however, would be a benefit just now. 
The boll weevil has appeared in localities in central 
and southern Texas, but the hot weather has _ pre- 
vented it from doing any great damage. The labor 
shortage presents one of the most grievous features 
of the situation in the Lone Star state. Up in the 
panhandle and north Texas wheat threshing is pro- 
gressing nicely. The production will be about 8,000,- 
000 bushels. Vegetable crops are suffering for want 
of rain. In Missouri the recent showers have eased 
the situation a bit, but without a soaking rain within 
ten days it is feared that heavy damage will be done 
to the corn crop. Only half a yield is expected if 
plentiful rains do not occur. Farmers in Illinois are 
sadly in need of rain. Kansas has considerable 
spotted wheat already. Corn and oats are in good 
condition. Wheat threshing has begun in some sec- 
tions of the state, a week or two sooner than usual. 
Arkansas has had some rains, but things are badly 
dried out down there. Pretty much the same condi- 
tion prevails in Louisiana. So lumbermen are hop- 
ing for soaking rains to make fall buying good. 


The Local Lumber Situation. 


Business is and it will be quiet until the harvest 
days are over, and lumbermen are keeping their ears 
to the ground for changes in the situation. Thus far 
the situation as to underlying conditions is encour- 
aging, barring the need of more rain. There is a 
very small amount of actual buying this week, which 
is only a natural condition for this time of year. 
Inquiries come freely and from all classes of buyers, 
indicating that the retailers as well as other users of 
lumber are eager to keep hold of the price pulse even 
though they do not care to enter the market in a 
buying way at this time. Among some of the buyers 
there is obviously a hope that prices will drop be- 
fore long, but this is hardly possible in the face of 
conditions at the producing centers. Stocks in retail 
hands are very low. Some of the dealers are actually 
looking at the bottoms of their stacks for the first 
time. Still they refrain from buying except as they 
require stock to fill their orders. As a rule the small 
retailer can scarcely fill a house or barn bill without 
coming to market. The large yards in St. Louis, on 
the contrary, are well filled up. Car stock is moving 
more vigorously than it has for months. The Ameri- 
can Car & Foundry Company, the largest consumer 
of this class of material in the world, has actually 
purchased a vast amount of stock and is continually 
in the market, but all the buying has been done so 
skillfully that the trade as a whole has had little 
conception of what the actual requirements of the 
company are. For instance, if Purchasing Agent 
Dickinson desires a million or two feet of lumber he 
asks for bids on a small fraction of that amount, and 
seatters his orders. 

The local building situation is looking up and prospects 
are bright. A great deal of factory building is in 
contemplation. Several hundred thousand dollars will 
be spent in construction work of the new Cul- 
ver Wrought Iron Range Company’s plant. A $100,- 
000 building will replace the paper warehouse of 
the General Roofing Gumpeny, recently destroyed by 
fire. The Desnoyers Shoe Company will build a mam- 
moth factory. The Barr Dry Goods Company will 
soon begin the erection of a 21-story building. Many 
other projects of large importance are reported. 

Big Cutover Land Transaction. 

A tract of 19,300 acres of land near Pine Bluff, 
Ark., has been bought for truck farming colonization 
by a syndicate headed by Thomas A. Bell, of St. 
Louis, president of the Planters’ Land Company. The 
land was bought from John F. Rutherford by Mr. Bell 
and his associates, A. E. Wiest, of Indianapolis, and 
J. A. Ferguson, of Fayetteville, Ark. As soon as pos- 
sible the company will begin taking truck farmers 
to this cutover land, which is reckoned to be among 
the richest in Arkansas, 

Wood Blocks in High Favor. 

Public hearings on the reconstruction with wood 
blocks of several downtown streets, held this week by 
the board of public improvements, indicate, according 
to the street commissioner, the approaching repaving 
with wood blocks of practically the whole of the 
downtown shopping district, now paved with granite 
blocks. Not a word of protest was made by the abut- 
ting property owners, who will have to pay the cost, 
against repaving the streets in question. The board 
approved ordinances for repaving several streets with 


wood blocks. ‘The street commissioner has declared 
his preference for wood blocks. He said the ‘‘bleed- 
ing’’ of some of the wood block pavements during 
the hot weather was proof that the blocks had been 
perfectly saturated and that this could be remedied 
by scattering sand over the surface. The commis- 
sioner said of a strip of wood block paving in the 
commission district where the traffic is the heaviest 
in the city that this pavement has been down four 
years and looks as though it had just been put down, 
St. Louis is rapidly becoming the Mecca for city of- 
ficials from all parts of the country interested in 
wood block paving. Secarcely a day goes by that 
some committee does not visit this city and marvel 
at the wood block pavements that have proven so 
successful here. 
Yellow Pine Trade Gossip. 

Roy V. Clute, who has been representing the Con- 
solidated Saw Mills Company in Iowa, has resigned 
his position with that concern and taken the lowa 
sales agency for the Tremont Lumber Company. 

G. P. Shehan, sales manager of the Berthold & 
Jennings Lumber Company, states that despite the 
natural quietness of trade generally he has been get- 
ting some good orders lately, running mostly to spe- 
cial stock, 

E. C. Robinson, of the E. C. Robinson Lumber 
Company, who conducts a line of retail yards, says 
that business is normally quiet. There is a good deal 
of apprehension, he says, among the small retailers 
as to the crop outlook. 

The J. J. Newman Lumber Company, of Hatties- 
burg, Miss., is now represented in this city by J. K. 
Wesson, formerly of Memphis, who succeeds W. G. 
Elbring, who recently resigned his position with the 
Newman company to take the secretaryship of the 
Van Cleave Lumber Company. 

D. F. Behrens, of the Behrens Lumber Company, re- 
ports that trade is quiet this week, but his concern 
has been doing a fair amount of general business. 
Trade in long timbers, in which this concern special- 
izes, is dull. 

W. L. Behan, who sells the Pickering and other 
stocks in this city, declares that he did a bigger 
business last week than he did during any other week 
since he has been in business. One day he booked 
fifty-two cars. 

A. H. Beardsley, sales manager for the Antrim Lum- 
ber Company, says that he has had a fair volume of 
trade this week considering the condition of the lum- 
ber business. He says that prices are firm. 

Nicholas LeBrun, secretary and treasurer of the 
Fidell-Ganahl Lumber Company, married June 1 Miss 
Sarah Griffin. 

C. G. Schilling, sales manager of the W. T. Fergu- 
son Lumber Company, reports that trade is quiet this 
week, although he has received a very large volume 
of inquiry, which, he thinks, presages good business. 
‘ Julius Seidel, of the Seidel Lumber Company, says 
that trade is about as well maintained as it ordinarily 
is at this time of year. There is a deal of inquiry 
coming in, he says, indicating a good future move- 
ment, but little actual call for lumber right now. Mr. 
Seidel thinks that the market is in healthy shape. 
Barring continued drouth, there will be a big build- 
ing movement this fall in the city as well as in the 
rural districts. Retail stocks, Mr. Seidel says, are not 
large except in the city yards. 

H. 8. MeGaviec, local agent for the West Coast 
Shingle Association, says that the Pacific coast shin- 
gle market is in chaotic condition. Demand is light 
and cars in transit to the East are causing prices to 
slump. 

J. H. Graham, of the Graham Lumber Company, 
reports that while his trade is seasonably dull a lot 
of inquiries received this week would seem to indi- 
cate a large volume of buying later. Prices, he says, 
are well maintained. 

R. M. Morris, of the Morris Lumber Company, was 
out on the road this week and found conditions very 
quiet. Mr. Morris says that there is a good volume 
of inquiry and a small amount of small lot buying. 

Alf Bennett, of the Alf Bennett Lumber Company, 
states that trade with him is quiet this week. 

W. E. Barns and Capt. J. B. White returned this 
week from their European trip. Captain White 
stopped in St. Louis on his way to Kansas City. 
These gentlemen while in Europe visited some of the 
more prominent leaders of the forestry conservation 
movement in the old world and brought back several 
suggestions which will be duly presented to the trade 
here. One of the things that made a marked impres- 
sion upon the visitors was the abundance of wood 
block pavement everywhere to be seen. What they 
saw in this connection will be told later to the wood 
block committee of the Yellow Pine Manufacturers’ 
Association. 


MOUND CITY HARDWOOD NOTES. 


Summer Dullness Pervades the Hardwood Trade— 
Movement Started to Provide Wharf for Unloading 
of Lumber—Improvement Expected in Fall. 

St. Louis, Mo., June 13.—If the efforts of the Lum- 
bermen’s Exchange prevail, the lumbermen of St. Louis 
will have one place along its whole two miles of river 
front where lumber can be conveniently landed by 
barge or steamer. At a meeting of the directors Fri- 
day afternoon President R. F. Krebs was instructed 
to write to the harbor and wharf commissioner set- 
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ting forth the complaint of the lumbermen, which has 
been of long standing, with the hope that the new 
commissioner might do something in the matter of giv- 
ing the lumbermen better wharf facilities. President 
Krebs’ letter was as follows: 

We respectfully call your attention to the fact that at the 
present time there is no available landing in North St. 
Louis for lumber arriving here by steamer or barge from 
the South. The only possible accessible place for this pur- 
pose is just north of the elevator at the foot of Madison 
street, between there and the Venice Ferry landing at the 
foot of North Market street. This is where at times boats 
and barges have landed their lumber cargoes. At the pres- 
ent, this space is congested by the presence there of a city 
wharf boat formerly used for garbage shipments down the 
river. There is further an accumulation of mud and other 
debris left there by the river which makes it impossible to 
haul lumber from there or deposit it on the bank in a prac- 
tical manner. We will ask you to kindly have this condi- 
tion looked into and furnish a landing for this lumber by 
either washing off the obstructions referred to or taking 
away the abandoned city wharf boat, from this, the only 
available place for lumber to be landeg. We should really 
now have this entire space and must have it when the fall 
business sets in. The members of our exchange have re- 
quested me to write you and we have no doubt you will try 
to comply with such a reasonable request made - an in- 
dustry so very prominent in the commerce of our city. 

The following reply from the commissioner would 
indicate that the matter is to have attention. 

Replying to yours of June 1 regarding the lack of an 
available landing in the neighborhood of Madison street for 
the lumber industry, beg leave to say that I shall person- 
ally visit the wharf at this neighborhood either Monday or 
Tuesday of next week, after which I will write you more 
fully as to what we can do to give you the necessary relief. 

Assuring you of my desire to do everything in my power 
to improve the condition of the wharf and thanking you 
for your good wishes expressed in your letter to me, I beg 
to remain, ARNOLD J. HELLMICH, 

Harbor and Wharf Commissioner. 

Secretary McBlair, at the directors’ meeting Friday, 
announced that the membership of the exchange had 
been augmented by the following firms: 

Hafner Manufacturing Company. 

Bunker-Culler Lumber Company. 

Cc. A. L. Beckers. 

Philip Gruner & Bros. Lumber Company. 

St. Louis Lumber Company. 

hi. R. Darlington Lumber Company. 

Prendergast Lumber Company. 

There will be no more meetings of the directors until 
the second Friday in September. 


The Local Hardwood Situation. 


St. Louis hardwood dealers are not worrying much 
about business or the lack of it these days. ‘This is the 
season when business is normally dull and the situa- 
tion is strictly normal. Much depends upon the 
weather in the next week or so. The condition agri- 
culturally up to the last few days has been all that 
could be desired. The drouths, however, have done 
and are still doing much damage to the crops, and until 
rains fall copiously and stock of the situation is taken, 
there is little or no use to speculate as to what the 
future of the lumber trade is going to be. With 
the farmers prosperous, there should be a _ heavy 
volume of trade this season, the dealers say. There 
is a large volume of inquiry and some small amount 
of buying. Car companies are absorbing much stock. 
Factory consumption is not large. Prices are fairly 
firm. The situation in the building trade in St. Louis 
is somewhat improved. There is considerable activity 
in the realty market and a good deal of work is 
stacking up. 

Hardwood Trade Gossip. 


R. F. Krebs, of the Krebs, Shreve Lumber Company, 
is making a trip through the north feeling the pulse 
of the market and not neglecting to send in an occa- 
sional order. 

William Lothman, of the Lothman Cypress Company, 
says that his trade is seasonably quiet. He does not 
look for much of an improvement before fall. Mr. 
Lothman says that prices are fairly firm. 

E. W. Wiese, of the Thomas & Proetz Lumber Com- 
pany, says that his trade is quiet this week. Prices 
are well maintained, however. 

Tom Powe, of the Powe Lumber Company, states 
that inquiries are coming in freely but that there is 
little call for lumber just now, and what call there 
is is in small lots. 

Henry Quellmalz, of the Quellmalz Lumber & Manu- 
facturing Company, reports that business with him 
is fairly good, considering the season of year. 

EK. H. Luehrmann, of the Charles F. Luehrmann 
Hardwood Lumber Company, states that trade is natu- 
rally quiet just now, but for all that, there is a fair 
movement of low grade gum and prices are well main- 
tained. 

George Hibbard, of the Steele & Hibbard Lumber 
Company, states that trade with him has been very 
quiet, but not abnormally so for the time of year. He 
says that a good volume of inquiry is coming in. 

Joe Hafner, of the Hafner Manufacturing Company, 
says that there is no activity to the market this week. 

George Cottrill, of the American Hardwood Lumber 
Company, reports trade quiet. 





STANDING OF MISSOURI AS A LUMBER STATE 
SHOWN BY THE RED BOOK. 


Sr. Louis, Mo., June 14.—The Missouri Red Book, 
compiled by the bureau of labor statistics of the state, 
was distributed today. This volume covers the records 
of 1909. It gives some interesting statistics regarding 
the lumber trade. The book states that in 1909 a total 
of 2,076 active saw mills in Missouri reported an output 
of 660,159,000 feet, valued at $10,041,427, compared with 
4 production for 1908 of 458,938,000 feet, valued at 
$8,208,729, by 1,108 saw mills. The lumber industry in 
1909, the book says, experienced a sudden and unexpected 
increase in output and total value, when comparison is 


made with the production in feet and worth for any year 
since 1904. 

Missouri, it seems, is more of a lumber state than is 
generally supposed, and also ranks very high as a pro- 
ducer of oak and other kinds of railroad ties. Like in 
the case of all the other states which produce lumber 
and other forest products, each year sees a decrease in 
the amount of available timber, and the time will come, 
the report says, when lumber will have to be secured 
elsewhere. ‘ 

The year 1899, the report says, witnessed the largest 
production of lumber Missouri has ever seen, before or 
since. The output was 723,754,000. Next, for amount 
of yield came the year 1900, when a total of 715,968,000 
feet was reached. And now comes the third best year, 
1909, with its 660,159,000 feet. 

The following interesting facts are disclosed: 

Mills idle in 1909, 5.5 percent, 

Mills idle in 1908, 4.9 percent. 

In 1909 Missouri held 23rd rank for lumber. 

In 1908 Missouri held 26th rank for lumber. 

In 1899 Missouri held 24th rank for lumber, 

The increase for 1909 over 1908 in amount of lumber cut 
was 43.8 percent. 

In 1909 Missouri’s proportion of the grand total cut of 
the country was 1.5 percent, and in 1908 1.4 percent, a gain 
of 0.1 percent. 

In 1909 Missouri ranked ahead of New Hampshire, In- 
diana, Idaho, Massachusetts, Vermont, Montana, Maryland, 
Oklahoma, Illinois, Connecticut, Colorado, lowa, New Mex- 
ico, Arizona, New Jersey, Delaware, South Dakota, Wyoming, 
Rhode Island, Utah and Kansas as a lumber state. 

For veneer manufacture in the year 1909 Missouri held 
seventh rank. Red gum veneer was the chief product. 
For cottonwood veneers Missouri held second rank, being 
excelled only by Tennessee. For slack cooperage made 
of red gum Missouri held first rank. For sycamore 
staves the state held first rank. When it comes to staves 
made from all kinds of woods Missouri held fifth rank. 
In elm staves she held third rank. For red gum slack 
cooperage headings her rank was second. In _ headings 
made of tupelo she was ahead of all the states. Mis 
souri held fourth rank for the total number of slack 
cooperage hoops its factories produced. Red gum hoops 
held second rank and for elm hoops fourth rank, 

In the lumber business for 1909 Missouri took the 
following rank by species: 

Yellow pine, eleventh rank. 

Oak,. seventh rank. 

Maple, eleventh rank. 

Cypress, seventh rank. 

Red gum, third rank, 

Elm, fifth rank. 

Cedar, twelfth rank. 

Hickory, fourth rank. 

Ash, 4.4 percent of entire production of country. 

Cottonwood, 6.8 percent of production of country. 

Tupelo, seventh rank. 

Sycamore, 18.6 percent of production of country. 

Walnut, fifth rank. 


DDD DDD DD DDD 
FROM SOUTHEASTERN GEORGIA. 

BRUNSWICK, GA., June 12.—The mills in this territory 
are receiving a fair volume of business at good prices. 
This applies more to heavy timbers and car material 
than to small, easy cutting and dressed stock. Ship 
ments are heavy and a number of vessels are loading 
for coastwise movement. 

James Sutlive, local manager for Cooney-Eckstein, 
has just returned from a trip through Georgia and 
reports all the mills are busy and enjoying prosperous 
cutting. 

L. Rk. Akin, well known lumberman of Mt. Pleasant, 
recently bought the controlling interest of Gignilliatt 
& Garbutt, of Brentwood, which mill is now being 
operated under the name of the Brentwood Lumber 
Company. Mr. Akin is one of the most progressive saw- 
mill men in the state, and it gives his friends great 
pleasure to know that he has taken over this mill, which 
will give him a much larger output. 

The Germain Company has just removed its offices 
from the Oglethorpe Land & Improvement building to 
its docks on the Atlantic Coast Line terminals, and 
Ki. E. Shaver reports that it is handling a satisfactory 
volume of business. 

Strickland & Rezier, who recently suffered a fire at 
Bristol, have reorganized under the name of Strickland 
& Smith and will be in operation at Needmore, this state, 
within the next week or ten days. These people have 
a tract of timber and expect to make a specialty of heavy 
timbers. 





DISASTROUS FIRE AT WEST VIRGINIA MILL 
PLANT, 
[Special telegram to the AteRtCAN LUMBERMAN.] 

PARKERSBURG, W. VA., June 12.—The Parkersburg 
Mill Company, of this city, was visited by a disastrous 
fire early this morning, entailing a loss of $26,000, 
against which is $24,000 insurance. The fire originated 
in the power room and instantly spread to the sawmill 
department and in a few minutes this entire part of the 
plant was in ruins. For several hours the firemen de- 
voted their efforts to saving the planing mill, handle 
factory and lumber sheds and this finally was accom- 
plished, although much lumber was damaged. As will 
be remembered, this plant was entirely destroyed four 
years ago and was rebuilt at heavy expense, and 
was known as one of the model plants of the state, a 
description of which appeared in the AMERICAN LuM- 
BERMAN last year. While the financial Joss to the own- 
ers is not heavy, it is a hard blow to the laboring element 
of this city, as this plant employed several hundred men, 
who will be thrown out of work for some time. Plans 
are being made to rebuild immediately. The damage to 
the planing mill will be repaired and it will be put in 
operation inside of two weeks. The saw mill is to be 
rebuilt and it is expected to have it ready to run in 
ninety days. 

E. L. Davidson, manager of the plant, is going to 
work with characteristic energy to repair the damage 
and put the mill in condition to operate. 
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Timber Loans 


WE are prepared to make loan. .a 

amounts of $200,000 and upwards 
secured by first mortgage on high grade 
accessible standing timber owned by 
established, going lumber companies. 

















Correspondence and personal interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 
$I 3k 200c 30 











American - Credit Indemnity 
Company 


Insures Wholesale Lumbermen against ex- 
cessive loss through insolvency of customers. 

The stupendous amount of annual loss by 
bad debts makes Credit Insurance necessary. 


Loss Payments to Policy Holders 
over $7,265,000,00. 





302 Broadway, 
NEW YORK. 


Marquette Building, 
CHICAGO. 


ST. LOUIS. 































Successful 
Business Men 


owe their prosperity largely to the fact that they 
keep in close touch with every phase of thew 
business. We make it part of our business 
to systematize book-keeping methods so as to 
save labor and time and place you in easy 
touch with the conditions of om department. 
We solicit correspondence and will be pleased to 


give any information desired about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Building 
CHICAGO 








Collect Your 
Accounts 


Thru the 


Red Book Service 


We've had over 82 years’ experience collecting lumber ac- 
counts and in serving the lumber field with reliable reports 
on the lumber and woodworking trade, Try our 


Law and Collection Department 


every time a cust fails tor d when he should, Our 
service is within the means of every one who allows credit to 
either dealers or lumber manufacturers. 


Write for further particulars 


LUMBERMEN’S CREDIT ASSOCIATION 
Established 1876 

77 Jackson Blyd., CHICAGO 116 Nassau St, HEW YORK 

6 Please mention the American Lumberman 
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LOANS 
ON N 
TIMBER LANDS |} 
y 
For Long Periods of Time in y 
Amounts From $100,000 Up > 
We have been in the lumber business for over 
thirty years. K 

We now control and operate a number of mills. 
We have been loaning money to lumbermen y 
for many years. N 
Wane iocaatan : 
Lyon, Gary & Company |} 

140 S. Dearborn St., CHICAGO. 























Owners of high-grade standing tim- 
ber desirous of borrowing money 
on same secured by a First Mort- 
gage are invited to communicate 
with us. We are prepared to fi- 
nance companies which are anxious 
to obtain additional capital with 
which to operate tracts of timber. 


| TIMBER BONDS 











A. B. Leach & Co. 


140 DEARBORN STREET, 
CHICAGO. 


NEW YORK PHILADELPHIA BOSTON 








Fort Saaitieenl 
National Bank 


Clark and Monroe Sts. 


Capital, - $1,500,000 
Surplus & Profits, $400,000 
Deposits, - $17,000,000 





WM. A. TILDEN, President. 
NELSON N. LAMPERT, J. FLETCHER FARRELL, 
Vice-Pres, Vice-Pres. 


HENRY R. KENT, Cashier. 


GEORGE H. WILSON, CHARLES FERNALD, 
Assistant Cashier, Assistant Cashier. 


THOMAS E. NEWCOMER, Assistant Cashier. 
UNITED STATES DEPOSITARY. 


We solicit accounts of banks, corporations, firms and individuals 
and endeaver to give prompt and efficient service by per- 





sonal and courteous att ion to our 5. 











TIMBER 
INVESTMENTS 


British Columbia 
A Specialty. 


W. P. KETCHAM 


826-7 Henry Building, 
SEATTLE, - WASH. 























LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from seaboard. We 
handle all classes of cargo and have Special Department 
handling Export Lumber Shipment. 














CENTRAL SOUTH SITUATION 








CRESCENT CITY NEWS. 


Lumbermen Awaiting a Big July Trade—Notable 
Business Change-South American Steamship Line 
Projected—Scrip Land Owners in Jeopardy. 

NEw ORLEANS, LA., June 12.—Demand is rated quiet, 
though the movement does not seem to be greatly dimin- 
ished, according to local reports. A good deal of stock 
is being moved on orders already booked, and the 
most prominent signs of the seasonable lull are found 
in the somewhat reduced volume of new business coming 
in. The call, however, is still pretty well up to the 
seasonable average, and most manufacturers take the 
situation philosophically and as a matter, of course. 
A few minor changes in cypress quotations are noted 
from time to time, usually in the nature of small ad- 
vances on a few items in fairly good demand and low 
supply. ‘There is said to be no sign of price weakness 
in the cypress market, and the mills, with one or two 
exceptions, are said to be regulating their cut according 
to the business. The outlook is reported encouraging 
and it is predicted that demand will show perceptible 
improvement early in July. Yellow piners note a better 
call from Mexico, chiefly for cross ties and railroad and 
bridge timbers to be used in repairing lines damaged 
during the recent revolution. Shipments of this stock 
are being made regularly on the steamers plying from 
New Orleans to Mexican ports and in sailing vessels 
from some of the Gulf ports west of here. Domestic 
demand remains about the same. Mills west of the 
river are curtailing output considerably. Prices are 
reported to be surprisingly firm, the quiet call con- 
sidered. 

By a deal announced last week, 8. T. Aleus takes over 
the interest of C. B. Fischer in the Opdenweyer-Fischer 
Cypress Company, which will be known hereafter as the 
Opdenweyer-Alcus Company, with these officers: Presi- 
dent, John W. Opdenweyer; vice president, 8. T. Alcus; 
treasurer, Frank M. Opdenweyer; secretary, Henry 
Aleus. The company, which was organized about two 
years ago, operates a band mill at Sorrento, La., and 
its holdings comprise about 200,000,000 feet of cypress 
stumpage. Its general offices are in New Orleans. 
It is understood that Mr. Fischer, who retires in order 
to devote his attention to the Fischer Lumber Company, 
at Harahan, received in the neighborhood of $150,000 
for his interest. Mr. Alcus, the purchaser, is president 
of 8. T. Aleus & Co., this city. His investment in the 
Opdenweyer-Fischer Cypress Company was, however, for 
his own account. 

J. W. Porch, president of the New Orleans Pro- 
gressive Union, who arrived home last Friday from St. 
Louis, where he went in the interest of the Mississippi 
Valley, South American & Orient Steamship Company, 
announces that a meeting of the company’s stockholders 
will be held this week for the purpose of completing 
organization. ‘The company is being formed to estab- 
lish a steamship ling from this city to South American 
ports, and the Brazilian government some time ago sent 
commissioners to this country to report regarding the 
status of the project and to tender the aid of the govern- 
ment they represent. St. Louis business men are taking 
an active interest in the project, and Mr. Porch says 
that the codperation and aid of Cincinnati and Chicago 
interests have been assured. It is the present intention 
to charter temporarily three 7,000-ton steamers and 
establish triweekly sailings from New Orleans. Later 
the company proposes to build or buy ships of its own. 

W. E. Hoshall, president of the New Orleans Lumber- 
men’s Club, accompanied by C. W. Robinson and Attor- 
ney George H. Terriberry, called upon Mayor Behrman 
this afternoon to learn the prospects of securing place 
for a representative of the club upon the Public Belt 
Commission. Mr. Behrman advised them that Mr. 
Sereiber’s resignation, contrary to the general under- 
standing, had not yet been accepted. If it were, he 
explained, we would be compelled to appoint as Mr. 
Screiber’s successor some one recommended by the 
Board of Trade, which under the law is given three 
members of the commission. The lumber club folk will 
probably reach a decision at their forthcoming June 
meeting as to what further steps they will take to 
secure representation on the commission. 

Owners of what are known as McEnery scrip land 
who have not yet taken advantage of the Tooner act 
permitting them to validate their titles by payment of 
a nominal sum per acre to the state have only a few 
weeks remaining in which to attend to it. The time 
limit expires about July 1. Many have deferred making 
their payments, but during the last week or ten days 
the collections on that account have, according to Reg- 
istrar Grace, of the state land office, improved mate- 
rially. 

Advices from Walker, La., state that a petition re- 
questing the police jury of Livingston parish to order a 
special election on a proposition to vote a 5-mill tax in 
aid of the proposed Maurepas & Northwestern railroad 
has secured the requisite number of signers and will be 
presented to the jury at its next meeting. The Mau- 
repas & Northwestern is projected to run from Clio to 
Live Oak, a distance of forty miles, via Walker, and is 
to be built in connection with the McKinzie Lumber 
Company, which proposes to erect a big mill at Walker. 
Both enterprises are organized by S. J. McKinzie, of 
Adrian, Minn., who recently filed the charters, 

The fine new mill of the Albert Hanson Lumber 
Company, at Garden City, La., was threatened by fire 
last Saturday. The plant is partially of steel con- 
struction, and an efficient fighting force checked the 
blaze before very serious damage was done. The loss 


is insured and it is understood will not necessitate a 
shutdown for repairs. 

The saw mill at Franklinton, La., recently operated 
by the River Lumber Company as lessee, is reported sold 
by the Franklinton Lumber Company to the McCrary 
Lumber Company, which contemplates remodeling the 
plant, increasing its capacity to 50,000 feet daily and 
adding a planing mill. 

E. G. Swartz, of the Burton-Swartz Company, Burton 
La., has returned from a business trip north, during 
which he visited St. Louis, Chicago, New York and other 
cities. Capt. W. L. Burton, of the same company, sailed 
a few days ago for Europe. Mrs. Burton accompanied 
him and they will, as usual, spend the entire summer 
abroad, going to London for the coronation and return- 
ing later to the continent. 

W. L. Roach, of Roach & Musser, Muscatine, Iowa, was 
a business visitor to New Orleans today, as were W. |. 
Schiff, of the Hyde Park Lumber Company, Cincinnati, 
and T’. H. Cline, a Hattiesburg (Miss.) lumberman. 

Fred W. Salmen, of the Salmen Brick & Lumber Com 
pany, has been appointed by Governor Sanders a member 
of the city council of Slidell, La., where the company’s 
big plant is situated. Mr. Salmen was promptly ap 
pointed to the council’s building committee, which will 
let the contract for and supervise construction of’ s 
handsome new school building for Slidell. 





DECISIONS IN SOUTHERN LITIGATION. 
NEw ORuEANS, LA., June 12.—The following deci 
sions of cases involving lumber interests have been 
handed down by the Louisiana supreme court: 


Emmanuel Vanzant vs. Bodcaw Lumber Company, Detroit 
Lumber Company, Intervenor. — Syllabus: 1. A witness 
called for the purpose of proving the signature to a deed 
can not be cross-examined with reference to anything else, 
but the party desiring so to cross-examine may put him on 
the stand as his own witness and examine him directly. 

2. One who has signed a deed traysferring an immovable 
can not set up against a third party who had acquired on 
the faith of the recorded title that he signed the deed in 
error; that he failed to read the transfer, or to have it 
read to him, as things outside of the deed cannot be pleaded 
against such third person. 

3. An original vendor who has remained in possession of 
a very small piece of a woodland tract, part of a large tract 
sold by him, can not set up this possession to defeat the 
title of a third person, acquired years before the institution 
of the suit.—Judgment reversed, 

Mrs. Margaret Adadie et al. vs. Lee Lumber Company.— 
Where the description of a tract of land is ambiguous or un- 
certain, the particular construction put upon the deed by 
the parties may be resorted to for the purpose of ascertain 
ing their intention. Possession governs where the metes and 
bounds can not be fixed by reference to the respective titles.- 
Judgment aflirmed. 





In re Max Sondheimer vs. Conrad B. Fischer et al., pend 
ing in the federal circuit court here, Judge Foster entered 
an order last week continuing in force his earlier order 
restraining the defendants from cutting timber on cer 
tain lands in Avoyelles and St. Landry parishes, and 
notified the defendants to show cause on October 1, 
1911, why the injunction should not be made permanent. 
The suit involves several thousand acres of timber land 
which plaintitf claims to have secured from William R. 
Taylor, one of the defendants, in March, 1907. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


General Temporary Shutdown of Mill Operation—Ex- 
port Business of Good Volume—Cypress Demand 
Steady—A Big New Enterprise. 

LAKE CHARLES, La., June 12.—Many of the mills in 
southwestern Louisiana have closed down and _all of 
them are working on short time, due to the fact that 
there is no demand, and prices offered are not what 
the dealers are disposed to consider. There has been 
no regular organized effort to close down for the 
sake of curtailment, as has been intimated, but the 
plants now stopping operations for an indefinite period 
are doing so solely because it is not to their material 
welfare to keep going. 

The mills in Lake Charles and immediate vicinity 
are running only four days a week. Many of the 
plants up the Kansas City Southern, as far north as 
Shreveport and as far east as Alexandria, have closed 
down altogether. Said a Lake Charles lumberman on 
Saturday: 

I can tell you my reasons for running short time. The 
business is not coming in. There would be no use of our 
keeping things going when we have more than sufficient yard 
stocks to meet all orders promptly for several months. 
have entered into no agreement with other mills for curtail- 
ment and doubt seriously if any such agreement ever was 
generally presented to the lumbermen of the South. How- 
ever, curtailment, to my way of thinking, is the only thing 
that will bring about ‘a different condition and bring the 
market back to what it will have to be before I make any 
effort to se more lumber. 

Lake Charles sales agents report a very light busi- 
ness during the last two weeks. The principal demand 
has been from Louisiana and ‘Texas points; from 
the western wholesale centers it has been very light 
and the railroads are taking practically nothing at 
this time. The one bright feature about conditions 
is the fact that the export business has held up 
well and millmen doing an export business say that 
they have been disposing of a good volume of stuff 
through that channel. . 

While the cypress business has been far from brisk, 
mills in the cypress belt seem to be faring far better 
than the yellow pine mills. The cypress demand comes 
principally from the East, and while the demand 1s 
not exactly brisk it has been steady and a fair 
volume of shipments is being made. Several of the 
big mills in the southern part of the state which 
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were running double time have reduced working hours 
to ten a day, four days a week. 

F. H. Farwell, general manager of the Lutcher-Moore 
Lumber Company, Orange, is quoted as saying that all 
of his company’s mills are operating full time, but 
that most of the business is export. The Orange mills 
say that they are getting very little business from 
interior points. They, however, are about the only 
mills in this section that are still working full time. 

The charter of the Smith-Newman Land Company 
was filed in Lake Charles this week. The capital stock 
is $2,500,000. The officers of the company are C. L. 
Smith, president; John Holmes, vice president; C. W. 
Stansell, secretary, and George W. Newman, treas- 
urer, Mr. Stansell owns a controlling interest and the re- 
mainder of the stock is divided equally between the 
other three members. The company owns some of 
the finest timber and prairie lands in southwestern 
Louisiana, 

A new and modern lumber plant is to be built at 
Walker, La. The McKenzie Lumber Company, of 
Adrian, Miss., has filed charter, with capital stock of 
$1,000,000, and will soon. begin the erection of a 
mill at that thriving Livingston parish town. A 
railroad will be built from Clio to Live Oak, a dis- 
tance of about forty miles. The line will meet the 
Amite river, which will give the mill a water route 
to New Orleans. 

General Manager Ben M. Foster, of the Orange 
Land Company, last week sent a check for $7,000 to 
the state land office to validate the titles of land 
owned by the company obtained through McEnery 
script. Practically every person in the state owning 
lands obtained this way will remit $1.50 an acre this 
week to quiet the titles, or in default of this there 
will be a great deal of litigation later on. 

The boiler room of the Gulf Lumber Company, at 
Stables, north of Lake Charles on the Kansas City 
Southern, was totally destroyed by fire Tuesday of 
last week. The timely discovery of the blaze and 
the great efforts of the mill hands saved the mill and 
yards. The loss is covered by insurance. 

B. H. Smith, general manager of the Longville Lum- 
ber Company mill, Longville, is spending a few days 
in Chicago and other northern points. He is expected 
home this week. 

Col. S. T. Woodring, general manager, and Roy F. 
Morse, of the Long-Bell Lumber Company’s local 
plant, were business visitors in New Orleans this 
week, 

President W. P. Weber, of the Powell Lumber Com- 
pany, made a business trip up the Watkins to Edna, 
where he visited Mill No. 2. Both of Mr. Weber’s 
mills are now running only four days a week. 

W. B. Williams, of the Williams Lumber Company, 
Oberlin, was in Lake Charles Monday en route to 
Colorado, where he will spend the summer in search 
of health. 

Elias Richards, president of the Hurricane Creek 
Lumber Company, Guy, La., attended to matters of 
business in Lake Charles several days this week. 

J. M. West and Col. Sam Park, of the West Lum- 
ber Company, were in Orange this week arranging 
for the removal of the old Orange Lumber Company’s 
plant to Merryville, La. 





MATTERS AT MOBILE. 


Outward Movement Improved Notably—West Indian 
Ports Overstocked — Price Advance Due to Rate 
Equalization—Sawn Timber Dormant. 

MosiLE, ALA., June 11.—The recuperative power of 
the yellow pine export trade has been shown this week in 

a great increase in the outward movement over that of 


.the previous week. The total outward movement of the 


week which closed last night was 6,125,000 superficial 
feet of lumber and timber, against 892,000 superficial 
feet the previous week. This week’s exports were divided 
as follows: Lumber, 4,193,000 feet; sawn timber, 
1,626,000 feet, and hewn timber, 306,000 feet. The out- 
ward movement of the previous week was exclusively of 
lumber. 

Improvement was shown not only in the aggregate of 
the outward movement of lumber but in that movement 
to Cuba, to whose ports shipments had been rather small 
for many weeks. A fraction over half of the exports of 
lumber last week found its way to Cuba, this being the 
most respectable showing made for many weeks. Cuban 
trade has been undergoing a slump, due, so shippers say, 
to oversupply of lumber in the Cuban ports. They look 
for little improvement until what is now in the hands of 
dealers in the island erters into consumption. Cuban 
conditions are reflected in Porto Rico, where the markets 
are overstocked. Porto Rico has been buying largely for 
months, exceeding all previous records in this line. 

Some improvement has been apparent in the South 
American trade. The Norwegian bark Ceres cleared dur- 
ing the week with something over 1,000,000 feet of 
lumber and 25,000 pickets for Montevideo. Two steam- 
ships arrived during the week to load for South America, 
the German steamship Upplands and the British steam- 
ship Mars, both to load for Buenos Aires, with close to 
5,000,000 feet of lumber. 

In the interior trade is a fair amount of business, 
considering that the dull season is at hand. Prices on 
heart material have made a slight advance in that dis- 
trict. A change in the system of buying by one of its 
important feeders has resulted in putting on an equality 
all the mills which have a 7-cent rate to Mobile. This 
movement has resulted in an advance in prices at all the 
mills on the line of the New Orleans, Mobile & Chicago 
railroad, located mainly in Mississippi. 

Car companies continue to buy sparingly and the 
prices on sound and square edge car material are down. 
No. 1 and No. 2 common boards continue firm, with the 


supply just about sufficient to meet the demand. The 
outlook is that business is going to move along smoothly 
at its usual summer pace. A fair amount of business is 
reported on the market, and with the exception of car 
and heart material things are moving along nicely. 

The sawn timber market shows no improvement and 
shippers characterize the trade as a kind of hand-to- 
mouth proposition. The demand from the other side is 
no better than at the last report, a fortnight ago. A 
number of mills are cutting sawn timber, but no sign of 
overproduction is apparent. Most of the timber comes to 
this port by rail and is loaded on steamers almost as 
soon as it reaches here. Several steamers are here load- 
ing timber, and two more arrived today—the British 
steamship Twilight for the United Kingdom and the 
British steamship Cayo Gitano for Havre. Recent sales 
have been made at 23 cents. 





ON MISSISSIPPI SOUND. 


Exports Marking Time—High Freights a Trade Det- 
riment—Sawn Timber in Limited Supply—A Week’s 
Lumber Distribution to Foreign Ports. 

YULFPORT, Miss., June 12.—The week closes with ap- 
preciable room for improvement in the sawn and 
hewn timber market both with the United Kingdom 
and Continent, the former of which is, however, 
vastly the superior of the latter in point of demand 
and closures. Based on comparisons with former 
years’ export volumes, there is reason to believe that 
the near future, during probably the ensuing thirty 
to sixty days, will show some increase in require- 
ments resultant from the fact that the shipbuilding 
trade has not yet purchased to sufficient extent to 
meet its needs; at the same time, it is apparently 
reasonable to believe that there will be an increase 
in the trade to bring consumption to an advance, in 
point of supply, over the highest level of require- 
ments in the last several years. Aside from these 
sources of demand, from the last reports on market 
conditions in the larger ports of the United King- 
dom it is evident that other channels of consumption 
are somewhat weaker than during the first part of 
this year, cargo lots of superior timbers being of- 
fered by some of the important firms at several shill- 
ings under current delivered quotations. Inasmuch 
‘as firms offering these lots of timber are apparently 
not pressed for room for storage this state of affairs 
is taken to be indicative of lessening demand. Rather 
high freights still rule the market and have forced 
exporters, in instances, to secure extension of time 
for shipment of stocks in order to take advantage of 
predicted early drop in freights so as to complete 
their business without the loss of money which would 
necessarily follow shipment at excessive freights not 
primarily taken into consideration. The high level 
of ocean rates has proved a greater difficulty, in the 
way of booking business at necessarily higher deliv- 
ered prices, than was at first thought, as the import- 
ers have not readily responded to the resultant in- 
crease in values, even though they were not arbi- 
trarily added by the shippers. 

Demand for hewn timbers is hight and the present 
supply of this class of stock is about equal to: re- 
quirements. Exporters at present face a limited sup 
ply of sawn timbers which, though not of notable de- 
ficiency, is sufficient to necessitate some shopping. 
There are practically no sight stock and manufac- 
turers give no evidence of increasing their output. 

During the last week the following quantities of 
sawn stocks went forward from this district: For 
Burghead, Scotland, 224,000 feet sawn timbers valued 
at $4,440.00; Iverness, Scotland, 396,000 feet sawn 
timbers valued at $8,100.00; Aberdeen, Scotland, 687,- 
000 feet sawn timbers, $14,230.00; Dundee, Scotland, 
545,000 feet sawn timbers, $11,980.00. The shippers 
were Hugo Forchheimer and others on the parcel 
boats of the European Lumber & Transit Company. 


Week’s Outgo. 

During the last week the following quantities of 
stocks went forward from the two ports of this dis- 
trict: For the United Kingdom, 1,852,000 feet sawn 
timber valued at $38,710, 205,000 feet lumber valued 
at $6,004; Continent, 322,000 feet lumber valued at 
$6,740; West Indies, 234,000 feet lumber, $5,623; Cen- 
tral America, 256,000 feet lumber, $4,938; South 
America, 2,305,000 feet lumber and deals, $36,887. Total 
shipments—United Kingdom, 2,057,000 feet, valued at 
$44,714; Continent, 322,000 feet, valued at $6,740; West 
Indies, 234,000 feet, $5,623; Central America, 256,000 
feet, $4,938; South America, 2,305,000 feet, $36,887, mak- 
ing a total movement of 5,164,000 feet, valued at 
$98,902, of which 490,000 feet, valued at $10,561, 
went from Pascagoula and 4,674,000 feet, valued at 
$88,341, went from Gulfport. 





SOUTHERN MISSISSIPPI NEWS. 

HATTIESBURG, MIss., June 14.—There is sufficient new 
business to keep the mills busy but not enough de- 
mand to cause a perceptible increase in prices. 

The recent report from this territory that W. F. 8. 
Tatum, president of the Tatum Lumber Company, in- 
tended to buy property of Rich Lumber Company for 
yard purposes, appears to be unfounded, as it is 
stated that should Mr. Tatum operate his road into 
Hattiesburg he will use the yards and depots of the 
New Orleans & Northeastern railroad. 

The old J. E. North Lumber Company’s plant at 
Bond is being operated under the name of the Bond 
Lumber Company. 

It is stated the Brownlee Lumber Company, of 
Shubuta, has bought the properties of the Hiwanee 
Lumber Company and the Shubuta Lumber Company. 
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Fire Protection 
Free. 


A fire proof building containing combusti- 
ble material is a fire trap and a death trap. 
An ordinary building protected by auto- 
matic fire sprinklers is both fire proof and 


death proof. 


It costs money to put in an Automatic 
Sprinkler Equipment. 

Our proposition is to advance the money 
and repay ourselves out of the savings in 
the insurance cost. 

In this way life and property are made se- 
cure immediately without calling upon the 
owner or the proprietor of a Factory or a 
Store for anything more than he is paying 
now for fire insurance premium. 

Fire Insurance does not restore life and 
property. Our proposition prevents the loss. 
Don’t delay securing protection, but write 
us today. 


Geo. H. Holt & Co. 


926 Manhattan Building, 
CHICAGO. 
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Law for Lumbermen. 








Every Lumberman has frequentoccasion to investi- 
gate the law relating to some phase of lumbering or 
lumber sales. Consulting a lawyer means expense 
which, in minor matters can be avoided. 

The AMERICAN LUMBERMAN now has in course of 
preparation a volume covering important decisions in 
lumber cases from which the lumberman can get a 
working knowledge of the law relating to all sorts of 
lumber transactions. This work will be similar in 
character to ‘‘ Law for Lumbermen,”’ published in 
1902, but much more complete. It will be issued 
about August 1, under the title 


The Law of Lumbering 
and Lumber Sales 


and will be a reference work of great value to lum- 
bermen and attorneys who specialize in lumber cases. 

The price of this work will be $3, postpaid, but 
orders received prior to July 1 will be accepted at 
$2.50. This reduced price is offered in order to de- 
termine in advance of publication the size of the 
edition. 

Fill out and mail this blank and your order will be 
entered at the advance of publication price. 











1911. 
AMERICAN LUMBERMAN 
431 South Dearborn Street, CHICAGO. 
Please enter our order for_____________copies 


“‘The Law of Lumbering’’ at the special price of 
$2.50 avolume, payable on delivery. 
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{/ How Do You Meet Your Prospect? ) 


Your first impression will turn the tide of his interest to or 
from you. 

When you hand him your card, is it attractive in itself or 
merely an impassive object? 

Hand him a Peerless Patent Book Form Card, which will reflect 
credit on yourself and your house, and you have met the first 
requirement of salesmanship— interest! 

Because of the smoothness of the edge when detached; the 
quality of the engraving on it, and the fact that you take it from 
asea! leather case, where every card 













is clean and smooth. NOTE: 

It isa money suving card, because Smooth 
you havo the use of every card Edge 
None to throw out because When 
solled or crumpled. Detached 
Write for etac! 
sample 


book. 
Write 


Ap- 
pear- 
ance of 
our 
neat 
card 
in case 


TEEL COMPANY 
PITTSBURGH. PA. 


©.K.HARRIS FIGHER BUILOING 
SALES AcEnT CHICAGO 





The JOHN B. WIGGINS COMPANY, 


QUALITY HOUSE 
Engravers Printers Die Embossers 
CHICAGO 








% 61-63 East Adams Street, 


NEW YORK OFFICE: 850 BROADWAY 





We’ve Got an Eye Out for Your Business 


The Eye means good service, 
good stock and right prices, 


It’s the Eye of Satisfaction —don’t you see it? 
Manufacturers and Wholesalers 


PACIFIC COAST LUMBER PRODUCTS, 
FIR, CEDAR, SPRUCE, MILL AND TRANSIT SHINGLES. 


Write or Wire us for Quotations. 
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Edward Chaloner & Co. 


WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL 


Cable Address, “‘ CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union and Lumberman's Telecode 








TH. H. LEYENAAR 


(Formerly J. C. & Th. H. Leyenaar) 
SELLING AGENTS FOR ALL KINDS OF 


American 
Lumber and Logs 
Fitch Pine, Cypress, .-, ROTTERDAM, HOLLAND 








BRYCE, JUNOR & JELLIE 


Established 1878 
SHIPPERS’ AGENTS FOR SALE OF 
American Lumber 
IN ENGLAND. 


28 Baldwin Street, 
BRISTOL. 


49 a Brown’s Bldg. Exch. 
LIVERPOOL. 








4 . 
BRYCE, WHITE & CO. 


Shippers agents for the sale of 
all kinds of 


American Lumber 








La Basinghall St. LONDON 








It is understood that they have about one year’s 
cutting on these old properties, 

The dry weather and lack of rain has caused a 
large number of mills in this territory to close on 


account of wells and ponds drying up. The woods 
are so dry that it is dangerous to operate log trains 
and unless rain falls very soon pretty nearly all of 
the mills in this section will have to close down. 








LUMBER NEWS OF THE GREAT SOUTHWEST 





THE MISSOURI-KANSAS DISTRICT. 


Lumbermen Much Interested in Crop Conditions— 
Lumber Prices Firm—Yard Transfer—Annual Meet- 
ing of Stockholders. 

KANSAS Ciry, Mo., June 13.—In some localities the 
crops have been damaged by lack of rain, but in other 
sections they are in excellent condition, and the idea is 
advanced that the condition of the country on the whole 
is above the average. Eastern Kansas has been favored 
with plenty of rain, but west of Salina vegetation is 
suffering from drouth. In Iowa conditions generally are 
rather favorable. In Oklahoma damage has been done 
by the dry, hot weather, while in Texas the wheat is 
out of the way, and the corn and cotton are beginning 
to need rain pretty badly. 

Local lumber manufacturers are more interested in the 
crop situation than they are in the present volume of 
sales or prices of lumber. The dull season is on, and no 
unusual developments are expected until the latter part 
of July or first of August, and the yellow pine men say 
they will be well satisfied to take things easy this sum- 
mer if they cau only have a good fall trade. Every indi- 
cation is that they will have, unless serious disaster 
should befall the crops, and none of them expects any- 
thing of this sort. 

One of the largest yellow pine concerns here, in com- 
menting on market conditions, said: 

On Monday of this week we received the largest amount 
of orders that we have taken in on any one day during the 
last sixty, and they called for well assorted stock. Up to 
this time trade has been light, but the inquiries are getting 
heavier, and there has been more buying the last ten days 
than for two months. Retail stocks may be considered nor- 
mal. Trade with the dealers is off about 20 percent, and 
their stocks are 20 percent below what is ordinarily re- 
garded as normal. Stocks at the mills had increased some- 
what until a few days ago, and now the oe is about 
the same as the demand. ‘The railroads are putting out 
some inquiries, but have not done a great deal of 
buying. 


they 


One feature of the market that is very gratifying to 
manufacturers is the price firmness. In fact, it seems 
that yellow pine has regained its self-respect and refuses 
to be quoted at suicidal figures. Reports received by 
large manufacturing concerns from their traveling men 
are to the effect that a lot of business will be placed as 
soon as there is enough rain to assure good crops. 

Some of the concerns report very little business from 
the railroads and others report a steady run of small 
orders for timbers and car stock. Several fairly good 
sized schedules are out, and prospect is good for more 
active buying from this source in the near future. 

The board of park commissioners of this city has 
authorized the paving of Independence boulevard from 
Admiral boulevard to Benton boulevard with creosoted 
wood paving blocks. 

M. M. Riner, of the Riner Lumber Company, recently 
bought the retail yard of the O’Malley Lumber Com 
pany at Albany, Mo. Mr. Riner recently sold his yard 
at Hiawatha, Kan., to C. A. Harpster, who formerly 
owned a yard at Willis, that state. The Riner Lumber 
Company now has four yards. Mr, Riner returned the 
first of the week from a trip south. 

Ransom Griffin, Indiana state agent for the Central 
Coal & Coke Company, and L. H. Dimmit, Texas agent 
for the same concern, were in Kansas City this week, as 
were William Dixon, of the Beaumont Lumber Company, 
Houston, Tex.; George M. Coale, vice president of the 
Continental Lumber & Tie Company, Houston, Tex., and 
V. M. Lacey, genetal sales agent for the Carter Lumber 
Company, of Houston. 

The stockholders and directors of the Louisiana Cen- 
tral Lumber Company, Clarks and Standard, La.; the 
Louisiana Longleaf Lumber Company, Fisher and Vic- 
toria, La.; the Missouri Lumber & Mining Company, 
West Eminence, La.; the Grandin Coast Lumber Com- 
pany, of Washington, and the Missouri Lumber & Land 
Exchange Company, of this city, are here this week 
attending the annual meetings of those concerns, which 
are being held in the offices of the exchange on the 
eleventh floor of the Long building. ° 

Rodney E. Browne, manager of the San Antonio (Tex.) 
office for William Buchanan, and formerly of Kansas 
City, spent the week greeting his old friends, as did 
Ed Leech, Kansas representative of Dibert, Stark & 
Brown, of New Orleans. 

E. W. Hess, of the Lumber Underwriting Alliance, is 
home from a business trip through Louisiana. 

William Huttig, of the Western Sash & Door Company, 
will leave some time in July for an automobile tour of 
the New England states. Mr. Huttig spent his vacation 
so pleasantly motoring in that section last year that he 
purposes to take the same kind of a trip this season. 
Fred J. Huttig, of the same concern, will take a motor 
trip to Chicago and the lakes during August, and will be 
gone thirty days. 


FROM A BIG EAST TEXAS MILL POINT. 


Railroad Inquiry, Crops and Building Presage a Pros- 
perous Summer—Prices Firm, with Tendency to In- 
crease—New Enterprises. 


BEAUMONT, TEX., June 10.—Movement is really good 
and values continue firm. The opinion prevails that 
business is in more advantageous condition, and dealers 
are cheerful as to the future, expecting an improve- 





ment with better general conditions. A steady summer 
business is looked for. Manufacturers seem to be fully 
determined to hold for present values, and the tendency 
of prices is upward. As construction work is becoming 
more active a better demand is expected. Architects 
and contractors are busy, and indications are that build- 
ing during the summer will be more active than for 
several seasons. Railroad inquiry is somewhat better, 
and it is expected that the railroads, large industrial 
corporations and the trade generally will begin buying 
soon, as a necessity of the season. The prospects are 
that the crops this year will be the largest in many years. 
Good crops, marketed at profit yielding prices, will send 
the farmers to the market as soon as they finish harvest 
ing, and they are contemplating extensive building opera 
tions now that they are practically assured of an excel- 
lent harvest. Farmers are coming in and building homes. 
Should an active fall demand arise there certainly will 
be a strenuous movement from the mills in supplies for 
city and country yards, and the result would be an upturn 
in prices. Texas trade is good. In the city a consider- 
able amount of building calls for lumber. The weather 
is favorable for building. The sash and door business 
is good. Export trade is holding up well. 

The steamship Katherine left Orange the early part 
of the week with the barges Cuba and Carl in tow, loaded 
with lumber by the Lutcher-Moore Lumber Company, 
Orange, for export shipment. The steamship Ribston, 
after taking on lumber at Port Arthur, left Saturday 
for Sabine to take on additional cargo and to finish 
loading at Galveston and clear with a large cargo of 
lumber for England and Holland. The steamship Hon- 
duras \eft Port Arthur Monday with timber and lumber. 
The steamship Musician docked at Port Arthur the early 
part of the week to load with lumber for English ports. 

The E. E. Jeans Lumber Company, of Rockland, com- 
posed of Tom J. Jeans and John W. Jeans, was organ- 
ized recently and has begun operation. 'The company 
has a contract to cut timber off of 1,300 acres of land 
within three years. The daily capacity of the plant is 
40,000 feet. 

The Smith & Williams Lumber Company (not ineor- 
porated), of Rockland, has been organized. 

William Cameron & Co., Incorporated, has closed its 
plant at Rockland, having finished cutting timber May 
31. The company will continue to conduct its commis- 
sary at Rockland. 

The Beaumont Column Company has sent out to 
Cleveland, Ohio, 500 tupelo gum porch columns, the first 
car of these that has been shipped since beginning the 
operation of the plant. The machinery in the plant is 
running smoothly, and the orders on hand indicate that 
carloads will go forward every day or two. 

R.. M. Hallowell, vice president and general manager 
of the Industrial Lumber Company, at Elizabeth, La., 
was here this week. Mr. Hallowell says that the market 
is holding its own and that the general outlook is excel 
lent, and that he believes the lumber industry will enjoy 
an excellent share of the prosperity. 

C. 8. Vidor, prominent lumberman of Galveston, was 
here this week, as were 8. A. MeNeely, manager of the 
tie department of the Kirby Lumber Company, at Hous- 
ton; C. P. Myer, manager of mills, Kirby Lumber Com- 
pany, at Houston; E. K. Blair, Kirby Lumber Company, 
Jasper, and Thomas Waties, Cameron Lumber Company, 
Houston; J. H. Baber, Tyler County Lumber Company, 
Warren, and E. 8. Middlebrook, Nona Mills Company, 
Nona. 

J. 8S. Toomer, lumberman, of Jackson, Miss., was here 
this week looking after his lumber interests in this 
section. 





IN THE EAST TEXAS LUMBER CENTER. 


General Development Lends Impetus to Lumber In- 
dustry—Mills Running Full Time—A Veteran Lum- 
berman’s Views. 


Houston, TEx., June 12.—Lumber interests in the 
South, and especially those of Texas, are brightening 
with each succeeding day, according to those identified 
with the industry, and before another six months have 
passed this state will be doing a lumber business that 
will surpass ail records for the season. Houston lum- 
bermen are very optimistic about the situation and the 
condition of the market, without the recklessness that 
sometimes accompanies or prompts such assertions. 

The development in all lines in the state is so rapid 
and so extensive that the lumber feature is bound to 
keep pace. The increase in acreage of all crops, and 
especially the great money crop, cotton, is unusually 
large in Texas, giving strength to the outlook and indi- 
cating prospects for an unequaled building era. : 

Breaking all previous records by ten days, Texas this 
season put out the first bale of cotton. The cotton 
grown at San Benito, Cameron county, arrived at Hous- 
ton June 11 on a special train over the San Benito & 
Rio Grande Valley road in a race against what now 
appears to have been imaginary rivals. The bale was 
sold at the Houston Cotton Exchange today for $1,015, 
the highest price ever paid in the history of first bale 
sales, 

A Texas Land Exposition will take place in this city 
in November, the first event of its kind ever held in the 
state. A large publicity campaign will be carried on 
ealling for exhibits of every nature, except live stock, 
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and especially land products and farming and irrigation 
machinery of every kind. It is proposed to hold a 
similar exhibit in a different city of the state each year. 
Among the concerns taking an active interest is the 
John H. Kirby Lumber Company, of this city. 

The steamsl:ip Altamaha, which is being loaded with 
800,000 feet of lumber, bound for New York, will be the 
first coastwise shipment to leave Port Bolivar. The 
Wolvim Line ship Everida, loaded with lumber for Vera 
Cruz, was due to leave Port Bolivar June 8, but owing 
to two other ships loading in the same sli pit was not 
practicable to shift positions so as to let the Everida 
out until June 9. 

Judge William Masterson, of the fifty-fifth district 
court, has fixed the monthly salary of Frank Williford, 
jr. as receiver of the J. I. Campbell companies at 
$229.15. Mr. Williford was appointed receiver of these 
concerns after the death of W. H. Norris, who acted as 
receiver for several years. The receiver also was directed 
to pay over to the estate of W. H. Norris $1,833.32, the 
amount found to be due that estate. 

Sam T. Swinford, secretary of the Texas Lumbermen’s 
Association, in reviewing conditions, said: 

The lumber market is steady with a fair demand and a 
price that seems to please all around. ‘Those mills that 
have been closed a portion of the time on account of wet 
weather that stopped logging, have resumed their regular 
runs and the yards are replenishing their stocks as rapidly 
as they can. That’s a mighty good sign, and shows that 
they want to be ready when the demand comes—and it’s 
coming. 

Just now the situation is somewhat quiet, but not to be 
called slow. For this season of the year it is possibly as 
active as could be expected. But conditions in all parts of 
the country are extremely good, the crop prospects are said 
to be the best ever for this time of year, with exceptions 
of a few portions, and on these things the lumberman, from 
the logger to the retailer, places his hopes and banks his 
future. Kansas and Nebraska will very likely do a big 
building this year and Texas will furnish the lumber to do 
it. The demand from those states is looked for earlier than 
usual. The lumber seller is getting ready. 

We are expecting a heavy season in the central states this 
year, and already a number of the big buyers have been in 
Texas looking into the situation and feeling the condition 
of affairs. That means something, too, and the Texas lum- 
bermen realize that the central, northern, eastern and west- 
ern people are going to come to the state for their building 
material. 

It is stated that nearly all of the mills in the state and 
in Louisiana are running full time these days, and some 
few are going on the double schedule. The recent very 
wet weather hindered many of the plants for awhile, in 
that logging was practically stopped, but that is no 
longer in the way. 

Lumber prices are not considered low, and yet they 
are not as high as some years ago when the demand was 
less. The prices are considered about an average, with 
everybody seemingly pleased and indications of them 
remaining steady despite the unusual demand that is 
looked forward to in the near future. 





NORTHWESTERN ARKANSAS NOTES. 

Forr Smiry, ARK., June 10.—Local lumber yard 
owners report business, locally and with the surrounding 
towns, as very good. The prospects are for a continu- 
ance. 

The Western Wheelbarrow Manufacturing Company, 
of Kansas City, Mo., has definitely decided to erect a 
factory. This company has operated a plant in the 
bottoms at Kansas City for several years and recently 
sold its buildings. It will manufacture wheelbarrows, 
warehouse trucks and mail and expres strucks. It has 
orders from the government for a mail truck equipped 
with a patent weighing device. Its plant will cost over 
$50,000 and at the outset sixty men will be employed. 
The cheap oak, hickory and other hardwoods in this 
section induced the company to remove to this city. 

J. P. Graham, of St. Louis, president of the Graham 
Lumber Company, owner of several thousand acres of 
timber land in Montgomery county, recently visited Mt. 
Ida, and looked over its timber properties. It is reported 
that a large sawmill plant will probably be built to 
develop their timber lands. 

The Kivlin Cooperage Company, of Dallas, Tex., last 
week installed and placed in operation a plant at Rogers, 
this state, to make apple barrels. 

John T. Harris, of Chicago, statistician in forest prod- 
ucts, United States Forest Service, visited. Forth Smith 
last week for the purpose of collecting data about the 
kinds of hardwoods and the approximate quantities found 
in this part of the state. 


SOUTH ATLANTIC COAST 


FROM THE MARYLAND METROPOLIS. 














Wholesalers Taking in Big Stocks in Anticipation of 
Expected Improvement—Box Manufacturing Season 
In Full Swing and All Factories Busy. 

BaLtimorge, Mp., June 14.—Though according to all 
accounts quiet prevails in the lumber trade, the demand 
being restricted and the range of prices by no means 
high, there are not wanting indications that in reality 
a fair movement of stocks is in progres’, and that the 
requirements of the consumers must be extensive in order 
to justify such heavy receipts. At the wharf of William 
D. Gill & Son, for instance, are two 4-masted schooners 
unloading heavy longleaf pine, while a third vessel of 
about the same capacity lies out in the stream waiting 
to be berthed. The craft unloading are the Camilla May 
Page, from New Orleans, La., and the Orlando V. 
Wooton, from Fernandina, Fla. The craft out in the 
stream is the Sallie C. Marvil, from Fernandina. Each 
vessel has a capacity of from 500,000 td 750,000 feet, 
and: thus add nearly 2,000,000 feet of lumber to the 
available stocks. The lumber is largely heavy timbers, 


many of the pieces being 6x6 and upwards, such as are 
used for structural work. 

Other divisions of the lumber trade seem also to be in 
good shape. J. J. Lannon, a hardwood dealer, states that 
he is getting in orders all the time, and that while there 
may be no great amount of business ahead, it keeps com- 
ing in right along, enough of it developing to give all 
hands all they can well do. Mr. Lannon intimated that 
profits are satisfactory and that the hardwood men as a 
matter of fact had little to complain of. 

Daniel Eisenhauer, of the Eisenhauer-MacLea Com- 
pany, will likely be one of the many Baltimoreans to 
take passage on the Fredrich Wilhelm der Grosse, which 
will sail the latter part of this month for Europe. The 
visit of the vessel is notable by reason of that fact that 
it will be the largest ship that has ever entered this 
harbor, and special preparations are being made to wel- 
come the liner. If Mr. MacLea goes he will be accom- 
panied by members of his family. 

Among the visiting lumbermen here during the last 
week were G. G. Barr, of Beecher & Barr, Philadelphia; 
H. C. Fowler, secretary and treasurer of the Case- Fowler 
Company, Macon, Ga.; J. W. Henninger, of Chilowie, 
Va., and Mr. Goodlander, of the Goodlander & Robertson 
Company, Memphis, Tenn. : 





IN CENTRAL VIRGINIA. 

LyNCHBuRG, VA., June 12.—A majority of lumber 
dealers in this center report that the lumber trade 
has shown no signs of improvement since last week. 
Prices of pine are unchanged, but inquiries have fallen 
off since last week. 

Hardwood trade is quiet, with the exception of ex- 
ports, which are holding up remarkably well in view 
of the time of year. Construction work appears to 
be slackening, and demand for timbers and dimen- 
sion stock in pine, and for material for interior trim 
in oak has shown an increase. 

Railroad demand is practically nothing, except here 
and there a small order for ties. It is believed, how 
ever, according to one well informed lumber dealer, 
that after the end of the fiscal year for railroads there 
will be a decided increase in demand. This demand, 
he states, will be as likely to come before the end 
of the summer as later. Collections are fair. 


—~ 


IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., June 10.—There has been very 
little activity in this market the last week, and 
practically no new business has been offered, as a 
consequence the mills are beginning to run short of 
small cutting and the price is somewhat weaker on 
12-inch sizes. 

It is reported that R. L. Dowling, who recently 
sold out his interests at Silver Springs to E. P. 
Rentz & Sons, will soon build a mill at Dowling Park, 
Fla. Mr, Dowling has been so long actively engaged 
in the manufacture of lumber that it will be almost 
impossible for him to be satisfied out of the hearing 
of a saw mill, 

The Sea Coast Lumber Company, New York, hav- 
ing abolished its yellow pine offices and abandoned 
the yellow pine field, Mr. Harry Lafond has identified 
himself with Robert R. Sizer & Co. and in a circular 
letter to the trade announces this fact. His many 
friends in this section hope for all kinds of success 
for him in his new connection. 

The market for ties which has been very active for 
some time has dropped off considerably in the last 
two weeks and very few sales are reported. 

The Hirsch Lumber Company is loading the Nor- 
wegian steamer Daphne with a cargo for Montreal, 
Canada. A considerable quantity of lumber has been 
exported from this port to points in Canada during 
the last year. 

The Clyde Steamship Company having vacated the 
old terminals of the Seaboard Air Line Railroad 
Company the railroad people are to make extensive 
improvements there by deepening the channel and im- 
proving the sheds in order to take care of the large 
foreign vessels that are now running regularly to 
this port. This is an improvement that has been 
needed for some time. 








FROM THE GEORGIA CAPITAL. 


ATLANTA, GA., June 12.—The Atlanta Chamber of 
Commerce has signed a contract for an exhibit of 
Georgia’s resources at the United States Land & Irriga- 
tion Exposition that will be held in Chicago this fall. 
This exhibit will be a step in the advertising campaign 
that Georgia has decided upon. 

The announcement was published last week that the 
Louisville & Nashville railroad will spend several million 
dollars on improvements. The improvements that will 
be made in Alabama and Tennessee have been decided 
upon. They will give the Louisville & Nashville a con- 
tinuous double track line from a point ten miles north 
of Nashville to Calera, Ala., thirty-four miles south of 
Birmingham, which is a distance of 252 miles. In the 
announcement this road emphasizes the need for greater 
railroad facilities in the South. 

The building permits that were issued last week num- 
bered ninety-five and amounted to $186,676. The most 
important building for which a permit was issued was a 
$35,000 business house that the Fulton Properties Com- 
pany will erect at 50 West Alabama street. 

Thomas G. Hudson, state commissioner of agricul- 
ture, reports that crops in Georgia, particularly in the 
middle and southern parts of the state, are in fine con- 
dition. ‘‘Taken all around,’’ he says, ‘‘the crops are 
splendid, and a good rain will make them still finer.’’ 

A cotton compress that will cost $60,000 will be built 
at Camilla, Ga. : 





An Economical 
Hoisting Device 
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The McGarry Patent Safety Piling and Lowering Machine 
meets the demand for economical handling of lumber. With it you 
can pile anything from 1 inch to 10x 10 inch, 60 to60 M per day at a 
cost of 12 to ibe. per M. No yard is too small to afford it. Descriptive 
circulars and testimonial letters sent on request. Address 


JOHN A. McGARRY, 2400 South Lincoln St, Chicago, Hl. 
Sole Patentee for the United States and Canada. 
Will dispose of Patent Rights for Pacific Coast at Low Figure. 

















pee NORTHERN PINE “aq 














| Maple and Birch 








Write Today for Prices. 
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ANYTHING WE MISS 


in sawing a log you can rest assured 
isn't worth saving and as a result we 
can give you anything you want ftom 


th to Timbers 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


CA Swim Lomper Co. 
Lumber Manufacturers. 


MINNEAPOLIS, MINN. 


44th Avenue, North and Lydale. 
Branch Office; PEORIA, ILL., M. E. Magruder, Manager. 
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HANDLE THE BEST 


Northland’s Pine 


A Quick Seller and Good 
Profit Payer. 








Northland Pine Company 
MINNEAPOLIS, MINN. 
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White Pine 


Wisconsin and Michigan Stock. 












Cut from large logs and runs 
wide. It is thoroughly dry stock. 


High Grade Cork Pine Factory and 
Pattern Lumber, 1 to 6 in. thick. 


TELECODE USED. 


JOHNSON LUMBER CO. 


Exporters of Pine Lumber 
Legs Detenee pees, Milwaukee, Wis. 
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LUMBER . 


Chippewa 


Lumber&BoomCo, 
Chippewa FallsWis. 
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Sawyer Goodman Co. 


Make Prompt Shipments of 
WHITE PINE AND BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 
Marinette, 3 3: Wisconsin 
o.7c———=oo01c———0 


TO THE TRADE: 


% car 5-4 No. 1 shop, 

2 cars each 5-4 and 6-4 No. 2 shop. 

4 cars each 5-4 and 6-4 No 3 shop. 

2 cars each 5-4 and 6-4 No, 2 common, 12” wide, 

lcar 6-4 No, 8 common, 

4 cars 6-4 No. 4 common, 

lear 4-4shop common. 

4 cars 1x12"’, No. 4common, 8 to 20’, 

2 cars 1x13’ and up, No. 4 common, 8 to 20’, 

Bevel Siding, 4 or 6”’, all grades, 

if interested, write for our special prices on these items. 

We carry an assortment of both Pine ‘and Hemlock, Lath, 
Shingles, etc. 


RUST-OWEN LUMBER CO., ?®°yowo, 























NEWS FROM THE 





HARDWOOD FIELD 





WITH THE MEMPHIS TRADE. 


Railroads Beginning Improvement Work and Exten- 
sions—Lumbermen Expect Augmented Demand for 
Material—Railway Official in Timber Land Business. 
MEMPHIS, TENN., June 13.—The weather has con- 

tinued very hot and dry in the Memphis territory the 

last week and there has been no interruption of logging 
work, and receipts of logs are beginning to increase, 
an exceptionally favorable development. 

The railroads are beginning improvement work, which 
is very encouraging to lumber manufacturers and deal- 
ers. The Illinois Central has announced that work will 
begin on a $3,000,000 passenger station in this city 
July 1, and this has been followed by official announce- 
ment from the Louisville & Nashville that it will spend 
several million dollars in double-tracking its lines in 
Alabama and Tennessee. The Atchison, Topeka & Santa 
Ke is also credited with the announcement that a very 
large sum will be expended in increasing its equipment 
on its lines in the Southwest. Meantime the Missouri- 
Pacific will rebuild its line down the west side of the 
Mississippi and will construct a new line forty-one miles 
long from Memphis to Marianna, Ark. The Rock Island 
system also has recently projected a line from Malvern 
to Camden, Ark., a distance of sixty miles, and the 
Memphis, Chicago & Gulf railroad is completing its 
extension from Tiptonville, Tenn., north to Hickman, 
Ky. It only remains for the Tennessee legislature to 
authorize the issue of $100,000 in bonds in order that 
the work of extending the New Orleans, Mobile & Chi- 
cago railroad from Middleton north to Jackson, Tenn., 
may begin. These bonds have been voted by the city 
of Jackson, and it is expected that the necessary author- 
ity from the legislature will be received before the end 
of the present session. The Nashville, Chattanooga & 
St. Louis railway is making a number of improvements 
on its line around Paducah, Ky., as part of its plans 
for the accommodation of the trains of the Burlington 
system south from Paducah to Jackson, Memphis and 
other points. 

John P. Jones, for the last twenty-five years in the 
employ of the Illinois Central railway, and for the last 
ten years general agent of the southern lines of that 
company, with headquarters in this city, has resigned his 
office to take a position with W. 8. Biles & Co., dealers 
in timber and other lands in the South. In addition to 
his connection with this firm, Mr. Jones is also vice 
president of the Sharkey Land & Timber Company, 
organized a short time ago. While no official statement 
has been made to that effect, it is generally under- 
stood that the resignation of Mr. Jones means that the 
office of general agent will be abolished. It was first 
occupied by W. L. Smith, who was drowned and was 
succeeded by Mr. Jones. 

Announcement is made from Jackson that immediate 
steps will be taken toward the rebuilding of the Well- 
Jones Plow factory, destroyed by fire a few days ago. 
This was one of the oldest plow manufacturing plants in 
the central South, and pleasure is expressed among Jum- 
ber interests over the decision to reéstablish it. The loss 
was about $10,000, partially covered by insurance. 





THE CUMBERLAND RIVER DISTRICT. 


Price Tone Shows Signs of Improvement — Lower 
Grades in Greater Request than Upper—Yard Stocks 
Need Replenishing. 

NASHVILLE, TENN., June 14.—The local lumber situa- 
tion has shown little change during the week from the 
viewpoint of manufacturers. The volume of business 
has been moderate with some spurts. Possibly price tone 
is slightly weaker because demand is not brisk for this 
season. Plain oak and high grade poplar are the most 
steady lines in the list and are in leading demand. The 
feature of the hardwood market is demand for low 
grade stock, which now distances the upper grades. This 
is partly due to the substitution of cheaper nf&terial for 
furniture and interior work. Red gum is a good seller 
and demand for birch, maple and beech has been good. 
Quartered oak continues sluggish and this is also true of 
chestnut. The market is normal for hickory, cottonwood 
and basswood. Cypress is strong. Curtailment is being 
practiced by yellow pine mills. A number of announce- 
ments of railroad extensions and improvements have 
been made, and it is therefore probable that the orders 
from the constructing companies soon will begin to 
come in. 

Indications are favorable to early relief, splendid crop 
prospects lending strength to this expectation. Yard 
stocks are low and the expected building operations in 
the early fall will cause a rush of orders. Local mills 
are running at normal capacity and some stocks are 
beginning to accumulate. 

J. R. MeInwaine, president of the Southern Lumber 
& Manufacturing Company, whose plant was almost 
destroyed by fire recently, entailing a loss of about 
$100,000, announces that arrangements will be made 
immediately to rebuild the plant. The clearing away 
of the debris already has begun and it is thought that 
construction will begin within thirty days, 

The lumber yard formerly used by Lytle & Ralston has 
been secured by the Althauser-Webster-Weaver Lumber 
Company, of Ashland City, and the latter will move its 
yard to Nashville this week. This company may move 
its saw mill from Ashland City, although no location 
has been selected. 

KE. L. Hampton, of this city, has sold 100,000 acres 
of fine undeveloped timber and coal land to eastern 





capitalists. The property is in Grundy, Marion and 
Sequatchie counties, Tennessee. 

Employees of the W. P. Brown & Son Company, near 
Dickson, Tenn., were given a big picnic recently. All 
departments of the mill closed early in the day and 
employees and their families joined in the day’s outing, 
Mr. and Mrs. John M. Smith represented the company as 
host and hostess, and a big barbecued dinner was served 
to the 300 people present, including some invited guests. 
The negro employees of the company had a picnic of 
their own and had a good time. The occasion was one 
long to be remembered. 

Much interest is felt among lumbermen over the 
announced plan of the Louisville & Nashville railroad to 
double track from ten miles north of this city to Celera, 
Ala., about 250 miles. This insures the building of the 
proposed Lewisburg & Northern railroad across Tennes- 
see from Portland, near the Kentucky line, to the 
Alabama line through Nashville. This line will give 
greatly increased facilities for handling through freight. 





WEST VIRGINIA NEWS. 


Manufacturers Report Improvement in Business—Re- 
tailers Have All They Can Handle—Building Con- 
tracts Numerous. y 
PARKERSBURG, W. VA., June 12.—The wholesalers are 

feeling better satisfied this week with the business condi- 

tions and many of them report an increase over the 
previous week with indications of a steady increase. 

George P. Morgan, of the W. S. Mercereau Lumber Com- 

pany, reports that May was the best month in the history 

of his company and that he has reason to believe that 
conditions are improving and will continue to do so for 
the rest of the year. 

Fred, Brown and Guy Graham, of the Graham-Bum- 
garner Company, this city, will leave in a few days for 
the Southwest, where they will open a branch store for 
their concern. This company is one of the largest manu- 
facturers of lumbermen’s shoes in the world and it 
expects to be able to control a large part of the business 
in that section of the country. 

As usual at this time of year, the retailers have all 
they can handle and it looks as though many of them will 
have to run overtime to fill orders on account of large 
building contracts having been let in and about the city. 
The Parkersburg Mantel & Tile Works, the Parkersburg 
Chair Company, the Handle Works and the Bentley & 
Gerwig Furniture Company all report a good line of 
orders and prospects for a busy season good. 

J. C. West, with the Midland Lumber Company, this 
city, and E. M. Bonner, Crescent Lumber Company, 
Marietta, Ohio, were in a party which spent last week 
on the headwaters of the Cheat river trout fishing. They 
brought back the usual number of fish stories but no 
fish to back them up. 

John R. Romine, with the J. W. Romine Lumber Com- 
pany, is in Ohio this week on business. 





FROM THE HOOSIER METROPOLIS. 





Best Spring Business in Many Years—Corporation 
Taxation Values—-Trade Extension Excursion— 
Movements of Lumbermen. 

INDIANAPOLIS, IND., June 12.—It has been many years 
since Indiana lumbermen had a better spring business 
than they had this year. The trade started early and 
has continued with little interruption. The weather has 
been unusually good for building and this coupled ‘with 
the fact that there appears to be plenty of available 
money has kept the contractors and lumbermen_ busy. 
There has been some fluctuating of prices, but prices are 
comparatively steady. The wholesale lumbermen have 
practically cleaned up their spring trade and are book- 
ing orders for fall delivery. Indications are that there 
will be a big fall business. 

Appraised valuations of corporations for taxation are 
being fixed by the Marion county board of review, which 
has begun its annual session. The valuations are being 
fixed on approximately the same basis as the figures for 
1910. The board will be in session forty-five days. Con- 
cerns identified with the lumber or woodworking industry 
have been appraised as follows: Brannum-Keene Lum- 
ber Company, $51,530, a gain of $3,100 over last year; 
Advance Veneer & Lumber Company, $17,790; Burnet- 
Lewis Lumber Company, $50,120; Adams & Raymond, 
$35,850; F. M. Bachman Company, $41,000; Capital 
Veneer Company, $1,000; Balke & Krauss Company, 
$10,740; E. C. Atkins & Co., $321,750; Ballweg & Co., 
$25,000. 

The Southern Indiana trade extension trip of the 
Indianapolis Trade Association will start next Monday 
and will last until Wednesday night, a special train 
having been chartered. It was first thought 200 manu- 
facturers, wholesalers and jobbers would go, but it was 
found that such a large crowd would require a train 80 
long that slow time would be made. It has been decided 
to limit the trip to 100 persons. 

E. N. Smith, of the Grays Harbor Commercial Com- 
pany, Cosmopolis, Wash., called on the local trade a few 
days ago, 

M. R. Doin, of the Indiana Lumber Company, Kokomo, 
was in this city buying stock a few days ago. 

A business trip to St. Louis is being made by Edward 
Troy, who represents the Chicago Lumber & Coal Com- 
pany in this territory. 

Mr.-and Mrs. Thomas E. Ross are celebrating the 
arrival of a daughter at their home, 840 Edison avenue, 


June 4. Mother and child are doing nicely. 
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KENTUCKY HARDWOOD NOTES. 

Inventory Taking Causes Slacking of Demand—Rail- 
road Extension Opens New Territory—Tight Cooper- 
age Business Made Good Record. 

LOUISVILLE, Ky., June 14.—Arrangements are being 
made by the Louisville Hardwood Club to incorporate. 
An investigation was made by a committee into the 
subject, and as it was found that it would be convenient 
in the case of litigation with railroads ete. the club 
decided to take the step. A. E. Norman, of the Norman 
Lumber Company, is chairman of the committee which 
will prepare the necessary papers. 

Many consumers are taking inventory at the close of 
their fiscal year June 30 and business likely will be less 
active for the remainder of the month. With the new 
year, however, lumbermen believe that a good deal of 
buying will be done, especially as the railroads, for 
instance, have not been in the market for a normal 
amount of material recently. 

The Louisville & Nashville railroad has issued an 
official statement regarding the construction of the 
Lewisburg & Northern railroad through middle Ten- 
nessee. ‘The cost of the road, which will be over 200 
miles in length, will amount to several million dollars; 
a single bridge over the Columbia river near Nashville 
will cost $500,000. The plans of the road for the im- 
provements are epitomized as follows: The construction 
of several reaches of railroad will give the Louisville & 
Nashville system 208 miles of new, low grade, double 
track line, and a continuous double track line from the 
junction between the Henderson division and main stem 
at Amqui, Tenn., ten miles north of Nashville, to Calera, 
Ala., thirty-four miles south of Birmingham, a total of 
252 miles. In view of the fact that the Louisville & 
Nashville is in charge of the extension of the Lexington 
& Eastern and the construction of the Wasioto & Black 
Mountain line, two roads in eastern Kentucky, it is 
evident that the company is taking the lead as far as 
construction work in the South is concerned. 

The new factory of the Mengel Box Company, at 
Winston-Salem, N. C., promises to be one of the finest 
woodworking plants in the country. It will be fireproof, 
built of reinforced concrete, with steel sashes. The 
machines, which will be of special design, will be oper- 
ated by individual motors. The switching facilities will 
be good, and two roads will have tracks running into the 
plant. Contracts for the erection of the building, which 
will cost $100,000, will be let in the near future. 

Louisville retailers, who have been interested in plans 
for having 2 test case put through. Kentucky courts in 
order to get construction of certain features of the 
mechanics’ lien law, state that it has been decided not to 
waste time and energy on the test case, but to go ahead 
with reference to getting an amendment of the law at 
the next session of the legislature. At present imme- 
diate notice of an intention to exercise a lien is required 
of the material man; whereas, under the old law six 
months’ time was given. It has been suggested that 
sixty days would be a reasonable period, and an effort 
will be made to have the legislators make this change in 
the law. 

Statistics compiled by those in close touch with the 
whisky trade in Kentucky indicate that the production 
for the fiscal year ending June 30 will be 42,750,000 
gallons. ‘This is a big increase over the preceding year, 
when the production was about 36,000,000 gallons, and 
means that the coopers had to supply about 150,000 
more barrels for the trade than during the year before. 
As a result the cooperage business is at present in excel- 
lent shape. Oil packages are in good demand just now, 
and some advances have been made in the price of oil 
stock. In some of the producing districts lack of water 
and labor has tied up manufacturing operations. 

John B. Lewis has organized the Kentucky Stave Com- 
pany, at Harlan, Ky. The company will erect a large 
mill near Baxter. 

The planing mill of the W. K. Hall Lumber Company, 
at Fulton, Ky., recently reported burned, will be rebuilt. 
The building will be of brick and will cost $10,000. A 
large amount of equipment will be installed. 

T. ©. Fuller, of Booneville, Ky., has disposed of a 
large iract of timber land to Detroit parties for a price 
reported to be about $150,000. The land is along the 
extension of the Lexington & Eastern. 

The Ford Lumber Company, it is reported, has leased 
timberland near the mouth of Mason ereck, near Hazard, 
Ky., and will erect a large saw mill in the near future. 

A small blaze in the stables of the E. lL. Davis Lumber 
Company, at Fourth and K streets, caused some excite- 
ment but little damage. A switch engine in a neighbor- 
ing yard helped put out the fire. Claude M. Sears, of 
the Davis company, is in New York. ; 

The Rose Run Iron Company, of Olympia, Ky., is 
building three miles of railroad into its timber, and an 
uptodate mill is being erected at Oremine, Ky., which is 
the end of the standard gage road from this place. The 
concern has 4,000 acres of the finest white and red oak 
in the South. It will eut quartered and special bill stock 

principally. Clyde Young, a well known lumberman of 
Olympia, is general manager of the lumber department 
of the company. 





FROM THE BUCKEYE STATE CAPITAL. 


Demand for Yellow Pine and Hardwoods Active— 
Building in Excellent Condition—Salesmen Report 
Favorable Outlook. 


CoLuMBus, On10, June 12.—While business in general 
has been slow, the lumber trade has not suffered to the 
extent of other lines of industrial activity. Notwith- 
standing the slump in some departments there has been 
a good demand for both yellow pine and hardwoods. 
Tnereased activity is shown in building. A large num- 
ber of homes and apartments are projected and the 


indications are good for an active season. Figuring on 
materials is now the order of the day among con- 
tractors, and it is believed the record of building in 
1911 will equal that of last year. 

W. Granville Taylor, of the W. M. Ritter Lumber 
Company, says orders are coming in steadily from the 
entire territory covered by the sales force of the com- 
pany. He says the higher grades are in best demand, 
although the movement in the lower grades is good. The 
demand is especially good for chestnut and poplar, which 
are selling well. Factories are buying some stocks and 
an improvement is noted in that direction. F. B. 
Pryor, western sales manager, and G. V. Patterson, 
eastern sales manager of this company, were at the office 
June 10 in consultation with R. W. Horton, central sales 
manager, Every section of the country is showing up 
fair and all three sales managers believe that the out- 
look is promising. R. W. Horton returned recently from 
an extended business trip through a portion of Canada. 

H. W. Putnam, president of the General Lumber Com- 
pany, says the mill of the company at Ashland, Ky., will 
be placed in operation in a few days. The company has 
rafted a fine lot of logs from its tract on the Big Sandy 
and another large raft will be started soon. The com- 
pany reports a steady demand for hardwoods with prices 
remaining firm in every particular. 

J. K. Sowers, of the Sowers-Leach Lumber Company, 
left early in the week on a business trip to New Phila- 
delphia and Canal Dover. The company reports an 
increase in orders for yellow pine and hardwoods. 

W. W. Reilley, of W. W. Reilley & Bro., wholesalers 
of Buffalo, N. Y., was a caller upon Columbus jobbers 
recently. 

M. A. Hayward, of M. A. Hayward &. Son, reports a 
good demand for oak flooring and prices continuing 
firm. There is an especially good demand for the bet- 
ter grades of flooring. Mr. Hayward returned from a 
business trip to Cincinnati a few days ago. 

L, A. Brasher, of the H. D. Brasher Lumber Com- 
pany, says business is picking up considerably in every 
line of yellow pine. There is a fair demand for special 
bills, while more activity is developing in the shingle 
trade. Quotations are firm in every particular. 

W. I. Barr, of the Barr-Holoday Lumber Company, 
Greenfield, recently closed a deal for the sale of 1,500,000 
feet of lumber to one firm in Chicago. 

C. T. Nelson, of the C. T. Nelson Column Company, 
reports fair trade and prices strong. He says the fac- 
tory is being operated continuously. 

L. B. Schneider, of the John R. Gobey Lumber Com- 
pany, says trade in yellow pine, poplar and cypress is 
improving. He says the yardmen are buying more freely. 
John R. Gobey, head of the company, was called to 
northern Ohio on business recently. 

H. R. Allen, of the H. R. Allen Company, went to 
Cincinnati on business early in the week. 





IN NORTHEASTERN TENNESSEE. 


Recently Purchased Timber Tracts in Process of De- 
velopment—Trade in General Seasonable—Outlook 
for Fall Trade Satisfactory. 


BRISTOL, VA.-TENN., June 13.—The Kingwood Lumber 
Company, of Kingwood, W. Va., has bought several 
thousand acres of land in West Virginia. The com- 
pany will remove its band mill from Caddell, W. Va., 
to the tract and will build a railroad to the site. De- 
velopment of the timber will begin at once. 

The Kendall Lumber Company, of Pittsburg, Pa., 
has bought a large tract of virgin timber in Mongolia 
and adjoining counties, West Virginia. The company 
will construct a railroad and will, it is said, shortly 
begin operations. ; 

Bristol lumbermen report continued dullness in trade 
and say that they do not expect any considerable 


recovery for some weeks, though the outlook is fairly |- 


satisfactory. Business is being done on a narrow 
margin and complaint is made that too much stock 
must be handled without profit. 

The Whiting Manufacturing Company soon will 
have in operation another band mill near Judson, 
N. C., where its operations are already turning out 
about 2,000,000 feet of stock a month. The company 
closed down its band mill at Abingdon to move it to 
North Carolina. The planing mill at Abingdon is 
being run full time and there is considerable stock 
on the yard, so that it will not be shut down soon. 

The Pittsburg Lumber Company soon will be ready 
for operation at Hampton, Tenn., where the company 
is putting in a band mill. A railroad is building 
and the company soon will have out enough logs to sup 
ply the mill. A large force of men is employed in 
erecting the mill. 

Wilson -Bros. Lumber Company, of Pittsburg, is 
preparing to install a mill to develop a tract of tim- 
ber on Cranberry river, in West Virginia. 

R. W. Cox, of Wood, Scott county, Virginia, was in 
Bristol this week in pursuance of his plans for the 
immediate erection of a band mill in western North 
Carolina. Mr. Cox recently acquired a large area 
of timber and expects to be cutting upon it soon. 

The Lynchburg Lumber Company, mentioned in last 
week’s issue of the AMERICAN LUMBERMAN, has re- 
ceived a charter of incorporation with a capital stock 
of $50,000. R. H. Angel is president; A. L. Sibert, 
vice president, and W. F. Whately, secretary and 
treasurer. : 

J. A. Wilkinson reports a fair volume of business 
and a satisfactory outlook for trade. Mr. Wilkinson’s 
mills are busy and he is shipping out a considerable 
amount of stock for export and domestic orders. 

Southwest Virginia coal operators expect to open 
up extensive coal trade with France. C. W. Bondurant, 
of the Bondurant Coal & Coke Company, of Lea 











county, who was in Bristol this week, stated that he 


Green Bay, Wis. 
FOSTER-LATIMER LUMBER CO., 
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Authorities 
Say? 


BIRCH of 


The American commerce is 
Betula lenta, often designated as ‘‘ Cherry 
Birch’’ or ‘‘ Black Bireh.’’ The writers quot- 
ed are recognized authorities: 


JULIA ELLEN ROGERS in “The Tree Book”’— 

“The wood of cherry BIRCH is stained to Iiml- 
tate mahogany and cherry. This is a pity, for it 
has character of its own and beauty that deserves 
recognition.” 


HERBERT STONE, F. L. 8., 
Commerce” 
“Good for 

worked. .. . 


in “The Timbers of 


turnery. .. . Compact... . Easily 
Sometimes Trandsomely figured.” 


J. R. BATERDEN, in “TIMBER’— 

“A wood of beautiful reddish or yellowish brown 
and much of it nicely figured; is straight in grain, 
hard and durable, takes a fine polish, and is large- 
ly used for furniture and cabinet work, for which 
yurpose it is sometimes stained to imitate ma- 
hogany, and this is not easily detected if well 
done.” 


ROMEYN BECK HOUGH, “Handbook of the Trees 
of the Northern States and Canada”’— 

“The wood is heavy, hard and strong... and 
is valued in the manufacture of furniture, agricul- 
tural implements and general woodenware.” 
ENCYCLOPEDIA AMBRICANA- 

“Yields valuable timber used in making furni- 
ture ete., being tough, fine grained and taking on a 
good polish.” 

NELSON'S ENCYCLOPEDIA 

“Very valuable for cabinet 
turnery.” 


AMERICANIZED 
NICA 


work, furniture, 


ENCYCLOPEDIA BRITAN- 
“It is a wood most extensively used for furni- 

ture and for carriage building, being tough in tex- 

ture and bearing shocks well, while much of it has 

a handsome grain, and it is susceptible of a fine 

polish.” 

reliable, but it 


This information is hardly 


goes far enough. It does not tell you one 
fact: THAT BIRCH IS THE LEADING 
AMERICAN FANCY HARDWOOD. 

LET US TELL YOU MORE ABOUT IT. 





NORTH WESTERN LUMBER CO 
Eau Claire, Wis. = 


RIB LAKE LUMBER CO., 
Rib Lake, Wis. 


WILLOW RIVER LUMBER CO., 
New Richmond, Wis. 


1. STEPHENSON CO., 
Wells, Mich, 


SAWYER-GOODMAN CoO., 
Marinette, Wis. 


FLANNER-STEGER LAND & LUMBER CO., 
Chicago, Ill. 


GOODMAN LUMBER CO., 
Goodman, Wis. 


BUSWELL LBR. & MFG. CO., 
Wausau, Wis. 


JOHN OELHAFEN, 
Tomahawk, Wis. 


DIAMOND LUMBER CO. 


Mellen, Wis. 
Cc. A. GOODYEAR LUMBER CO., 
Tomah, Wis. 


GREENWOOD LUMBER CO., 
Ontonagon, Mich. 


HOLT LUMBER CO., 
Oconto, Wis. 
G. W. JONES LUMBER CO., 
} Appleton, Wis. 
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E.. V. Babcock & Co. 


PITTSBURGH, PA., U.S.A. 


Ix12 No. 2 
4 HEMLOCK BOARDS ¢ 


ROUGH OR DRESSED 
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Good Stock 
Is Easy to Sell 


It talks for itself. Another 
advantage —it brings your 
customers back when again 








in need, Convince yourself of this—try our 


MICHIGAN 
MAPLE FLOORING 


We have well assorted stocks and can ship at a 
moment’s notice 13-16—1 1-16, in car load lots. 


Wire, Write or 'Phone Us 


BEMIS & VOSBURGH 


Farmers’ Bank Bidg., PITTSBURG, PA. 
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REMEMBER 





Yellow Pine 





We Baie . _— for és B’ 9 RIFT 


OUR LONG SUIT. 





BREiTwitser & WiLson Co., 


PITTSBURG, PA. 








I. W. SEMANS T, B,. PALMER 


Palmer & Semans Lumber Co. 


ALL THICKNESSES 


SOUND WORMY CHESTNUT 





DRY 


Oliver Bldg., Pittsburg, Pa. 


SALES OFFICE: BRANCH OFFICE: 
801 Crozer Bldg., Philadelphia, Pa. 
I, F. BALSLEY, Manager of Sales, 














Wholesale Lumber 


Office, 911 Oliver Building, 
PITTSBURGH, PA. 


Send us your orders and inquiries. 











J. C. Donges Lbr. Co. || W- VA. SPRUCE, HEMLOCK 
AND HARDWOODS. 


NORTH CAROLINA AND 
VA. YELLOW PINE. 








[MEAD & SPEER CO. 


Manufacturers and Wholesalers 
Pine and Hardwood Lumber 
Specialties: Poplar, Oak & Chestnut. Mills at Jennings, W. Va. 


PITTSBURGH, 
PENNSYLVANIA 





W. E. TERHUNE LUMBER CO. 
PITTSBURG, PA. 


Will appreciate your stock 
vale Mm leliel deat balelar 








had just exported thirty cars of coal to Paris, and if 
this gives satisfaction he expects to receive a heavy 
business. 

Fred K. Paxton has returned from a trip in the 
interest of the Paxton Lumber Company. The com- 
pany reports business fair and the outlook for trade 
somewhat better. ° 

The Champion Lumber Company is going forward 
with the development of a large area of timber land 
near Canton, N. C. The company will install band 
mills and soon will be shipping stock. 

The Clinchfield territory, for the development of 
which the Carolina, Clinchfield & Ohio railroad was 
constructed, is being operated on a large scale, several 
solid trainloads of coal being shipped daily. 





WEST VIRGINIA NOTES. 


CHARLESTON, W. VaA., June 15.—While trade in some 
respects is said to be dull there has been no change 
in prices, and reports from the mills are to the effect 
that there is no material increase in the stock in the 
yards. The West Virginia Timber Company reports 
that more than 2,000,000 feet, mostly boards, were 
shipped from its mill at Vaughan last month, and 
but little over half of that amount was cut during 
the month. It is also reported that the stock in 
the yards at Clothier, the Boone Timber Company’s 
mill, is not very large, such as would be the case if 
the demand had not been good. ; 

Charles O. Weimer, representing the Kendall Lumber 
Company, of Pittsburgh, Pa., formerly connected with 
the Crescent Lumber Company, of that city, has been 
in this city several days. The mills of the Kendall 
company are located at Kendall and Crellin, Maryland. 

George Breece, of the West Virginia Timber and 
other companies, is in Chicago on business matters. 

The Stroh-Steel Hardening Process Company, of 
Pittsburgh, Va., bas been chartered in this state with 
an authorized capital of $280,000, for the purpose of 
treating iron, steel, wood and other materials * and 
metals with a process for hardening them. The incor- 
porators are W. Y. Stroh, James R. Kyre, F. G. Wil- 
helm, W. I. Schatz and J. H. Henderson, all Pitts- 
burgers, 

The Interior & West Virginia Railroad Company 
has been taken over by the Big Stony Railway Com- 
pany, the deed for which has been recorded in the 
oflice of the secretary of state. The road extends from 
the headwaters of Potts creek in Monroe county, West 
Virginia, to a point in Giles county, Virginia, and is 
about seventeen and one-half miles long. 

lor the purpose of drilline for oil and gas and deal- 
ing in coal and timber lands the Bobtown Oil & 
Gas Company, of Morgantown, W. Va., has been char- 
tered with an authorized capital of $15,000. The in- 
corporators, mostly Morgantown bankers, are J. H. 
McGrew, J. C. Pickenpaugh and L. S. Brock, of 
Morgantown; Morton Van Voorhis, of Van Voorhis, 
Pa., and T. J. MeClernan, of Dunkard, Pa. 





A HARDWOOD CENTER OF MICHIGAN. 


Chair Manufacturing Company Incorporated—Tight 
Barrel Plant Begins Operations—Express Rates to 
be Filed in Accordance with State Law. 


CADILLAC, Micu., June 12.—Mr. and Mrs. Fred A. 
Diggins, of this city, have just returned from Detroit, 
where they attended the commencement exercises of the 
Leggatt School, their daughter Helen being one of the 
graduates. i 

L. Van Meter, superintendent of the A. L. Dennis 
Salt & Lumber Company’s mills at Dighton, Mich., and 
family have removed to their former home at Dighton. 
They moved to Cadillae several years ago to give their 
children the benefit of the publie schools. 

A. F. Anderson, lumberman of this city, will in a 
short time retire from active business for at least one 
year, and spend the greater part of his time in the 
West, where he has large timber interests. It will be a 
year before the timber which he recently bought from the 
Ward Estate will be ready to haul out and Mr. Anderson 
will take advantage of this to have a rest. 

Local market conditions are fully as good covering 
hardwoods as they were thirty days ago, and from what 
can be learned are better than at many points in the 
state. Stocks of maple are light even in No. 3 common, 
and the trade in hemlock and lath has been exceptionally 


good. 

The Grand Rapids & Indiana Railway Company has 
placed a ‘‘pick-up’’ log train on its line with a train 
crew and the whole outfit is known as the ‘‘ pick-up log 
train.’’ Usually from twenty to twenty-five cars of logs 
are gathered in this manner, most of them belonging at 
Cadillac. These logs have accumulated along the right 
of way by falling off the log trains during the winter 
and summer months. 

The Cadillac Chair Company is a new concern to be 
located in this city. The $100,000 stock necessary to 
secure this factory has been subscribed and it is expected 
that before January 1, 1912, the plant will be running. 
It is estimated that $60,000 will build and equip the 
plant, the remaining $40,000 will be working capital. 
At least 125 men will be required to run the plant, and 
the fact that practically every dollar invested was raised 
in Cadillae will insure the interest of citizens of this 
place in the new industry. The following directors were 
elected at an informal meeting: D. B. Kelly, John P. 
Wilcox, W. L. Saunders, F. O. Gaffney, C. T. Mitchell, 
Walter Kysor, W. 8. Williams, Joseph Murphy and J. N. 
Perkins, all of Cadillac. D. B. Kelly is expected to 
become president of the company. 

D. H. Day, of Glen Haven, Mich., lumberman, farmer, 
mill, railroad and steamboat owner, will entertain the 
Western Michigan Development Bureau at his farm 


June 14. A number of prominent speakers have heen 
secured and extensive arrangements have been made for 
the entertainment of the guests. Mr. Day never doeg 
anything by halves and an especially good time and 
profitable instruction is insured all those attending this 
meeting. 
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QUEEN CITY TRADE FEATURES. 


Possibilities of River Cargo Traffic in Lumber Exem- 
plified by Enterprising Concern—Southern Hard- 
woods to Enter California Field. 

CINCINNATI, Onl10, June 12.—The barge of ‘‘gum’? 
received by the Kentucky Lumber Company from its mill 
in Greenville, Miss., has caused a good deal of comment 
among the hardwood men, and has awakened the talk 
about the ‘‘9-foot’’ stage in the Ohio river, when it will 
be possible all the year round to bring lumber to Cin- 
cinnati by this method and at a great saving in freight. 
““Tt would take sixty-seven cars to haul that amount of 
lumber by rail,’’ said a prominent local dealer on read- 
ing the item in the AMERICAN LUMBERMAN regarding the 
enterprise of the Kentucky Lumber Company. The new 
Tensas River Lumber Company is preparing to bring 
the product of its mill in Louisiana to this and other 
river town markets by barge. The company will build 
its towboats and use its own barges. 

Duhimeier Bros. will extend their field of operations 
and are opening a branch in Los Angeles, Cal., where 
they will handle hardwoods, veneers ete. Charles Duhl- 
meier will have charge of the Los Angeles house and 
William DuhImeier will remain in Cincinnati. They will 
be pioneers in selling southern hardwoods in that terri- 
tory as a branch house. The change was brought about 
through the failing health of Mrs. Charles Duhlmeier, 
a year ago, and Charles accompanied her to Los Angeles, 
where she has been enjoying better health. During his 
sojourn in Los Angeles Charles became impressed with 
the business opportunities in the hardwood line, and on 
returning to Cincinnati arranged to extend the business 
so as to have permanent headquarters in Los Angeles. 

W. Thompson, secretary of the W. E. Heyser Lumber 
Company, says that business in poplar is not all that 
might be expected, especially wide poplar for the auto- 
mobile trade. The company will occupy its offices at the 
new plant on Spring Grove avenue as soon as the build- 
ings are completed. 

W. A. Bennett, of Bennett & Witte, while admitting 
that business is slow, says he is firm in his belief that 
the coming fall will make up for lost time and that 
business will boom. * 





IN THE SHADOW OF OLD LOOKOUT. 


Sales Holding Up Well to Season’s Average—Mills’ 
Production Normal— Transfers of Large Timber 
Tracts Made. 


CHATTANOOGA, TENN., June 13.—Local mills are run- 
ning regularly and are having about the usual cut for 
summer time. Sales are holding up well on poplar, oak 
and chestnut, though panel poplar is not so active. A 
number of transactions in timber are reported in this 
section, 

The McLean Lumber Company, of Chattanooga, is 
replacing its destroyed plant with a band mill of steel 
and concrete construction. The transmission floor will 
be 40x140 feet and will contain two large engines. The 
second story will contain the large 8-foot band mill, 
which weighs about 35,000 pounds. The contract for the 
steel work has been let to the Converse Bridge Company, 
of Chattanooga. The machinery equipment will be fur- 
nished by the Chattanooga Machinery Company. P. F. 
Fitzgibbons, general manager, will supervise the installa- 
tion. His company is operating five band mills in the 
South. 

Capt. T. F. Peck, of Etowah, Tenn., has taken charge 
of the oftice of commissioner of agriculture under Gov- 
ernor B. W. Hooper. This office has much to do with 
keeping records on the timber, mineral and road Gevelop- 
ment of the state. 

The interests represented in the Cherokee Manufactur- 
ing Company, of Maryville, Tenn., through Ludwig 
Pflanze have acquired a saw mill and 2,500 acres of land 
in the best timber section of the Appalachians. Included 
in this tract and only nine miles from Maryville 1s 
Montvale Springs. 

W. A. Dolph, lately connected with the sales depart- 
ment of the J. M. Card Lumber Company, of Chat- 
tanooga, has returned to Memphis and opened an office 
on his own account. Several years ago he was connecte4 
with the old firm of I. M. Darnell & Sons Company ant 
is well known in the lumber trade. 

G. I. Frazier & Co., of Nashville, have bought 15,000 
more acres of timber in Mation, Grundy and Sequatehie 
counties and will work the staves, lumber and tie business 
therefrom. 


WESTERN FLORIDA TRADE. 


PENSACOLA, FiA., June 13.—What probably will prove 
to be a record movement of lumber and timber from 4 
Gulf port for one month will go out from Pensacola 
during June, it being estimated that more than 60,000, 
000 feet will be moved to foreign countries. In addition 
to the fleet of vessels now loading, forty-five steamers 
and twenty-five sailing vessels are under charter to load 
during the remainder of this month, and the next two 
wecks will witness the greatest activity in handling lum 
ber and timber that has been experienced in many yea-¢. 

Export business continues very good, especially from 
South American countries, which are in the market now 
to a considerable extent. The volume of inquiries to 
come from there are heavier than known in a year OF 
more. The European market is not so good, but indica 
tions are that it will improve in the near future. 
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L THE KEYSTONE STATE 


QUAKER CITY NEWS. 








Conditions and Prospects Satisfactory—Competition 
of Steel and Concrete Noted in Shortage of Timber 
Orders—Increase in Exports. 


PHILADELPHIA, Pa., June 12.—With few exceptions, 
the reports for the last week were that the lumber busi- 
ness had been satisfactory and that prospects are good. 
A more geueral feeling of optimism is noticeable than 
for the last few weeks. The volume of business is es- 
timated as normal or better, with the unusual condition 
that it seems to be divided pretty evenly among the 
whole trade, instead of a few concerns doing the hulk 
of the business as often has been the case. 

Hardwoods are holding their own, with plain oak in 
good demand, price stiff, and not enough in sight. Birch, 
beech, maple ard common and better chestnut are in good 
demand, with prices firm. Quartered oak seems to be 
plentiful, and is not so firm in price. Yellow pine con- 
tinues to move along evenly. The inroads of steel and 
concrete are shown by thé absence of activity in tim- 
bers that would have been noticeable a few years ago 
with as much factory building as is going on now. Roof- 
ers, box and low grade flooring in yellow and North 
Carolina pine are still at somewhat of a premium for 
prompt shipment. Spruce and cypress are inactive, 
prices on the former being a little weak. Hemlock is 
scarce, and while prices are erratic a conviction seems 
to be growing that the basie price will advance during 
the rest of the year. 

The stock market has been active and prices have been 
high, with speculation a strong feature 

Building operations are keeping up in a very satisfac- 
tory manner for the time of the year, when the spring 
rush is supposed to be over. During the last week 203 
permits were issued, covering 552 operations, with a 
total value of $1,327,965, practically all for dwellings. 

A report of the statistician of the commissionefs of 

navigation shows a very satisfactory increase in imports 
through this port. The total number of vessels which 
arrived in May was 568, with a tonnage of 911,827. 
In the number of arrivals alone during May a gain of 
twenty vessels, with an aggregate tonnage of 27,737, was 
made over April. Of the 568 vessels that arrived 140 
were from foreign and 428 from coastwise ports. 
‘ In lumber receipts the gain over April was 1,183,184 
feet; the total receipts being 21,516,300 feet. Twenty- 
one steamships arrived from foreign ports, with 123,594 
tons of iron ore, and 12 steamships, with 815,231 bags 
of sugar. From the West Indies came 629,139 bunches 
of bananas and 2,300,000 gallons of molasses. 

The service of the Lloyd Sabaudo line will be inau- 
gurated with the steamship TJomasso di Savoia, which 
will sail June 30 for the Mediterranean, via New York. 
A fortnightly service will be maintained for the present. 
The North German Lloyd line’s service to the Mediter- 
ranean will be established in the autumn by the twin- 
screw steamships Princess Irene and Koenig Albert, 
which are now trading between New York and ports 
in Italy. 

Coasting trade shows an improvement. The Phila- 
delphia and Savannah service of the Merchants’ & 
Miners’ Transportation Company has been increased from 
two to three sailings a week, together with a direct 
service to Jacksonville from Philadelphia. The Phila- 
delphia & Gulf line has added Charleston as a port of 
call on the way to and from New Orleans. 

Philadelphia was well represented at the lumbermen’s 
golf tournament at Scarsdale, N. Y., and some of them 
carried off honors. The team selected to represent this 
city was composed of E. F. Henson, Horace A. Smed- 
ley, of Smedley & Mehl; R. Wyeth Wistar, of Wistar, 
Underhill & Cc., and Frank Schofield, of Schofield Bros. 
Other lumbermen golfers from this city who attended 
were Joseph Janney, Horace Burton, of E. F. Henson; 
H. R. Fry, Elmer Troth, of J. S. Kent Company; Charles 
J. Coppock, of the Coppock-Warner Company; Horace 
Hazard, Horace A. Reeves, of R. B. Wheeler & Co.; 
Samuel Mason, of the Otter Creek Boom & Lumber 
Company; Henry W. Smedley, of Smedley Bros., and 
B. Frank Buck, of the Estate of Daniel Buck. 

Owen M. Bruner has just returned from a tarpon fish- 
ing trip in the vicinity of Fort Arkansas, Tex., in com- 
pany with Samuel Shoemaker, a well known builder, and 
L. J. Carroll, brick manufacturer. The party was very 
successful, Mr. Shoemaker landing on light tackle a 
beauty that measured six feet three and three-quarters 
inches. This won him a gold button in the tournament, 
and is apt to stand as the season’s record, as only two 
larger fish have been caught on light tackle in four yeurs. 
Mr. Bruner won a silver medal awarded for landing a 
fish over four feet six on light tackle; his best catch 
measuring five feet seven inches, and weighing about 
120 pounds. The party landed thirteen in all, and pro- 
claim it as the royal sport. They returned by boat from 
New Orleans to New York, accompanied by Mr. Parker, 
of R. B. Rayner & Co. 

George W. Gormley, owner of the tug Helen, is so- 
licitous about a raft of lumber which his tug towed to 
Vine street wharf, Camden, instead of Vine street wharf, 
Philadelphia. The lumber disappeared soon after being 
landed in Camden, but where it drifted to Mr. Gormley 
is unable to ascertain. 

Thomas J. Talley’s Sons report the receipt of a fine 
raft of 500 piling, of 60- to 80-foot lengths. 

J. Walter Keely, superintendent of the William M. 
Lloyd Company’s wharves, has just returned from a 
trip through some of the southern states by automobile, 
having visited Antietam and Gettysburg. The Lloyd 
company reports having closed contracts for Philadelphia 


and vicinity for beaver boards, Nashville Hardwood 
Flooring Company’s quartered red and white oak floor- 
ing, and for H. B. Short’s shingles, formerly handled 
by the retiring firm of Henry C. Patterson & Co. 

F. J. Cronin, who was associated with the old Rum- 
barger Lumber Company for a number of years, then 
with the Yellow Poplar Lumber Company, of Coal Grove, 
Ohio, and later in business for himself at Utica, N. Y., 
has become associated with the John J. Rumbarger Lum- 
ber Company, selling hardwoods, spruce and hemlock. 

The Hindle Lumber Company was much gratified at 
being recently awarded a blue ribbon each for a double 
team and a single team and an additional red ribbon for 
a single team in the Philadelphia work horse parade. 
The parade was the largest ever held for work horses and 
teams in the city, and all the leading business houses 
had displays. 





SMOKY CITY TRADE NEWS. 


General Dullness Affects Lumber Trade, But Active 
Solicitation Shows Good Results—Millmen Express 
Hopeful Views of Early Future. 


PiTTsBuRGH, Pa., June 12.—‘‘It is only when you dig 
hard for new business that you get it in this section of 
the country,’’ was the statement made by a representa- 
tive of a leading company in Pittsburg last week 
in sizing up business conditions and generally it is as- 
sented to by others. The fact that business is hard to 
get, and must be worked for, has started up a lot more 
energy in the lumber trade. The results have been sur- 
prising, for some fairly good orders were captured, 
averaging from a million feet down. Industrial expan- 
sion is not yet in evidence and this portion of the trade 
is still absent. Building operations are gaining ground 
slowly but surely. A waiting, expectant attitude is in 
evidence everywhere. - 

The Forest Lumber Company takes a very optimistic 
view of the situation. Mr. Adams, of this company, sees 
little to complain of and while admitting that there is 
not the volume of business that one would like to see 
at this season, he believes that there is a fair amount 
possible with some active hustling. F. X. Diebold, of 
this company, has gone to Philadelphia, accompanied 
by Mr. Levy, manager of the Philadelphia office, to look 
after matters in the East. They are also making a tour 
of West Virginia mills before going east. 

President W. D. Johnston, of the American Lumber & 
Manufacturing Company, said that while business is not 
what it should be, there is no use in fretting and worry- 
ing about it. He thinks, too, that the manufacturers 
should get a hustle on them and put ginger in their 
movements. The American company the last week cap- 
tured one order for a million feet of good lumber and 
one for 100 cars of box and crating stock. Prices 
remain firm and unchanged. 

President J. L. Kendall, of the Kendall Lumber Com- 
pany, who has been in the Northwest looking after 
property of the company, has returned. Secretary J. 
H. Henderson, of this company, reports a dullness but 
good mill operations and a fair amount of business se- 
cured when sought with real earnestness. 

The Morlan-Ricks-Hughes Company reports the trend 
of new business slower than a week ago but with everyone 
hustling; a nice lot of trade is being taken. Mr. Ricks 
is in upper Ohio on a business trip and Mr. Hughes is 
making a flying trip up the Allegheny valley. Mr. Mor- 
lan is expecting to make a run to West Virginia the 
latter part of this week to look after mill operations. 

The Willson Bros. Lumber Company reports a fair 
amount of new business moving, but disappointing in 
volume. Prices hold firm and give confidence as to the 
future. 

J. C. Donges, of the J. C. Donges Lumber Company, 
reports a quieter period the last week in new business 
but a firmness of prices in all lines. 

The Breitwieser Wilson Company noted improvement 
in trade the last week, with increasing orders, and if 
the present status continues a good record will be made 
for the year. Particular interest and buying actively 
are noted in lath, with an especially active call for hem 
lock and white pine lath. The sash and door trade is 
reported still quiet throughout the Pittsburgh district. 

The Allegheny Lumber Company reports a fair volume 
of business but is finding a softening of prices to such 
an extent that there is not much satisfaction in doing 
business. Inquiries, however, are more active and the 
outlook is improving for the last half of the year. 





LAKE ERIE PORTS 











FROM -WESTERN NEW YORK. 


Business Fair When Actively Sought—Building Per- 
mits Issued Indicate Promising Construction Trade 
—Western Woods Making Headway. 

BurFraLo, N. Y., June 14.—While there is no great 
amount of improvement in the lumber trade, some dealers 
state that they have been doing a little better business of 
late. They find that by working hard for business they 
can get a fair amount. For all this there are some who 
think that trade is not improving as a whole and are 
reporting that prices are cut more or less. 

Building permits for last week make a creditable 
showing, which indicates that the city is going ahead in 
a building way. The total costs amount to $233,000, 
there being seventy-eight permits with forty-one frame 
dwellings. Plans for future building run up to about 
$800,000, including a 10-story warehouse for the Larkin 
Company, as well as other proposed factory struc- 
tures. Indications are that the strike of the planing mill 























Wa PITTSBURG “Qe 
FOR SALE: ®£2.6u™ 


32 M ft. 1x13 to 17 1st & 2nds & Wagon Box. 
255 “ ix 6to12 Ist & 2nds. 
487 “ 1x 4” & up No. 1 Common. 


BAY POPLAR. 
10 M ft. 1x13 to 17 1st & 2nds. 
716 “ ix 6to 12 Ist & 2nds, 
237 “ ix 4&Up No. 1 Common. 
All the above is band sawn and trimmed. lengths piled 
separately and is thoroughly dry and straight. Will make low 


prices for quick shipment. The above is piled at Ayden, N.C. 
rate to Norfolk 8 cents. 











| a ican Lumber & Mfg. Co. 


PITTSBURG, PA. a 








YELLOW PINE 










Manufacturers of 
Lumber — Timber — Ties 


Let Us Quote You Prices 


THE GERMAIN COMPANY 
PITTSBURG, PA. 








WE HAVE FOR SALE 


200,000'—2x6-8-10 and 12" 
Sound Square Edge Bill Oak. 


Write for prices 


Morlan - Ricks - Hughes Co. 


Morlan Mfg.Co. PITTSBURG, PA. Fort Pitt Lbr. Co, 








Allegheny Lumber Company 


Manafacturers and Wholesalers 


WHITE and YELLOW PINE, HEMLOCK 
WEST VA. SPRUCE and HARDWOODS 


PITTSBURG, PA. 








Write for quotations. 














We Want Prices on 


Boxing Lumber in all kinds 
of Woods also Hardwood 
Pi : Mine Material. 


Send us Stock Lists and Prices 














McFEELY BROS. 


STEUBENVILLE, OHIO. 
Manufacturers of 


Stock Stair Work 


NEWELS, RAIL AND BALUSTERS 
in Oak and Yellow Pine. 











This Y. P. Newel 


$2.50 


For Oak add 25 cepts. 6 in. shaft, 
21 in. base. Packed two to crate, 
one in crate add 10 cents. 

Freight allowed up to 25 cents per 
100 Ibs. on shipments of six or more. 

Booklet showing other designs of 
Newels, also Rail and Baluster designs 
sent upon request. 
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Ask Us For... 


Spruce, White Pine, Hemlock, 
N. C. Pine, Red and White 
Cedar, Fir and Y. P. Timbers. 


Peale-Coryell Lumber Co. 
pore Sie fat 
Herald Bidg., fax, N.S. 


Firemen’s Insurance Bdlg., 


NEWARK, N. J. 
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The Floyd-Olmstead Company 


Bulletin Building, 
y PHILADELPHIA, PA. 


14 cars - - -~ 4-4 Saps Poplar. 
4% car + - 4-41 and 2 Poplar. 
125,000 ft. 4-4 No. 2 Common Poplar. 
233,000 ft. 4-4 No. 3 Common Poplar. 
2 cars 4-4 Common and Better Chestnut. 
lear - 4-4 No. 1 Common Chestnut. 
lear - 4-4 1 and 2 S. W. Chestnut. 
2 cars - 4-4 Com. and Bet. Qtd. Oak. ‘i 











SELLING AGENTS 














JOHNSON CITY, TENN. 
coc 300¢ 





— 











WHITE LUMBER COMPANY 
(7 


i We are in the market for 


4x6-16, 6x8-16, 3x 10-16 
HARDWOOD SKIDDING LUMBER 


for delivery on the Lehigh Valley Railroad or 
Central Railroad of N. J. at Bethlehem, Pa. 


If you manufacture this stock, let us hear from you. 


oe E. COALE LUMBER CO. 
& 


Franklin Bank Building, PHILADELPHIA, PA. J 

















We Want to Sell 


2 to3 Cars 8-4 


No. 1 Common Chestnut Bone Dry. 
Good Lengths and Widths. 
SPECIAL PRICE. 


Oisen A. Bruner Cctripany pant 


PHILADELPHIA, PA. 








- 
George Craig & Sens | 
SPRUCE, HEMLOCK 

AND HARDWOODS | 


| Office, " PHILADELPHIA, PA. 3 








The American Lumberman Telecode. 


A systematic and practical arrangement of telegraphic words to 
represent phrases, sentences and each size of each grade of each 
article of lumber manufactured. Adapted toall branches of the 
lumber trade; 412 pages; 6x9 inches; 61,427 words, 

Price, postpaid, $5.00. 


AMERICAN LUMBERMAN, 431 S. Dearborn St., CHICAGO 














operators will not deter builders from going ahead with 
their plans. 

The game of baseball between the Cleveland Lumber- 
men’s Club and the Buffalo Lumber Exchange will be 
played on June 26, down the river. A houseboat and 
yacht have been engaged to take the lumbermen to the 
grounds, starting at the foot of Amherst street at 10:30 
a. m., with luncheon at 12:30. Stops will be made at 
Fagle park and Edgewater. Garage accommodations 
have been engaged for automobiles, which will take the 
lumbermen to the point where boats are taken. The 
game is expected to be productive of some high scores, 
as it will be played with an indoor baseball. 

Palen & Burns report that they are selling a liberal 
amount of red cedar siding. It undersells redwood, but 
has to compete very sharply with some other Pacific 
coast woods us well as white pine. 

Lumbermen find the new automobile clubhouse at Clar- 
ence, recently built by the Buffalo Automobile Club, a 
very convenient and comfortable place to spend their 
leisure, and a good many have recently visited it. The 
clubhouse is very well arranged and uptodate and is 
easily reached. The membership of the club is the 
largest of any local automobile club in the country, 
numbering 2,957 June 1, and having recently been 
largely increased. The only automobile club exceeding it 
is the National organization, the Automobile Club of 
America, 

The David Gilmour Lumber Company’s yard sustained 
some damage by fire on Sunday, but a large loss was 
prevented by the activity of the watchman, who extin- 
guished the flames before they had gained much head- 
way. 





FROM THE FOREST CITY. 


CLEVELAND, OHIO, June 13.—More inquiries are re- 
ported from the wholesale offices and dealers are encour- 
aged by the belief that business will improve. Some 
grades of hardwoods are moving more freely, but yellow 
pine is in moderate demand only. 

The Cleveland Lumber Club held its monthly meeting 
at an outing at Dover Bay park Saturday, June 10. 
About twenty-five of the dealers went out in autos and 
by car and had a pleasant afternoon and evening. Dur- 
ing the afternoon the picked team played an interesting 
game of ball with a team of ‘‘scrubs’’ in practice for 
their game with the Buffalo dealers on June 26. Early 
in the evening a chicken dinner was served and the party 
returned to the city well satisfied with the meeting. 

The Cleveland Builders’ Exchange’s annual outing 
this year will be attended by a number of the local 
lumber dealers and probably will be one of the best 
the exchange ever has had. They will leave Cleveland 
Tuesday, June 27, stopping over in Washington Wednes- 
day and Thursday, in Philadelphia Friday and Atlantic 
City Sunday and Monday. Over 100 have expressed 
their intention of taking the trip. 


THE EMPIRE STATE 


THE METROPOLITAN DISTRICT. 














Situation Takes On a More Hopeful Aspect—Suburban 
Retail Stocks Light, But Orders Placed Are for 
Present Needs Only. 


NEw York, June 12.—Conditions are improving very 
slowly. ‘The situation fundamentally is much better 
and a greater degree of optimism prevails than has 
been noted for several weeks. Here and there inquiries 
and orders show signs of more substantial activity, and, 
while actual orders are still very light, comparison with 
last year indicates considerably more encouragement 
than prevailed at the beginning of the year. There 
seems to be less uncertainty regarding the future, and, 
while prices are more or less irregular, there is less 
inclination to keen competition and price eutting than 
for some time. Stocks among the suburban districts 
are small but ample for current requigements, and 
dealers find they can confidently rely upon mills making 
prompt shipments on needed assortments. As long as 
this condition continues dealers argue that it is not 
necessary to anticipate wants to any great extent. 

Twenty-two permits were issued in Manhattan last 
week at a cost of $2,522,900; forty-four in the Bronx, 
$557,200; 155 in Brooklyn, $1,200,100, and 186 in 
Queens, costing $696,900; making a total of $4,977,100. 

W. M. Beers, Flatiron building, local manager of 
the R. T. Jones Lumber Company, received a call last 
week from R. T. Jones, North Tonawanda, head of the 
firm. Mr. Jones reports a better run of orders than 
has prevailed for some time, although conditions are 
still subject to material improvement. White pine 
stocks are not overabundant and Mr. Jones is of the 
opinion that even a little more activity in the old stand 
will have a substantial effect on prices. 

W. G. Frost, of the newly established Frost & Davis 
Lumber Company, 1 Madison avenue, reports an excel- 
lent run of orders since the organization of the new 
concern. The company continues the old quarters of 
White, Frost & White in the Metropolitan building. 

William Schuette, of William Schuette & Co., Incor- 
porated, 1 Madison avenue, is visiting the northern pine 
mills the stocks of which are handled by the company 
in the metropolitan and eastern market. The company 
reports a better demand for northern pine stocks and 
Manager MeNeill says orders are coming in nicely. 

H. W. Alexander, eastern manager for Mershon, Eddy, 
Parker Company, 1 Madison avenue, reports betterment 
in northern pine conditions. Orders for millwork and 
mixed car orders are more active and inquiries from 
yards indicate more activity than has prevailed for 
some time. 


Builders report that money continues in plentiful 
supply for well considered ventures. Builders and opera- 
tors, however, are not anxious to borrow it and proceed 
with ambitious projects until they understand with more 
clearness the immediate outlook for rapid transit de 
velopment. F 
Turner and I. B. Riley, county judge of Clinton county. 





FROM THE TWO TONAWANDAS. 


Panama Canal Trade in Prospect—Clearances are 
Light—Lumber Tonnage Plentiful and Owners 
Trying to Place Charters. 

NortH TONAWANDA, N. Y., June 13.—That the Pan 
ama canal will be used for the transportation of lum- 
ber from the Pacifie coast to New England is already 
manifesting itself. Local agents of Pacific coast man- 
ufacturers have been requested to ascertain the freight 
rates from Atlantic coast points to various interior 
markets. 

Lumber tonnage on the lakes is reported more plenti 
ful than at any other time this season, due to a slacken- 
ing off in shipments. Only a few weeks ago shippers 
showed considerable concern over getting down stock 
on account of a scarcity of boats, but vessel owners now 
are trying to place charters. 

White, Gratwick & Mitchell are getting forward the 
large block of No. 3 and better white pine purchased 
of Nolan Bros. & Laird, of Duluth, Minn., last winter, 
The stock is being brought down on the steamer Hd 
Smith and barges Iron City and Grace Holland. 

A. fire Friday night did $2,000 damage to the local 
white pine stock of Loveland & Stone, of Cutler, Ont. 

Only 900,000 feet of lumber was cleared from the 
local canal port during the first week of June, as com- 
pared with 5,660,000 feet for the corresponding week of 
last season. 

The steamer Wyoming arrived last week with 1,300,000 
feet of white pine for George C. Meyers, the largest 
cargo of lumber to arrive at the Tonawandas since the 
opening of navigation. 

Franklin A. Hofheins, of the Transfer Lumber & 
Shingle Company, has returned from a trip to the Pacific 
coast, looking after stock in which his company is 
interested. 


NORTH ATLANTIC COAST 


FROM THE NEW JERSEY LUMBER CENTER. 

















Activity in Construction Work Gives New Impetus 
to Lumber Business and Enactment of Building 
Favors Lumber. y 


Newark, N. J., June 13.—Although wet weather has 
prevailed for the most part during the last week, there 
has been marked activity with steady and firm prices 
in the building material field, from the local viewpoint. 
A greater volume of business than for any similar period 
since the beginning of the year has been done at yards 
and mills of this city and vicinity. Construction work 
of all classes is fairly under way and material is needed 
on the ground. There is a heavy demand for hardwoods 
among the wholesalers and manufacturers in anticipation 
of the requirements of the late summer. 

Building permits issued last week called for nearly 
half a million dollars’ worth of work, a considerable 
increase over the previous week, due mostly to the 
fact that one permit called for a $200,000 structure. It 
is a 12-story bank and office building to be erected by 
the National State bank. Newark is twelfth in the list 
of cities in the volume of building and values according 
to the permits issued during May. ‘The total value of 
work during the month was $1,590,000. Increases were 
shown in the reports of the building departments of 
Orange and East Orange and the outlook is declared to 
be extraordinarily bright in both those growing neigh 
bors of Newark. 

Secretary Allen, of the state tenement house board, 
reports the total number of permits issued last week by 
his department to have been thirty-three, representing 
a value of $226,700. This is an increase of sixteen per- 
mits and $87,000 in cost over the previous week. ; 

Frank E. Sheldon, wholesale dealer in lumber, of this 
city, recently removed his busines office and was sur- 
prised to find this move made the basis of a published 
announcement that he had gone out of business. Mr. 
Sheldon assured the correspondent of the AMERICAN 
LUMBERMAN this week that he has every intention of 
remaining in business and, further, has every reason, 
so far as the success of his business operations are con- 
cerned, to do so. 

A vigorous fight was made by an aggressive combina- 
tion of property owners and business men of the two 
principal streets of this city for a repaving with wood 
block. The plan of the Board of. Works has been to 
put down a noiseless and at the same time durable 
pavement on both these streets. The estimated cost 
is much over $1,000,000. There has been the liveliest 
kind of a fight over the question of the kind of pave- 
ment to adopt. The citizens have been strongly in favor 
of the wood block, but the officials have been divided. 
To provide for the city’s share of the cost a bill was 
passed in the recent session of the legislature author!Z- 
ing the city to issue bonds to the amount of $500,000. 
But Governor Wilson put a quietus on the whole fight for 
another year at least by vetoing the bonding bill. ; 

The Manufacturers’ Association of New Jersey 19 
joint conference with the boards of trade of Newark 
and Jersey City, has decided to test the constitutionality 
of the new New Jersey employers’ liability and work- 
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men’s compensation law which will go into effect July 
4. The conference was held in Newark. Former Su- 
preme Court Justice Gilbert Collins informed the con- 
ference that in his judgment there are certain features 
about the new law that are discriminatory to an extent 
that brings the act into contravention with the state con- 
stitution. While Governor Wilson vetoed a bill permit- 
ting the formation of mutual liability companies among 
manufacturers, it is the belief of the manufacturers 
and their counsel that there can be no legal bar to 
entering into some sort of informal agreement. Presi- 


dent J. W. Foster, of Trenton, is to appoint a commit- 
tee of five to confer further with Mr. Collins. 

The governor has signed the bill compelling railroad 
companies to pay their employees twice a month in- 
stead of monthly as heretofore. The law becomes ef- 
fective next month. The railroad companies protested 
strongly but in vain against the signing of the bill. 
The Pennsylvania representative declared the law 
would mean the doubling of the pay foree of the com- 
pany, entailing an additional expense of $27,000 a year. 
The Trainmen’s association argued in favor of the law. 








FROM THE WOLVERINE STATE 








THE SAGINAW VALLEY. 


Canadian Lumber Coming in Freely—Deepening of 
Channel Expedites Cargo Movement—Forest Fire 
Makes Timber Cutting Necessary. 
gay City and Saginaw, Micu., June 13.—Lumber 

is coming along freely from outside sources by water 
this month. During the week the steamer J. P. Don- 
aldson arrived from Cutler, Ont., with 869,041 feet of 
pine lumber consigned to the M. Lamont Estate, of 
say City; and 80,900 feet for the Bay City Box & 
Lumber Company. The barge Laile is in from Duluth 
with 410,000 feet of lumber consigned to the Handy 
Wagon Company, of Saginaw, and the schooner Dayton, 
from Cutler, Ont., with 500,000 feet of pine lumber 
consigned to the Thomas Jackson Company, of Saginaw, 
which concern is engaged largely in the door manu- 
facturing business for export. Owing to the low water 
this vessel was compelled to lighter a portion of its 
cargo at Bay City. 

The appropriation of $686,000 made by Congress for 
giving the channel a uniform depth of seventeen feet 
from Bay City to Saginaw will save lumbermen consider- 
able expense. The work of deepening the channel is in 
progress. ‘I'he steamer Homer Warren from Duluth 
brought 334,000 feet of lumber divided between Bradley, 
Miller & Co., of Bay City, and the Handy Wagon Com 
pany, of Saginaw. The schooner A. Wright is in from St. 
Ignace with 649,000 feet of lumber for Ross & Went- 
worth and others. ‘The steamer Atlantis arrived from 
Cheboygan with 140,000 feet of hardwood lumber for 
W. D. Young & Co., of Bay City. Several cargoes of 
lumber were shipped from Cheboygan last week. The 
steamer Viking loaded at M. D. Olds’ mill wharf and 
the steamer Miami loaded at the Embury-Martin Com- 
pany wharf. ‘Two tugs brought in a raft of 3,000,000 
feet of logs for M. D. Olds from Albany island. 

Owing to fire having injured a quantity of timber in 
Allis township, Presque Isle county, the Lobdel & Chureh- 
iil Company is putting the Onway & North Michigan log- 
ging railroad in shape for active operation and has 100 
men at work putting in new ties. ‘The road is to be ex- 
tended five miles and a half to a body of timber that 
would not have been touched for three years but for the 
fire. This extension will increase the output of the com- 
pany materially. 

At ‘‘T town,’’ a suburb of Grayling, where R. Hanson 
& Sons erected a fine bandsaw mill two years ago, that 
firm is erecting a planing mill to be completed August 1. 
Part of the machinery was bought from the Michelson- 
Hanson Lumber Company plant at Lewiston, dismantled 
last season. 

R. Hanson, of Grayling, sailed today from New York 
for a visit to Denmark, his native land. He was ae- 
companied by his wife and Mr. and Mrs. J. K. Hanson. 
The party will be absent three months. 

Congressman J. W. Fordney arrived at Saginaw Fri- 
day from a short business trip to the Pacific coast, where 
he is largely interested in timber properties. He left 
Sunday for Washington, D. C. He said the lumber 
business in the West is somewhat slow, while prices are 
not satisfactory and operations are limited. These con- 
ditions, however, are not confined to the Coast. 

At Kalamazoo, June 7, Charles E. Mould, jr., son of 
©. Kk. Mould, well known Cheboygan lumberman, was 
united in marriage to Miss Beulah Coon, of Kalamazoo. 

H. Lukes, of Cheboygan, is operating a hoop factory 
at Algonquin, having leased a site from the South Shore 
Railroad Company. He has a large amount of timber 
in that vicinity and expects to increase his plant soon. 

Reports from the Georgian Bay district, where many 
Michigan lumbermen are operating, are to the effect that 
mills are expegiencing no trouble in getting logs as the 
water supply lis been ample. There is an active demand 
for low grade pine lumber for box stuff. A large 
amount of lumber is also being shipped to Michigan, 
Ohio and New York. 

Hardwood trade in the Saginaw valley is reported good 
by manufacturers. Mills are operating steadily and 
still the movement is so large that stocks do ‘not accu- 
a to the extent of checking trade. Prices continue 
irm. 

The steamer Langell Boys and schooner G. K. Jack- 
son have just arrived from Georgian bay with about 
1,000,000 feet of lumber for the Mershon, Eddy, Parker 
Company. The White § Friant and-T. H. Cahoon 
brought 1,000,000 feet for E. Germain. 

Reports from points north of Bay City are that hem- 
lock bark peeling is in progress, but the output will 
not be as large as expected, owing to such a quantity 
of timber having been injured by fire. The price of 
bark is $8.25 to $9 a cord on board cars at shipping 
points on the lines of the Detroit & Mackinae and the 
Michigan Central-Mackinaw division. A eargo of 540 
cords recently reached Alpena from Algoma Mills, Ont., 
the first bark imported from Ontario, and another con- 
signment of 1,000 cords is expected in a few days. 

Charles W. Ward, a descendant of the late David 


Ward, of Pontiac, of a well known lumbering family, 
who is a member of the AuSable Forest Farm Company, 
which is developing 30,000 acres of land as a forest 
reserve on AuSable river, and of which W. B. Mershon 
and Charles H. Davis, Saginaw lumbermen, are mem- 
bers, has made a gift to the state game commission of 
Louisiana of 13,000 acres of marsh land and a consid- 
erable number of acres of higher land bordering on and 
near Vermillion bay, to encourage the propagation of 
game. 

The Industrial Works at Bay City has just completed 
and shipped to the Pennsylvania railroad an electric 
crane, the only one of its kind in the world, and said to 
have cost $147,000. It is for use in the huge tunnel 
system of the Pennsylvania road. It can lift sixty 
tons with the jib on practically a horizontal line. The 
machine has an arm or jib at each end and can work 
both ways when in a tunnel. , 





THE CITY OF THE STRAITS. 





Demand Hampered by Slow Movement of Lumber— 
Company Establishes Fifth Yard—New Car Plant 
in Prospect. 4 
DETROIT, Micu., June 13.—Manufacturers in this sec- 

tion are much annoyed over the slow movement of hun- 

ber because of the strong demand to meet the needs of 

a rapidly growing city. ‘The dullness at the sawmill 

end is reflected in a slight shading of prices on certain 

grades. Competition locally continues keen. 

The Detroit Lumber Company announces its intention 
soon to establish a fifth yard at Grand River avenue and 
the new Detroit Terminal railway, in the extreme north- 
western section of the city. Its new yard at Hamilton 
boulevard and the Detroit Terminal. railway is about 
ready to open for business. This particular locality 
appears to be in for a boom and the company showed 
great enterprise in getting a foothold so early. The 
yard will save patrons the expense of a long haul. The 
yard is located in Greenfield township, outside the pres- 
ent city limits. 

John C. Lodge, secretary of the Dwight, Lumber Com- 
pany, is secretary of the Coleridge Commercial Car Com- 
pany, which filed articles of association with the secre- 
tary of state Saturday and soon will establish a plant in 
this city, manufacturing a new type of commercial car. 
The company is capitalized at $50,000. 

C. Haines Wilson, of the C. R. Wilson Body Company, 
this city, is one of a party of seventy American busi- 
ness men who will sail from New York, June 17, to 
study business and economic conditions in Europe. The 
party will be gone about two months. 

Recent Detroit business visitors were C. H. Worces- 
ter, of the Worcester Lumber Company, Chassell, and 
G. Von Platen, of Boyne City. 

William W. Kelly, of the Brownlee-Kelly Company, 
is visiting several ports in the Lake Superior district 
this week on business, 





MENOMINEE RIVER NOTES. 


Conditions Give Signs of Betterment—-Woodenware 
Company Enlarges Operations—Lumbermen Active 
in Iron Business—Mills Making Repairs. 
MENOMINEE, MICH., June 14.—The lumber trade begins 

to show improvement. Wholesalers of hemlock for car 
trade are receiving a fair volume of business, prices being 
from $1 to $2 better than last year. White pine business 
has been fair with prices about the same as last year. 
Large dealers report a seasonable and satisfactory con- 
dition of the lumber business generally. Low grade 
hardwoods are moving slowly, but others, excepting inch 
maple, are in good demand. Inch maple is sluggish 
because the market for flooring is slow. Cedar posts are 
in good request, although the trade is nearly over until 
the fall. Cedar poles are in demand and dealers with 
long stocks are finding a satisfactory market. 

The Munising Woodenware Company has been incor- 
porated with a capital of $50,000. It is understood that 
the Cleveland-Cliffs Iron Company will take a good block 
of stock. ‘The Munising Woodenware Company has 
secured the patents, business and good will of the Free- 
man Manufacturing Company, of Kalkaska, Mich., eom- 
prising a line of well known staples. The new company 
will use about 3,000,000 feet of timber annually and will 
manufacture butter bowls, rolling pins, paper roll plugs, 
butter priyts and other staples. New machinery for the 
company is now being constructed and the plant will be 
operated all the year. 

Thornton A. Green, of Ontonagon, president of the 
Upper Peninsula Development Bureau, and C. H. Worces- 
ter, of Chassell, were in Van’s Harbor this week looking 
over 40,000 acres of land on which they hold options. 

Carl Ekstrom, superintendent of the South Side Lum- 
ber Company’s plant at Hiawatha, states that the mill 
will close down this week. This is somewhat earlier than 








Br Mi thegla, 


For Sale 


Band Sawed Lumber 


Piled at Beechwood, N. C, 





Shipping Point, Laurel Fork Junction, N. C. 
(Post Office, Mt. Sterling, N. C.) 


POPLAR. 
OSE” Be GB Gis c ck ccinnvdscudagesentendes 15,270 ft. 
ie Seem 4 Sees, 040k ss bossceabe 3,420 ft. 
SFO” DUE Ge BA Uccvesccedsccbedhna 8,600 ft. 
18” and up 
Be. Oe Ge Bes $45 6d.50400-% 6 bv eee teed aes 5,017 ft. 
et” SS Og Fen 12,600 ft. 
CPa eee Me WN 5 5.9os 00d vobeedeus 35,759 ft. 
OSE” CRORE Tree BAe cc ccciccedsese 12,450 ft 


4/4” No. 1 Common 
4/4” No. 2 Common 


Fett os eis aac ssicleen 78,696 ft. 


S7g” Tee, BS Gs hs o> Voce evn svcie 100,624 ft. 
4/4” Quartered Common and Better... 7,500 ft. 
CHESTNUT. 

CHO” De Be. BBiiccadhs caeee dis hsd se eieenes 46,994 ft. 
ae” Ee, BE CROLL cee 000040050088 $2,590 ft. 
GFE" TOD vice dcedocdeceaderscadsessvnes 34,724 ft. 
S/67 BOS We ic crcccccctevenstese 449,224 ft. 
4/47 TAO, B COMO sc ccc cesecctvicssces 35,716 ft. 
4/4” Quartered Common and Better.. 11,200 ft. 
Che" Wee; & CN co vdvins eeu boeeaw own 15,836 ft. 


PLAIN OAK. 





4/0” to & OB. scavcons 41,910 ft. 
4/4” No. 1 Common, 68,380 ft 
4/4” No. 2 Common... . 27,242 ft. 
4/4” No. 3 Common........ .160,890 ft. 
1/4” Sound Wormy........ 16,080 ft 
5/4” Step Plank, 11”-14".... . 2,000 ft 
E/E” 1p B Wea ccvescdscssccseceve ve ae 6S 
8/4" Bound 10” and Up...ccccccessseces 10,000 ft. 
QUARTERED OAK. 
4/4” NO. 1 COMMOR. 6c iccccccescccveces 13,664 ft. 
4/67 WEG: BO COMER occ cece cencccnessre 29,600 ft. 
4/4” NO, 8 COMMON... .cccccecerseseves 1,200 ft. 
4/4" BU, BN KO vic cavccesctcecvesess 5,400 ft. 
4/4” BASSWOOD, Log Run............ 35,700 ft. 
4/4” BIRCH, Log Rumn..........++eeee: 3,496 ft. 
4/4” MAPLE, Log RUM....cccccrcccces 13,490 ft. 
6/4” HICKORY, Log Run.........++00+ 10,785 ft. 
4/4” BUCKEYE, Log Run..........05. 17,620 ft. 


4/4" BLACK GUM, Log Run........... 
4/4” BUTTERNUT, Log Run.......... 
4/4” LOCUST, Log Rum.....sseeeeeees 
4/4” CHERRY, Log Run.........-eees 


4/4” ASH, Lo 
4/4” WHITE 


MMe cv cccccsces hetnrene 
PINE, 


MERCHANTABLE HEMLOCK, 
Pcs. 





eS eer 227 8x 4-14 
2x 4-14 88 3x 4-16 
2x 4-16 27 38x 4-18 
2x 6-8. 16 8x 4-20 
2x 6-10. 187 3x 6-10 
2x 6-12 196 §©68x 6-12 
2x 6-14 340 3x 6-14 
2x 6-16 172 3x 6-16 
2x 6-18 2 8x 6-18 
2x 6-20 1 8x 6-20 
2x 8- 3x 8-10 
2x 8-10 45 sx 8-12 
2x 8-12 91 8x 8-16 
2x 8-14 623 38x 8-18 .. 
2x 8-16 60 38x 8-20 
2x 8-18 22 8x10-10 
2x 8-22 52 3x10-12 
2x10- 8 6 3x10-14 
2x10-10 179 3x10-18 
2x10-12 35 3x10-20 
Bx10—14 ..ccccseces 185 8x12-12 
2x10-16 ...ccccecee 66 3x12-14 
BEIGeTB wcccccccces 16 38x12-16 
Bx10-80 oc ccccceses 16 3x12-18 
BX12-10 ..ccccccves 10 $x12-20 
2x12-12 ....cccvese 6 4x 6-12 
212-14 ..ccccccece 28 4x 6-16 
2x12-16 ...cccccees 106 2x 3-16 
2x12-18 .cccccccece 22 2x 2-14 
Ser 40D cccctccces cde 


3,888 Lineal Feet, 1x2%. 
6,130 Feet Clear Hemlock Boards, all widths 


and lengths. 

4,000 Feet 4/4” No. 1 Hemlock Boards, all 
widths and lengths.. 

300 Feet 1x12x10 No. 1 Hemlock. 

5,562 Feet 1x6 No. 1 and No. 2 Hemlock, all 
lengths. 


21,989 Feet No. 2 Hemlock Boards, stock widths, 


all lengths. 
1,296 Feet 1x6 No. 2 Hemlock, all lengths. 
3,840 Feet 1x8 No. 2 Hemlock, all lengths. 


20,880 Feet No. 3 Hemlock Boards, stock widths. 
18,156 Feet Log Run. 


Sales Agents of the Haddock-France Lumber Co. 


Monarch Lumber Co. 


15th and Market Sts., PHILADELPHIA, PA. 
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Ready for Immediate 
Shipment: 


Special List of Hardwoods. 


1.car 4/4 Quar. Ash Nos. 1 and 2. 
1 car 10/4 Ash Nos. 1 and 2, 80% 10” and wider, 


50% 14 and 16’. 
1 car ne pan Nos. 1 and 2, 90% 10” and wider, 


1 car 5/8 Basswood Log Run, S. 1 S. 

4cars 4/4 Basswood No. 1 Common and better. 
6cars 4/4 Basswood Log Run. 

1 car 4/4 Basswood No. 2 Common. 

20 cars 5/4 Basswood Log Run. 

25 cars 6/4 Basswood Log Run. 

1 car 8/4 Basswood Log Run. 

2cars 4/4 Beech Log Run. 

4cars 5/4 Beech Log Run. 

3cars 4/4 Birch Log Run. 

2cars 5/4 Birch Log Run. 

1 car 8/4 Birch Log Run. 

1 car 4/4 Cherry Nos. 1 and 2. 

1 car 4/4 Cherry No. 1 Common. 

3cars 5/4 Cherry No. 1 Common and better. 
2cars 4/4 Chestnut Nos. 1 and 2. 

4cars 4/4 Chestnut No. 1 Common. 

1 car 5/4 Chestnut No. 1 Common and better. 
1 car 6/4 Chestnut No. 1 Common and better. 
1 car 8/4 Chestnut No. 1 Common and better. 
20cars 4/4 Chestnut Sound Wormy. 

2cars 5/4 Chestnut Sound Wormy. 

15cars 6/4 Chestnut Sound Wormy. 
20 cars 8/4 Chestnut Sound Wormy. 

1 car 9/4 Chestnut Sound Wormy. 

1 car 5/4 Red Oak, Nos. 1 and 2, Stepping, 11 to 

14”, 50% 14 and 16’. a 
1car 5/4 ~~ Oak, Nos. 1 and 2, 16 to 24”, 40% 
14 d 16’ 


an ° 
1car 4/4 pawatein Oak Nos. 1 and 2, 6 to 20”, 


‘0 an . ™ 
2cars 4/4 Mountain Oak No. 1 Common, 10 to 16 
14 and 16’. 


1 car 10/4 Mountain Oak No. 1 Common and bet- 
ter. 
1 car 12/4 Mountain Oak No. 1 Common and bet- 


er. 

15 cars 4/4 Oak Log Run. " 

7cars 4/4 Quar. White Oak Nos. 1 and 2, 6 to 15”, 
15% 10” and wider, average 734”, 40% 14 and 
16’ 


4cars 4/4 Quar. White Oak No. 1 Common. 

1 car 4/4 Quar. White Oak Strips, 2!/2” to 5/2”. 

1 car 8/4 Soft Maple No. 1 Common and better. 

1 car 12/4 Soft Maple No. 1 Common and better. 

1 car 8/4 Hard Maple No. 1 Common and better. 
1 car 10/4 Hard Maple No. 1 Common and better. 
1 car 5/8 Poplar Panel and No. 1, 18 to 23”. 

1 car 5/8 Poplar Panel and No. 1, 24 to 27". 
2cars 5/8 Poplar Panel and No. 1, 28 to 32”. 

1 car 5/8 Poplar Panel and No. 1, 33” and wider. 
10 cars 5/8 Poplar =e and Selects. 

This 5/8 Poplar Is 70% 14 and 16’. The Saps and 
Selects average 12!/2” wide. is 
2cars 4/4 Poplar Panel and No. 1, 18 to 32”, 90% 

16’. 


6cars 4/4 Quar. Poplar Nos. 1 and 2. 
10 cars 4/4 Quar. Poplar No. 1 Common. 

1 car 4/4 Poplar No. 1 Common and better. 
car 5/4 Poplar No. 1 Common and better. 
car 6/4 Poplar No. 1 Common and better. 
car 8/4 Poplar No. 1 Common and better. 
car 10/4 Poplar No. 1 Common and better. 
car 12/4 Poplar No. 1 Common and better. 
car 8/4 Poplar Nos. 1 and 2. 
2cars 8/4 Poplar No. 1 Common. 
2cars 8/4 Poplar No. 2 Common. 

1 car 16/4 Poplar Nos. 1 and 2. 


Special List of Spruce. 


ee 


12 16 18 20 22 .24 
PE -saaccees 132 2634 1198 2489 .... .... 3 3 
errr Pee GD BD cece coee cece cece 
 sivencedy SO aaee aman GBD TOD cues ones 
Se S,. Be Me asec cana 
eer ere ee ee 26 eee 
SS Sree 7 © Be veces RI 
PE cccéisee .b0de mbed mike amd 2 chee bade 
Beever 6 125 1082 BE vinta oxen 
cee wakes. vex: Je Oe |. Pe | OW nee Oene 
eee eee YEE bass 00.06 2000 «008 
 cnnewse send 67: ses: Seka: ineeen eas 
Sere DPE Nen6 0dd0. 060-6 soe 


Select Spruce, 23,000 ft. 1x8, 12’ to 16’. 
Select Spruce, 1,000 ft. 1x4 to 6, 12’ to 20’. 
Spruce Box, 33,000 ft. 1x6 to 12, 6’ to 20’. 
Spruce Box, 9,000 ft. 2x4 to 12, 6’ to 20’. 
Spruce Box, 1,500 ft. 3x6 to 12, 6’ to 20’ 
Spruce Scoots, 38,500 ft. 1x6 to 12, 6’ to 20’. 


Special List of Hemlock. 
eo 6 Oe a 


DE Gaver bb ihonee. ane 1080 854 

I acd d-t-4:0r6.4c0:0:4on), atecse 560 615 .... 
RRS Se 344 .... 377 
ENS ICR Roig aati 266 4 420 
EP cet ataketiened isc Se “See 
es asa Sore: ik) eruseib:s 2) ele ee er saath 
| aE / 


SO ng! ame 
2x4 to 2x12 No. 2 Hemlock, 6’ to 20’, 8,000 ft. 
1x6 to 1x12 No. 2 Hemlock, 6’ to 20’, S. 1 S., 6,000 ft. 


John J.Rumbarger Lumber Co. 


418 Perry Building, 
S. E. Cor. 16th and Chestnut Streets, 


PHILADELPHIA, PA. 


A 











North Carolina Pine 


Rough and Dressed 
Yellow Pine 


Bill Stuff and Flooring 


ELI B. HALLOWELL & CO., runcrerpnn's, 











usual, as the mill has not cut cedar owing to the low 
price of shingles. The company expects to make exten- 
sive repairs to the mill and have everything ready to 
start early in September. This season’s cut is estimated 
at 2,500,000 fcet, besides ties, posts and poles. 

J. K. Stack is in Manistique in connection with the 
pending deal for the purchase by the Escanaba Lumber 
Company and the Chicago Lumber Company of the 
Weston mill at that place. 

The plant of the Merrill Veneer Company went into 
commission this week. 

The Peshtigo Lumber Company’s shingle mill has shut 
down for several weeks. Operations will be resumed 
as soon as the saw mill finishes sawing hardwood timber. 
The company has plenty of cedar in the river, but it 
can not be brought to the mill until other logs are out 
of the pond. 

The plant of the Merrill Woodenware Company is 
enjoying a most prosperous season and has been operat- 
ing night and day for two weeks. 

Barge Maggie Marshall loaded hardwood at the Lud- 
ington wharf, Marinette, for Chicago. 

Schooner C. H. Hackley took a cargo of hemlock from 
the Jerry Madden Lumber Company, Rapid River, to 
Michigan City. 

Barge Grant cleared from Wells with a load of white 
pine for Marinette. . 

Propeller Wotan loaded hardwood at Ontonagon and 
Houghton for Buffalo. 

Steamer Matt Wilson took on maple at Marinette for 
Fort William, Ontario. 

The barge Interlaken loaded hemlock at Nahma for 
Chicago. 

Schooner Mary Cook arrived in Menominee with a load 
of posts for the Roper Cedar & Lumber Company. 





FROM THE FURNITURE CITY. 


Labor Situation Assuming Hopeful Phase and Furni- 
ture Business Returning to Normal—Railroad Im- 
proving Facilities—General Betterment Noted. 


GRAND Rapips, Micu., June 13.—Conditions in Grand 
Rapids are getting better each week as the furniture 
strike is gradually coming to a close. Men are going 
back to work and it is noticeable that traveling men 
who have been avoiding Grand Rapids are resuming their 
regular trips. 

E. W. Stiles, president of the Stiles Bros. Lumber 
Company, Grand Rapids, met with an unfortunate and 
painful accident last week, which may cause the loss 
of his right eye. He was going through the yard and 
while passing a load of lumber standing ready to be 
hauled out the iron binding clamp flew open and the 
heavy end of it hit Mr. Stiles in the face. 

Veit & Davison, retail lumber dealers, at Flint, enter- 
tained a party of their friends in the lumber business, 
including a number of traveling men and manufacturers, 
Wednesday evening, June 7. They took the entire party 
in automobiles.to Lake Linden, where a chicken dinner 
was served. 

Theodore Schneider, of the Lake Independence Lum- 
ber Company, Big Bay, Mich., was in Bay City last 
week and brought good reports from that section. The 
company completed its mill and it took in about 14,000,- 
000 feet of logs this winter. It produces shingles, lath 
and lumber and makes a specialty of ten pins. 

. The hearing which was to be held Friday in Detroit 
before the Interstate Commerce Commission on the sub- 
ject of demurrage has been adjourned until fall. 

Grand Rapids lumbermen are interested in the fact 
that the Pere Marquette railroad is putting in about 
2,000 yards of gravel at the Wyoming yards and pre- 
paring to double the capacity of the yard. There has 
been an unavoidable delay due to lack of yard trackage 
on almost all shipments coming in over the Pere Mar- 
quette. 





MICHIGAN LUMBERMEN IN IMPORTANT COM- 
PANY CONSOLIDATION. 


Detroit, Micu., June 14.—Many Detroiters are inter- 
ested in the merger of the Michigan Pacific and the 
Michigan Puget Sound lumber companies, which was 
effected at a meeting in Grand Rapids last week. The 
consolidated concern is known as the Canadian Puget 
Sound Lumber Company, Limited, and it has a paidin 
capital of $5,000,000. The directors authorized an issue 
of $1,500,000 of first and refunding bonds, of which 
$736,000 will be used in retiring outstanding obliga- 
tions of the companies. The remainder have been sold 
to E. B. Cadwell & Co., of Detroit and New York, and 
O’Connor & Kahler, of New York. The proceeds will 
be used in building mills, enlarging the business and in 
providing larger working capital. 

The officers of the new company are: Chairman of 
the board, Dudley E. Waters, Grand Rapids; president, 
Charles W. Liken, Sebewaing; vice presidents, E. B. Cad- 
well, New York, and John H. Moore, Victoria, B. C.; 
secretary, Orla B. Taylor, Detroit; treasurer, Guy S. 
Brown, Victoria, B. C. The Michigan Pacific Lumber 
Company has been in operation two years, as a strictly 
logging proposition, under the management of Cadwell 
& Co. The Michigan Puget Sound Lumber Company has 
been operating about a year, also as a logging concern, 
and has a mill at Victoria with a capacity of about 
125,000 feet a day. The output of the two companies 
last year was upward of 75,000,000 feet. Their total 
stumpage is estimated at 3,563,000,000 feet, consisting 
principally of fir, spruce, cedar and hemlock, and cover- 
ing 53,000 acres in the Puget Sound region. Stock in 
the Canadian Puget Sound Lumber Company is to be 
limited on the exchanges in Detroit, New York and 
London and possibly in Montreal. 


NORTHERN MICHIGAN NOTES, 


Big Shipment of Western Lumber Made to East Coast 
Via Rail and Lake—Change in Ownership of Boats— 
Early Log Drive. 


MANISTIQUE, MiIcH., June 12.—John Stakel is prepar 
ing to open a factory at Menominee to make rockers and 
porch swings. 

It is announced that 12,000,000 feet of inch boards are 
on the way from Washington to Duluth, Minn., and will 
be shipped thence by boat down the lakes, making about 
sixteen steamer loads. This is thought to indicate that 
Pacific coast lumber will henceforth be routed east 
through Duluth and the lakes. This big shipment is 
consigned to New York. 

The Ann Arbor No. 4 took 262,000 feet of lumber 
from Menominee to Frankfort last week. The steamers 
Susie Chipman and Sidney O. Neff took lumber cargoes 
to Milwaukee, Wis. The schooner Elva took shingles 
and the Kewaunee cedar posts. 

The Lake Superior Tron & Chemical Company will 
erect a chemical plant in Manistique to replace the pres- 
ent kiln and retort system of making charcoal. The 
old plant has been dismantled and the material that can 
be used shipped to Elk Rapids and Ashland, Wis. ‘The 
new buildings will be of steel and concrete. The chem- 
ical building will be 87x187 feet and the retort plant 
160x400 feet. The company is acquiring from the 
Chicago Lumber Company twenty-five acres of land in 
the vicinity of the plant to use as a wood yard. The 
improvements will cost about $250,000. 

The Menominee river log drive is now well below 
Chalk Hill and Supt. William Stephenson says that an 
early finish will be made, driving being the best in years. 


OBITUARY > 














A. C. Hopkins. 

New YorkK, June 14.—Former Congressman A. C. Hopkins, 
lumberman, died at his home at Lockhaven, Pa., June 9, at 
the age of 73 years. He served as a member of the state 
forestry commission under Governors Stone and VPenny- 
packer. He was elected to Congress in 1890 and served two 


terms. Death was due to apoplexy. 





Charles E. Tippett. 


CHILLICOTHE, OHIO, June 15.—Charles E. Tippett, well 
known lumberman, died recently from apoplexy, following 
three years’ illness. He was 59 years of age and was born 
at Harpers Ferry, Va. For years Mr. Tippett conducted a 
spoke factory at Lancaster. wenty-three years ago he came 
to this city and located in the same business. Of late years 
he had been engaged in the wholesale lumber business. A 


widow and three children survive. 





W. B. W. Leeke. 


HATTIESBURG, MISS., June 13.—W. B. W. Leeke, a veteran 
Mississippi lumberman, was accidentally shot Saturday, June 
10, at Baxterville, and died June 12 at Columbia, where he 
had been taken for treatment. Mr. Leeke was about 67 years 
of age and for years had been engaged in sawmill opera- 
tions. His remains were taken to Ellisville, his former 
home, for interment. 





James Twohy. 





‘OLYMPIA, WASH., June 15.—The body of James Twohy, 
a pioneer lumberman of this city, was found near the refuse 
pile of the Olympia Cedar Company June 2. ‘T'wohy, who 
disappeared from home May 13, suffered from acute indiges- 
tion which made him mentally irresponsible at times, and it 
is thought he jumped into the water while suffering or else 
stumbled in while wandering about. 

V. BR. Harris. 

CHATTANOOGA, TENN., June 15.—V. R. Harris, a promi- 

nent stave and lumber manufacturer of Erin, formerly of 


Harris & Buquo, dropped dead recently at the age of 61 
years. 





Samuel N. Williams. 


PHILADELPHIA, Pa., June 15.—Samuel N. Williams, of 
the lumber firm of Williams & Formen, former mayor of 
Williamsport, a director of the First National Bank, former 
president of the Williamsport board of trade and founder 
of the Lycoming Rubber Company, died last week at the 
age of 73 years. 





N. B. Noble. 


JAMESTOWN, MIss., June 15.—N. B. Noble, president and 
manager of the Austin Lumber Company, of this city, died 
suddenly in New Orleans, La., June 13. 


TROUBLE AND LITIGATION 


— 














DETROIT, MicH., June 15.—At the sale of assets of the 
Card Lumber Manufacturing Company, held June 6 by the 
Detroit Trust Company, trustee in bankruptcy, A. Y. Mal- 
colmson secured the property for $8,750, about $2,000 more 
than the value set by the appraisal. 


New York, June 14.—Schedules in bankruptcy of the 
McClave Lumber Company, 1 Madison avenue, this city, and 
Hoboken, J., show liabilities of $72,964 and nominal 
assets $75,066. 


New York, June 15.—Judge Hand has appointed Albert 
de Roode receiver in bankruptcy for William 8S. Quick & Co., 
lumber dealer of Mamaroneck. 


LAPORTE, IND., June 14.—Harry W. Richter, lumberman 
of this city, was appointed receiver June 9 for the Michigan 
City Sash & Door Company, of Michigan City. The concern 
has liabilities of $100,000 and assets of $40,000. 


ANDREWS, IND., June 11.—A petition in bankruptcy has 
been filed against the Andrews Cabinet Company. 


Laporte, IND., June 14.—The Planett Lumber & Manu- 
facturing Company; Security Trust Company appointed 
receiver. 


Marion, VA., June 10.—The Virginia Table Works is in 
hands of creditors. 
LAPORTE, IND., June 14.—The Planett Lumber & Manutac- 


turing Company; Security Trust Company appointed re- 
ceiver ; assets $137,000, liabilities $134,000, 
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FROM THE WISCONSIN FIELD 








CREAM CITY TRADE NOTES. 


State Adopts Liberal Forestry Policy, Appropriating 
Large Sum for Acquiring Lands—Forester Em- 
powered to Enforce Fire Law. 

MILWAUKEE, WiIs., June 13.—The measure in the Wis- 
consin legislature relating to the burning of slashings 
has been passed by the senate by a vote of 14 to 10 
after reconsidering the vote of the previous day kill- 
ing the bill. Senators Wright and Thomas persisted 
in ridiculing the bill and declaring that it is a burden 
to put on the land owners of the north. Senator Paul 
Husting made a strong plea for the bill, however, 
aided by Senator Sanborn. Senator Husting declared 
the measure was supported by leading members of the 
Wisconsin Hemlock & Hardwood association, and said 
he thought they had a right to represent the associa- 
tion. Senator Gaylord also put up a strong fight for 
the measure. The slashings bill gives to the state 
forester authority to direct land owners to clear land 
of slashings and debris. If a land owner fails to 
carry out the orders of the forester, that official is 
empowered to perform the work in the name of the 
state, the expense becoming a lien upon the property. 

The state senate has passed the forestry appropria- 
tion bill, amending it in accordance with the ideas of 
the special forestry committee, reducing the appro- 
priation from $250,000 to $200,000 annually and mak- 
ing the term of the appropriations ten years. One 
amendment adopted imposes upon each legislature the 
duty of appointing a special investigating committee 
to look after forestry interests of the state and to 
keep watch in a general way of the purchases of new 
forest reserves, for which the big appropriations will 
be used. 

Governor McGovern has signed the Nye bill, which 
provides that each railroad company operating in Wis- 
consin shall pay damages to persons whose ‘property is 
destroyed or damaged by fire communicated directly or 
indireetly by the company’s engines, or by the burn- 
ing of grass, weeds or rubbish on the right of way by 
employees of the company. It provides further that 
‘each such railroad corporation shall have an insur- 
able interest in the property upon the route of the 
railroad owned or operated by it, and may procure 
insurance thereon in its own behalf for its protection 
against such damages.’’ 

James O. Davidson, former governor of Wisconsin, 
is listed as one of the incorporators of the Wisconsin 
Western ‘Timber Company, which has filed articles of 
incorporation at the Oregon state capital. It is under- 
stood that the new company, which is capitalized at 
$1,200,000, will enter the Pacific coast timber field. 

The Merrill Veneer Company, recently organized at 
Merrill, has placed its plant in operation. The plant 
is a two-lathe mill and employs forty men. 

The Wisconsin Manufacturing Company, of Jeffer- 
son, manufacturer of chairs, lost its warehouse at 
Sioux City, lowa, by fire June 9. The stock of chairs 
on hand was also completely destroyed. Insurance 
covers only part of the loss. 

The Northern Casket Company, of Fond du Lae, 
has decided to incorporate a company to be known as 
the Northern Casket Company of Minnesota to take 
over the plant of the Duluth Casket Company, of Du- 
luth, which will be operated as a branch plant. H. P. 
Lannon, president of the Duluth Casket Company, will 
enter the directorate of the Fond du Lae concern. 





WISHING HIM GODSPEED. 

MILWAUKEE, Wis., June 13.—Frank N. Snell, well 
known wholesale lumberman of this city, who /expects 
to leave within a few days for New Orleans to become 
general manager of the Louisiana Red Cypress Lumber 
Company, was tendered a farewell banquet by about 
eighty-five of lis friends at the Milwaukee Athletic Club 
Thursday evening of last week. 

Mr. Snell is retiring president of the club, an office 
Which he held three terms with great credig@ to himself. 
During his administration many important Changes and 
Improvements were made and he was successful in build- 
ing up the club into one of the most successful organiza- 
tions of its kind, financially and socially, in the country. 

The toastmaster of the evening was Wilmer Sieg. 
The first speaker was Judge J. G. Donnelly, whose witty 
sallies kept the guests in a roar of laughter. Humphrey 
Desmond referred to Mr. Snell’s worth as a man and 
a citizen in a manner that will not soon be forgotten 
by those who had the privilege of listening to him. In 
speaking of Mr. Snell’s leaving he dwelt upon the fact 
that the well known lumberman possesses an unusually 
large number of friends in Milwaukee. He hoped that 
Mr. Snell would make as many dollars in New Orleans 
as he has loyal friends here, and that if he does he 
will soon be a millionaire. Speeches were also made by 
John H. Kopmeier, Phillip Marqua and Andrew Agnew. 

Charles A. A. McGee, former district attorney of Mil- 
waukee, in behalf of the guests assembled, presented 
Mr. Snell with a beautiful and costly stickpin, contain- 
ing a Jarge pearl and surrounded with diamonds. A 
handsome silver vase filled with American beauties was 
Sent to Mrs. Snell. Mr. Snell responded feelingly, say- 
ing that he would always think of Milwaukee as the best 
place on earth, and he told his friends that the latch- 
string would always be on the outside of the door for 
Milwaukee visitors to the Crescent City. 

Music for the evening was furnished by the Milwaukee 
Athletic club quartet. The festivities closed with every- 
body singing ‘‘Auld Lang Syne’’ and the handshakes 


and good wishes of Mr. Sneil’s friends, who wished him 
the best of suecess in his new field. 





ON THE MENOMINEE. 


Favorable Logging Conditions Enable Rafting of Logs 
Cut in Former Years—Pioneer Commissary Store 
Closed—Big Log Jam. 

MARINETTE, WIs., June 12.—The Kreiter Piano Com 
pany has started its new plant in this city and will 
steadily increase its operations. 

The Bird & Wells Lumber Company has closed its gen- 
eral store at Wausaukee, which it has conducted since 
the organization of the company twenty-three years ago. 
Most of the lumbermen’s clothing and furnishings as 
well as provisions was shipped to the company’s logging 
camps and the staples were sold to the Girard Lumber 
Company, of Dunbar. 

The Goodman Lumber Company will shut down its 
shingle mill at Goodman this week. 

Herman Sasman will open his new planing mill at 
Klondyke in a few days. 

A log jam two miles long and containing 20,000,000 
feet of logs was formed a few days ago on the St. Croix 
river beginning at the mouth of Wood river and extend 
ing up to the Tennessee flats. This is the largest jam 
on the St. Croix in years and over 100 men have been 
struggling with it for many days. 

The Underwood Veneer Company, of Rib Falls, is 
building a spur to its plant in order to ship logs bought 
last winter. 

Logging operations for the supply of the Kenfield 
Lamoreaux mills at Washburn and vicinity began last 
week. A year’s logging in the vicinity is reported in 
prospect. 

The Wisconsin Lumber Company, of North Freedom, 
has filed an amendment changing its official location to 
Milwaukee. 





IN THE HEMLOCK COUNTRY. 


MELLEN, WIs., June 20.—H. L. Drake, of Medford, is 
spending considerable of his time in Mellen these days, 
having a patent bark peeler manufactured. 

J. J. Lingle, A. D. McDonell and W. Kayes, respect- 
ively vice president, secretary and treasurer of the West- 
boro Lumber Company, were in Mellen Wednesday the 
guests of the Foster-Latimer Lumber Company. They 
were taken out on its railroad, caught a few trout, made 
an inspection of the planing mill and flooring factory, 
and in the evening were taken around town in Mr. Lati 
mer’s automobile. 

M. B. Rowley, of the Schroeder Lumber Company, of 
Asland, left Monday morning on the tug Hilton with a 
crew of men to raft logs on the north shore. They will 
raft about 14,000,000 feet of logs and will be absent 
about two months. Most of the logs are for the 
Schroeder Lumber Company and will be brought to Ash 
land; but some of them belong to the Red Cliff Company 
and will be sawed at Red Cliff. In addition this crew 
of men under Mr. Rowley’s direction will raft about 
4,000 cords of pulpwood, which will make two big rafts 
that will be towed across Lake Superior to Ashland and 
loaded on cars to Ashland to be shipped to paper mills 
at various points in the state. 

Surveyors are locating a right of way for a new rail- 
road for the Medford Lumber Company for the purpose 
of hauling its timber to its mill at Medford. 

The Bretting plant, at Ashland, made another ship 
ment of machinery to the plant in Mexico, for which 
it is building the complete sawmill machinery equipment. 

Recent rains have caused a sufficient rise in the river 
to encourage lumbermen in moving their log drives, and 
men have been sent up the river to bring them along. 
Few logs remained up the St. Croix to be brought in by 
river and most of them were controlled by the Tozie 
interests, which operate the St. Croix boom and Nevers 
dam. No logs were moved last year on account of low 
water and the amount back for last winter and the 
previous years is estimated at only a little over a hun 
dred million feet. Some of the logs are now in the 
flowage of the dams ready for the sluicing. 





IN NORTHERN WISCONSIN. 


RHINELANDER, WIS., June 12.—The Robbins Lumber 
Company, of this city, shut. down both saw mills last 
week, to remain closad down till late in the fall or 
early in the winter. One mill may reopen to saw a 
million feet of logs that are to come in, the track not 
being quite finished for the logging railway. 

Charles Person, sawmill superintendent for the Good- 
man Lumber Company, at Goodman, spent Sunday in 
this city. 

Nothing is more noticeable along the Soo line than 
the passing away of the string of saw mills that were 
running between Rhinelander and Cameron Junction in 
the last ten years. Most of them went out of busi- 
ness for lack of timber and others sold their timber 
to the paper and pulp companies. In the last decade 
at least twenty saw mills have gone out of existence 
in one way or another and will not be replaced. Some 
of the buildings still stand, but have no timber to 
saw. A few have been destroyed by fire or have been 
torn down and shipped elsewhere. The same process is 
and has been going on along the Chicago & North- 
Western line. The small saw mill is disappearing on the 
line of the railways, although some of them still exist 


Peavy-Byrnes Lumber Co. 


Manufacturers Band Sawed 
Steam Kiln Dried Lumber 
from Kinder, Calcasieu Par- 
ish, Louisiana. 


Finest 


Long Leaf Pine 
Timber in the World 


Perfect Machine Work 


SHREVEPORT, LA. 
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LONG AND 
SHORT LEAF 


ellow Pine 


Annual Capacity 


C. J. Canter Leslie Co. 


KANSAS CITY, MO. 


5 cars 1x6 “—10 to 16’ No. 3 Rough or 828. 
5 cars 1x8 “—10 to 16’ No. 3 Rough or 828. 
*6 cars 1x10”—10 to 16’ No. 3 Rough or 828. 
12 cars 1x12”—10 to 16’ No. 3 Rough or 828. 
15 cars 1x8” & wider—10 to 16’ No. 3 Rough or 
828. 
2 cars 1x4” & wider—18 & 20’ No. 3 Rough or 
828 


5 cars 2x4 "—10 to 20’ No. 3 Rough or 8 & E. 
cars 2x6 ”“—10 to 20’ No. 3 Rough or 8 & E. 


5 cars 2x8 “—10 to 20’ No. 3 Rough or 8 & B. 
25 cars 2x10” & 2x12”—10 to 20’ No. 3 Rough or 
8 & EB. 


All good Short Leaf Yellow Pine—Strictly 
up to grade. Can ship very promptly. 


C. J. Carter Lumber Co. 


KANSAS CITY, MO. 





as portables in the interior. 
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Hardwood Lumber 
FOR SALE 


10 Cars 4-4 No. 
na “ No.2 


“ No.3 ac 
4-4 Com. & Better Chestnut. 
4-4 Sound Wormy 24 
6-4 Sound Wormy 1 
44 1 & 2 Oak. 





WRITE US FOR PRICES. 


Also have other grades and thicknesses of 
POPLAR, OAK and CHESTNUT. 


Keys - Walker Lumber Co. 


ROANOKE, VIRGINIA. 
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 ‘There’s No 
Need To 
Run 


after trade —it will 
come to you if you 
secure some of our 
choice 
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LONG AND SHORT LEAF 


ELLOW PIN 


DIMENSION SIZES AND KILN DRIED FINISH 


Poplar, Oak, Virginia Pine yard sizes, Va. and N. 
C. White Pine Cypress, Red Gum, and Tupelo. 
Our specialty original growth South Carolina Short 
Leaf and Cuban Pine Dimension timbers will an- 
swer same purpose as Long Leaf and much cheaper. 





Send us your inquiries. 


VIRGINIA-CAROLINA LBR. CO. 





MINNESOTA 














‘CANADIAN TRADE NEWS | 








LYNCHBURG, VA. 














VA. and W. VA. HARDWOODS 
the Ward Lbr. Co. inc. 


We carry in stock all Lynchburg, Va 
> J 


sizes Dimension and Boards. 












ierce Lumber and Manufacturing Co., Inc. 
LYNCHBURG, VA. 


WHOLESALE DEALERS IN 
4 YELLOW PINE AND HARDWOOD LUMBER 


y 
y 
y 
y 








NE and all without exception prefer to buy direct 
from first hands. We are manufacturers and 
operate our own mills—always carry large stock 


VIRGINIA and N. C. PINE 
DIMENSION and TIMBERS 
AKERS LUMBER CO,, Inc., 6YGiRUR 








— Write to— 


Williams & McKeithan Lbr. Co. 
LYNCHBURG, VA. 
For 


RED GUM 


AND OTHER HARDWOODS 














THE MINNESOTA LUMBER CENTER. 


Improvement in Crop Situation Reflected in Lumber 
Trade—Ample Log Supply Brings Manufacturing Up 
to Normal, 

MINNEAPOLIS, MINN., June 14.—Things are looking up 
in every way in this locality. Trade can not be called 
booming, but it has improved somewhat in the last week 
or two. Crop prospects are excellent and confidence is 
being gained, while farmers in spring wheat territory 
have a resting spell and are taking a little time to make 
needed repairs. City building operations go on at a 
good rate and the carpenters’ strike apparently has lit 
tle effect on twin city demand. 

From a manufacturers’ standpoint the situation is bet- 
ter, as production is once more under way in Minne- 
apolis on something like normal conditions. The North- 
land Pine Company started a night crew Monday at its 
‘*B’? mill on the east side, and will start the ‘‘A’’ mill 
running nights in a day or two, as soon as a crew can be 
assembled. Log supply is ample for a while. The first 
drive of the season is near the city and will be in before 
the end of the week, supplying 25,000,000 feet of logs; 
the second and much larger drive left Little Falls 
Wednesday. Not enough logs are above Little Falls 
to warrant starting a drive from Brainerd, but rains in 
the north are swelling the streams and are expected to 
bring logs out in a week or two. There is every pros- 
pect now that local mills will run without interruption. 

Lumber movement reported at Minneapolis by the 
railroads continues to show a large excess of receipts 
over shipments for the first year in the history of the 
industry. ‘This is the inevitable consequence of the 
decline in sawmill production and the light stocks 
available for, shipment out. At the same time locai 
requirements ure growing so that consumption of lum- 
ber and lumber products in the twin cities greatly exceeds 
the production. Much of the St. Paul consumption is 
supplied by team and motor delivery from local stocks. 
May shipments reported by railroads out of Minneapolis 
were 9,472,000 feet, compared with 19,984,000 feet in 
May of last year. Receipts were 14,912,000 feet for the 
month, compared with 15,776,000 feet last year. 

I’. J. Lang is in Minneapolis for a couple of weeks, 
working up business for the Wisconsin Land & Lumber 
Company, Hermansville, Mich. 

The St. Anthony & Dakota Elevator Company re- 
cently gave a dinner to its North Dakota yard managers, 
at the Hotel Waldorf, in Fargo. 

C. M. Stafford is now representing the Parker-Bell 
Lumber Company of Pilchuck, Wash., in this territory. 

K. P. Keit, of Spokane, Wash., general manager of 
the Falls City Lumber Company, was in Minneapolis 
on a market investigation trip last week. 

C. H. Worden, of the White Lumber Company, Mason, 
Wis., paid a business visit to Minneapolis lately. 

G. W. Myers, of the Dover Lumber Company, Dover, 
Ida., was a business visitor in this city last week. 

A. J. Taylor, sales manager of the Cloquet Lumber 
Company and the Northern Lumber Company, of Cloquet, 
Minn., was in Minneapolis most of last week. 





AT THE HEAD OF THE LAKES. 


Improved Demand Moves Miscellaneous Lumber Stocks 
—Recent Rains Benefit Loggers and Farmers—Large 
Mill Begins Cutting. 

DuLuTH, MINN., June 14.—There has been improve- 
ment in the Duluth lumber market the last week, and 
sales of No. 3 and better aggregating 4,500,000 feet 
have been reported. In addition 500,000 feet of No. 3, 
800,000 feet of No. 4 and 500,000 feet of miscellaneous 
stock was sold. A. I’. Underwood, representing the Vir- 
ginia & Rainy Lake Company in Duluth, says that the 
company sold more lumber in May than in any previous 
month. The shipping of lumber is progressing actively 
and lake rates are unchanged. 

More rain has fallen during the last week over north- 
ern Minnesota, and there is no complaint of low stxges 
of water in any logging streams. The streams are giv- 
ing up logs that have been stranded for two years on 
the Big Fork and Little Fork rivers and their tributaries. 

The big saw mill of the Virginia & Rainy Lake Com- 
pany, at Virginia, Minn., as well as the smaller plant, is 
operating day and night, and the West Duluth mill is 
operating on the same basis. The company is producing 
about 1,000,000 feet of lumber a day. 

The Swan River Logging Company, which has had its 
operating headquarters at Mississippi, Minn., for many 
years, has moved to the shore of West Sturgeon lake, a 
very desirable location immediately opposite the new 
town of Green Rock, in northern St. Louis county, Minne- 
sota. The company has a new logging road from Chis- 
holm to the Sturgeon Lake country and is planning 
machine shops, roundhouse, office building, boarding 
house, and dwellings and other improvements at its new 
location. An electric light and water plant will be estab- 
lished also. The road doubtless will be a permanent 
institution, as it taps a section in which there is much 
fertile land. 

ee 

It was erroneously reported in May 27 issue of the 
AMERICAN LUMBERMAN, under business changes at 
Newark, N. J., that Frank E. Sheldon was out of 
business. The item should have read that Frank EK. 
Sheldon had moved his office from 222 Washington street 
to 22 Clinton street, Newark, where he will continue to 
conduct the successful lumber and shingle business he 
heretofore has enjoyed. 








NEW BRUNSWICK AND RECIPROCITY. 

OTTawA, ONT., June 12.—Discussing the trend of the 
Root amendment to the Canadian reciprocity pact which 
has been reported by the Senate committee, a prominent 
New Brunswicker, who is interested in the lumber busi- 
ness, made the statement in Ottawa last night that if 
thrown out by the Senate it would be because its ten- 
dency was to minimize the possibility of eventually 
securing reciprocity in pulpwood, pulp and paper. At 
present, as he pointed out, only two provinces in the 
Dominion, Quebee and Ontario, impose restrictions 
against the export of pulpwood cut on crown lands. The 
publishing interests of the United States contended that 
according to the understanding attached to the reeci- 
procity agreement pulp and paper were entitled to free 
entry when made from pulpwood made in provinces 
which impose no export restrictions. That would apply 
to New Brunswick and Nova Scotia. Should the Root 
amendment be adopted it would defeat the contention 
of the American publishers in this respect and continue 
the import duty on all pulpwood and paper from Canada 
as long as any one province enforced the home manu- 
facturing clause. Thus New Brunswick and Nova Scotia 
would be penalized, as it were, for the legislation of 
other provinces. 

The result may well be, said the authority referred to, 
that both these provinces will enact legislation similar to 
that in force in Ontario and Quebec, and compel all 
pulpwood cut on lands leased from the crown to be 
manufactured within the province. They would have 
nothing to lose, he said, by such legislation, and would 
gain whatever advantage might accrue from local manu- 
facture. 





FROM A BUSY CANADIAN MILL POINT. 

HULL, QuE., June 12.—A scarcity of logs af some 
of the lumber mills on the Ottawa river is giving trou 
ble. The Pembroke Lumber Company has closed for 
five weeks. The dry period in the early part of May is 
responsible for the tieup on certain portions of the 
drive. 

One of the large sulphite mills of the E. B. Eddy 
Company, which had been closed for two months, has 
resumed operation. Larger batteries and new boilers 
meng installed. The company is now improving its beater 
mill. 

Lumber quotations continue steady. Business is active 
in white pine and shipping by barge is brisk. Building 
operations in Hull and Ottawa are not so active as last 
year on the whole, but there is no falling off in the num- 
ber of small houses being built. This keeps up the 
demand for lath and shingles of the cheaper variety. 





FROM THE CANADIAN NORTHWEST. 

VANCOUVER, B. C., June 10.—Lumber trade in the 
province is very satisfactory, and the. prospect is that 
the market on the prairie will strengthen materially, as 
the prospect for a good crop of wheat improves. It is 
estimated that over 200,000,000 bushels of wheat will be 
harvested this year, which is 100 percent more than three 
years ago. This increase denotes the expansion of the 
market there. Dealers east of the mountains are looking 
for a break in prices consequent on the poor conditions 
in the industry in the United States, but manufacturers 
here declare that this will not take place. Business is 
much better on the Canadian Pacific coast than on the 
American, and prices south of the line are low. The 
bid for 8,000,000 feet of fir lumber for the Grand Trunk 
Pacific railway was the lowest from G. N. Skinner, of 
the Port Blakeley Mill Company, the order to be 
divided among several other mills. British Columbia 
manutacturers tendered for this order, and the lowest 
from here was put in by the Michigan Puget Sound 
Lumber Company, of Vancouver Island. 





BIG FORT FRANCES MILL STARTED, 

WINNIPEG, MAN., June 10.—The big new saw mill of 
the Shevlin-Clarke Company, at Fort Frances, east of 
this city, began the season’s cut this week. As soon as 
things are running smoothly and the yards are in shape, 
both a day and a night shift will be employed. ‘There 
are now about 3,000,000 feet of logs in the boom at 
the mill and 7,000,000 feet on the way, while some 
50,000,000 feet more are in the drive. The mill is said 
to be the best ever constructed in Canada. Every wheel, 
belt and pulley are protected, as well as the saws, chains 
and cables, so that it is almost impossible for any of 
the workmen to be injured by coming in contact with the 
machinery. The erection of the mill was begun February 
24, last, being only three months in building. ‘The 
capacity is about 250,000 feet per day, and the cost 18 
about $150,000, exclusive of the land. Some seventy- 
five acres are used for mill yards and piling grounds. 
A switch from the Canadian Northern railway runs down 
the entire length of the property to the river, and 
employment is given to over 400 men, with a pay roll of 
over $30,000 a month. A large new planer is being 
erected, also a dry kiln and sheds where the finer grades 
of lumber will be treated and stored. The company 
has a large supply of timber, the present berths having 
enough to keep the mill going for at least fifteen years. 
The officers and staff of the company are: President, 
T. L. Shevlin, Minneapolis; vice president, J. A. Mathieu, 
Rainy River; secretary, George S. Eddy, Minneapolis; 
treasurer, E. L. Carpenter, Minneapolis; manager, George 
S. Beckwith, Fort Frances; general superintendent, E. H. 
Dea, Bemidji; mill superintendent, P. S. Dainerd, Fort 
Frances. 
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FROM THE PACIFIC NORTHWEST 

















PUGET SOUND NOTES. 


Cargo Mills Well Supplied with Orders—Curtailment 
Probable—New Concerns Open Offices—Items of 
General Interest. 

SEATTLE, WASH., June 10.—June usually is a light 
month in the lumber business. It represents the final 
period of uncertainty as to the crop situation, and 
demand, as a rule, is light. This month to date is not 
an exception to the rule. While the cargo mills are well 
supplied with orders, there is not a great deal of lumber 
moving east, and the demand for red cedar shingles 
shows a considerable reduction, with the result that prices 
are no better. During this dull season, however, lumber- 
men are finding time to look around for a remedy for 
conditions, and the result is a general and definite cur- 
tailment of the output of both lumber and shingles. It 
is believed that between now and January 1, next, there 
will be a reduction of the output of lumber to the extent 
of 500,000,000 feet, including most of the larger mills 
of the Northwest. The makers of red cedar shingles 
will close their mills Saturday of each week, beginning 
next Saturday. It is also understood that many of the 
northern Washington and Puget sound loggers will close 
their camps this month, to remain closed for several 
months. This withdrawal of a large amount of the lum- 
ber and shingle output of the Northwest from the market 
will without doubt result in much good for all con- 
cerned. Overproduction has become a serious menace 
to the industry, and the lumbermen have at last come 
to a full realization of this fact. 

The Beckman Lumber Company is the name of a new 
wholesale lumber and timber land concern, which opened 
offices at 1001 Alaska building, this city, this week. 
Victor H. Beckman, for many years secretary of the 
Pacific Coast Lumber Manufacturers’ Association, is at 
the head of the new concern. The company will special- 
ize in the sale of Pacific coast timber lands, and will 
also represent, as a buying agent, several influential 
lumber companies of the South and East. According to 
Mr. Beckman, the company already has several large 
timber deals pending, and is in position to offer some of 
the most attractive timber land propositions on the mar- 
ket today. 

Establishes Seattle Office. 


J. O. Storey, of the Storey-Bracher Lumber Company, 
formerly of Portland, Ore., has established the oftices 
of that company at 210 Alaska building, this city. Mr. 
Storey recently bought out the entire company, which 
will continue to dispose of north coast lumber products. 
Mr. Storey has also taken over the Monarch Timber Com- 
pany, with oftices in Tacoma. This company is carrying 
on some extensive logging operations not far from 
Tacoma on the Tacoma Eastern railroad. 

John MeMaster, of the John McMaster Shingle Com- 
pany, this city, who attended the meeting of the National 
Lumber Manufacturers’ Association at Chicago week 
before last, and then went to Washington and appeared 
before the Senate finance committee to protest against 
the proposed reciprocity treaty with Canada, returned 
to Seattle Thursday of this week. Mr. McMaster states 
that he found red cedar siding in good demand in the 
middle West, and that it grows more popular every day. 
He was surprised to find that much basswood siding is 
used throughout the middle states. This is a soft, 
though tough wood, but, according to Mr. McMaster, it 
is not to be compared with red cedar for siding purposes. 

A movement is on foot in and about Seattle to change 
the grade on red cedar shingles. It is proposed to make 
all shingles one thickness, and to specify that clears 
shall be strictly clears, the stars to be probably 10-inch 
clear. This plan of grading was discussed at the regular 
weekly luncheon of the Seattle Wholesalers’ Club last 
Friday, but no definite conclusions arrived at. It is 
believed that were it possible to persuade all shingle 
manufacturers to change the grading in this manner, 
much inconvenience, in both manufacture and selling, 
would be done away with. 

The Schwager & Nettleton Mills, this city, operating a 
plant on the water front, will complete a new dock next 
week, which will make it possible for vessels to load at 
the mill. Heretofore it has been necessary to load from 
scows, but upon the completion of the new dock vessels 
of any draft can anchor and load without trouble. The 
mill has a very neat appearance on the inside, having 
this week been painted white throughout. 

_The estate of E, E. Brehm, well known lumber and 
timber dealer and logger who committed suicide Jast 
month, was this week appraised at $434,422.42. The 
deceased held stock of the value of $130,000 in the 
Brown’s Bay Logging Company, $152,000 in the Stand- 
ard Railway & Logging Company, $51,250 in the Sultan 
Railway & Timber Company, and owned considerable 
real estate in and about Seattle. 

A visit to the Ballard mills this week finds them all 
running steadily. The Stimson Mill Company is cut- 
ting on a large cargo for the Chinese trade and reports 
business good. G. B. Maxwell, manager of the Canal 

Lumber Company, states that it is having a good trade, 
but that he would like to see better prices. The Seattle 
Cedar Lumber Manufacturing Company’s plant also is 
busy. This concern is the largest cedar shingle and sid- 
ing manufacturer in this state, and when running full 
time the output of shingles alone is 700,000 daily. 

J. H. Krueger, of Fullerton-Krueger Lumber Com- 
pany, a Minneapolis (Minn.) wholesaling concern, was 
in Seattle this week, a guest of J. D. Collins, of the 
Chicago Lumber & Coal Company. He says the pros- 
pect of a bumper crop is good and he believes that the 


lumber business will improve before many weeks. He 
will remain some time on the north coast visiting the 
mills and observing conditions generally. 

The steamship Strathern, first of a fleet of four tramp 
steamers that will load on the Sound within the next 
two weeks, arrived in port this week, and is loading at 
the Schwager & Nettleton mill. It will carry a cargo for 
Australia, which it will complete at Anacortes and 
Tacoma. Recent fixtures, reported by the Shipowners’ 
Association of the Pacific Coast, are schooner Oliver J. 
Olson, Puget sound to San Diego, $4.50; schooner C. S. 
Holmes, Puget sound to San Pedro, $4.50; schooner 
Sehome, Puget sound to San Francisco, $4; schooner 
Manila, Grays harbor to west coast of South America, 
45s; steamer Nome City, Portland to San Francisco, $4. 

Shingle Operators. 

Clarence O. Gronen, of Gronen & Cowan, manufac- 
turers’ agents, Waterloo, Iowa, was a visitor in Seattle 
this week and was shown about by L. L. Hillman, secre- 
tary of Carstens & Earles, well known lumber shippers 
of this city. Among other trips taken Messrs. Gronen 
and Hillman was one to the two mills of the John 
McMaster Shingle Company, at Kenmore and Marys- 
ville, respectively. Mr. Gronen sells this shingle in the 
Kast, and pronounces it the best star shingle on the 
market. ‘The two MeMaster mills turn out over 450,000 
shingles daily, making nothing but stars. At the Marys 
ville mill high grade cedar siding is also manufactured. 
This is Mr. Gronen’s first trip to the Coast in a number 
of years, and he expressed surprise at the remarkable 
development of the country. It is said that Mr. Gronen 
sells more red cedar shingles than any other salesman 
in the East. 

H. C. Phillips, manager of the G. W. Finney Lumber 
Company, Odessa, was a visitor in Seattle this week. 
This concern has one of the two retail lumber yards at 
Odessa, which is seventy-five miles west of Spokane, on 
the Great Northern railroad. This is what is known as 
the Big Bend country, and is primarily a wheat country. 
For the last three years it has suffered from drouth 
and crops have been very poor, and business has been 
quiet, but Mr. Phillips says that crop conditions in that 
country never were better than they are today. He says 
the wheat is in 100 percent better condition than a year 
ago, and he expects an awakening in business this fall. 

New Wholesaler. 


L. G. Warren & Co. is the name of a new wholesale 
business with offices at 1025 Henry building, this city. 
This firm expects a little later to open offices at San 
Francisco, and probably Los Angeles, and it will carry 
on a general wholesale and commission lumber business 
in both cargo and rail branches, buying and selling all 
kinds of lumber and shingles. L. G. Warren, who has 
charge of the Seattle office, formerly was with W. R. 
Grace & Co., San Francisco, and prior to that for five 
years was an employee of the Bellingham Bay Lumber 
Company at iis San Francisco office. 

Among large orders placed in Seattle this week was 
one with the Lester W. David Company for 2,600,000 
feet of timbers to be used in the construction of a dock 
at Singapore, to be shipped through July and August 
on the Blue Funnel steamers Titan and Protesilaus, which 
will be loaded at Tacoma. : 

Kk. L. Conner, manager of the Seattle office of the 
HI. B. Waite Lumber Company, returned the latter part 
of this week from a trip of almost a month’s duration 
throughout the middle West. Mr. Conner visited Minne- 
apolis, St. Paul, Chicago, and many other Mississippi 
Valley points, as well as Winnipeg and other Canadian 
lumber buying centers. His trip was primarily a selling 
trip and it was fairly successful. Of twenty-two nights 
he spent sixteen in sleeping cars. 

A new addition to the local lumber fraternity arrived 
last week in the shape of a bouncing boy, born to Mr. 
and Mrs, M. Elias. Mr. Elias is the head of the Western 
Washington Lumber Company, this city. ‘‘Mike’’ is 
now the proud father of three children, two boys and one 
girl. 

Henry Dickinson has discontinued his wholesale lumber 
business, known as the Henry Dickinson Lumber Com- 
pany. The oitfices in the Henry building will be given 
up. Hereafter Mr. Dickinson will devote his time to 
the manufacturing business. Mr. Dickinson’s milling 
interests are in the Cedar Home Lumber Company, which 
operates a mil! at Stanwood. 





NORTHERN WASHINGTON NOTES. 


Shingle Company That Now Believes in Good Roads— 
Mill Resumes Operation Under New Management—- 
Activity in Cargoes, 

EVERETT, WASH., June 8.—The Ebey Shingle Com- 
pany is an earnest advocate of good roads since the 
county put the Hartford road in good order. Before 
the improvement was made it cost the company 12 cents 
a thousand to bring its shingles by wagon to Everett 
and place them on cars. Since the road has been ma- 
cadamized it costs only 414 cents a thousand to bring 
its shingles to this point, and the saving of 65 percent 
in hauling costs is considerable of an item when the 
low margin of profit 1s considered. 

The Great Northern mill, on the Skyhomish river 
near Sultan, is again in operation, under the manage- 
ment of I. E. Anderson. The new millmen are well 
fitted to undertake the business and believe that they 
can operate the mill at a profit. 

The 5-masted schooner Crescent has completed the 
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and explain how we do it. A 
good stock enables us to fill 
orders without delay. 
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Cummer-Diggins Co. 


CADILLAC, MICH. 





Spe Critical Customer’s Choice 


DIXIE BRAND 
Oak Flooring 


A combination of High Class Material with 
Perfect Workmanship. 


Our RED and WHITE. 
OAK LUMBER 


is of the same high quality. We can ship promptly straight 
or mixed cars of Lumber and Flooring. 


Bliss-Cook Oak Company 
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KNOXVILLE, TENNESSEE. 
We run our own mills manufacturing 


POPLAR, QUARTERED WHITE OAK, 
PLAIN OAK, WALNUT, ETC. 
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LOGAN - MAPHET LUMBER CO. 


WE CAN SHIP PROMPTLY— 


POPLAR—1 car each Com. & Better 10-4, 12-4 
and 16-4, Nice Yellow Stock. 

PLAIN WHITE OAK—Several cars Com. & Better. 

PLAIN RED OAK —Several cars Com. & Better. 

QTD. WHITE OAK—Several cars Com. & Better. 

QTD. RED OAK -—Several cars Com. & Better. 


Let us quote you on your requirements in anything in Hardwoods. 
Address either place 


Main Office and Yards, Branch Office and Yards, 
KNOXVILLE, TENN. CINCINNATI, OHIO. 














son mill and has shifted to Mukilteo, where it is loading 
700,000 feet of lumber for the west coast of Mexico. 
The Suveric is due at the Crown Lumber Company’s 
plant Sunday to take a cargo of several hundred thou- 
sand feet of lumber to China. The Hornet loaded 6U0,- 
000 feet of lumber at the Crown wharf for California 
points. The Strathardle has cleared for Sidney, Austra- 
lia, from the Crown company’s wharf with 750,000 
feet of lumber loaded there. It carried 3,000,000 feet 
of lumber from the Sound. The British steamer Oteric 
loaded 600,000 feet of lumber for China at the Crown 
company’s wharf this week. 

The steamer I’, S. Loops loaded 300,000 feet of lum 
ber at the Clark-Nickerson Company’s dock and cleared 
Sunday for San Francisco. The steamer Olson & Ma- 
hony took a cargo of 700,000 feet of lumber from the 
Clark-Nickerson mill. The schooner Seahome arrived 
Sunday from San Francisco and is loading 700,000 feet 
of lumber at the Clark-Nickerson mill. The Everett 
Paper & Pulp Company shipped seventy tons of paper 
on the steamship Governor to San Francisco, and a ecar- 
load of paper on the City of Puebla to San Francisco. 

The British steamer Hampton is loading 3,000,006 
feet of lumber from the Canyon Lumber Company’s 
mill for Sidney, Australia, and will clear some time 
next week. The steam schooner Klamath loaded 225,000 
feet of railroad ties and 275,000 feet of flooring at the 
Weyerhaeuser Timber Company’s mill for points in 
southern California. 

The Ferry-Baker Lumber Company will operate its 
big saw mill by electricity in two weeks. The work of 
installing the electric apparatus is about completed. 
The plant is very complete and the company expects 
materially to reduce its operating expenses. 

Improvements in Everett’s water front are rapidly 
closing the gap between the Weyerhaeuser Timber Com- 
pany’s mill and the lumber plants at Mukilteo. A large 
dock being built by the Great Northern railway for the 
handling of oil to be used as fuel will be available 
for shipping of other materials, if necessary. Rapid 
progress is being made in the construction work. The 
four oil tanks will have a capacity of 2,475,000 gallons 
of oil each. 





WESTERN WASHINGTON NOTES. 


Business Livening Under Improved Market Condi- 
tions--Many Orders Booked for Foreign Shipment— 
New Company’s Mill Deal. 

TAcoMA, WASH., June 8.—The Defiance Lumber Com- 
pany is well satisfied with the amount of business it is 
getting under present market conditions. The company’s 
mill on the north waterfront is running continuously and 
is doing a large volume of cargo business, offshore anc 
California, in addition to the usual rail and local trade. 
L. L. Doud, president of this company, says the eastern 
rail market remains in about the same condition of the 
last few weeks, with the exception that a firmer tone is in 
evidence and prospects are brighter. ‘‘ Business is bound 
to come with a rush when it does come and stocks will be 
cleaned up in a hurry,’’ he says. ‘‘The foreign market 
has been very satisfactory and remains in good trim. 
California is little changed, but with bright prospects 
for demand in that locality. The outlook is for a good 
rail business yet this year.’’ 

J. J. Dempsey, of the Dempsey Lumber Company, left 
for Portland Wednesday to attend the golf tournament 
in that city. The Dempsey company is keeping things 
moving at its mill and is shipping out a good deal of 
lumber, also doing considerable cargo and local business. 
It is well equipped to handle orders for lumber of ail 
kinds and for prompt shipments. 

The Monarch Timber Company and ailied companies, 
including the Sitkum Timber & Development Corporation 
and the Tanwax & Western railway, designed for logging 
purposes in the Silver Lake region off the Tacoma EKast- 
ern branch of the Milwaukee, now have their offices at 
213-14 Savage-Scofield building. 

Market Improving. 

T. E. Kiddoo, formerly of Wichita, Kan., has arrived 
in Tacoma and has assumed sales management of the 
Union Lumber Company, with mills and offices at Lacey, 
this state. The company’s sales offices are at 622 Bank- 
ers’ Trust building, this city. F. J. Shields, president of 
the company, will divide his time between the sales offices 
and the mill. Mr. Kiddoo has had extensive experience 
in the lumber business in Kansas and is delighted’ with 
what he has seen of the Coast thus far. Of the lumber 
market he says: 

The market seems to be a little stronger than it has been. 
I believe prices are going to get better. There is more 
business and more inquiries are being placed, so that the 
outlook is considerable brighter this week. We booked forty 
ears Tuesday and fifteen cars for Australian shipment, so 
that we have enough on our books now to keep us hustling 
for thirty days. Red cedar shingles show no change and 
the shingle market is hanging just about where it has been. 

The Lindstrom-Handforth Lumber Company also is 
finding the market outlook better. This company has its 
sales offices in Tacoma, for its mill at Rainier, and is 
getting business to keep going right along. T. J. Hand- 
forth says there is a better feeling in the market this 
week than for some time. Inquiries are more plentiful 
and prices show a better tendency. Everything seems to 
be waiting on crops in the eastern trade. As soon as 
the farmers begin to sell and get in cash, the lumber 
market is sure to pick up rapidly. The Lindstrom- 
Handforth company is making some water shipments, 
sending the lumber in by rail to the steamers at this 


ort. 

4 T. E. Ripley, vice president of the Wheeler, Osgood 
Company, has completed his home at Interlaaken, one 
of the handsome suburbs, and is occupying it. The house 
occupies the site of the one burned a few months ago 
and is along the same handsome lines, with improve- 
ments. 


The Orient & Occident Lumber Company, recently 
formed, has leased the Nelson-Johanson mill on the east 
side of the bay from the Scandinavian-American bank 
for one year. The bank secured the property on mort- 
gage when the Nelson-Johanson company failed. The 
new company has an option on the property at a figure 
said to be $150,000. The mill is equipped for cargo 
trade only, except such shipments as may be made by 
ferry or scow to the railroads, and was built about three 
years ago by Joseph Gawley, of the defunct Gawley 
Machine Company. Mr. Gawley sold the plant to the 
Nelson-Johanson company, which operated it until it 
went under, after spending a large amount of money 
improving the plant and its facilities. The mill is being 
put in shape to run and its new owners plan to operate 
it regularly. Henry Kubach is one of the principals of 
the new company. 

A committee consisting of Donald McFadon, of the 
MckFadon Logging Company; J. B. Hawthorne, of Dibble 
& Hawthorne, and A. L. Sommers, secretary of the 
Chamber of Commerce, called upon the municipal com- 
mission Tuesday to protest against cutting the big trees 
on either side of the road to Mount Tacoma. The city 
is building a $2,000,000 electric power plant at Nisqually 
and the route for its pole line follows the road for some 
distance and, it used, will necessitate destroying some 
of the handsome trees which attract much attention from 
autoists going to the mountain. The commission decided 
to postpone action temporarily and, meanwhile, the com- 
mittee and others interested will endeavor to get a new 
right of way and save the giant firs. 

The German bark Gustav is in port loading big sticks 
for Europe for Comyn, Mackall & Co. ‘The vessel has 
been at Ballard where it took on 1,952,000 feet of 
lumber, chiefly dimension, and here is taking on 250,000 
feet of timbers, of which a portion, 40-foot sticks, will 
go on deck and about 100,000 feet in the hold. The 
vessel is getting 57s 6d for the voyage from Tacoma to 
Kurope. The British steamer Saint George has been at 
the North Knd Lumber Company’s mill and at the St. 
Paul & Tacoma Lumber Company’s mill this week load- 
ing, and the British steamer Strathardle in the Mil- 
waukee waterway, both taking Australian cargo. The 
American Trading Company has the steamer Strathearn 
due Friday to load for Australia, besides which the 
British steamer Oceano is also due in this week to take a 
large consignment of lumber from local mills for Aus- 
tralia, 

J. B. Hall, from the Denver office of the Noll-Welty 
Lumber Company, arrived in this city this week to take 
charge of the Tacoma end of the company’s business. 
The company maintains a Coast buying office and a ware- 
house in this city and a small planing mill in which it 
works rough cedar into siding. D. C. Morris, who has 
heretofore had charge of the Tacoma office, will here- 
after look after the company’s business in the Inland 
Empire, with offices in Spokane. 





ON BELLINGHAM BAY. 


Shingle Plants to Close Saturdays—Lumber Yards of 
the Northwest Depleted—Much Lumber Needed in 
the Dakotas. 


BELLINGHAM, WASH., June 9.—Plans for curtailing 
the shingle output of the state to the extent of 100 to 
150 carloads a week have practically been compieted 
by the Red Cedar Shingle Manufacturers’ Association. 
A meeting of the officers of the association and What- 
com county shingle men was held in this city this after- 
noon. A number of manufacturers will close their 
plants Saturday of each week until market conditions 
improve. Manager I. A. Traill was present and stated 
that practically all the mills of Pacific, Chehalis, King, 
Snohomish and Skagit counties have adopted this policy. 

J. H. Bloedel, of the Larson Lumber Company, re- 
turned Wednesday from Chicago, where he attended 
the annual convention of the National Lumber Manu- 
facturers’ Association. From his observation of condi- 
tions in the middle West Mr. Bloedel is taking a more 
optimistic view of the future of the lumber market. He 
said: 

The retail lumber yards in North and South Dakota and 
other sections, to which most of the lumber of the North- 
west is shipped, are practically depleted. If the promises 
made by the crops there are fulfilled we may expect big 
orders from that section. It is a certainty that great quan- 
tities of lumber are needed in that territory because of the 
slack orders which have come from there for many months, 
and the dealers who have been retailing the product to the 
farmers have been holding off pending indications of a rich 
harvest such as that which my observations through the 
country revealed. 

F. J. Wood this week announced that he has bought 
a total of 125 acres of land on Burrows bay, south of 
Anacortes, as a site for a new mill. Twenty-five acres 
of this tract are tidelands and the remainder shore 
lands. Mr. Wood says the plant of the E. K. Wood 
Lumber Company in this city will not be abandoned, 
but that another plant will be built on the new site at 
an early day. 

rrr 

Since the Pennsylvania Railroad Company undertook 
forestry work it has set out more than 4,000,000 trees. 
These forestry operations extend to all points on the 
lines east of Pittsburg and Erie, Pa. Last year 650 
acres of idle land were set out in hardwood and ever- 
green seedling trees, supplied by the company’s nursery 
at Morrisville, Pa. There are thirty-two and one-half 
acres of land at Morrisville devoted to nursery pur- 
poses, which afford a capacity of 1,000,000 trees a year. 





The advertising columns of the AMERICAN LUMBER- 
MAN constitute a directory of the leading lumbermen and 
makers of sawmill and woodworking machinery ete. 
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OREGON LUMBER NEWS. 


Fir Sales Agency Completes Organization and Elects 
Officers—Industrial Accident Insurance Law in Su- 
preme Court Test. 


PoRTLAND, ORE., June 10.—The Then Douglas Fir Sales 
Company, recently incorporated, held its first regular 
meeting this week, perfected organization and elected 
the following officers: President, L. J. Wentworth, of 
the Portland Lumber Company; vice president, F. C. 
Knapp, of the Peninsula Lumber Company; secretary, 
W. B. Hazen, of the Bridal Veil Lumbering Company; 
treasurer, O. M. Clark, of the Clark & Wilson Lumber 
Company, which officers with A. C. Dixon, of the Booth- 
Kelly Lumber Company; George McLeod, of the Ham- 
mond Lumber Company, and R. A. Cowden, of the Sil- 
verton Lumber Company, constitute the board of 
directors. The objects of the selling agency will be the 
same as those of the agency that has existed for some 
time on Grays harbor. It will handle all rail business for 
the mills associated therewith and is intended largely to 
reduce the selling expense, as it will stimulate to a con- 
siderable extent the necessity of keeping several traveling 
representatives in the same field. At the same time it 
will afford opportunity to extend the market. 

A large party of Chicago and San Francisco timber 
men left Eugene, Ore., this week for the lower Siuslaw 
country to look ever holdings. Considerable activity in 
timber in this state is looked for this summer as several 
properties have been investigated lately. It is generally 
believed that timber values will not be lower in this part 
of the country and that now is a good time to invest. 
Several large deals are under way with prospects of 
being closed at an early date. 

J. P. Keating, who resigned his position as sales man- 
ager for the Charles W. Spaulding Logging Company to 
become manager of the Lumbermen’s Indemnity Insur- 
ance Company, expects to have offices opened in a few 
days. The plan is meeting with enthusiastic support 
of lumber manufacturers. 

J. H. Wallace, of Seattle, member of the newly 
appointed State Industrial Insurance Commission, of the 
state of Washington, was in Portland this week in com- 
pany with C. A. Pratt, of the same commission, Mr. 
Pratt being head of the Pacific Box Company, of 
Tacoma. Mr. Wallace represents labor on the commis- 
sion, having been appointed by the governor. He 
explained that while the constitutionality of the recently 
enacted law is being tested before the supreme court by 
a friendly suit, he believes it will work out satisfactorily 
if permitted to stand. It provides for a gradation scale 
of compensation for minor injuries and $4,000 for. loss 
of life or total disability, the amount to be paid in 
monthly instalments. It is taking away from the courts 
the employer’s defense and giving the injured or those 
dependent upon the killed or injured whatever amount 
is decided upon as just by the commission. The law 
provides that labor shall be represented on the commis- 
sion by one commissioner. The test case is expected to 
come up for adjudication June 18. 

The L. P. Lee Lumber Company, of this city, closed 
negotiatiors this week to ship 3,000,000 feet of fir to 
European ports. The lumber will be sent in small lots 
on steamers sailing from Puget sound to Europe. The 
company will ship one cargo of 3,000,000 feet from this 
port to South Africa this month onthe British steamer 
Ethelwood and 2,500,000 feet will be shipped this month 
to China on the British steamer Swverie. 

From Baker, Ore., comes the report that R. M. Evans, 
assistant forester of the Wallowa national forest, with 
headquarters at Wallowa, has finished planting an area 
of about 200 acres near Medical Springs to norway spruce 
and European larch. The land was completely burned 
over. To prevent the eating of the seed by squirrels and 
chipmunks, Mr. Evans scattered poisoned grain over the 
ground, and he reports having found it very effective. 
The forestry department contemplates dividing the Wal- 
lowa reserve, as the district handled from the Walla 
Walla office is considered too large to be handled expe- 
diently. 

Edward C. Mueller, of the Mueller Lumber Company, 
of Davenport, Iowa, was in Portland this week en route 
to Bond, Ore., where he is largely interested in timber 
and a mill that is planned for the near future. 





BIG TIMBER PROPERTY TRANSFER AND 
COMPANY ORGANIZATION. 
[Special telegram to the AMERICAN LUMBERMAN.] 

PorTtLAND, ORE., June 14.—Retirement from active 
participation in the logging business of 8. Benson, one 
of the controlling factors in the Columbia river log 
market, is included in the transfer by Mr. Benson of 
his Columbia county holdings to the Benson Timber Com- 
pany at a price stated by the attorneys for both parties 
to be $2,100,000. The property transferred by Mr. Ben- 
Son includes about 15,000 acres and contains approxi- 
mately 800,000,000 feet of yellow fir. It is the north 
half of the 30,000 acres held by Mr. Benson for the last 
ten years, the south half having been sold to the Fir 
Tree Lumber Company about a year ago for $2,000,000. 
The 15,000 acres bought by the Benson Timber Company 
lie along the Columbia river. A logging road runs 
through a portion of the tract, the main line of which 
18 about five miles long. 

Incorporators of the Benson Timber Company are 
rank Lynch, O. J. Evenson and E. E. Coovert. Mr. 
Lynch is a banker and land owner of North Dakota. 
Mr. Evenson formerly was with the Portland Lumber 
Company, later becoming associated with Mr. Benson 








in logging operations, and retains his interest in the 
newly organized company. Mr. Coovert was attorney 
for both Mr. Benson and the new company and is also 
a director in the new company. 


PROGRESS OF A YOUNG AND VIGOROUS 
OREGON ENTERPRISE. 

KLAMATH FALLS, OrzE., June 6.—The Peiican Bay 
Lumber Company, recently incorporated with a capital 
stock of $150,000 has already begun erecting its band 
saw mill at Klamath Falls, and will in a few. weeks 
begin building a logging road into the timber on the 
shores of upper Klamath lake. It has bought 103,000,000 
feet of timber from the forestry department of the gov- 
ernment in the Cascade forest reserve, near Pelican bay 
on the upper lake. It is expected that about three miles 
of railroad will be built this year. The company will 
also soon begin digging a canal about half a mile long 
into which logs will be dumped as they are brought in on 
the logging railroad. 

The Pelican Bay company has acquired sixty-three 
acres at Hanks, at the lower end of the lake, for a mill- 
site, and it is expected the mill will be in operation in 
August. A MeDonough band will be installed and the 
balance of the machinery will be furnished by the D. J. 
Murray Manufacturing Company. For storing logs at 
the mill the company will Have a canal fifty feet wide at 
the lake front, 1,600 feet long and ninety feet wide at 
the mill, which will hold about 3,000,000 feet of logs. 
The mill will be located on a spur from the Southern 
*acific tracks, and it is expected will saw about 20,000,000 
feet of lumber a year. 

The officers of the Pelican Bay Lumber Company are 
ifarold Mortenson, president; W. P. Johnson, vice presi- 
dent, and George D. Hauptman, secretary and treasurer. 
In addition, Jacob Mortenson, of Oak Park, Ill, and 
S. M. Hauptman, of Charles R. MeCormick & Co., San 
Francisco, are directors. Harold Mortenson is a son of 
Jacob Mortenson, and the latter is one of the best known 
lumber manufacturers in the country, being interested 
heavily in the North and South and on the Pacific coast. 
The Hauptmans are well known San Francisco lumber- 
men. A. E. Glibert, formerly of the Kolb-Glibert Mill 
Company, Raymond, Wash., will be superintendent of the 
plant. He was superintendent of the old Michigan Lum- 
ber Company, at Aberdeen, Wash., at the time Mr. 
Hauptman was interested in it. Vice President Johnson, 
of the company, is in charge of the Klamath Develop- 
ment Company’s interests here, and with his brother, 
S. O. Johnson, of San Francisco, is heavily interested in 
timber in Oregon and California. The Pelican Bay 
Lumber Company is made up of strong men in the 
lumber business and promises to be a large factor in the 
development of the industry in this section. 


COOS BAY REGION FOREST FIRE PATROL 
ORGANIZATIONS. 

MARSHFIELD, ORE., June 7.—The timber owners of the 
Coos Bay region are working together closely in an asso- 
ciated effort to prevent the destruction of the forests by 
fire and also in looking after the matter of taxes on 
timber lands. The Coos County Tax Association is 
copied after a similar organization in Minnesota and 
Wisconsin, among timber land owners, and was the first 
organization of this sort started on the Pacific coast, 
although the timber owners in Linn county, Oregon, last 
year formed a similar association. The president of the 
Coos County Tax Association is A. E. Adelsperger, who 
looks after the timber interests of the C. A. Smith Tim- 
ber Company. W. J. Conrad is the secretary, and offices 
are maintained in a downtown block, where he devotes 
his entire time to the tax and fire patrol organizations. 
The directors include Edgar Simpson, George Beale, 
J. O. Stemnler, E. T. Zigler, FE. C. Roberts and J. F. 
Standish. Following is a list of the large timber owners 
in Coos county, showing the acreage and its valuation, 
according to the 1910 tax levy of that county: 





Av. val. 

NAME— Acreage. Valuation. per acre. 
C. A. Smith Timber Co...... 80,422 $1,067,339.00 $13.27 
Southern Oregon Co........ 81,938 957,019.00 11.68 
Oregon & California R. R. Co.121,009 1,448,406.00 11.14 
Edmund Hall Land Co...... 3,216 42,110.00 13.09 
Brown Bros. Lumber Co..... 1,999 29,985.00 15.00 
Estate of George Baldwin... 2,360 23,120.00 9.80 
Krank J. Haynes et al...... 5,275 75,190.00 14.25 
Peter Calvi 46 @1...-ccccces 1,540 11,180.00 19 
Simpson Lumber Co........ 26,652 346,452.00 13.00 
Menasha Woodenware Co.... 22,528 277,056.00 12.31 
Pillsbury Lumber Co....... 21,440 520,686.00 13.46 
Coos Bay Lumber & Coal Co. 9,320 212,150.00 22.76 
2. &§: fk ara 8,397 121,080.0 42 
Coos Bay Timber Co........ 3,341 35,508.0 66 
‘eS eRe ae 3,211 62,445.00 5 
Coquille Mill & Tug Co 6,594 88,272.00 39 





Jesse N. Hollway......... > 3,917 52,908.00 
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Chambers Estate .......... 1,640 23,400.00 21 
Thad B. PROC Bs..ccccscws 400 4,800.00 00 
Merchant Land Co.......... 2,485 36,641.00 .75 
Southport Land & Com’l Co. 38,759 51,330.00 65 
Duncan-Brewer Lumber Co.. 3,840 57,600.00 00 
Weyerhaeuser Land Co..... 27,905 394,260.00 13 
Glasgow Lumber & Coal Co.. 2,210 20,580.00 81 
George W. Beale........... 2,655 20,791.00 83 
BS. FZ. BHR oc bcs vewcscces 722 4,998.00 6.90 


The Coos County Fire Patrol Association, which did 
very effective work last year in preventing injury to 
the timber from forest fires, this year is getting in bet- 
ter shape than ever before for carrying on its work. 
Sixty miles of telephone lines are being built this year, 
thus increasing the mileage of telephones by 100 percent. 
The telephone extension is being put in by the C. A. 
Smith Timber Company, as it will be needed by this 
concern in its logging operations, and the fire patrol 
system is being given the benefit of it. This is a per- 


manent line and it will connect -with the Independent . 
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Capacity 80,000’ per day. 





Leavitt Land & Lumber Co. 


DERMOTT, ARKANSAS, 





Cherry For Sale 


One million feet of dry stock 
ready for immediate shipment 
from our Jamestown yard, all 
thicknesses and grades. : : : 


Warren Ross Lumber Co- 


Jamestown, N. Y. 


OAK FLOORING 


HARDWOOD LUMBER > 
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Himmelberger-Harrison Lumber Co, 


Red Gum 
Specialists 


Mills at: Sales Office: 


MOREHOUSE, MO. CAPE GIRARDEAU, MO. 
 2aI—S—See—So0e— oe 


RED GUM 


MANUFACTURERS 
MILLS AT EARL, ARK. 


OAK, ASH, CYPRESS. 


The Crittenden Lumber Co. 


. ™ 336-338 Scimitar Blag., MEMPHIS, TENN. 



















GIDEON-ANDERSON LBR. & MER. CO. 


MANUFACTURERS AND DEALERS 


CYPRESS, OAK and RED GUM 


HICKORY and ASH TOOL HANDLES. 


Sale othe OOS MO GIDEON, MO. 








The American Lumberman Telecode. 


A systematic and practical arrangement of telegraphic words to 
represent phrases. sentences and each size of each grade of each 
article of lumber manufactured. Adapted toall branches of the 
lumber trade; 412 pages; 6x9 inches; 61 427 words. 

Price, postpaid, $5.00. 


AMERICAN LUMBERMAN, 431 S. Dearborn St., CHICAGO 
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We Are Manufacturers of 


Matchless Galena Valley 


Fir and Cedar 


OUR SPECIALTIES ARE: 


Silo Stock, Railroad Material 


and Timbers for Resawing. 











A General Line of Dimension and Uppers 
always in stock. 


Index-Galena Company, 


INDEX, WASHINGTON. 








WESTERN SOFT PINE 


DOORS 


K.D.Sash, K. D. Frames, Long Sash Stock 
Daily capacity: 500 Doors; 1500 K. D. Sash 


Washington Mill Co. 


SPOKANE, WASH. 














ReaD oF <ikcRs eRmemagRNggR 


CHAS. R. McCORMICK & CO. 


E. H. MEYER, Manager 
MANUFACTURERS AND WHOLESALERS 


Pacific Coast Lumber 


Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
910-911 Yeon Building, 
Telecode PORTLAND, ORE, 
—=oI01-=_oi1coc1c—S01c—0 


{ The Polleys Lumber Co. | 


Manufacturers and Wholesalers. MISSOULA, MONT. 


=————- — 


Ready to Ship from Our Mill at Missoula 


IDAHO WHITE PINE AND SPRUCE 


IN INCH COMMON. 














\ SEND US YOUR INQUIRIES J 











CLARENCE LUCAs, President. L, BE. PERRY, Secretary. 
HENRY ZECH, Manager. 


PUYALLUP LUMBER MANUFACTURING 
COMPANY. 


Pacific Coast Timber Products 


CAR SILLS, BRIDGE STRINGERS, TIMBERS, 
CLEAR CANTS, YARD STOCK. 


Cargo and Rail Shipments. PUYALLUP, WASH. 























Washington Fir 
Cedar and Spruce 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 














and Bell systems. The ranchers throughout the timber 
are given the free use of the phone, and in return, dur- 
ing the dry season, they report fire conditions to the 
patrol association. 

Myrtle Point is the principal center of the patrol 
work, and there are sixteen district fire wardens, ap- 
pointed by the state, giving them police power, but 
their services are paid for by the patrol association. 
Prior to last year all of the fire patrol work was done 
by private interests, but this organization was formed 
a year ago and an assessment of 2 cents an acre levied 
to furnish the funds needed. This year an assessment 
of one and one-half cents has been made, and it is 
thought this will be all ‘that is necessary. The lumber- 


men, loggers and timber operators in Coos county work 
closely together and carry on considerable educationa] 
work in the way of advising the general public of the 
value of the timber and the necessity of protecting jt 
from fires. On all of the checks issued by the lumber 
interests the following statement is stamped or printed 
so that the recipients of the check can plainly read it: 

‘*You get this money because Oregon has timber, 
Promote forest protection and share the gain.’’ 

The officers of the Coos County Fire Patrol Associa. 
tion are L. J. Simpson, president; George Beale, vic 
president; A. E. Adelsperger, secretary; W. J. Conrad 
assistant secretary; J. F. Standish and E. C. Roberts, 
directors. 
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IN THE PINE COUNTRY. 

Preparations for the Fire Season—Log Boom Breaks— 
Lumber Company Transfer—Large Timber Land 
Deal. 

SPOKANE, WASH., June’ 9.—Fire protective assucia- 
tions and government fire wardens are busy this week 
preparing for the dry season. In the Coeur d’Alene 
forests K, C. Pulaski, ranger, and his assistant, Samuel 
I". Milsap, with a crew of men, are working in the north 
fork district blazing out the projected trail along 
Prichard creek, which was begun last summer prior to 
the forest fires. This trail is ten miles long. A crew 
of men is building bridges and cutting trails along 
the north fork of the St. Joe river. A telephone cable 
will soon be laid across Hayden lake, Idaho, as a part 
of the plan to equip the Coeur d’Alene forest with effi- 
cient fire protection facilities. A road more than fifty 
miles and telephone lines more than sixty miles long 
through the forests of the Indian reservation in Yakima 
and Klickitat counties is being built. A force of men 
is at work on the improvements. 

Three sealers, appointed by Supervisor Weigle, began 
work this week on the logs being cut by the Milwau- 
kee Lumber Company on Big Creek, Idaho. The Mil- 
waukee company is cutting about 1,000,000 feet of 
timber a week. 

Reports from Castlegar, B. C., state that the big mill 
of the Edgewood Lumber Company is running at full 
capacity, from two to three cars of lumber being 
shipped every day. A new tug to transport logs is 
being built by the company, which will be ready within 
two weeks. 

The Hillyard Lumber Company, of which C. P. Orr 
is president and general manager, is showing consider- 
able activity. Mr. Orr states that the plant at Hillyard 
is running full capacity, employing about sixty men. 
The company has several small mills in the vicinity of 
Colville cutting timber for the Hillyard mill. He says 
that while the price of lumber is at rock bottom, and 
demand is far below normal, he believes that by fall 
the market will be much ‘stronger. His company re- 
cently booked a large order for lumber from an east- 
ern concern, and it is shipping small lots to the Kast 
and the middle West market. 

C. H. Reeves, a prominent mining man and timber 
owner of Spokane, is negotiating for the sale of: his 
holdings on the St. Joe river, Idaho. His white pine 
interests there are said to be worth $150,000. Mr. 
Reeves will retire from busines life. He is 70 years of 
age. This winter he will go to California, where he 
will ereet a handsome home. 

The Bradford-Kennedy Lumber Company, with oflices 
in the Realty building, has taken over the plant of the 
Kidd Island Lumber Company at Coeur d’Alene. This 
mill has been idle for the last two years, but the Brad- 
ford-Kennedy concern is making plans to. operate it 
later in the year if business warrants. The company 
is carrying on logging operations on its holdings in 
Kootenai county, [daho, storing the logs in the lake 
until work at the mill shall be resumed. It is shipping 
a few orders each week into the middle West territory. 
Besides orders for posts, it is shipping some rough Jum- 
ber. The forest fires of last year did not touch the 
western pine timber in the Coeur d’Alenes owned by 
the concern, 

Option on 50,000 acres of white pine in the North 
Fork section of the Clearwater river has been secured 
by Isaac N. Smith, of Milwaukee, Wis., and Gustave 
Theden, of Minneapolis, Minn. A _ large force of 
cruisers has been at work the last three weeks in this 
section and the estimates made run from 40 to 60 per- 
cent white pine. ‘The entire deal will aggregate an 
investment of approximately $1,000,000. The city of 
Lewiston is now negotiating with the owners with a 
view of having a big mill built in the city to cut the 
timber. 

E. J. Ostrander, president of the Ostrander Lumber 
Company, Twin Falls, Ida., and head of the commercial 
club, will be entertained by the Spokane Chamber of 
Commerce at a luncheon in the assembly hall June 12. 
The reception committee will be composed of lumber- 
men, headed by E. FI’. Cartier Van Diesel, president of 
the Phoenix Lumber Company. 

A. R. Graham, traveling representative of the Western 
Retail Lumbermen’s Association, is in the vicinity of 
jreat Falls, Mont. He will leave about the middle of 
this month for a trip through Colorado and Wyoming 
in. the interest of the Colorado & Wyoming Retail Lum- 
bermen’s Association. Mrs. Graham will return from 
Los Angeles, Cal., where she has been the last winter, 
about July 1. On June 1 the local retail association 
reported 1,000 yards on its list. Each member is being 
mailed a copy of the lien laws this week. 


IN THE FLATHEAD VALLEY. 


KALISPELL, Monv., June 11.—The outlook for busi- 
ness is much brighter this week than it has been at 
any time during the last six months. Manufacturers 
say they are receiving many inquiries, which will ind- 
cate that the yards are beginning to stock up for the 
summer and fall trade. neouraging reports relative 
to crop conditions are being received throughout the 
district in which the product of this district is mar- 
keted. It is the general opinion that within the next 
thirty days the planing mills and shipping departments 
of this district will be working to full capacity and 
that prices will be advanced considerably. 

I", X. Salesman, formerly chairman of the board of 
appraisers of the lands of the Flathead Indian reserva- 
tion, has been detailed by the government to make an 
investigation of the timber on the resérve. He is in 
the Flathead country and has taken up his work. His 
examination will be of the timber in the former reserve 
that is to be disposed of to the best advantage, the 
proceeds to be used for the benefit of the Indians, 

The fire committee of the Northern Montana Forestry 
Association and the executive committee of the Mon- 
tana Larch & Pine Manufacturers’ Association met 
yesterday afternoon in the office of the latter and 
selected their chief fire warden. A. E. Boorman, secre- 
tary of the lumber organization, was chosen to take 
this responsibility. The fire season is said to exist be- 
tween June 6 and October 6, and Mr. Boorman will be 
busy in his new position during that time only. He 
will have the authority to appoint five patrolmen, who 
will be stationed on points of vantage, where they can 
watch for fires, and it is hoped that by next year there 
will be telephone connection with each patrolman’s sta- 
tion. An effort is being made by the association .to 
have all timber owners in Lincoln and Flathead counties 
as members of the organization, and the assessment of 
one-half cent an acre is thought to be sufficient to meet 
the needs of the fire fighters. The state forester, Charles 
Juneberg, has agreed to make each patrolman a deputy 
state fire warden, and the Forest Service will give each 
one the badge of a forest guard, and they will have full 
authority to act for the national government, the state 
and local owner. 

W. A. Johnson, of the Biggs & Johnson Lumber Com 
pany, has been in this district the last week, conferring 
with lumbermen and placing a few orders. He says 
crop conditions are exceptionally good around Chester, 
Mont., and that 25,000 acres of new land has_ been 
seeded’ this year, and that approximately 20,000 acres 
of new breaking has been done. In his opinion, the 
demand for lumber will be exceptionally good ‘through 
out eastern Montana during the summer and fall months 
of this year. 


— 


NORTHWESTERN MONTANA NOTES. 


Lippy, Mont., June 8.—M. Brandenburg, former 
county treasurer of Lincoln county, is erecting a saw 
mill on Pinkham creek, in the northern part of the 
county, work upon which was started several days ago. 
Rexford, six miles distant, will be the nearest railroad 
point. The timber upon which the mill will operate will 
be bought from the settlers in that locality and from 
the Forest Service. From the latter source will be 
bought fire-killed timber and the excess timber upon 
forest reserve homesteads. The mill is to be loeated 
upon a site in the forest reserve, arrangements for which 
have been made with the local office. The capacity of 
the plant will be about 30,000 feet a day. 

T. E. Bonner, head draftsman in the district forestry 
office, is in town for the purpose of measuring the flow 
of water in the Kootenai river, Callahan ereek and the 
Yakt river. These measurements were started several 
weeks ago, and while definite figures for the average 
flow can not yet be given, it is believed by the local 
forestry officials that it will be found that the MKootenal 
river is the largest in Montana in the amount of wate! 
that it flows. 

The Libby Lumber Company has a force of fifty met 
at work improving its logging railroad and putting !t 
in condition for heavy traffic. Among other improve 
ments that have been made recently is a 350-foot exten 
sion to the water mains, which will give fire protection 
to the wood yard. A new spur has been puttin at the 
log dump near the mill. The company is making regular 
shipments of shaft timbers to the Snowshoe mine, where 
extensive sinking operations are in progress, according 
to Manager EF. W. Doe. This is a new class of business 





for the local mill, but such orders are likely to be com: | 


mon in the future, for much development work is in sight 
in the surrounding mining district. The mill has beet 
operating steadily with a double shift of workmen since 
it was started up last March, and it is evidently the 
intention to continue running at full capacity. 
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LUMBER NEWS FROM CALIFORNIA 








FROM THE GOLDEN GATE. 


Bank Clearings Show Gains and Building Permits 
Indicate Activity in Construction—Exposition Plans 
Assuming Definiteness—Offshore Freights Firm. 
San Francisco, Cau., June 10.—The San Francisco 

Clearing House Association reports the local bank clear- 

ings for the week ended June 8 as $46,308,000. Oak- 

land’s bank clearings for the same period amounted to 
$3,853,000. 

Considerable lumber is being handled coastwise by 
local wholesalers but the complaint of little or no profit 
continues in most quarters. Redwood is looking a little 
better, with a growing eastern demand. The cedar 
shingle market is firm at fair prices. Redwoods are in 
improved condition, bringing $2.10, full count. 

Arrivals of fir lumber at this port are only average, 
but there is apprehension as to the future if the northern 
curtailment fails. 

Panama Exposition Notes. 

Panama-Pacifie exposition activities have reached a 
stage where several states and a number of California 
counties are planning buildings and exhibits. The en- 
tire board of directors of the exposition committee is 
holding daily meetings to facilitate an early selection 
of the exact site for the fair grounds. 

A movement that will mean a $500,000 or $750,000 
northern California building at the exposition was 
launched at the Chamber of Commerce in Sacramento 
whent the new executive committee held its initial meet 
ing June 7. 

A general meeting of committees from all chambers 
of commerce m the Sacramento valley is to be held June 
27, at which representatives of the local ‘‘ boost body’’ 
will put the issue squarely before the visitors. It is 
thought there will be little difficulty in raising the money, 
since the present law authorizes counties to levy a tax 
of 6 cents on $100 of assessed valuation for advertising 
purposes. -It is estimated that, if all the counties set 
aside 3 cents of such levy for the next four years, there 
will be a fund sufficient to erect a splendid building to 
represent northern California, 

Lumber News. 

According to reports from Oroville the Soper-Wheeler 
Company is planning to begin active operations soon 
upon its 25,0C00-acre timber holdings along the middle 
fork of the Feather river. Representatives of the com- 
pany have made a reconnaissance of locations for a rail- 
road from Oroville into the company’s holdings. ‘The 
mill in Oroville is contemplated by John Soper, of Chi 
cago, and his associates. 

Ukiah advices are as follows: Fourteen deeds were 
placed on record June 3 conveying more than 12,000 
acres of timber Jand in Anderson valley from the Stand 
ish-Hickey Company to the Santa Fe Land & Improve 
ment Company. It is reported that preparations for man 
ufacturing operations will begin immediately. This 
means the construction of a redwood saw mill. | The 
Santa Fe company probably will follow the lead of the 
Southern Pacifie company at its Albion plant, and keep 
for its own use the ties and first grade lumber sawed, 
placing the common redwood on the market. Additional 
purchases of timber are contemplated. 

The Stockton Box factory has started operations. The 
plant is located on West Weber avenue on a spur track 
of the Western Pacific, near Edison street, and employs 
twenty men. ‘The lumber comes from Plumas county 
on the Western Pacific. C. A. Webster, formerly of San 
Francisco, is secretary and H. V. Tarter is manager. 

H. W. Little, of the Little Diamond Lumber Agency, 
which operates the steamers Aberdeen and Despatch be 
tween Portland and California ports, has arrived in this 
city to establish a branch. The management contem 
plates putting on an additional coasting steamer. 

F. M. Fenwick, president of the Yosemite Lumber 
Company, is just back from a tour of inspection in the 
timber belt in the region of El Portal. According to 
Merced reports, he stated that active preparations for 
the operation of the company’s lumber camps will begin 
within two months, and several hundred men given em- 
ployment. This company, he is quoted as saying, is con- 
sidering two sites for a mill, plans for which have been 
completed. The sites considered are Mast, on the Horse 
shoe bend of the. Merced river, in Mariposa county, and 
Merced Falls. The mill will have a daily capacity of 
200,000 feet of lumber. Plans for an inclined railway 
and tramway at El Portal to the timber belt at the top 
of the mountains above that town are under consideration. 





AMONG THE NORTHERN REDWOODS. 


Mills Behind on Merchantable and Shingles Moving 
Steadily—Beneficial Railway Enterprise Afoot— 
Notable Visitors. 


Eureka, CAu., June 7.—Demand for redwood along 
the coast remains about the same, and prices have been 
unchanged during the last week. Inquiries for mer- 
chantable continue to come in, and most of the mills 
are forty-five to sixty days behind on orders for this 
grade of redwood. ‘The shingle movement continues 
steady and the demand for shakes is still strong. 

District Attorney W. A. Fish, of Tehama county, 
has been in Eureka during the last week acting as dele- 
gate to the California Development Board, which has 
just finished a convention in this ‘city. He brings word 


of an enterprise on foot in his county which may result 
Mm great good. Mr. Fish states that Red Bluff, Tehama 
county, has raised $100,000 to be used in the construc- 
tion of a standard gage railroad from that place to 


the Tom Head copper mines, fifty-two miles west, con- 
necting Red Bluff with the rich copper mines in that 
district. The distance from Eureka to Tom Head is 
175 miles, and as the grade is good for the most of 
the distance it is believed that it will be possible to 
have the Red Bluff road extended through the Low 
Gap of Mad river and from there proceed to Eureka. 

Huron Smith, of the Department of Dendrology of 
the Field Columbian Museum of Chicago, is in this city 
selecting redwood specimens to be exhibited in the 
above named museum. A sample redwood log has been 
secured by Mr. Smith from the woods of the Vance 
Redwood Lumber Company which is over nine feet in 
diameter and twelve feet long. 

Y. Shamatsu, of the Japanese Forestry Department, 
has been in Humboldt several days this week studying 
the logging methods and equipment used in the red- 
woods. This gentleman has recently gathered similar 
data in the Oregon and Washington woods, and while 
in Portland, Ore., he placed an order with the Wil- 
lamette Iron Works for some of their logging donkeys 
and other logging equipment, which will be used in the 
forests of Formosa. Mr. Shamatsu states that this is 
the first shipment of American logging equipment to be 
made to Japan. From Eureka he goes to the yellow 
pine states, and thence to Europe, Asia and Africa, on 
the same mission, which is for the practical interests of 
the Japanese government. 

I’. 8. Wallwork, representing the Boyle Heights Lum 
ber Company, and R. Lyons, of the Graham Lumber 
Company, both of Los Angeles, Cal., have spent the last 
week in this city placing orders for redwood and enjoy- 
ing visits to the various mills and logging woods. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Completion of Large Plant of Unit House Building 
Concern—Michigan Capitalists Inspect British Co- 
lumbia. Timber Lands. 

Los ANGELES, CAL., June 10.—Lumber conditions in 
this city continue exceptionally good and there is no 
indication of abatement. 

The Los Angeles Investment Company has just com- 
pleted its immense plants, mills and yards, where one can 
order a house of any size required sent out by the after- 
noon delivery of from one to twenty or more rooms, This 
company has adopted the unit plan in house building. 
Under this system the superintendent of construction 
fills out a printed order for the house in contemplation. 
The order designates the number of studding, the dif- 
ferent lengths specified, the number and size of doors, 
casings and windows, and the exact amount of each 
material and bricks ete. necessary to complete the house. 
This order is sent to the company’s mill. When the 
material is delivered the workmen ean erect the house 
practically without the use of a saw, and after the resi- 
dence is completed a kindling seavenger would waste 
valuable time in looking for stray pieces of lumber and 
there would not he enough gravel for a chicken to 
seratch up. The plan has been adopted as a means of 
saving time of carpenters and in reducing to a minimum 
the waste of material. The plant the company is build- 
ing on forty-six acres of land at Western and Slauson 
avenues is to take the place of the smaller plant on 
West Forty-eighth street. It will be the largest on the 
Pacific coast. More than 6,000,000 feet of lumber is 
new stacked up in the yards. The full plant will be in 
complete operation within thirty days. 

A lumber yard is to be opened in this city by George 
H. Kilerman, of San Diego, and other interested men 
under the name of the George H. Kilerman Lumber 
Company. A spur track will be installed by the Santa 
Fe Railway Company. ‘The planing mill and other 
necessary equipment will be erected and installed at 
once. 

The steamer Jaqua, from Eureka, came into the harbor 
of Long Beach during the week to discharge 300,000 feet 
of redwood lumber for the Long Beach Improvement 
Company, the first cargo to be unloaded in the city docks. 
The steamer Santa Barbara will arrive this week with a 
full cargo of lumber for the same company and at this 
time there will be a formal celebration of the dock 
opening, which will be held by the Chamber of Com 
merce. 

Acting on the telegraphed arrival of the schooner 
Winslow from Mexico with 500,000 feet of hardwood 
lumber for the Western Hardwood Company, the city 
Chamber of Commerce and several of the enterprises on 
the inner harbor sent a petition to the collector of cus- 
toms asking that he request from the government Treas- 
ury Department the appointment of a deputy collector 
for Long Beach and the recognition of this place as a 
subport of entry, other cargoes also being in transit. 

A party of capitalists of Grand Rapids, Mich., who 


have been inspecting lumber concessions in British 
Columbia, arrived in this city this week. They are 
Dudley FE. Waters, president of the Grand Rapids 


National City Bank; Charles A. Phelps, president of the 
Hackley-Phelps-Bonnell Company, and Charles Liken, 
president of the Pacifie Michigan Lumber Company. All 
are interested in the last named concern, which owns 
79,000 acres of timber land in British Columbia. They 
have been making inspection of their property with the 
intention of entering immediately upon a plan to estab- 
lish mills and market the lumber. 

The report of the local custom house for May shows 
the arrival at this port of 208 steamers, ten schooners 
and two foreign vessels. They brought 34,805,000 feet 
of lumber, 14,275,000 shingles, 370,000 shakes, 30,820,000 
lath, 10,854 ties, 1,500 piles, 1,474 poles, 20,000 pickets. 





TheHome of Quality 


Pacific Coast Forest Products. 


We ‘control the output of eighteen mills in 
Western Washington, all of them accessible to 
the transcontinental railways and located on 
deep water. We can load large vessels as 
well as small and can ship to all parts of 
the world our 


Old Growth Yellow Fir 


Flooring, Finish, Factory Stock. 


This particular wood is meeting with the 
approval of the most critical trade. If your 
customers demand high quality fir lumber you 
will make no mistake in supplying our stock, 
On the contrary, you will please them immensely, 


Your inquiries or orders for Fir, Spruce, 
Cedar and Hemlock will receive our prompt 
attention. 


FROM ASSOCIATED MILLS: 


GRAYS HARBOR LUMBER CO., 
Hoquiam, Wash. 
NATIONAL LUMBER & BOX CO.,, 
Hoquiam, Wash, 
HOQUIAM LUMBER & SHINGLE CO., 
Hoquiam, Wash. 
FEDERAL MILLS CO., 
Aberdeen, Wash, 
WESTERN LUMBER CO., 
Aberdeen, Wash. 
HULBERT MILL CO., 
Aberdeen, Wash. 
DONOVAN LUMBER CO., 
Aberdeen, Wash. 

S. E. SLADE LBR. CO., 
Aberdeen, Wash. 
AMERICAN MILL CO., 
Aberdeen, Wash, 

WILSON BROS. & CO., 
Aberdeen, Wash, 

A. J. WEST LUMBER CO., 
Aberdeen, Wash, 
SYVERSON LUMBER & SHGL. CO., 
Montesano, Wash. 

KLEEB LUMBER CO., 
South Bend, Wash. 
COLUMBIA BOX & LUMBER CO., 
South Bend, Wash. 
CREECH BROS. LUMBER CO., 
Raymond, Wash. 
QUINAULT LUMBER CO., 
Raymond, Wash. 
WILLAPA LUMBER CO., 
Raymond, Wash. 

CLERIN & HAMILTON LBR. CO., 
Raymond, Wash. 


Combined Annual Capacity: 


1,000,000,000 Feet Lumber, 
225,000,000 Pieces Lath, 
300,000,000 Shingles. 


SEND 
US 
YOUR 
ORDERS 





General Sales Office, 


ABERDEEN, WASH. i 


DISTRICT SALES MANAGERS: 


A. Jd. SINE, - - Marquette Bidg., Chicago 
Cc. G. CRULL, Securities Bldg., Des Moines, la, 
M. T. OWENS. 327 New Plymouth Bidg., Minneapolis, Minn. 
T.W. SANBORN, Long Bidg., Kansas City, Mo 
J.J. BONEKEMPER, - Little Block, Lincoln, Neb. 
C.H. DITEWIG, P. O. Box 1269, Spokane,Wash. 
T: P. WHITE, 903 First Nat’! Bank Bidg., Denver, Colo. 
Ti W. TEBB, - - P. O. Box’ 267, Tacoma, Wash. 
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LOCAL AND PERSONAL 4 








We Solicit Your Rush Orders 


FOR 
F 
Bevel Siding, any 
grade or width. 
e ar Extra *A*, Extra 
Clear or Dimen- 


sion Shingles. 





Flooring, Ceiling, Drop 
Siding, Finishing Silo 
Stock, and Special 
Sizes of Timbers. 


Let us serve you with Complete Stocks, 
Quick Shipments, High Qualities. 


Ferry-Baker Lumber Co. 


General Office and Mills: 


EVERETT, WASH. 


CHAS. VAN PELT, 
Eastern Representative. 


Minneapolis Office: 
1029 Lumber Exchange. 























Cargo and Rail 
Shipments, 





HOQUIAM, WASHINGTON. 


Cedar Shingles 


FIR AND SPRUCE LUMBER. 
LATH, BOX SHOOKS. 














THE DALLAS LUMBER 


AND LOGGING CO. 


OREGON FIR 


HIGH GRADES 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills 


TELECODE 


DALLAS, OREGON 











FIR, SPRUCE & CEDAR LUMBER | 


and 


RED CEDAR SHINGLES 
Geo. B. Weatherby Co., Inc. 


207-208 Henry Bldg., PORTLAND, ORE. 


























PRICES from the 
PHOENIX LUMBER CO. 


) E. F. Cartier Van Dissel, Mgr. SPOKANE, WASHINGTON 








If a — BOXES get the LOWEST : 








IN FOREST LAND 


The humor, sentiment and philosophy of the lumber business 

interpreted by ‘‘the lumberman poet” in a volume handsomely 

ty illustrated in tint, bound in silk cloth and gold stamped. 
deal for gift or library. Price, postpaid, $1.25. 


AMERICAN LUMBERMAN 
431 So. Dearborn St., - CHICAGO, ILL. 











M. J. Fox, of the von Platen Lumber Company, of 
Iron Mountain, Mich., was a caller on the Chicago 
lumber trade Thursday. 


J. A. Kendig, president of the Cloquet Box & Lumber 
Company, Cloquet, Minn., visited a number of the 
Chicago lumber offices this week. 


George E. Foster, president of the Foster-Latimer 
Lumber Company, Mellen, Wis., spent several days in 
Chicago this week calling on the lumber trade. 


C. H. Worcester, president of the C. H. Worcester 
Lumber Company, Tribune building, Chicago, has just 
returned from a visit to the mills of this company at 
Chassell, Mich. 


L. L. Barth, vice president of the Edward Hines 
Lumber Company, Chicago, left Saturday for Mount 
Clemens, Mich., where he will spend the next two 
weeks resting up. 


C. B. MeVey, Washington, Ill., representing East- 
man, Gardiner & Co., Laurel, Miss., well known yellow 
pine manufacturers, was in Chicago last week calling 
on the lumber trade. 


Elmer E. Hammond, secretary and treasurer of the 
Enterprise Lumber Company, Godfrey, Wash., whose 
plant was burned some time ago, has lately been in 
Chicago endeavoring to dispose of some portion of 
the surviving stock. 


B. F. Bush, the newly installed president of the 
Iron Mountain railway system, took office with the 
authoritative assurance that he would ‘‘not be ham- 
pered from New York’’; that he would ‘‘have a 
free hand’’ and that success would be ‘‘his success.’’ 


The home office of the McLaughlin Lumber Com- 
pany has been moved from the Fisher building, Chi- 
cago, to Cairo, Ill., where its yards are located. This 
concern wholesales hardwood lumber and is moving 
to Cairo for the purpose of being nearer its base of 
supplies. 


William KE. Marsh, 5 Nassau street, New York city, 
visited Chicago this week. Mr. Marsh is president of 
the Empire Lumber Company, with large timber hold- 
ings on Vancouver island, British Columbia. The 
company is not yet operating, but is making plans to 
build mills as soon as rail connections are completed. 


The graduating exercises of Saint Mary’s Institute, 
of Chatawa, Miss., occurred on June 20 and included 
in the class Miss Naomi A. Frerichs, daughter of 
Harry J. Frerichs, well known lumberman of that 
place. The occasion naturally was one of felicitation 
on the part of numerous admiring friends in attend 
ance. 


Charles A. and Mrs. Marsh have left for the Fast 
for a month’s vacation. They go direct to New 
Haven to attend the commencement exercises at Yale, 
where their son, A. Fletcher Marsh, as graduate of 
1910 will receive the degree of Master of Forestry. 
During July they will remain on the Connecticut sea- 
shore. 


H. C. Wishart, who for some time has been located 
in Harrisburg, Pa. as representative in that territory 
for the Surry Lumber Company, Baltimore, Md., has 
joined the selling force of the American Box Company, 
city, as city salesman. Mr. Wishart is well known 
in Chicago, having at one time operated a retail yard 
at Park Ridge, Il. 


D. M. Lacey, secretary of the Carter Lumber Company, 
Houston, Tex., was in Chicago on Thursday. Mr. Lacey 
said that business for February, March and April was 
very good and that shipments during May were heavier 
than any time in the last two years. He stated that this 
was the time of the year when the manufacturer 
expected trade to drop off. 


Charles S. Bell, who travels through Indiana and 
northern Illinois for the True & True Company, with 
headquarters in Indianapolis, was at the home office for 
a coupie of days this week. Mr. Bell is looking for trade 
to pick up in a short time, as he says that crops never 
looked better to him than they do now. Wheat was knee 
high, oats well along and corn was in great shape. 


W. S. Walker, of the Portsmouth Veneer & Panel 
Company, Portsmouth, Ohio; J. T. Edwards, of the 
Medford Veneer Company, of Medford, Wis., and A. F. 
Zimmerman, of the Kiel Woodenware Company, of 
Mellen, Wis., were in Chicago this week attending the 
semiannual meeting of the Veneer & Panel Manufac- 
turers’ Association, but found time to call on the lumber 
trade. 


George A. Field, treasurer and assistant general 
manager of the Wheeler Lumber Bridge & Supply 
Company, Des Moines, Iowa, was a visitor in Chicago 
Wednesday of this week and called on the AMERICAN 
LUMBERMAN. He reported the crop outlook in Iowa 
and Nebraska unusually bright and predicted that re- 
tailers throughout that section will enjoy a very good 
fall business. 


Kit Carson, alias A. J. Carson, has been in Chicago 
this week and called on the AMERICAN LUMBERMAN. 
Well known as formerly identified with the E. C. 
Atkins & Co. saw and tool house, of Indianapolis, 
Ind., Mr. Carson has lately been sick at his home in 
Kalamazoo, Mich., but at the time of his call he was 
entirely convalescent and trying for a new connec- 


tion that would restore him to his old circuit among 
the mills. 


John E. Rhodes, secretary to Fred Weyerhaeuser 
of St. Paul, Minn., was among the witnesses before 
the federal grand jury sitting here in search of ‘‘lum. 
ber trust’’ pointers this week, and returned home 
Wednesday. Mr. Rhodes, like numerous fellow wit. 
nesses, and in obedience to the rule in such cages 
made and provided, had nothing whatever to say on 
the subject of the inquiry outside of the jury room, 


The Chicago Lumbermen’s Baseball Club defeated 
the nine of the Colonial hotel by a score of 16 to 12 
last Saturday. Chairman Moore said it was a hot 
game, inasmuch as it was played in a temperature 
hovering around 98. Saturday, June 17, the lum. 
bermen’s nine will play the Spartan Athletics at 
Grant Park, foot of Van Buren street. The following 
Saturday it will play the Chicago Housewrecking Com. 
pany’s team. 


W. N. Kelley, of the W. N. Kelley Lumber Company 
Traverse City, Mich., was in Chicago for a few hour: 
last ‘Thursday and then left for Toledo and Detroit 
Mr. Kelley said that he intended establishing a ‘‘vaco- 
tion office’’ in the latter city during the next month, 
On being pressed for further information as to what he 
meant by a ‘‘ vacation office’’ he said that his wife wag 
spending her vacation in that city, and inasmuch as he 
wanted to be there his mail would all be forwarded to 
Detroit. 


A writer describes the saw mill lately erected by 
the Richland Parish Lumber Company, C. C. Mengel, 
jr, president, near Rayville, La., as an ‘‘unusually 
large one, having a capacity of 50,000 feet of lumber 
a day.’’ This mill in a more noteworthy respect is 
unique because built of reinforced concrete and at 
an expense said to be double that of the ordinary 
type. It is claimed that the structure is entirely 
vibration-proof and that the life of the -equipment 
will thereby be very materially prolonged. The cor- 
poration is owned by the Mengels, of Louisville, Ky., 
and cuts hardwoods, principally oak. 


J. Elam Artz, of Dayton, Ohio, who has recently 
branched out as a wholesaler of lumber, with head- 
quarters in that city, is taking a trip through the 
South for the purpose of making connections with 
shortleaf and longleaf yellow pine and cypress mills, 
and that he may better familiarize himself with these 
materials and with the men who make them. Dur- 
ing his absence he will visit St. Louis, Memphis, For- 
dyce, Malvern and Hot Springs, Ark.; Alexandria and 
Morgan City, La., and possibly New Orleans, and on 
his return trip stopping at Hattiesburg, Laurel and 
Jackson, Miss., with a possible stop or two in Ten- 
nessee, 


Paul Lachmund, secretary of the Wisconsin Retail 
Lumber Dealers’ Association, of Milwaukee, paid the 
AMERICAN LUMBERMAN a valued eall on Monday of 
this week. Mr. Lachmund had been before the fed- 
eral grand jury sitting here and inquiring into cer- 
tain charges now pending against his own and com- 
panion organizations, and while, of course, silent as 
to what there and then happened, he betrayed no 
signs of alarm and seemed to imagine that so far as 
he was concerned nothing serious was impending on 
account of the inquiry. The newspapers, he said, 
had associated him with the Weyerhaeusers as 4 
joint beneficiary with them of ‘‘trust’’ doings, but 
denied having received any incidental dividends to 
date. 





AN ANTIPODEAN VISITOR. 


The AMERICAN LUMBERMAN received a most welcome 
visit this week from Albert C. Cook, of William Cook 
& Son, Palmerston North, New Zealand, who do business 
under the name of the Palmerston North Steam Cooper- 
age & Box Factory. Mr. Cook brought a letter of intro- 
duction from the Sydney (Australia) agent of the Ber- 
lin Machine Works, with a request that anything the 
LUMBERMAN could do for the bearer would be greatly 
appreciated. This is another exemplification of the 
way in which this paper brings the lumbermen of the 
world together. Mr. Cook landed in San Francisco and is 
going east. He stayed in Chicago about two weeks, 
calling on different concerns and taking short trips into 
Wisconsin and Michigan. From this city he left for 
Saginaw, Mich., Thursday morning and from there will 
go to Toledo, Cleveland, Ohio; Buffalo, N. Y.; Burling: 
ton, Vt.; New Haven, Conn., and New York, from 
which city he will take ship to England. In London he 
says he intends buying a motorcycle and will use it in 
touring England. Before his return to the antipodes he 
will visit Austria for the purpose of inspecting the 
fiber box industry in that country. He said that this 
is a problem that every box manufacturer in the world 
will have to meet and solve sooner or later, and that 
he wants to learn all there is to be learned in this coun 
try and Europe. While in America he bought consider 
able new boxmaking machinery. ; ; 

Mr. Cook is extremely active and observing, and his 
memory for names and places is wonderful and anything 
of interest he absorbs readily. He stated that the pro- 
duction of New Zealand lumber is about 90,000,000 
feet annually, and he estimated that there is enough 
timber to last for the next fifty years. His concern 
uses a wood in manufacturing its product which he called 
‘‘white pine’? and which he said he thought is similar 
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to ours. It is easily worked but he said it has one draw- 
back inasmuch as it can not be used for building homes 
as the borer soon gets in its deadly work. He expects 
to get back in time to eat his Christmas dinner in Pal- 
merston North. 





~ 


RATIFY AMALGAMATION OF THREE 
ASSOCIATIONS. 


Members of the Lumbermen’s Association of Chi- 
cago, the Chicago Hardwood Lumber Exchange and 
the Chicago Wholesale Lumber Dealers’ Association 
held a meeting at the LaSalle hotel Thursday evening, 
June 15, to ratify the consolidation scheme by which 
the three organizations become the Lumbermen’s Asso- 
ciation of Chicago. The amalgamation of forces will 
enable this association to better the general welfare 
of the lumber trade and allied interests of Chicago and 
to correct any and all abuses which may occur. It 
will be in a position to secure better treatment from 
railroads ete. It can, if it so desires, under its 
charter establish or adopt uniform grades or grading 
rules for forest products in this market, and it will 
be able to settle differences in which its members may 
become involved, by arbitration or otherwise. 

The joint committee which was appointed a year 
ago to work out the details of this consolidation scheme 
is entitled to much credit for the work accomplished. 

The meeting was preceded by a very enjoyable 
dinner and further enhanced the name of Lane as a 
connoisseur of what to eat. Before and after each 
speech everybody joined in singing songs written for 
the oceasion by ‘‘the lumberman poet.’’ 

Following the remarks of Chairman Frederick T. 
Boles, E. A. Thornton, president of the old Chicago 
Wholesale Lumber Dealers’ Association, spoke on 
‘‘Coéperation versus Competition.’’ 

F. B. MeMullen, president of the old Chicago Hard- 
wood Lumber Exchange, addressed the assemblage on 
‘‘Bylaws and Ideals of Association.’’ 

Herman H. Hettler delivered a speech on ‘‘ Loyalty; 
the Key of Success to an Association.’’ 

F. L. Brown spoke of the ‘‘ Benefits of the Greater 
Association,’’ followed by James L. Lane with ‘‘The 
Relations of the Commission Man to Trade.’’ 

Robert Gillespie presented the bylaws to the members 
for their ratification. 





LUMBER RECEIPTS BY WATER. 

The reeord of lumber receipts by water at Chicago 
show that 4,982,000 feet of lumber, 59,362 ties, 9,000 
posts, 935,250 lath and 1,000,000 shingles were received 
during the week ended June 10. The largest individual 
cargo of lumber—594,000 feet—was carried by the 
steamer Three Brothers and consigned by the W. H. 
White Company, of Boyne City, Mich., to the Illinois 
Steel Company. The next largest cargo—497,000 feet— 
was carried by the schooner Cora A and consigned by 
the Lord & Bushnell Company, of Vans Harbor, Mich., 
to their Chicago yard. 

Receipts by days and vessels for the week were: 


JUNE 5. 

Steamer 7. S. Christie, Spragge, Ont., Waldie Bros. to the 
Herman H. Hettler Lumber Company, 252,000 feet and 9365,- 
250 lath. 

Steamer John Schroeder, Washburn, Wis., J. S. Stearns 
Lumber Company to the Herman H. Hettler Lumber Com- 
pany, 300,000 feet. 

Steamer John Schroeder, Pequaming, Mich., Chas. Hebard 
& Sons to the Herman H. Hettler Lumber Company, 1,000,- 
000 shingles. 

Steamer S. O. Neff, North Unity, Mich., J. O. Nessen Lum- 
ber Company to the Deering plant of the International Har- 
vester Company, 250,000 feet. 

Steamer J. W. Stephenson, Escanaba, Mich., I. Stephenson 
Company to Upham & Agler, 400,000 feet. 

Schooner Alice, Little Harbor, Mich., Marsh Lumber Com- 
pany to the Marsh Lumber Company, 280,000 feet. 

Steamer Three Brothers, Boyne City, Mich., W. H. White 
Company to the Illinois Steel Company, 584,000 feet. 


JUNE 6, 

Schooner Delta, Marinette, Wis., Republic Lumber Com- 
pany to the Edward Hines Lumber Company, 300,000 feet. 

Steamer Louis Pahlow, Manistique, Mich., Chicago Lum- 
bering Company of Michigan to the Edward Hines Lumber 
Company, 450,000 feet. 

JUNE 7. 

Steamer Maggie Marshall, Marinette, Wis., Republic Lum- 
ber Company to the Keith Lumber Company, 320,000 feet. 

Schooner Cora A., Vans Harbor, Mich., Lord & Bushnell 
Company to the Lord & Bushnell Company, 497,000 feet. 

Schooner A. W. Luckey, Raber, Mich., J. O. Nessen Lum- 
aoe Company to the Estabrook-Skeele Lumber Company, 259,- 
100 feet. 

Steamer Norwalk, Chassell, Mich., Worcester Lumber Com- 
pany to the International Harvester Company, 359,000 feet. 

Steamer Norwalk, Chassell, Mich., Worcester Lumber Com- 
pany to the Chicago Packing Box Company, 341,000 feet. 

Steamer Norwalk, Chassell, Mich., Worcester Lumber Com- 
pany to the Naugle Pole & Tie Company, 4,219 ties. 

JUNE 8. 

Steamer George Burnham, Gladstone, Mich., North West- 
ern Cooperage & Lumber Company to the Naugle Pole & Tie 
Company, 12,000 ties. 

Steamer Helen C., Drummond island, Watson & Gilpin to 
the St. Paul railway, 4,000 ties. 

Steamer Helen C., Vidal bay, Watson & Gilpin to the St. 
Paul railway, 2,000 ties. 

Steamer Helen C., Sandy bay, Watson & Gilpin to the St. 
‘aul Railway, 9,000 posts and 8,000 shingles. 

JUNE 9. 
_ Steamer OC. H. Starke, Rogers City, Mich., Herman Hoeft 
& Son to B. W. Ripley, 12,145 ties. 

Steamer Ff. W. Fletcher, Grand Marais, Mich., Cook, Curtis 

& Miller to the J. O. Nessen Lumber Company, 390,000 feet. 
JUNE 10. : 


Steamer 8. M. Stephenson, Sault Ste. Marie, Mich., Kelly 
& Mayer to the Baltimore & Ohio railway, 17,000 ties. 





FURNITURE MANUFACTURERS HAVE OUTING. 

EVANsvILLE, Inp., June 15.—Wednesday of this week 
the annual outing of the Evansville Furniture Manufac- 
turers’ Association was held. The manufacturers char- 


tered a steamboat and went up the river several miles 
and had a most enjoyable day fishing, playing basebaN 
ete. A large number turned out and played havoc with 
the ‘‘eats’? ete, 


QUICKLY VINDICATED. 


Importing Lumbermen Win Against Gov- 
ernment Officials. 


CINCINNATI, OHIO, June 12.—Only ten minutes were 
required for the jury to render a verdict in favor of the 
Maley, Thompson & Moffett Company, of this city, in 
a suit against it which has just ended in the United 
States court in New York city, presided over by Judge 
Hand. This case was over the seizure by the government 
of about $5,000 worth of fine mahogany lumber on which 
the customs officials claimed should have been paid 
more duty than the importers had paid. At the 
time of the seizure, about two years ago, it was stated 
that there was nothing in that case, but that it was 
brought about by Special Agent Wheatley, whose han- 
dling of it caused the importers large and unnecessary 
expense, although they were innocent in the whole mat- 
ter, as they have always maintained, and as is now clearly 
shown. It is interesting to note that Judge Hand stated 
to Special Agent Wheatley during the progress of the 
trial that the action should never have been brought and 
that Wheatley knew it, and if the jury should happen 
to find for the government he would probably take the 
case out of its hands. 

This victory is a complete vindication of the Maley, 
Thompson & Moffett Company, and is especially gratify- 
ing, as it is said to have been instigated by competitors 
in New York, who sought to use the machinery of the 
government in an attempt to stifle competition. 

T. J. Moffett, president of the Maley, Thompson & 
Moffett Company, says he is highly pleased over the 
fact that the alleged ‘‘ great case’’ the representatives 
of the government thought they had against the New 
York branch of the company has turned out just as he 
stated when the news of the seizure of the mahogany 
was first given publicity. 

[Special telegram to the AMERICAN LUMBERMAN,] 

NEw York, June 14.—Edgar Burgess, local manager 
for the Maley, Thompson & Moffett Company, at 65 
Beaver street, this city, gives the following recital of 
the case’: 

Last Friday Judge Hand heard the case and the jury 
was out only ten minutes. We were given a complete vic- 
tory. In 1909 an anonymous letter was sent to the treas- 
ury department which caused Special Agent Joseph W. 
Wheatley to be put on the case, He ordered the seizure of 
two shipments of Cuban mahogany, one at pier 17, New 
York, the other at pier 14, Brooklyn. The recent decision 
covered that seized in New York, which with the other lot 
has been sent on lighter to Black Tom, N. J., where for 
eighteen months it has been lying exposed to the elements. 
It has depreciated considerably in value, probably not being 
worth over $20 a thousand now. 

Wheatley secured inspectors from New York, who decided 
that each shipment contained about 6,500 feet higher value 
than we had declared. I secured the services of F. P. 
Southgate, chief inspector for the National Hardwood Lum- 
ber Association, and Joseph W. Wirth, New York inspector 
for that association. ‘Their inspection substantiated our 
own claim. ‘The matter went before General Appraiser 
McClellan, who decided in our favor. The government ap- 
pealed, and the matter was referred to Board No. 2, who 
reversed McCleilan’s opinion. 

Several months later libel was filed against us. We had 
extreme difficulty in getting a hearing. However, Judge 
Hand said while the Fury was out that we were entirely 
right in our contention. The government claimed that we 
had undervalued, made false invoices, private invoices and 
other things, but when it came to trial none of these accusa- 
tions was pene’ against us. 

The difference between the government’s inspection amd 
ours was only 23 percent, and involved over our consul 
invoice only $11.64, or an advance in value of 12 percent, 

When, twelve years ago, we started 9m ne | Cuban 
mahogany in Cuba there was no schedule, and no value could 
be placed upon export; so we placed our valuations in in- 
voices accompanying cargo on something else. In about 1905 
a schedule was prepared by Sherrett, which we adhered, 
but since 1911 we have used the rules of the National Hard- 
wood Lumber Association. 

The shipment in the case just decided in our favor cov- 
ered 11,381 feet; the one in the Brooklyn court 20,343 feet, 
I think the government will release the second lot. We 
have not decided upon steps for redress, but we believe we 
shall be reimbursed by an appropriation from Congress, It 
has caused us considerable expense, but knowing our position 
wus proper we decided to fight the matter to a finish. We 
have been delayed in receiving our shipments since this con- 
poten J has been under way, as our arrivals have been 
scrutinized very closely and we have not been able to make 
shipments of orders promptly to our customers. We feel 
that we have been dealt great injustice at the hands of the 
government, but you can see that the matter has adjusted 
itself entirely in our favor so far as vindication is con- 
cerned. The case will cost us considerable even if we are 
paid for our lumber. We feel that our position has been a 
proper one and that we were unjustly assailed. 


REST WELL EARNED. 


(Concluded from the front page.) 

to retire from the activity of business affairs with 
a competency, and look backward on business career 
unsullied by trickery and overreaching, and realize 
that a competence has been acquired by honest means. 
But only one of good breeding and a conscientious 
character is capable of takiug unction to his soul by 
such a reflection. There are those who would rather 
acquire wealth by chicanery, fraud and _ so-called 
sharpness, if only by so doing they can escape the 
clutches of the law, than to make money by honest 
practices. They think that by such a course they 
exhibit business ability akin to genius, and seem to 
take pride in it. It is true that in these times of 
fierce and involved competition there are strong temp- 
tations to dishonest and unfair practices. In one 
aspect of the case it seems well nigh impossible to 
maintain a position of integrity and fair dealing amid 
the terrific battle for advantages. It is only through 
the strength of character, inbred and hardened in a 
fight for the right, that a business man of the class 
typified by Arthur E. Bingham, or a business organiza- 
tion, can hold steadfast for integrity in these days of 
struggle for position and mastery. 











EASTERN REPRESENTATIVES: 


C. M. STAFFORD, 900 Lumber Exchange, MINNEAPOLIS, MINN. 
E. W. BARTHOLOMEW, 1102 Prudential Bidg., BUFFALO, N.Y. 
J. C. FULKERSON, - 701 R. A. Long Bidg., KANSAS CITY, MO. 








Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries ited. 


Hewitt-Lea Lumber Co. 


General Offices, 612 Mutual Life Bldg. 


Mills at 
BELLEVUE, WASH. SEATTLE, WASH. 
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IN TIMES PAST 
when people didn’t know about our Fir doors. 
They used to say in those days, a Fir door is a 
SUBSTITUTE FOR PINE. 
Those days are ancient history. 


NOW 


when the ambitious builder wants something 


BETTER THAN PINE 


he hunts till he finds a door which has rift or 
vertical grain stiles and rails and beautifully 
figured panels and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir 
and Cedar Mouldings, Finish, Siding, Col- 
umns—in fact, pretty much everything a 
yard carries in stock. 


The WHEELER, OSGOOD CO. 


TACOMA, WASH. 


New York and New England Representatives, 
HARRY L. FULLER, 708 Broad Exchange Bidg., Boston, Mass, 


Pennsylvania and New Jersey Representative, 


Spokane Representative H. 8. OSGOOD, Spokane, Wash. 








W.C. ASHENFELTER, Builders’ Exchange, Philadelphia. 
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Long and Large Timbers 
SPARS 
Pacific National Lumber Co. 


General Offices 




















\e Mills at ASHFORD, WASH. TACOMA, 2 
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i “RAINIER” 


Red Cedar Shingles 


GIVE SATISFACTION 

















I We cater to discriminating buyers, who 
i believe in carrying superior brands. 
The best recommendation is the cus- 
tomer who wants ‘‘another car’’. Send 
us an order for a sample car and secure 
= shingles that will increase your tyade. — 


Rainier Lumber & Shingle Co. 


1045-6 HENRY BUILDING, 
| SEATTLE, WASH. 7 
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A Big Noise— 


Is bound to attract a 
certain amount of at- 
tention, but unless the 
stock is there to back 
it up the noise will not 
amount to much. 


@ If you have trouble 
in getting the stock you need, better 
take the matter up with us, the stock 
we ship will bring your customers back 
the second time and then again., 


Gold Bar Lumber Co. 


433 Henry Building, 
Mills: Gold Bar, Wash. SEATTLE, WASH. 





oo Ss10c—0c00c0 


PUGET SOUND LUMBER 








Pacific Fir Company 


Manufacturers and Wholesalers 


FIR TIMBERS : 


LUMBER, CAR STOCK, CEDAR PIL- 
ING and RAILROAD TIES, SHINGLES 


50-1-2-3-4 Maynard Building, SEATTLE, WASH. 








MILLS LOCATED AS FOLLOWS: 
Lyman, Wash., on G. N. Ry. Maple Valley, Wash., on C.& P.S. 
Birdsview, Wash., on G.N. Ry. Tenino, Wash., on N. P. Ry. 
Chewelah, Wash., on G.N.Ry. Orillia, Wash.,onN.P.Ry _ 


1 [1c S000 





Manufacturer, Wholesale 
Dealer and Shipper 





SHINGLES 
Robert S. Wilson, 


1036-37 Henry Building., SEATTLE, WASH. 





LUMBER | 





| USE OUR LAND AND TIMBER DEPARTMENT 


if 








HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book ‘‘Realm of the Retailer.’ Free 
descriptive circular. 
Dearborn Street, Chicago, Ill- 


Address AMERICAN LUMBERMAN. 315 








| BUSINESS CHANGES, INCORPORATIONS, ETC. | 





BUSINESS CHANGES. 


Alabama. 
Decatur—The E. C. Payne Lumber Company will add a 
cabinet, cabinet mantels, fixtures ete. manufacturing branch 
to its business. 





California. ° 
Chico—The Griswold Lumber Company June 1 took over 
the holdings of the Cooney Lumber Company. 


Colorado. 
Lafayette—The Lafayette Lumber & Supply Company has 
sold out. 
Florida. 
Laurelhill—George Folmer is out of business. 
Georgia. 


Inverness--The Sapelo Lumber Company has been suc- 

ceeded by the Dismuke Lumber Company. 
Idaho. 

American Falls-Bliss -The Weeter Lumber Company is out 
of business. 

Ilinois. 

Galesburg—The Gale Manufacturing Company has been 
succeeded by the Rowe Manufacturing Company. 

Indiana. 

Evansville—The Indiana Tie Company has increased its 
capital stock from $113,000 to $125,000. 

Shelby—The Indiana Hardwood Lumber Company has 
changed its headquarters from this city to Ligonier. 

lowa. 

Clinton—D. D. Babbitt discontinued business June 1. 

Hubbard—C. ©. Buck has sold out to the Townsend & 
Merrill Company. f 

Sioux City—.J. H. Beaver & Co. are out of business. 

Stanwood—-Claney & Davidson have been succeeded by the 
Gardner Lumber Company. 

Kansas. 

Cottonwood Falls—The McDowell Lumber Company has 
been succeeded by the McDowell-Harmon Lumber Company. 

Curranville—The Dickason-Goodman Lumber Company. is 
out of business. 

Kansas City—-The Armourdale Lumber Company has been 
succeeded by the Armourdale Lumber & Supply Company. 

Maine. 

Fairfield—The Hume & Newhall Company will move to 
Bowdoinham. 

Minnesota. 

Alden—The C. L. Colman Lumber Company has sold out 
to Fred Holway. 

Olivia—The Innes-Swan Lumber Company has been suc- 
ceeded by the James A. Smith Lumber Company, headquar- 
ters Osage, Iowa. 

Wilmot—tThe C. L. Colman Lumber Company has sold out 
to C. W. Becker. 

Mississippi. 

Pachuta—The Pachuta Lumber Company has been sue- 

ceeded by Mayerhoff Bros., headquarters Meridian. 
Missouri. 

St. Louis—-The Western Refrigerator & Manufacturing 
Company has increased its capital stock from $12,000 to 
$25,000. 

Montana, 

Twodot-——The Dierks Lumber & Coal Company. is out of 
business. 

Nebraska, 

Omaha—The Collins Lumber & Shingle Company is out 
of business, 

Verona—Murtey Bros. has been succeeded by the Aspegren 
& Strand Lumber Company, headquarters Lincoln. 

Walton—The Walton Lumber & Grain Company has been 
succeeded by T. C. Wilson. 

New Mexico. 

Tucumcari—The A. B. Simpson Lumber Company has sold 

out to the Quay County Lumber Company. 
New York. 

llion-——The West Canada Lumber Company has sold out to 
Victor C. Lewis. 

New York—The Caskey & Clarke Lumber Company has 
been succeeded by the Century Lumber Company. 

Ohio. 

Catawba—Isiah Irwin is out of business. 

Vindlay—The Madison-Jackson-Estill Lumber & Develop- 
ment Company has decreased its capital stock from $100,000 


to $50,000. 
Oklahoma. 
Chelsea—The E. C. Robinson Lumber Company has sold 
out. 
Davis—-H. C. Draughon's Sons Company has sold out to the 
Baughman Lumber Company. 
Oklahoma City—The Jackson Lumber Company has been 
succeeded by the 8. H. Hanson Lumber & Supply Company. 
Vinita—The Perry Lumber Company has been succeeded 
by J. G. Wilson, headquarters Wichita. 
South Dakota. 
Colome—-Dek-Harris & Co. have been succeeded by the 
James A. Smith Lumber Company, headquarters Osage, Iowa, 
Platte—Dek-Harris & Co. are out of business. 


Tennessee. 
Sparta—E. E. Carter has been succeeded by the Carter- 
Potter Saw & Planing Mill. ° 
Texas. 


Dallas—The Builders’ Lumber Company has been sue- 
ceeded by the Campbell-Harris Lumber Company. 

Kort Worth—Rhome-Weatherford—The Kelsay-Hawes Lum- 
ber Company, of this city, has bought the stock in local 
yards of the A. J. Roe Estate. 

Terry—The Hooks-Crossey Lumber Company has been suc- 
ceeded by the Cow-Bayou Lumber Company. 

Vermont. 

Bristol—N. W. Lathrop has been sueceeded by N. Lathrop 

& Son. 
Washington. 
Burbank—The Crab Creek Lumber Company is out of 


business. 
West Virginia. 
Huntington—The Bell Lumber Company is out of busi- 
ness. 


Wisconsin. 
Menasha—The Menasha Paper Company has increased its 
capital stock from $500,000 to $1,000,000. 
ashotah—The name of the Cooper-Hughes Lumber Com- 
pany has been changed to the Cooper-Utter Lumber Com- 
pany. 
Powell—The Big Jo Lumber Company is out of business, 
Wyoming. 
Powell—The H. D. Edwards Lumber Company has sold 
out to the Yellowstone Lumber Company. 


BRITISH NORTH AMERICA. 
British Columbia. 


Victoria—By the merging of the holdings of the Michigan 
Pacific Lumber Company and the Michigan Puget Sound 





Lumber Company, both Michigan concerns, there was formed 
at Grand Rapids, Mich., June 7, the Canadian & Puget Sound 
Lumber Company, with headguarters in this city. President 
Charles Ww. Liken, of Sebewaing, Mich.; vice presidents’ 
Edwin B. Caldwell, of New York, and John H. Moore, of 
this city; secretary, Orla B. Taylor, of Detroit, Mich., and 
others, 
New Brunswick, 

Hillsboro—The New Brunswick Cement Company, Limited 

has made application for incorporation. : 


CORRECTION. 
New Jersey. 

Newark—-In May 27 issue of the AMERICAN LUMBERMAN 
there appeared under business changes the notice, “Frank 
EK. Sheldon is out of business.” This statement was erron- 
eous. The item should have read, “Frank EB. Sheldon has 
removed his office from 222 Washington street to 22 Clinton 
street.” 





INCORPORATIONS. 


Alabama. 

Birmingham—The _ Boligee Land & Lumber Company, 
authorized capital $8,000; J. H. Dean, president; G. T, 
Parrish, of Nashville, Tenn., secretary-treasurer. 

Montgomery—The Southern Pine & Cypress Company of 
Madison County, authorized capital $25,000; S. O. Holmes, 
J. IF. Holmes and G. R. Holmes. 





Arkansas. 
Bayless (Brinkley P. 0.)—-The Eastern Arkansas Lumber 
Company, authorized capital $25,000. 


California. 

Los Angeles—The Associated Lumber & Orchard Company, 
authorized capital $100,000; William C. Hale, FP. J. Ryan, J. 
R. Baird, jr., and others, 

Merced—The Cross & Baird Lumber Company, authorized 
capital $25,000. 

Florida. 


Kreeport—The Florida Cypress Company, authorized capi- 
tal $250,000. 

Illinois. 

Chicago—The Humely-Wachs Machinery Company (wood 
and iron ens | machinery) authorized capital $30,000; 
Lambert Kasper, M. E. Rising and C. W. Greenfield. 

Chicago—The James Maxwell Box Company, authorized 
capital $25,000; James Maxwell, H. S. Lightall and L. 
Vanalstine. 

Chicago—The Eastern Picture Frame Company, authorized 
capital $2,500; A. I. Stoneman, Isaac 8S. Brill and others. 
lowa. 

Dedham—The Farmers’ Grain, Stock & Lumber Company, 
authorized capital $6,000. 

Kentucky. 

Owensboro—The John Kopp Stave Company, authorized 
capital $3,000; M. C. Kopp, John Kopp and C. A. Rogers. 

Somerset—The Edgett & Ellis Company, authorized capital 
$10,000. 

Louisiana. 

Alexandria—The W. M. Cady Lumber Company, Limited, 

authorized capital $300,000. 
Maine. 

Augusta—The Hall Bros. Company (lumber etc.), 

ized capital $80,000; N. L. Bassett, president. 
Michigan. 
The Kalkaska Handle Company, authorized capi- 


author- 


Cadillac 
tal $23,000. 
Mississippi. 

Meridian—-The Anchor Planing Mill Company, authorized 
capital $10,000. 

Montana. 

Anaconda—The Interstate Lumber Company, authorized 

capital $500,000. 
New Hampshire. 

Manchester—The Woodworking Machinery Company, au- 

thorized capital $65,000. 
New Jersey. 

Orange—Roll-Sickley & Sons (lumber etc.), authorized cap- 

ital $30,000; J. Martin Roll, Theodore Sickley and Olin D. 


Sickley. 
New York. 

New York—The Eucalyptus Timber & Milling Company, 
authorized capital $100,000; S. M. Meyer, C. J. Heig and 
others. : 

New York—The Builders Scaffolding Company, authorized 
capital $70,000; M. A. Copeland, Cleveland, Ohio; H. G. 
Pierce and U. A. DeNevellis of this city. B 

New York—The Yellow Pine Hardwood Lumber Company, 
authorized capital $10,000; Van Dorn §S. Wilkins, Ansonia 
hotel; Sidney R. Fletcher, 150 West Wighty-sixth street; 
Julius J. Popper, 107 West Eighty-fourth street, and others. 

Yonkers—-The Lyrachord Company (manufacture player 
pianos ete.), authorized capital $150,000; O. P. Goldsmith, 
L. E. Sisson, of New York, and J. T. Gibson, of this city. 

North Carolina. 

Granite Falls—The Warlick & Sherrill Company, author- 
ized capital $100,000. ’ : 

Greensboro—The Kent-Jordan Company, authorized capital 


$150,000. 
Oklahoma. 

Pittsburg—The Pittsburg Planing Mill & Lumber Com- 
pany, authorized capital $10,000; KH. VP. Norris and J. . 
Carlin. 

Oregon. 

Salem—The Wisconsin Western 'Timber Company, author- 
ized capital $1,200,000; J. O. Davidson, former governor of 
Wisconsin, and others. 

Pennsylvania. 

Scranton—The Red River Lumber Company, authorized 
capital $300,000. 

South Carolina. 

Charleston—The Big Salkahatchie Cypress Company, 4u- 
thorized capital $300,000; H. Howes, president; R. H. 
Dourman, vice president, and R. L. Montague. 


Tennessee. 

Memphis—The L. P. Cannman Woodenware Company, au- 
thorized capital $100,000; L. F. Cannman, D. W. Woolwine, 
Fred J. Warner and others. 

Texas. 

Edna—The Westhoff Lumber Company, authorized capital 
$17,500. 

Thornton—The Thornton Lumber Company, authorized 
capital $10,000; B. B. Barron, L. L. Hudson, J. R. Wilson 
and others. 

Wolfe City—The D. H. Coulter Lumber Company, author- 
ized capital $7,000; Claude King, J. M. Mitchell, 0. 
Provine and others. 

Utah. 


Salt Lake City—The Payne-Hudson Lumber Company, @U- 
thorized capital $100,000. 
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Virginia. 

Abingdon—The Beaver Dam Manufacturing Company, au- 
thorized capital $16,000; J. H. Matthews, of Damascus, Va. ; 
J. B. Rooney, of Buffalo, N. ¥., and others. 

Hampton—The Brittingham Furniture Company, author- 
ized capital $25,000. 

Lynchburg—The Lynchburg Lumber & Manufacturing Com- 
pany, authorized capital $50,000. 

Richmond—The Halifax Paper Corporation, authorized 
capital $300,000. 

Washington. 

Montesano—The Montesano Mill Company, authorized cap- 
ital $30,000. 

Seattle—The Jorden-Brent Lumber Company, authorized 
capital $50,000. 

Washington. 

Seattle—The Beckman Lumber Company; Victor H. Beck- 
man and others. 

Wisconsin. 

Madison—The Ellefson Lumber Company, authorized capi- 
tal $30,000; N. W. Ellefson, D. J. Collins, Joseph Kk. Davies 


and others. 
NEW VENTURES. 


ee 


Colorado. 


Monta Vista—-The Akers Lumber Company recently began 
business, 





: 7 Illinois. 
Rockford-—-Hf. S. Wickwire recently entered the wholesale 
lumber trade. 
lowa. 
Denver——-William Surber recently entered the lumber 
business. 
Perry—Charles I). Marckres recently entered the whole- 
sale commission lumber trade. 
Kentucky. 
Normandy—C. A. Rice & Co. recently entered the retail 
lumber trade. 
Missouri. 
Kansas City— ‘The United Lumber Exchange recently began 
business. 
Nebraska, 
Maxwell—The Maxwell Lumber & Grain Company recently 
began business. 
New York. 
Buffalo—A. A. Mason recently entered the wholesale hard- 
wood lumber trade. 
New York—'The Frost & Davis Lumber Company, 1 Madi- 
son avenue, has engaged in the wholesale business. 
North Carolina. 
Gloucester Lumber Company has been or- 
Ohio. 
Washington Court House —The Slagle Lumber & Coal Coin- 
pany recently entered the retail lumber trade, 
Oklahoma. 
Oklahoma City-—The S. H. Hanson Lumber & Supply Com 
pany recently entered the retail lumber trade, 
Washington. 


Seattle—-L. G. Warren & Co., wholesale and commission 
lumber dealers, recently began business. 


NEW MILLS AND EQUIPMENT. 


ee OOOO 
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Arkansas. 

Malvern—-Deere & Co., of Moline, IIL, have under con- 
struction at this point a $75,000 plant, including saw mill 
with 40,000-foot daily capacity, and dimension mill with 
30,000-foot capacity. 

Kentucky. 

Olympia—-The Rose Run Iron Company is building an 
uptodate mill on its holdings three miles north of this 
place. 

Louisiana. 
— Glenmora—The W. M. Cady Lumber Company, recently 
incorporated, will erect saw mill with daily capacity of 
100,000 feet, plant to cost $75,000. 

Michigan 

Cedar River—S. Crawford & Son will immediately rebuild 
saw mill destroyed by fire June 10. 

Pennsylvania. 


Waddle——The MeNitt-Ifuyett Lumber Company is rebuild 
ing plant recently destroyed by fire. 


CASUALTIES. 


Alabama. 

Birmingham—The Jenkins Lumber Company's yard was 
partially destroyed by fire recently, entailing $7, 006 damage. 
California. 

Los Angeles —Vire this week destroyed the grain and roll 
ing mill of the Escondido Lumber, Hay & Grain Company, 
entailing a loss of $10,000, P 
Maine. 

Brunswick—The 2-story factory of the Faiffield Lawn 
Swing Company was destroyed by fire June 7; loss $15,000. 
Biddeford—The box shook pliant of the Deering-Proctor 
Box Company was destroyed by fire June 11, entailing a loss 

of $40,000, insurance about $27,000. 

Kast Lake-—-The cooperage shop of the R. _ Peters Salt 


& Lumber Company was destroyed by fire June 8; loss about 
$20,000. 





Louisiana. 

Kinder— The saw mill of the Peavey-Byrnes Lumber Com 
pany was destroyed by fire June 13; loss fully covered by in 
strance, 

Michigan. 

Cedar River—-S. Crawford & Son’s saw mill was destroyed 
by _ fire June 10; loss between $100,000 and $125,000, with 
$65,000 insurance 


Frederic—The W: alsh Manufacturing Company’s heading 


mill was destroyed by fire recently; loss $50,000, partially 
insured, ; 


Missouri. 
Fulton—-Fire recently destroyed the lumber stock of the 
Lacrosse Lumber Company. 
New York. 
Salamanca—The plant of the Salamanca Veneer & Panel 


Company was totally destroyed by fire June 5; loss about 
SS0,000, insured. 


North Carolina. 
_ Four Oaks—-The saw mill of the Johnston County Lumber 
Company was destroyed by fire recently. 
Rhode Island. 
Apponaug—L. C. Shippee’s lumber plant was partially 
destroyed by fire recently. 
Texas. 
Dallas- Spikes Bros.’ broom factory was damaged $12,500 
by fire June 8; insurance $7,000. 
Washington. 
Kapowsin—The shingle mill of the Alpena Shingle Com 
pany was destfoyed by fire June 
BRITISH NORTH AMERICA. 
, British Columbia. 
Revelstoke—The Bowinan Lumber Company's will was de 
stroyed by fire June 5; loss $70,000, insured. 


THE MARKETS. 


NN eee 
For Editorial Review of Current Market Conditions 
See Page 31. 





The factional strife between the plumbers and 
steamfitters gave the lumber and kindred industries 
another setback this week when a strike was ordered 
on the new insurance building at Jackson boulevard 
and Sherman street. This building is considered the 
largest skyscraper under construction in the down 
town district. With the ending of the strike of the 
brickmakers, however, it is expected that building 
in the outlying districts will again become active and, 
as it is, the movement of lumber the last week has 
shown great improvement. 

As the summer season advances activity in the 
local wholesale and retail market will naturally lessen, 
but during the last few days a good undercurrent of 
movement and considerable new business has been 
coming in, with the result that many of the yards 
are reporting a fair, if not a rushing trade, 

Receipts at Chicago for the week ended June 10 
were 47,082,000 feet, as against 56,144,000 feet for 
the corresponding period in 1910, Total receipts from 
January 1 to June 10, 1911, amounted to 834,599,000 
feet, a decrease of 299,038,000 feet under those of the 
corresponding period in 1910. Shipments from Chi- 
cago for the week ended June 10 were 16,585,000 
feet, as against 23,123,000 feet for the corresponding 
period in 1910. ‘Total shipments from January 1 to 
June 10, 1911, aggregated 340,771,000 feet, a decrease 
of 127,662,000 feet. Receipts of shingles for the week 
showed an increase of 2,546,000 pieces. 

Chicago Lumber Receipts and Shipments. 

Reported by George I. Stone, secretary of the 
Board of Trade. 

RECEIPTS, WEEK ENDED JUND 10. 


Lumber. Shingles. 
ee ree ee re 47,082,000 9,662,000 
DEE Kvssvrseesaceencbeanens 56,144,000 _10, 873,000 

PINE: sok cadus dsess 9,062,000 1,211,000 
TOTAL RECEIPTS JANUARY 1 TO JUNE 10. 
Lumber. Shingles. 
Gulia warn b ata ae be walae 834, 599, 000 197,519,000 
PN 6425445 fh0seeaawoKes eke a 133, 13 $7,000 194 '973,000 
es ee ee ere 2 46, 000 
ee Per rere rere SEO OEE COO «isin a 06% 048 
SHIPMENTS, WEEK ENDED JUNE 10. 
Lumber. Shingles. 
[ns bigehsdevedeswhase keen 16,585,000 7,061,000 
Se A609 6.09'6 94094 08 See 23,123,000 11,914,000 
I oo 5 eth ih eee ase 7,038,000 4,853,000 
TOTAL SHIPMENTS JANUARY 1 TO JUNE 10. 
Lumber. Shingles. 
Se ee Te $40,771,000 159,172,000 
DE 586554004 e heneeehudee we 468,393,000 190, 046,000 
DOO 665005500 eee eee 127,622,000 30, 87 4 ,000 
RECEIPTS BY WATER. 
Ses GE Bes OO. 5 o.005:540006460600044008 9,597,000 feet 


Permits issued by the Chicago building department 
for the week ended June 14 were: 


CLAS No. Value. 
Under $L a ee tg 6 $ 3,300 
S 1,000 and Re BS Be osc wcvcnses 101 279,000 

5,000 and under SN ods a. 6s: 0o-oe 61 374,700 

10,000 and under errr ee 34 227,400 

25,000 and under NS 6.5-0:0-0.0.0 0 000:6 6 178,000 

50,000 and under 100,000............. 3 185,000 
J. K. Stewart, cioweedll brick manufactur- 
| PPO te erie errr 200,000 
eee Ge WE 6 tect eenar ida dieencds 212 $ 1,447, 400 
Average valuation for week......... ova 6,82 
Totals previous week..........ee.e8. 143 1,428,050 
Average valuation previous week..... ee 9,986 


Totals corresponding week 1910 2 
Totals January 1 to June 14, 1911...4,116 39,113,955 
Totals corresponding period 1910....4,965 39,001,850 
Totals corresponding period 1909....5,101 44,2: 26,7 730 
Totals corresponding period 1908.... 5 23,308, PUY 
Totals corresponding period 1907.. 25,413,825 
Totals corresponding period 1906... 25,630,055 
Totals corresponding period 1905.... 26,278,965 


= 
—) 
— 
~ 
= 
_ 
a 








Northern Pine. 


Chicago. While trade in general is considered a 
little dull, many of the yards report a healthy buying 
activity that is fully equal to that which usually is 
done at this season. The broken condition of dry 
stocks is largely accountable for by the light move- 
ment and slow trade during May, which is reflected 
in current shipments. Buying now in progress often 
calls for rush deliveries, but it insures a fair move 
ment of stock during the next month. ‘The upper 
grades continue strong and prices steady, 








Minneapolis, Minn. Little change is apparent in the 
situation, but an increased demand from the East is 
noted by mills shipping by the lakes, and local mills 
report that the situation is improying, although the 
trade is comparatively light for the time of year. 
Retail yards in some sections of the Northwest are 
doing a good business, and in others it does not wake 
up. The small towns are slow in building, but the 
city activity continues up to last year’s level.. The 
market is holding its own, with stocks badly broken. 
Production is increasing and two of the three local 
mills are running double shifts. 


———eeeererr> 


Bay City and Saginaw. Trade continues steady, 
the planing mills and other woodworking plants book- 
ing enough orders to keep their plants in operation. 
There is more doing in box stuff and a good demand 
for lumber fit for box material. The door business is 
fair and the call for building material is moderately 
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~ MANUFACTURERS ~ 
CAR*xCARGO SHIPPERS 


Washington Fir Lumber 


FIR TIMBERS, RAILROAD 
AND BRIDGE MATERIAL 


MILLS, ABERDEEN, WASH. ANNUAL CAPACITY, 100,000,000 FT. 


Address all correspondence to 


SAN FRANCISCO OFFICE, Royal Insurance Bldg. 


Branch Sales Office, LOS ANGELES, CALIEORNIA. ‘ 








WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried ; 

Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties. 


SAN FRANCISCO, CAL. 
Flood Building. 


PORTLAND, OREGON 
Wells-Fargo Bldg. 


W. E. THOMAS LBR. CO. “miscccn” 


Exclusive Agents for Kansas, Nebraska, lowa, Oklahoma. ° 








California White Pine 
California Sugar Pine 
and Arizona Soft Pine. 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, 


Room 708-712 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILLINOIS. 

















PALACE HOTEL 


You will find it comfortable and 
luxurious. Your wants will be 
anticipated and attended to. 











| from 8280 per day soward San Francisco, Cal. iJ 








Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


G2] SAGER PATENT AXES 


lighest Qua ity 


Bull Dog Line pein as ae Pe Were) (3 


RIGHT QUALITY--RIGHT PRICES, 


WARREN, PA., U.S. A. 


Write us. 
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good. Prices for pine are steady and generally firm, 
although boxmakers say there is some cutting. Stocks 
in local yards are being rapidly replenished by car- 
goes from other manufacturing points. 





New York. Orders are coming in on a much better 
scale and an improvement is noted from several sec- 
tions of the market. Handlers of Canadian stock 
report good bookings, and orders for mixed cars from 
suburban sections are much more active than a month 
ago. Prices for straight car orders are not as firm 
as for mixed car lots, but there is a good demand 
for millwork, door and window frames ete., and 
orders for much Jumber to be filled at these shipments 
have been booked. 





Buffalo, N. Y. The yards continue fairly busy, al- 
though trade is not as active as in some recent years 
at this season. Receipts have been coming in con- 
stantly, placing the yards in good position to look 
after the needs of the market. Prices have been 
firm for some time and there is less talk of price 
cutting on low grades. The box factories have been 
getting a larger amount of business and have re- 
quired considerable stock, so that the low grades 
promise to continue at a fair price. 





North Tonawanda, N. Y. Dealers are at variance 
as to the condition of trade; some say demand is off 
a trifle, others think it is about the same as it has 
been for several weeks, while an occasional dealer is 
found who reports an improvement in the call for 
lumber. Stock is in excellent supply for this time of 
year, and there is not as much activity as usual in 
getting down lumber by vessel. 





Pittsburgh, Pa. Demand continues somewhat dull, 
but with prices very firm and with no large stocks 
at any point in this section. The better grades have 
the call over low grade stocks. Some fair inquiries 
are reported that are expected to develop business 
in a few weeks. 


Eastern Spruce. 


Boston, Mass. Some manufacturers who have been 
talking higher prices are now asking an advance, 
but in most cases prices show no change. Reports 
relative to the amount of good done by the recent 
rains differ considerably. In some sections there 
has been fall enough to move the logs that have been 
practically held up, while in others the fall of rain 
has been so slight that log owners are still worried. 
Up to the present there has been no real shortage 
of logs in more than a very few mills. If there is 
to be a shortage it is doubtful if it is felt before 
the early part of September; between now and then 








there is plenty of chance for heavy rains. There 
are logs enough in the streams to keep prices steady 
if the logs can be gotten to the mills, Reports relative 
to the log situation will undoubtedly be colored more 
or Jess to suit the deal on hand. Spruce frames are 
quoted at $23.50, but in a few cases as high as $24 
is being asked. This price can not be obtained except- 
ing where an order is a little hard to get out or 
where very prompt delivery is wanted. Random has 
been held more firmly. In some instances there has 
been more inquiry. 
Crore 

Buffalo, N. Y. The main difficulty with the eastern 
spruce trade is to get a good grade of wood. Those 
in the Adirondack trade find a fair call for it east- 
ward. <A little comes in from several other direc- 
tions and the trade is steady, though never large. 
The fact that boxes are in midseason helps the lower 
grades of spruce, as they make good packing boxes, 





New York. Demand from yards is moderate, but 
prices are unchanged. Some sizes are scarce, due to 
unsubstantial logging operations. Building, however, 
is quiet enough to keep the yards from anticipating 
their wants to any extent. 

Pittsburgh, Pa. lHastern inquiries indicate better 
demand for this lumber during the last half of the 
year, At present the situation is dull and lifeless. 
New business has been light, but shipments on con- 
tract obligations continue to go forward steadily, 
with no request for delays on the part of the buyers. 
Clear spruce is holding firm and is secaree. Export 
orders are keeping some of the larger mills fairly 
active throughout the summer. 


White Cedar. 


Chicago. Manufacturers and wholesalers of cedar 
products report a -fair volume of demand for every- 
thing in their line. Call for posts has been light the 
last few days, but fully as good as it is expected to 
be at this season. Demand for telegraph and _ tele- 
phone poles is fair. It is said that rural companies 
are coming into the market from time to time, which 
has had a tendeney to stiffen prices somewhat. 

eee 

Minneapolis, Minn. There is a slackening in or- 
ders for posts which call for early shipment and the 
retail yards seem to be well stocked for the summer. 
The condition of supply and demand, however, indi- 
cates a future scarcity and high price for large sizes, 
and some of the leading retail concerns are making 
contracts for delivery next fall, thus placing a little 
insurance against rising values. These large sizes of 
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Camp Manufacturing Co. 
FRANKLIN, VA. , 
Selling also output of Marion County Lumber Co., Marion, N. C. 


Saw Mills, 600,000, 


MILLS: FRANKLIN, VA.; ARRINGDALE, VA.; BUTTERWORTH, VA.; WILMINGTON, N. C. 











Planing Mills, 400,000. 





EASTERN SALES OFFICES: () 


NEW YORK: | Madison Avenue, GEO. W. JONES, Manager, Telephone 982 Gramercy, 
PHILADELPHIA: Real Estate Trust Building, E. D. WOOD, Special Agent. 
PITTSBURG: Frick Building, J. D. HOLLIHAN, Manager. 


il If it’s Made—We Make It. 
































posts are selling at straight list, and 3-inch stock 
is stronger, with a prospect that it may advance to 
list in the fall. There is some pole business, and the 
yards are busy with shipments. 





Hardwoods. 


Ce—rnerer—r—r—~" SF 

Chicago. Trade seems to have been a little more 
active the last week, although some dealers report a 
constant let down of demand from the factory trade, 
which is generally observed as the midsummer ap- 
proaches. The yard trade is in fair shape, and ‘while 
the factories are not buying as heavily as earlier in 
the year they are taking on in the aggregate a good 
deal of stock in small lots. Dealers who have re 
cently visited the South say that dry stock is none 
too plentiful. Oak is not in better supply than it 
has been, while prices have been well maintained. 
Plain red oak is in good demand and considerable 
quartered white oak has been sold during the last 
week at remarkably good prices, but as a general 
thing this commodity is quiet and unchanged. Cot 
tonwood is offered somewhat liberally at firm figures. 
Red gum is in exceedingly good demand and brings 
full prices. Among the northern woods birch is sell 
ing as actively as ever, all thicknesses and grades 
appearing to enjoy satisfactory movement. Basswood 
is said to have picked up lately to some extent, but 
has not yet regained its prestige either in price or 
demand. Maple is in fair request and Michigan 
manufacturers are able to get good prices for their 
product. Maple flooring manufacturers’ order files 
are in good shape. 





Minneapolis, Minn. Trade generally is quiet, but 
with encouraging signs in the way of requisitions 
from railroads for car stock and inquiries from im 
plement manufacturers and other large consumers, 
which forecast orders later. The new season’s stock 
is now well dried and being shipped, but according 
to all reports is hardly as large in the North as last 
year, while practically nothing outside of low grade 
material was carried over. Oak is not in so much 
call as the factory grades of birch and maple, which 
promise to be favorites this year, as last, and just 
as strong in price. 





Bay City and Saginaw. Flooring manufacturers 
say that while they get enough business to keep their 
plants in operation the business is not entirely satis 
factory. The price of maple has gone out of sight, 
while on the other hand the competition keeps down 
the price of the manufactured product. The call for 
maple, beech and birch is active and prices stiff, 
while there is a much better movement in basswood 


and elm, 
nnn 
St. Louis, Mo. Summer dullness affects trade this 
week, Some apprehension exists as to the crop out 
look in some sections of this territory. One excellent 
feature of the market is the large volume of inquiry 
that is coming in. This steady inquiry, from all 
classes of buyers and from all sections of the coun 
try, is taken as an indication that there is going to 
be much buying. The present volume of business is 
about what it usually is at this time of year. Retail 
ers are buying only in small quantities as they require 
the stock, and the same is true of factory consump 
tion. Prices are well maintained. 





Kansas City, Mo. Demand is seasonably dull, but 
good values rule, especially in oak. Upper grade stocks 
for factory use and finish are having a fairly good call. 
Bridge plank are firm, with demand moderately active. 
Gum is firm, but the movement is not heavy. Poplar 
and cottonwood prices are firm. Mill stocks continue 
light and manufacturers have not yet obtained any- 
thing like a normal supply of logs, especially at the 
oak mills. Flooring mills report a fairly good run of 
orders, but they are not pushing operation to full 
capacity. The outlook for a much more active demand 
this fall is regarded as good. 

—e—eeeeee 

Memphis, Tenn. Demand has’ been comparatively 
quiet, though there are more inquiries than for some 
time. This quietness has not been unexpected, in 
view of the near approach of the end of the fiscal 
year, during which period many companies consum- 
ing and distributing will be engaged in the taking of 
inventories preliminary to the ending up of the sea- 
son of 1910-11. The general view is that not much 
business will develop until after July 1, though the 
feeling is that likely there will be a material increase 
after that date owing to the good crop outlook in the 
cotton and grain belts, and owing to the changed 
attitude of the railroad companies not only toward 
new construction work but in the increasing of their 
equipment. The relative positions of the various 
items on the hardwood list show little change. ‘The 
best sellers are red and white plain oak, quartered 
red oak and red gum in the higher grades. On these 
items prices are well maintained and offerings are 
by no means free. Demand for poplar is good, par- 
ticularly for panel stock. Business in cypress in 
grades above shop is fair and the movement of cot 
tonwood in the higher grades is also reasonably good. 
The lower grades of cottonwood and gum are in but 
moderate request, owing to the inactivity of the 
wooden box industry. Sap gum is moving fairly, but 
there is some complaint about prices. 





Nashville, Tenn. Demand for low grade stock has 
been the most recent feature of the local market. 
The substitution of cheaper material for furniture and 
interior finish woodwork is largely responsible for 
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this. Aside from this there have been no changes in 
the market during the week. The volume of business 
has been moderate, with some spurts reported here 
and there. ‘The light demand has made the price 
tone a little weaker. Plain oak and high grade pop- 
lar led in the demands and were the most steady 
grades. Red gum sells well. Birch, maple and beech 
are in good demand. Quartered oak and chestnut 
are sluggish. The market for hickory, cottonwood 
and basswood is normal and cypress was strong. The 
announced railroad extensions and improvements make 
it probable that good orders will soon begin coming 
from the construction companies. Some stocks are 
beginning to accumulate at local mills. 
—eeeeee 
Louisville, Ky. Business is reported to be picking 
up and dealers are more optimistic than for some 
time. Business is coming in, and though it is con- 
ceded that it requires more effort to land orders than 
it formerly did, there is enough business in the mar- 
ket to keep everybody active. Poplar continues to 
sell well, while plain oak is also among the leaders. 
Quartered oak is moving, though it is not as active 
as\it might be. Cottonwood is still draggy, but chest- 
nut is in somewhat better demand. Red gum con- 
tinues to sell well. Prices are not changed materially. 
ann 
New York. Demand the last week has been some- 
what more active than during May, but prices are 
stationary. Orders for hardwood flooring were bet- 
ter and a few special inquiries are coming into the 
market, which give new signs of life. Two upstate 
manufacturers have been meeting salesmen on in- 
quiries of 100,000 and 150,000 feet each. Reports 
from the central-state manufacturing concerns indi- 
cate better business there than is coming from the 
immediate city factories. Furniture and piano men 
are obtaining a little new business, but nothing to 
cause enthusiasm. Prices are unchanged. Plain and 
quartered oak hold their own, and a good demand for 
maple and birch keeps these prices at the same level. 
Some special stocks are scarce and prices run accord- 
ingly, but there is very little change from last month. 
PO 
Buffalo, N. Y. Some dealers state that trade has 
shown a little improvement during the last week 
or two, although they are not prepared to say just 
why. At other yards there is a report that sales 
are no larger than they have been, in number or 
volume. A fair amount is moving in the aggregate, 
but it requires much persistence to find orders. Quar- 
tered oak is less strong than plain, the latter being 
quite firm. Maple.and birch are also keeping up 
well, Chestnut and ash are moving moderately. 
-—aeeeeerrr 
Pittsburgh, Pa. Good grades of hardwood continue 
to be the most active of all grades of lumber in this 
market. The general volume of business, however, 
is not so large and some of the dealers are looking 
rather glum at present. Oak is in fair demand and 
prices are rigid. Poplar is moving fairly well, with 
no change in prices. Chestnut is dull and maple 
flooring quiet. Low grades of hardwood are much 
more active and considerable business is being done. 
But little change is reported in the hickory sales. 
They are of small volume and at firm prices. Ash 
of the better grades is a little quiet. Low grades 
are easy and not much demand has been noted in the 
last few weeks. Prices are unchanged. 
eee 
Cincinnati, Ohio. Business is still unsatisfactory in 
this market, though some of the larger concerns pro- 
fess to see improvement. A number of the yards 
that cater to the local manufacturing trade report 
that the business locally was slower than ever during 
the last week. Oak is leading in the volume of busi- 
ness transacted. Red gum is receiving more attention 
for the top grades, while the inquiries for common 
and saps are fairly active. Chestnut is in better 
movement, especially for the building grades, which 
are shipped east. In manufacturers’ grades there is 
a fair movement, and heavy stuff and low grade are 
moving fairly, while sound wormy is in good demand. 
Ash showed some improvement during the week, with 
a fair volume of trade in carriage and wagonmakers’ 
stock. Hickory is only in fair demand. Basswood 
is moving well, with a better trade reported in mixed 
car business. Cottonwood is slow for the top grades, 
with a fair movement of common. Buckeye, birch, 
maple and other hardwoods are only receiving moder- 
ate attention. The buying for the foreign trade keeps 
up fairly well. Walnut is moving steadily, with the 
demand from the foreign market improving. Walnut 
logs and oak logs for export are in fair demand. 
OPO we 
Columbus, Ohio. Firmness is the chief feature of 
the hardwood trade in this territory. The volume 
of business is increasing and there is an exception- 
ally good demand for certain grades of chestnut. 
Factories, especially those engaged in manufactur- 
ing automobiles, implements and vehicles, are buying 
better, while the yard demand is holding up well 
under the circumstances. Stocks in the hands of 
retailers are not believed to be very large and more 
active buying is expected in the near future. Prices 
are firm in every variety and grade. There is no 
tendency to shade prices to force the market. The 
higher grades continue in stronger demand. Collee- 
tions are better. Quartered oak is rather firm at the 
following prices at the Ohio river: firsts and _ see- 
onds, $77 to $80; No. 1 common, $50. There is a 
good demand for plain oak at the following prices: 
Firsts and seconds, $50; No. 1 common, $33; No. 2 
common, $21, Chestnut is selling well and prices are: 


Firsts and seconds, $50; No. 1 common, $36; sound 
wormy, $15. The demand for basswood is good. 
There is also a good demand for oak flooring. 





Baltimore, Md. Hardwood men are still in the 
position where they never have much ahead, but 
always manage to get in additional orders before they 
have quite exhausted the list of those in hand, so that 
there is really no lapse in the movement, and in the 
end the volume of business comes up to impressive 
figures. The millmen are holding out for the prices 
that may be regarded as relatively high, some of the 
woods having been forced up by the competition of 
the exporters, who saw their opportunity, and who 
have been forwarding stocks in liberal volume. This 
competition has tended to raise the level of values to 
points where, on the basis of these values, it was 
not always easy for the dealer to figure out profits, 
but the wholesaler in a position to take advantage of 
opportunities has managed to come out very well. The 
furniture factories are still holding off, and some other 
woodworking establishments are proceeding with de- 
cided caution. But car builders and some extensive 
manufacturers are in the market for large quantities 
of hardwoods, and the aggregate of business presents 
impressive proportions. 

Boston, Mass. Considerable strength is displayed 
in this. market. Manufacturers are carrying small 
stocks of desirable grades and dealers state that 
they find this to be true when they try to place 
an order of any size. Quartered oak is the weakest 
on the list. In somé cases manufacturers have been 
anxious to make sales and so have reduced prices 
considerably. Plain oak is well held with a fair 
demand. The call for maple is very good and prices 
are strong. Buyers are paying the advance in most 
cases without much talk as they realize that a shortage 
really exists. Birch is well held and demand is fair. 





Hemlock. 


Chicago. Offerings of Wisconsin hemlock in this 
territory are limited, as dry stocks in the North are 
reported badly out of assortment and the newly cut 
lumber is hardly ready for shipment. Prices are firm, 
and this condition will obtain as long as yellow pine 
values shall remain as firm as they are today. Own- 
ers express no overanxiety to sell, and the result is 
that, while occasional concessions are heard of, the 
market is in fairly good condition. 


BOLL LT 


Buffalo, N. Y. This wood continues in fair demand, 
although trade is less active than it was a month 
ago. Receipts have been up to the average by 
lake and stocks are in better shape than they were. 
A considerable amount is being taken eastward, some 
of it Michigan stock, as the canal route has become 
available as far as Rochester. Pennsylvania hemlock 
is moving fairly well, and competing closely in the 
East with lake stock. Prices generally are low, 
but show no recent change. 


——oOOooeeres 


New York. Demand is fair, but retailers are not 
stocking up extensively. The suburban building situa- 
tion is quiet and yards are able to replenish their 
wants quickly by prompt shipments from mill points, 
and as long as they can do this do not see the neces- 
sity of buying very far ahead. 

Pittsburgh, Pa. This wood has shared in the dearth 
of new business during the last week. There is a 
fair amount of inquiry, but the actual volume of new 
business booked is small and below normal. There is 
some talk of softening prices, but they are for unim- 
portant amounts. The impression is rapidly gaining 
ground that the present dullness will not last long. 
Stocks are low and the mills are cutting sparingly. 

Boston, Mass. In the market for hemlock boards 
a moderate volume of new business has been re- 
ported. Buyers have not taken more than small addi- 
tional supplies for several weeks and at present no one 
appears anxious to buy. Holders, on the other hand, 
are firm in their views, in most cases. Eastern clipped 
boards are well held at $19 to $19.50. 








Columbus, Ohio. Strength is shown in the hemlock 
trade because of the increased activity in building 
operations. Prices continue firm and the movement is 
active. 





Poplar. 


Chicago. While the demand for poplar seems to 
have dropped off some in the last ten days, it con- 
tinues its strong statistical position, although some of 
the manufacturers seem to be somewhat pessimistic. 
It is noted, however, that their pessimism does not take 
the form of price concession mania. Prices are firm. 
Orders are fairly plentiful, shipments reasonably 
prompt, and inquiries indicate that consumption of 
poplar is pretty close to normal for this season of 
the year. 








Baltimore, Md. While stocks are not being called 
for with such freedom as to stimulate prices, the 
manufacturers are able to place their output with- 
out difficulty, the movement being sufficiently active 
to make it certain that a sypdden spurt might make 





YELLOW STRAND 


POWERSTEEL 
WIRE ROPE 


is probably used more extensively in tim- 
ber operations than any otner kind, having 
proved their exceptional quality by years of 
satisfactory service in many of the largest 
mining and lumbering operations. 


Here’s what one user says—and 
it’s similar to what every 
user says. 


Mapera, Cat., Aug. 19, 1909. 
Western Equipment Company, 
No. 72 Fremont St., San Francisco, Cal. 

Dear Sirs: We feel that some word of ap- 
preciation is due Broderick & Bascom Rope 
Company, by reason of the exceptionally good 
service’ we are receiving from the use of their 
yellow strand wire rope. To explain in detail, 
we have a 5M’ 1” yellow strand wire rope 
that has been in use on one of our 10x15 
Tacoma road engines for six years, without a 
break, other than, of course. the cutting off 
of worn ends, and anyone familiar with our 
logging operation, which is a very difficult one, 
realizes what this service means—especially 
when they have had experience with other 
lines on a similar engine at similar work, 
where it called for a new line nearly every 
year, with the exception of one line, which 
gave us two years’ service. 

As a result of this experience, we bought a 
second 5’ 1%” road line and it has now been 
in use two seasons, and we defy anyone to 
point out on it any appreciable signs of wear. 
We also have ten Portland and Tacoma Double 
Drum yard engines, on which we have been 
using 1,000’ % plow steel lines, and as an 
experiment we purchased some of the yellow 
strand lines, and the result so far has been 
double service as compared to the majority of 
the plow steel, and inasmuch as they are still 
in use, the comparison will undoubtedly be bet- 
ter before they are worn out. Reference to 
our orders will show which we consider the 
best economy to use. Yours very truly, 

MADERA SuGAR Pine Co., 
By P. C. Thede, Assistant Manager. 


There Are Many Reasons 


for the superiority of Yellow Strand Power- 
steel Cables. Years of careful thought and 
experiment make it as nearly perfect a cable 
as can be evolved by the brain of man and 
the resources of the world’s mineral wealth. 
Every Strand of the Powersteel Cable is 
made of imported steel wire of a tensile 
strength of from 240,000 to 260,000 pounds 
per square inch, and is extremely flexible. 

Yellow Strand wire rope is being used 
extensively by the United States Government 
at Panama Canal, having made one of the 
best records of any wire rope there. 

We have more evidence which we will 
be glad to show you. 


Ask for Catalogue No. 70. 


BRODERICK & BASCOM 
ROPE COMPANY, 


809 N. Main St., ST. LOUIS 
NEW YORK SAN FRANCISCO SEATTLE 
FACTORIES:—SAINT LOUIS—SEATTLE 
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Good Openings—~\ 


The timber lands along the COTTON BELT ROUTE 
in Missouri, pe encore Pet and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many points 
for the following industries: 

Fornitare, Carriage, Wagon, Sash, Blind, Hoop, Heading, 
Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements for the es- 











tablishment of Potteries, Brick Yards, Tiling Factories, Etc. 
The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. 
A well equipped industrial department is maintained by 
this ye ger | and reliable information and every possible 
assistance Wi 


be rendered upon request regarding business 
opening and industrial opportunities. 
Write the undersigned for further informa- 


tion. 
GUY L. STEWART 














” TIMBER is plentiful in 


ARKANSAS 


Here is a list of the many different kinds there - 
Yellow Pine Red Gum Tupelo Gum 
Cypress ‘oplar Ash 
White Oak Western Catalpa Cottonwood 

Sycamore Locust 


Beech 
Birch 


Best Reached by the 


IRON MOUNTAIN ROUTE 


Write to C. L. STONE, 
Passenger-Traffic Manager, 
503 Missouri - Pacific Building, 
ST. LOUIS, MO., 


for copy of “The Forest Resources of 
Arkansas,” by S. J. Record, of the 
Yale School of Forestry faculty. 


Maple 
Wild Cherry 
Hackberry 


MISSOURI 
PACIFIC 
IRON 
MOUNTAIN 








Just A Minute— 


that we may call your attention to the 


OPPORTUNITIES 


for making money in the “Southwest” where there 
are excellent locations for saw mills, furniture, stave 
and box factories, etc. We will give you specific 
data as to the logical needs, not wants, of 
any city or town located on the M. K. & T. Ry. 
upon application. 
R. W. HOCKADAY, 

Industrial Commissioner 


M. K. & T. Ry., 
St. Louis, Mo. 


T. L. PEELER, 
Industrial Agent 
M. K. & T. Ry., 
Dallas, Tex. 











Timbers for Woodworkers for Sale 


1,000 acres of fine hardwood timber near Southern Railway, 
virgin forest of white and red oaks, sycamore, cottonwood, 
hickory, ash, elm, pine, small gum; estimated at 6,901,300 
feet. Suitable for veneer and export logs. Will sell for 
$6,000; or would take amount out in stock of a knocked 
down furniture factory. Refer to file No. 177, and address 


M. V. RICHARDS, "=42zdiutia Avot, 


1366 Pennsylvania Avenue, WASHINGTON, D.C. 
a 
CHAS. S. CHASE, Western Agent, Room 708, Chemical Bldg., ST. LOUIS, MO. 











THE LUMBERMAN’S ACTUARY 


Shows at a glance the cost of any number of feet of lumber be- 
tween 2 and 29,000 feet at any price from $6-to $75 a thousand; also 
lath and shingles from 85 cents to $6 a thousand. Price, postpaid, 
bound in leather. $4.00. In cloth, $3.50. 


AMERICAN LUMBERMAN 
431 South Dearborn Street, - ° CHICAGO, ILL. 








it difficult to fill orders without delay. Some appre- 
hension is expressed that the export movement has 
attained larger proportions than may be consistent 
with the maintenance of remunerative returns, but 
so far no unfavorable effect upon the range of prices 
abroad is being noted, while at home even common 
poplar, once a very troublesome factor, is being called 
for with sufficient freedom to keep down accumula- 
tions. Wide high grade stocks are perhaps not bring- 
ing as much as they did during the period when the 
automobile builders snapped up every board to be 
offered, but in a general way the trade has suffered no 
retrogression, and the ability of the mills to dispose 
of their common lumber is regarded as a very encour- 
aging indication. The quotations are much the same 
as they have been. If none of the prices realized are 
to be regarded as extraordinary, actual depression is 
being avoided, and effort to get orders usually brings 
results. The fact remains that while the mills keep 
up their gait, no curtailment in point of production 
being reported, the output of the plants is disposed of 
without special difficulty. 


eer 


Buffalo, N. Y. Sales are small; in fact, hardly any 
dealer is able to report much trade. There is expecta- 
tion of a better demand in the fall, and for that 
reason dealers are laying in a supply as fast as they 
can. Automobile factories are not in the market to 
any extent, but wagon makers are taking some stock. 





New York. A good demand for repair purposes 
prevails. The hardwood yards are handling about all 
the business they can in poplar, with no change in 
prices. Low grades are softer than high class stock. 

eee 

Columbus, Ohio. The movement of poplar in this 
territory is increasing. Prices continue firm and there 
is some activity in the wide sizes. Prices for the 
ordinary sizes are: Firsts and seconds, $57; No. 1 
common, $36; No. 2 common, $238, and No. 3 common, 
$15.50. The wide sizes are quoted up to $130. 


——eeOeeoOoOerees 


Cincinnati, Ohio. The situation not so satisfactory 
as earlier in the season. ‘The last week has been 
slow, without much animation in demand. The ex 
pected demand from the auto trade has been light. 
Manufacturing grades are in fair movement. Heavy 
poplar is scarce. Common and low grade are moving 
fairly. 


Fir, Spruce and Cedar. 


Chicago. While the volume of inquiry for fir has 
been a little heavier the last week, trade generally is 
quiet. Representatives of the big coast mills report, 
however, that they are receiving small orders for re- 
pair work and say that they are greatly encouraged 
over reports emanating from the West where the vol- 
ume of business is increasing but prices remain still 
unsatisfactory. Spruce shop lumber still continues 
in fair demand with prices steady. 


——_—e—e—er~rress 








Tacoma, Wash. Iir lumber prices have a_ better 
tendency and a firmer tone. There is some increase 
in the volume of inquiries and a little more business 
is being placed, so that the general outlook is brighter. 
Foreign trade continues strong and healthy, as it has 
been all year. Millmen feel confident that the eastern 
demand will pick up sharply as soon as the crops are 
assured, There is some railroad buying, mostly seat 
tered. General curtailment of output in progress 
will have a tendency to reduce stocks and affect 
prices when increased activity begins. 


—e—eeee 


Portland, Ore. Conditions are much the same as 
a week ago, with a fair volume of business, but at 
unsatisfactory prices. There seems to be some im- 
provement in the outlook, however, and lumber manu- 
facturers feel more hopeful than for some time. That 
values will advance at an early date is the general 








opinion. The log market remains unchanged. 
e 
Western Pine. 
—~ 
Chicago. While demand is not as brisk as ordi- 


narily at this time of the year, a slight improve- 
ment is noted over last week’s report, and indica- 
tions generally point to a good trade during the 
last of the month and July. Prospects are very 
encouraging, and wholesalers are gradually getting 
in larger inquiries from the factories for shop lumber. 





Southern Pine. 


Chicago. The main question among buyers in this 
territory is whether the present values of yellow pine 
will stick, but individual action of millmen to curtail 
their output is having a wholesome effect on the mar- 
ket. Representatives of the big mills are turning 
down orders constantly where a concession from the 
price is necessary to secure business. Considerable 
stock from the smaller mills has been assimilated by 
the trade in this territory at prices slightly off. It 
appears to be the general belief that if the big mill- 
men can hold out a while longer the buyers will be 
forced into the market to provide for their wants 





for fall and winter, as they realize the demand to- 
ward autumn invariably strengthens and also tends 
to create a searcity of cars. The average buyer is 
well posted on these annually recurring features of 
the trade, and it is thought a decidedly increased dis 
position to buy will be in evidence in a short time. 





Kansas City, Mo. Prices are unaffected by the light 
demand due to the dull season. Buying by dealers 
is limited mainly to small lots of mixed stock, and 
with few exceptions to immediate requirements, and 
that dealers are badly in need of what they do order 
is evidenced by their urgent requests for quick ship 
ment. Some fall buying which developed a week or so 
ago appears to have ceased for the time being, owing 
probably to the dry weather in many farming sections, 
but the volume of inquiry from country dealers indi 
cates their intention to come into the market early 
for fall supplies provided the crops receive sufficient 
moisture to insure a good harvest. Many farmers are 
busy with wheat, work that prevents their building. 
City dealers have been moving more stock the last week 
than for some time, although their trade is not nearly 
as active as it was a year ago. ‘The railroads are 
buying «a few small bills, including timbers and car 
stock, and a few schedules are out. The aggregate 
volume of this business is not large. Export trade 
is not especially active, although it shows some move- 
ment. Mill stocks are still badly broken in many 
instances, although with some betterment in assort- 
ment. 





St. Louis, Mo. While trade is quiet this week, the 
dullness of the market is only what is to be expected 
at this time of year. A large volume of inquiry is 
coming in, which is taken as an indication of brisk 
buying in the fall. Apprehension exists regarding the 
crops in some sections. Rains are needed. Actual 
buying is in small volume, but normal for this time of 
year. Prices are well maintained. 


—_—eeeeooeowe 


New York. Yards find little in the building condi- 
tion to warrant their placing orders for any time 
auhead. Arrivals are ample to take care of the pres- 
ent rate of consumption, and an effort the last two 
weeks to raise prices was followed by some easing 
in demand. The best information is that while 
stocks at mill points are reported comparatively low 
for this period of the year the demand hardly war- 
rants an advance at this time. Manufacturers seem 
to have the situation well in hand, 


—_—er~aee 


Buffalo, N. Y. The southwestern mills are holding 
up the prices firmly, but there is said to be a little 
less stiffness in quotations than there was last month. 
The dealers who cover eastern territory state that they 
have a good deal of competition in low grades of floor- 
ing, consumers saying that they can get stock cheaper 
than the dealers here can afford to sell it. The dealer 
finds stock firmly held, however, by the mills. 





Baltimore, Md. Competition at points of distribu 
tion continues ‘decidedly active, and the millmen ad- 
here to the advance made in prices, with the result 
that the wholesaler finds himself caught between the 
higher prices he is called upon to pay and the low 
level of quotations offered by the retailer and the large 
consumer. That the prices at the eastern markets do 
not respond, is evidence of curtailment in business, 
or of a tendency to postpone buying until the needs 
of consumers have become more impgyative, In this 
city there is comparatively little work that calls for 
the use of Georgia pine, and the yards are not doing 
anything out of the ordinary. 


—_—eeeoeu—ereee 


Pittsburgh, Pa. While sales are not so large as 
had been hoped for, a fair volume of business is mov- 
ing and inquiries are coming for fair sized lots for 
later requirements in industrial and mining centers. 
Building demands are still unsatisfactory, but are re- 
garded as promising. Prices are unchanged. Firm 
ness appears to be general locally and at the mills. 





Boston, Mass. Considerable firmness has developed 
in this wood. Flooring has been in larger request. 
Holders of C rift are firmer. Prices are quoted from 
$31.50, which is the price buyers claim to be able 
to do business at, to $33, which is too high. No. 2 
common is being held more firmly by a few manufac 
turers but there has been no change in demand. 





North Carolina Pine. 


Baltimore, Md. Complaints of quiet are still heard, 
and members of the trade say the competition is so 
active as to cut the margins of profit very low. Per- 
sistent effort is required to dispose of lumber, and 
the dealers who have been fairly successful in recent 
months have been able to accomplish results only at 
an unusually large expenditure of energy. Builders 
are not buying liberally. It begins to be apparent 
that construction work is likely to fall materially 
behind the record for last year. The boxmakers con- 
tinue active, the factories consuming considerable 
quantities of lumber and aiding the North Carolina 
pine trade to maintain a fair measure of buoyancy. 
Because of the indifferent buying the competition 
is necessarily keen, and margins of profit are cut close. 
This, however, applies more to the dealers than to 
the manufacturers, who manage to do fairly well. 
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Buffalo, N. Y. ‘Trade is stated to be a little quieter. 
Many mills are maintaining prices firmly, especially 
on roofers, which are not overplentiful in this mar- 
ket, so the dealer is compelled to ask more for this 
stock. He sometimes has trouble in getting it and 
states that prices are being cut in some places 
in his territory on roofers. Box lumber is moving 
fairly well. 


—_—s 





New York. A fair market is reported, particularly 
for low grades. Yards are buying only as they need 
stocks, and prices are unchanged. No. 3 flooring, 
edge box and other low grades are firm in price, but 
good North Carolina pine stocks can be obtained very 
easily and buyers find very little difficulty in shading 
prices. 





Boston, Mass. More firmness is displayed by deal- 
ers and manufacturers. The greatest strength is found 
in roofers. Demand for 6-inch roofers has been active 
this week and prices are firmer. There are few who 
will sell at less than $18 and some are asking up 
to $18.50. For 8-inch roofers there has been more 
call and prices are firmer. Partition has been selling 
moderately and demand for rough edge is slow. 





‘Cypress. 


New Orleans, La. Though the volume of shipments 
is very well maintained for the time being, bookings 
of new business show a slight, though seasonable, 
falling off. Save for a few minor changes in the 
price, to fit millstocks, and demand for a few items, 
the market shows no change. For this time of year 
the business probably is close to normal. Inquiries 
are plentiful and there is some reason to believe that 
the dull season may not last this year as long as 
usual, 








Chicago. Sales of cypress in this territory are con- 
fined mainly to factory and tank stock, there being 
little requirement at this time for yard material. Those 
who handle cypress as a specialty say that there are 
enough inquiries floating about to keep them com- 
fortably busy during the hot spell and that prospects 
for a steadily improving demand toward fall are well 
grounded, Stocks of Louisiana red cypress are re- 
ported to be in good assortment and shipments can 
be made promptly. 

Kansas City, Mo. Business is improving with manu- 
facturers and the market is in fairly good condition. 
The buying is all mixed car business for immediate 
needs. The volume of sales is greater than last month 
and the market is showing more strength in the lower 
grades. No. 2 common, on which some concessions 
were made some weeks ago, is advancing. Factory 
trade is improving gradually. Conditions are getting 
better all through the East, and the buyers are calling 
for delivery or orders they had held up. In Ohio 
and Indiana demand is increasing right along, and 
there is an especially good movement of bevel siding 
carload lots. In mill stocks some items are in good 
supply, but many are very scarce. The outlook for a 
big fall trade is good. = 


—e—_—eeeoeonreee 


St. Louis, Mo. Seasonable quiet prevails in this 
market and dealers do not look for much change until 
the crops are harvested. There is some apprehension 
about the crops in certain districts owing to the 
continued drouth. Rains are needed and unless they 
come soon some of the crops will be ruined. | With 
good crops ahead nothing can stop the cypress trade. 
There is a considerable volume of inquiry but actual 
sales are not plentiful. Prices are well maintained. 

POO 

Baltimore, Md. Contractors are calling for stocks 
with greater freedom. Building has advanced to a 
point where the finishing woods come into use, and 
this has tended to help cypress. The requirements 
in other directions also are fair, and the cypress men 
have refrained from overloading the market. Stocks 
in hand are not in excess of actual needs, so that 
any undue pressure upon prices is being avoided. All 
the yards are probably able to supply the wants of 
patrons without delay, but they are not far ahead in 
their assortments of current wants, and any unusual 
demand might easily develop a shortage in some direc- 
tion. 





Buffalo, N. Y. Better inquiry is reported by some 
yards, but the amount of stock moving is not large. 
Prices show a fair amount of strength and there is 
not so much offering at cut figures. There is only a 
small sale for tank stock, most of the business being 
in finishing lumber, in which the reasonable figures 
asked recommend it. 


eeeaeE—eE—eeeree> 


New York. Trade continues in small proportions 
on a corresponding price range. Millwork demand is 
dull and continues on a hand to mouth basis. Car 
arrivals the last month have been light and average 
yard supplies are ample for current wants, 





Shingles and Lath. 


Chicago. The red cedar shingle situation in this 
territory shows a slight improvement, but the de- 
mand is not heavy enough to cause an upper tendency 
in values, clears bringing $3.05 and stars $2.59. White 


cedars are more active, with a slight’ scarcity in 
extras, which are selling for about $3.10, Chicago 
basis. Lath are firm and prices steady. 





Minneapolis, Minn. Price cutting hit this market 
last week and almost at the same time came the re- 
port from the West of an impending shutdown of 80 
percent of the mills. Already it is announced that 
the mills are all closing Saturdays. Prices were 
quoted here this week as low as $1.50 for stars and 
$1.85 for clears, and they range from those figures 
to 10 cents higher. The coming shutdown will, of 
course, restore higher prices. 





Tacoma, Wash. Red cedar shingles hang on in 
about the same old state, with no special improve- 
ment and quotations to the East remaining where 
they have been some time, except for occasional 
spurts. The price is rock bottom, and not much 
change is looked for before September. Fir lath are 
unchanged. 





Kansas City, Mo. Demand for red cedar shingles 
continues light. The market is a little weaker, al- 
though prices are about the same as a week ago: $1.50 
for stars and $1.90 for clears. Sales are being made 
slightly below these figures, and in instances better 
yalues are being obtained. Many of the mills are 
running five days a week, with the intention of run- 
ning but four, if the demand prove insufficient to 
absorb the 5-day output. Manufacturers are trying 
to prevent accumulation of stocks at the mills. 





Buffalo, N. Y. Prices of red cedar shingles are 
very low and are said to be lower than they have 
been for at least five years. An unusually large 
number of them have been coming in by lake, many 
of them going into storage. The plan to adjust the 
selling of red cedars through an agency is looked upon 
here as a good one and dealers are hopeful that it 
may have some effect in raising the prices. 


oes ?. 


Boston, Mass. There has not been the volume of 
business done in shingles this spring that manufac- 
turers expected. Few buyers are interested in cedar 
extras at better than $3.40, although there have been 
sales at $3.50 and a few choice lots are held at 
$3.60. Clears are well held. Demand for lath has 
been moderate. Few buyers are willing to take large 
lots unless some slight concession at least is made 
them. For 1%-inch the price ranges from $3.65 to 
$3.75 and for 11-inch from $3.40 to $3.45. 


—_—eeeoowOoowoeoro 


Columbus, Ohio. Demand for shingles is increas- 
ing since building operations are more active. Red 
cedar shingle quotations are: Clears, $3.35; stars, 
$2.85; KEurekas, $3.85. There is also a better demand 
for lath and prices are steady. 





Cooperage. 


Chicago. The increase from $1.25 to $1.45 in prices 
of iron hooped white oak barrels and tierces probably 
will soon have an influence on eastern markets. Prices 
have been ruling at a loss to the cooper and stave 
manufacturer for two years and it is time to change. 
While southern mills have sold all their staves, there 
is little demand for any other kind of lumber that 
will pay so well to cut as oil staves. Coopers antici- 
pate large business in the fall trade, owing to the 





‘present prospects of enormous crops. Cooperage stocks 


of all kinds are well cleaned up and the long wait for 
activity is over. Beer staves are not to be found, 
and beer halves, so plentiful in the spring, are all sold. 
The market at present looks as though rushing times in 
the mills are in order. Apple staves, heading and 
hoops have been contracted for, and a firm market 
is now noted for elm flour and sugar barrel staves. 
Elm hoops are firmer, with most of the mills contracted 
ahead. Butter tub stock shows little change, but is 


firm and likely to cause a rise in tubs. A. & H. 
Gates’ report on market conditions. 
No. 1, soto Michigan elm flour staves, 

DOE Tic cians csdognnes+0ds4deeene sp 5 
No. 1, i ¥%-inch Wisconsin elm flour staves, 

net pbke.s 609 06.000 009 4008240 48408 ee 
No. 2, 28%-inch elm staves, net M....... Nominal 5.50 
No. 1, 17%-inch kiln dried, basswood head- 

Img, PCF BOt.. wn ccccccccvccccccsecsece d 
No. 1, 17%-inch gum heading, per set, 

nominal ...... ERCP CTR Pee TT TTT No demand 
No. 1, og Deg gum staves, nominal..... No demand 
M. R., 30-inch BR GERVER... ceccscedsecte 6.00 
Patent coiled elm hoops, 6-foot, per M....10.75 
Patent coiled elm hoops, 5%%-foot, per M...10.00 
Patent coiled elm hoops, 5-foot, “) eer 9.50 
Half barrel staves, elm, per M............ 6.00 to 6.50 
Half barrel basswood heading, per set..... 04% 
Hickory hoops, flour barrel, per M........ 4.00 to 4.50 
Hickory hoops, half barrel, per M......... None wanted 
Head linings, car lots, per M., 12-inch.... .30 to 85 
Head linings, small lots, per M., 18-inch... .15 
Ten-round hoop barrels..........+e+++e++- .46 
Eight patent hoop barrels.........++-++.+. 46 
Four patent and four hickory hoop barrels. .45 
Two patent and six hickory hoop barrels.. 45 
Four patent and four wire hoop barrels... .45 
Half barrel, 6-hoop..........++++. 37 to .88% 






: 12:00 
6.00 to 6.25 
35.00 * 


No. 1 white ash butter tub staves. 
Fiat ash, 5%-foot hoop, per M 
White oak oil staves, per M.. 


Tierce HOOPh-...-coccccsrcvcccescssveces No demand 
Hickory box strapS.........--seeeeeeee ..12.00 
EN, 50'6.6% an00:4xd 0 .0.0:0'6-0'9100:0 2p UES M 1.30 
SEF OEP OPE TTC LE, sree .80 

Pork barrels, ash........ccccees Serrrty te .75 to .80 
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WANTED-ORDERS FOR WOOD NOVELTIES 
In the toy line. Send samples to 
INDIANA LUMBER & SUPPLY CO., Indiana, Pa. 


FOR SALE—-SAW MILL AND PLANT, 
Machinery and everything complete, situated in one of the 
best lumbering towns in Minnesota, and right in the white 
pine timber country. Best facilities for everything. Will 
sell for all cash, or part cash and real estate, or exchan 
for retail yard. Owner must sell on account of health, 
This is a bargain. For further information, write 

“T. 41,” care AMBRICAN LUMBRERMAN. 


WANTED—POSITION AS GENERAL MANAGER, 
Office manager, mill supt. or logging supt. Have had charge 
of all departments of hardwood lumber business, including 
building and operating of circular and band mills. Familiar 
with steam skidders and logging railroads. Sober and in- 
dustrious. At present employed. References furnished. 

Address “B. 132,” care AMERICAN LUMBERMAN, 


200 MILLION FT. FINE CYPRESS TIMBER 
For sale. $2.50 per M. Located on rail and water, Florida, 
J. H. DELCHER, 259 E. 176th St., New York. 


WANTED—-COMMISSION SALESMEN 
To sell western pine yard stock. Give experience and terri- 
tory covered, Liberal commission. 
J. MARISCHAL & CO., Spokane, Wash. 


LOOK AROUND. ._._ 
And see if you have any. second nand machinery, engines, 
boilers or something you wovyld like to sell or exchange. All 
you have to do is place your advertisement in the AMmpRICAN 
LUMBERMAN to reach the ver eople who would be Iinter- 
ested. Try it. AMERICAN LUMBBRMAN, 
Manhattan Bldg., 431 South Dearborn 8t., Chicago. 


FOR SALE-—ON GEORGIAN BAY 
800 acres deeded land with 2 million feet first class pine 
and some other timber. No dues nor export duty. Price 
$10,000.00. All can be skidded on river. Apply to 
A. G. McDONALD, Bruce Mines, Ont. 
































ff ADVERTISE MORE—GET MORE. 


The best way to get what you want or sell 
what you don’t want is to advertise in the 
Wanted and For Sale department of the 
AMERICAN LUMBERMAN. 

Manufacturers and others in need of ma- 
chinery or supplies of any kind read these ad- 
vertisements every week. 

The classified advertisements are read by 
both buyers and sellers, those wanting em- 
ployees or employment. 

Best medium for results. 

Look around and see if you have some- 
thing you wish to sell. 

Let us advertise it for you. We go every- 
where each week. 

AMERICAN LUMBERMAN. 























WANT-POSITION AS COMMISSARY MANAGER. 
Am a married man, haying had 15 years’ experience in 

commissaries ; can give the best o paseesnees, Will be glad 
refer y toe loyers for ihe las 5 years. 

en ee i. Cc. THOMPS IN, Leeds, Ala. 


EXPERIENCED CORRESPONDENT, 

Lumber bookkeeper and general office man can accept post- 
tion immediately. Will go anywhere, but position must be 
first class. State salary. Address 

J. E. COOK, Decoy, Texas. 


WANTED-POSITION AS MASTER MECHANIC 
In mill. Am capable of taking charge of all mechanical 
work connected with saw mill. Al reference of very best. 

Address “MECHANIC,” cere AMERICAN LUMBERMAN, 


DO YOU WANT A GOOD POSITION 7 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, 
stenographers, clerks, shipping clerks, estimators, sales man- 
agers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMBRICAN LUMBERMAN and get re- 
turns. Now is the time. We reach the people. 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 


POSITION WANTED AS YARD FOREMAN OR 
Manager. ‘Thoroughly competent with the lumber business ; 
can handle from saw to car. Expert at South American 
export. 25 years’ experience. Good at handling labor. 

Address “B. 131,” care AMERICAN LUMBERMAN, 


MONEY TO LOAN ON TIMBER. 

Reputable lumber manufacturers desiring to borrow money 
upon timber, please communicate, giving details, amount of 
timber, where located, how many feet to the acre, quality, 
how much money wanted. We are in a position to take on 
loans if security is right. 

Address “B, 130,” care AMERICAN LUMBERMAN. 


WANTED—HARDWOOD SALESMAN. 

Must be experienced buyer as well as salesman and ac- 
quainted with Chicago trade. State age, references, expe- 
rience ete. in writing. 

Address “— 




















129,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS BOOKKEEPER OR 
stail yard manager. Five years’ experience as retail yar 
fern Adavess “A. 140,” care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL YARD AND _ 
Building supply factory, in a good territory, in Wisconsin, 
No competition. Annual sales $45,000.00. ; 
Address “B. 133,” care AMERICAN LUMBERMAN. 
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Advertisements will be inserted in this department at 
the following rates: 


For one week, . . - 26 cents a line. 
For two weeks, <- - = 46 cents a line. 
For three weeks, - - . 60 cents a line. 
For four weeks, - . ° - 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order.. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 
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A LUMBEAMAK OF EXPERIENCE DESIRES 
Positio s auditor or mata line yards, have had ten 


years’ experience, worked from Buttom to manager of several 
yards. State salary ang posit! to offer in first letter. 
Address “B. 125," care AMERICAN LUMBERMAN. 





FOR SALE OR EXCHANGE. 

A party having bought more northern hardwood and 
hemlock timber lands than he can pay for must dispose of 
some pieces in order to hold the balance and either sell his 
interest for cash or will exchange in any size quantities for 
real estate, retail yards or anything of value that does not 
require immediate cash investment. State fully what you 
have in first letter. Address 

“B. 127,” care AMERICAN LUMBERMAN. 





SASH & DOOR SUPERINTENDENT OR 
Manager wants to make change. Good organizer, first class 
mechanic, Can estimate from plans and bill into mill. Best 
references. Address “B. 126," care AMERICAN LUMBERMAN. 


TIMBER LAND BOUGHT AND SOLD. 

There is no better medium published than the AMPRICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this department would be a 
business bringer. Don’t wait but advertise now. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 








AN OPPORTUNITY. 


Wholesale firm handling hardwoods and Pacific coast prod- 
ucts moving main office to Buffalo August 1 wishes to corre- 
spond with live office man capable of handling books, bank- 
ing, freight claims, billing and detail correspondence. One 
with experience as well as ability to —— independent 
value to his personality. A stock interest could later be se- 
cured by the right man. Salary to start must be nominal— 
to be corrected to proper figure when results are apparent. 
Man who understands system and uptodate office work, and 
the more knowledge of wholesale business the better. A big 
opportunity for live young man of brains, ambition and 
some means. No Investment possible only on unquestioned 
showing of being the man wanted. Could also use the best 
salesman selling white pine in the Eastern states. In re- 
plying please be explicit and complete and give references in 
first letter. Address “W. 14,” care AMERICAN LUMBERMAN. 





LUMBERMEN’S ACCOUNTING SYSTEM. 

Are you satisfied with your accounting system? We have 
devised a simple and complete accounting system for the 
lumber and supply business. A copy of our book describing 
the system in detail will be sent free to lumber firms if re- 
quest is made on firm's letter head. Do you want one? 

HOOSIER PRINTING CO., Muncie, Ind., Systems Dept. 


WANT TO SELL? SOLD. 

When you have oo you want to sell advertise in the 
AMERICAN LUMBERMAN, e sell everything that is salable. 
We reach the people. Let us be your salesman. By adver- 
tising you would find an easy way to make a sale. A trial 
will convince you. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


HIGH GRADE CEREAL COFFEE. 

Send for free sample package and prices. The coffee is 
good and we will sell at a price that will astonish you. If 
you use cereal coffee look into this offer. 

Address “COFFER,” care AMERICAN LUMBERMAN. 


VEST POCKET READY RECKONER. 

72 pages of tables showing contents of any number of 
pleces of dimension lumber 1x8—10 to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty- 
five cents a copy. AMERICAN LUMBERMAN, Chicago. 
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WANT HUSTLING SALES MANAGER, 
Experienced in both buying and wa ellow pine, by small 
wholesale firm about to organize. Right man can share in 
profits. State age, experience and salary. 

ddress “B. 115,” care AMPRICAN LUMBERMAN. 





WANTED—YOUNG MAN STENOGRAPHER 
Who can do general office work, figure inventory etc. No 
special experience required except must be accurate and a 
good stenographer. 

SANTEE RIVER CYPRESS LUMBER CO., Ferguson, 8. C. 


WANTED--FACTORY SUPERINTENDENT 
For hardwood flooring plant. Must be capable of handling 
men and producing results. State experience, reference and 
salary. Address “B, 106,” care AMERICAN LUMBERMAN. 


WANTED-—ONE FIRST CLASS 
Yellow gine inspector and receiving clerk; one that is quick 
at deciding — of yellow pine and can take charge of 
unloading and storing lumber in sheds. 

Also want one shipping clerk; must be up on grades in 
yellow pine and a hustler in getting stuff out. State wages 
expected, age, married or single, and if you are booze fighters 
don’t answer this ad. This work would be at Cairo, Ill. 
Address F. E. VAN ALSTINE, 
in care of Memphis Veneer & Lumber Co., Memphis, Tenn. 


WANTED—FIRST CLASS YARD MANAGERS.. 
Several for Iowa, one single man for small yard, one 
A No. 1 Catholic (Irish preferred) for good sized yard. 
Good prospects for man with push. 
Address “T, 46,” care AMERICAN LUMBERMAN. 


WANTED—ESTIMATOR WHO CAN MAKE PLANS 
And blue prints, with the ability to solicit city business for 
wholesale and retail yard. State age, experience and salary 
wanted. Address “A. 133,” care AMERICAN LUMBERMAN, 


WANTED-ASSISTANT SUPERINTENDENT 
For sash and door factory; must be able to estimate; steady 
position ; state age, ae and salary expected. 

ddress “W. 23,” care AMERICAN LUMBERMAN. 




















WANTED AT ONCE 
Two first class yard managers for good towns in eastern 
Washington. Only experienced men able to meet strong com- 
petition need apply. Good salary and steady position to 
the right man. dress 
“W. 24,” care AMERICAN LUMBERMAN. 





WANTED-—AT ONCE 
Experienced yard managers for eastern Washington. 
experience and salary desired in first letter. 
dress “W. 4," care AMBRICAN LUMBERMAN. 


WANTED—DRAUGHTSMAN FOR DETAILING & 
Billing out stock and special millwork. Must be able to 
take work from blueprints, make full size working details 
and bill to mill correctly. Pennsylvania town. 

Address “W. 2,” care AMBPRICAN LUMBERMAN. 


Wanted: Mill Mechanics 


State 




















WANTED—HARDWOOD SALESMAN 
By a Baltimore wholesale lumber company. Must be familiar 
with the local trade in Baltimore and vicinity, and a com- 
petent judge of hardwoods, with some experience in buying. 
State experience, references and salary wanted, or if willing 
to work on profit sharing basis. 

dress “T, 2,” care AMERICAN LUMBERMAN. 





WANTED EXPERIENCED SALESMAN 
To sell Pacific Coast woods in Iowa. State age, experience 
and salary wanted in first letter. 
Address “A. 110,” care AMERICAN LUMBERMAN. 


WANTED 
By ‘Tonawanda wholesale lumber company, experienced 
salesman. One acquainted with the eastern trade. 
Address “A SALESMAN,” Tonawanda, N. Y. 


TRAVELING SALESMAN WANTED FOR TEXAS. 

We want a first class sash and door salesman to sell stock 
goods in Texas, La. and part of Ark. Must have experience 
and capable of handling large carload trade and must have 
good habits. No other need apply. First class position for 
the right man. Address 


W. 








20,” care AMERICAN LUMBERMAN. 


EXPERIENCED TRAVELING SALESMAN 
Wanted. Sash and doors. Wisconsin territory. Give refer- 
ences and experience in first letter. 

dress “LL. 24,” care AMERICAN LUMBERMAN. 








WRITTEN FOR THE BUSINESS MAN 
“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro- 
cedure of Organization. Financing and Develgpment of 
Business Corporation in ONE BOOK. Write today and get 
a copy for your desk or library. Morocco binding, $2.75, 
sent postpaid. AMERICAN LUMBERMAN, Chicago, II. 


| Wanted:Employment | 


LADY STENOGRAPHER AND BOOKKEEPER 
Wants position. Six years’ general lumber experience. Rapid 
and accurate. Best references. Open for immediate en- 
gagement. West preferred. 

ddress “B. 102,” care AMERICAN LUMBERMAN. 














YOUNG MAN-STENOGRAPHER AND 
Familiar with all details of wholesale lumber office in Chi- 
cago, desires situation. 5 years’ experience. 

ddress “KB. 124,” care AMERICAN LUMBERMAN. 





STRICTLY SOBER AND EXPERIENCED 
Shipping clerk and yard foreman desires position, Illinois 
preterred, but will go anywhere. 

Address “B. 123,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPT. OF LOGGING 
For mill cutting 60 M and up. ‘To take full charge from 
stump to mill. Would have to give one month's notice. 
Married; sober and capable; good references. Prefer west- 
ern or northern location. 

O. E. SMITH, Columbus, Miss. (Star Route). 








WANTED—CHIEF ENGINEER 
For saw mill. Address 
“RLORIDA,” care AMERICAN LUMBERMAN. 


WANTED—FILER FOR MEXICO 
Who will saw and file for saw mill and small box factory. 
Twelve-inch right hand band mill, steam nigger and twin 
engine feed. Up-to-date plant and equipment, but cannot 
log it to half capacity at present. Will furnish native 
assistant in filing room. Address 

APARTADO 11, Ciudad Guzman, Jalisco, Mexico. 


WANTED—FIVE OR SIX 


Nonunion knot sawyers; steady work the year around to 
good men. ay 
TE . STEPHENSON COMPANY, Wells, Mich. 








EXPERIENCED YARD FOREMAN AND 
Inspector desires to represent good concern as buyer on 
commission basis or above capacity. Address 

“INSPECTOR,” care AMERICAN LUMBERMAN. 


HIGH CLASS YARD MANAGER, 
Fifteen years’ experience, wants management of good retail 
yard. Ills., Iowa, Minn. or Wis. preferred. Can get results. 
Al references. 
Address 





“B. 108,” care AMERICAN LUMBERMAN,. 


WANTED—POSITION IN 
Wholesale or retail lumber line; 14 years’ successful ex- 
perience in retail lumber and collecting. Middle West pre- 
ferred. Best references. 
Address 





“B. 109,” care AMERICAN LUMBERMAN. 





WANTED-—CIRCULAR SAWYER 
For singular circular mill, steam feed and nigger ; must be 
a first class experienced man, capable and willing to make 
big cut every day. Big wages and. expenses to right man. 
Don’t answer unless you can turn out thirty-five thousand 
feet in ten hours on above rig with logs averaging sixty feet. 
Address “A, 101,” care AMERICAN LUMBERMAN. 


WANTED-—FIRST CLASS, COMPETENT SAWYER 
for hardwood mill, opacity 12,000 feet per day, located 
Seaboard, North Carolina. ust be experienced in sawin 
zum, export oak and other hardwoods. References required. 
tate wages. SEABOARD TIMBER CO., 

P. O. Box 302, Norfolk, Va. 


Wanted: Salesmen | 
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AGENTS WANTED 
To sell lubricating oils, belts, hose, paint, varnish, to lum- 
bermen, mills, factories, auto owners, stores, threshers etc. 
Exclusive territory to a port. Oil experience unnec- 
essary. MANUFACTURERS’ OIL & GREASE CO., 
Cleveland, Ohio. 





WANTED—THREE TIMEKEEPERS 
Who can furnish first-class references and bond if necessary ; 
pay $75.00 gold to start; also six log scalers, men who have 
seen U. 8. service, and can furnish satisfactory service 
papers ; pay to start, $75.00 gold. Work steady year around. 
Address MANAGDR THE MADBRA CO., LTD., 
Madera, Chihuahua, Mexico. 


BAND SAW FILERS, AND MILL-MEN: 
Wouldn't you like to keep your saws from cracking and 1n- 
crease their cutting? The trick is simple. Requires but 
twenty minutes per saw, once in two weeks, and is abso- 
lutely sure. Address J. F. FOSTER, Graysonia, Ark. 


WANTED—GENERAL OFFICE MAN 
For Chicago wholesale lumber office. Must be thoroughly 
experienced in the lumber business. Good position for the 
right man. Give age, reference, etc. 
Address “B. 128,” care AMPRICAN LUMBERMAN, 


WANTED—A YOUNG MAN 
For assistant order clerk in wholesale sash and door house. 
TRUE & TRUE CO., Chicago, IIL. 

















WANTED-—COMMISSION SALESMAN 
To sell our cedar shingles, fir and cedar lumber. Give refer- 
ence, experience and territory covered. 
Address “T, 17,” care AMERICAN LUMBERMAN. 


WANTED. SALESMAN 
Acquainted with box factory trade through eastern Pennsyl- 
vania. State age, references, experience and salary ex- 
pected in first letter. German preferred. 
Address “A. 121,” care AMERICAN LUMBERMAN. 


WANTED TRAVELING OR LOCAL SALESMAN 
Visiting saw mills and woodworking plants to handle special 
lubricant for core and metal gears. Excellent side line. 
Liberal commission. Address 
THE OHIO FILLER & SHIELD CO., 
Columbus, Ohio. 


WANTED SALESMEN 
To carry as a side line cigars for a first-class manufacturer 
with headquarters in Baltimore. Splendid opportunity to 
make extra money. ; 
ddress “A. 120,” care AMERICAN LUMBERMAN. 

















WANTED-POSITION AS MANAGER OR 
Bookkeeper in middle or Northwest. Over ten years’: ex- 
perience. Can furnish best of references, 

Address “B. 110,” care AMERICAN LUMBERMAN. 


ACCOUNTANT, WITH LONG EXPERIENCE 
With lumber manufacturing records and costs, 17 years as 
office manager and shorter periods as shipping clerk, sales 
manager and general manager, wants to make a change. Can 
show a clean record and give satisfactory reasons for leaving 
present position. Address 
616 SPOKANE AVE., Portland, Oregon. 


YOUNG MAN, 22, NOW EMPLOYED, 
Wants position in any capacity, with wholesale lumber con- 
cern, where industry and ability will be recognized and met 
with advancement. [Tour years’ experience in retail yard, 
at mill and as traveling inspector of spruce, hemlock, hard- 
wood and R. R. timber. Educated, healthy and strong; not 
afraid of work; can buy or sell above woods if given an 
opportunity. Unquestionable references. 

ddress “B. 107,” care AMERICAN LUMBERMAN. 


POSITION WANTED—BY YOUNG MAN WITH 
Grading experience 4s asvistant in retail yard. in seme good 
town. Address “T. 36,” care AMERICAN LUMBERMAN. 


WANTED-—BY YOUNG, EXPERIENCED, 
Energetic married couple, position with first class going 
lumber manufacturing plant. People capable assuming full 
charge boarding house. Man expert stenographer, general 
office man. Woman excellent pastry and general cook; tidy 
housekeeper. At liberty July 20th. In reply state full par- 
ticulars. Address ‘A. 127,” care AMERICAN LUMBERMAN. 

















AN EXPERIENCED HARDWOOD LUMBERMAN 
Would like to represent a very large lumber cOmpany for 
Twin Cities and territory. Have had twenty-two years’ ex- 
perience in manufacturing, buying and selling lumber. Can 
give best of recommendations. Can give bonds and invest 
money, if necessary. Do not answer, except you mean_busi- 
ness. Address “BOX A.,” Plum City, Wis. 


EXPERIENCED SUPERINTENDENT OR 
Salesman open for position; 24 years’ experience in mill and 
lumber business; Al references; can come at once. 

Address “A, 134,” care AMERICAN LUMBERMAN. 


BAND SAWYER, SINGLE OR DOUBLE CUT, 
Pine or hardwood, wants position. Nothing but first class 
wages and steady employment; am married, sober and re- 
liable. Address “A. 135,” care AMERICAN LUMBERMAN. 
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